
NOVEMBER 2025

RENOVATIONS & NEW  CONSTRUCTIONRENOVATIONS & NEW  CONSTRUCTION
 Farm,  Residential  or Commercial Farm,  Residential  or Commercial

Construct ion Ltd .

CUSTOM CUSTOM FENCINGFENCING
Chain link  Chain link  •  •  Barbed Wire  Barbed Wire  • • Page WirePage Wire

Board  Board  • • VinylVinyl

306-435-4211 1402 North Front Street 
Moosomin, SK 

BY BRETT MAKULOWICH
“My goal is to contribute to feeding the world while 

being sustainable,” said Jessica Davey.
Davey holds many roles in the beef cattle sector. These 

include being a primary producer, an advocate who en-
gages consumers about where their beef comes from, a 
leader for youth in agriculture, and a new graduate of the 
College of Agriculture and Bioresources (AgBio) at the 
University of Saskatchewan (USask).

Agriculture (major in Animal Science, minor in Agribusi-
ness) at USask Fall Convocation on November 12.

“My experience at the University of Saskatchewan was 

life changing. I was able to further develop my passion, 
learn, develop new skills, and gain experience,” said Dav-
ey. “I was very involved with the College of Agriculture 
and Bioresources and the Agricultural Students Associa-
tion and made lifelong connections in the agriculture in-
dustry.”

Davey maintained an extensive list of leadership roles 
in extracurricular agriculture activities on and off campus 
and earned 16 scholarships during her time as a USask 
student. One of these scholarships was the 4-H Canada 
Leadership Excellence Award of Distinction (LEAD) 
Scholar for Sustainable Agriculture and Food Security. 
These awards are 4-H Canada’s most prestigious honour, 

recognizing outstanding youth members who demon-
strate 4-H values in their everyday lives, have become ex-
ceptional leaders through their 4-H experience, and who 
share the best of themselves with their communities.

As a 4-H Canada LEAD Scholar, Davey led a student-
raised beef initiative with Marquis Culinary Centre on 
the USask campus. This involved raising beef on her 
family farm, Rivendale Cattle Company, and selling it to 
USask for use at Marquis. She hosted a beef BBQ with 
Marquis during orientation week and spoke to students 
about farming and raising beef in Saskatchewan.

Continued on page B10

USask graduate advocates
for the beef industry

Jessica Davey is building transparency in the beef industry
as a progressive livestock producer

 New USask graduate Jessica Davey with the Shorthorn cattle she raises on her family farm in Saskatchewan. 
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What’s covered?
FarmLite™ Policy 
This policy is designed to protect customers 
who have minimal farming activity, or where 
farming is a secondary or hobby aspect to 
their rural lifestyle.

FarmGen™ Policy
This policy is designed to protect smaller, 
family-farm style operations of less than 
1,500 acres and where at least half of the 
farmer’s income is generated from farming.

We offer farmers the opportunity to 
customize their insurance to fit their 
individual needs.

Your Story is Ours to Protect.Ready for tomorrow.

Talk to a HUB insurance broker to find out if 
FarmLite™ or FarmGen™ are best for you.

Moosomin  |  Broadview  |  Kipling  |  Montmartre  |  
Qu’Appelle  |  Indian Head  |  Emerald Park  |  Pilot 
Butte  |  Lemberg  |  Lipton  |  Kelliher  |  Estevan  |  
Langenburg  |  Esterhazy  |  Kamsack  |  Grenfell

Get a free quote today!

Farm 
insurance 
packages
We designed our farm policies to 
meet the unique needs of each farm 
– making sure farmers, their families, 
and their operations can stay safe 
and protected. All our farm policies 
also include coverage for the home, 
property, and personal liability.

HUBxRRM World Spectator ad - July 2025.indd   1 7/8/2025   4:58:46 PM
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Honouring the hard work of all farmers 
and ag producers in our constituency 
and across Saskatchewan.

Thank you for everything you do!

Kevin Weedmark, MLA for Moosomin-Montmartre

(306) 435-4005
office@kevinweedmark.ca

622 Main St. Moosomin, SK S0G 3N0
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Virden Ag & Parts | 560 Commonwealth Drive, Virden | (204) 748-4469 | virdenag.caVirden Ag & Parts | 560 Commonwealth Drive, Virden | (204) 748-4469 | virdenag.ca

FALL SUPPLY SAVINGSFALL SUPPLY SAVINGS

Sprayer AntifreezeSprayer Antifreeze
Protection up to -50CProtection up to -50C
18.9L Pail ... $31.9918.9L Pail ... $31.99

205L Drum ... $299.99205L Drum ... $299.99

EZ DEFEZ DEF
Diesel Exhaust FluidDiesel Exhaust Fluid
9.46L Jug ... $17.499.46L Jug ... $17.49

NETWRAPNETWRAP
CPS 64” x 7,000” CPS 64” x 7,000” 

Single Rolls Single Rolls 
Was $199.99 Was $199.99 Now $179.99Now $179.99

Tiandi 64” X 8,000” Tiandi 64” X 8,000” 
Single Rolls Single Rolls 
Was $272.00 Was $272.00 Now $248.99Now $248.99
Pallet Price (16 rolls)Pallet Price (16 rolls)
Was $258.40 Was $258.40 Now $236.50Now $236.50

SAVE $350 PER PALLETSAVE $350 PER PALLET

USask graduate investigates gene
to improve the health of barley
Fan Yang’s thesis research focused on protecting barley

from a common plant disease
BY BRETT MAKULOWICH
Feeding the world re-

quires healthy crops that 
can resist plant disease. 
Barley is the world’s 
fourth largest cereal crop 
in terms of production. 
This important crop is at 
risk worldwide from the 
fungus, Ustilago hordei, 
which infects barley with 
a disease called covered 
smut. This fungal infec-
tion starts on the surface 
of barley seed and causes 
the kernels of the barley 
plant to be replaced by 
masses of brown spores.

Fan Yang’s research 
sought to identify a gene 
that can prevent barley 
yield loss from covered 
smut and thus improve 
economic returns to farm-
ers.

“My research focused 
on identifying a resistance 
gene, called RuhQ, within 
the barley genome that 
provides long-term resist-
ance to covered smut,” 
said Yang. “I investigated 
how the pathogen infects 
barley seedlings and re-
duces grain quality and 
yield. I also explored 
which defense pathways 
are activated by the RuhQ 
gene to help barley defend 
against covered smut.”

In July 2025, she suc-
cessfully defended her 
PhD thesis, A study of 
RuhQ-mediated resist-
ance to covered smut (Us-
tilago hordei) in barley. 
Yang was supervised by 
Dr. Aaron Beattie (PhD), 
associate professor in 
the Department of Plant 
Sciences in the College 
of Agriculture and Biore-
sources (AgBio). Yang will 

in Plant Sciences at USask 
Fall Convocation on No-
vember 12.

“The Plant Sciences 
PhD program at the Uni-
versity of Saskatchewan 
provided me with an ex-
citing opportunity to gain 
advanced knowledge in 
plant pathology,” said 
Yang.

New USask graduate 
Fan Yang used the Phy-
totron research facility on 

campus to study plant 
disease in barley. (Photo: 
Submitted)

Fan Yang. (Photo: Sub-
mitted)

Throughout her PhD 
she utilized USask’s world 
class research facilities. 
These included the Crop 
Molecular Genetics Lab, 
the Agriculture Green-
houses, the Phytotron, 
and the Microscopy Core.

“My research found 
that the protein structure 
of the candidate RuhQ 
is distinct from that of 
known resistance pro-
teins,” said Yang. “My re-
search also revealed a new 
infection process associat-
ed with the covered smut 
pathogen. A promising 
candidate gene for RuhQ 

possible defence-related 
phytohormone pathways 
involved in RuhQ- medi-
ated resistance.”

Yang’s research is al-
ready being applied in the 
real world with the USask 
Crop Development Cen-
tre using the RuhQ gene 
in its barley breeding pro-
gram. This will help pre-
vent barley yield loss and 
improve economic returns 
to farmers in Western 
Canada.

“Incorporating the 
RuhQ gene into future 
barley varieties is espe-
cially important to organ-
ic farmers who are unable 
to use chemical-based 
seed treatments to control 
covered smut,” said Yang.

Yang received fund-
ing from the Saskatche-
wan Barley Development 
Commission Scholarship 
and the Rene Vandeveld 
Postgraduate Scholarship 
for her research.

Originally from Yun-
nan, China, she came to 
Canada when her hus-
band, Wen Zang, attended 
USask for his PhD degree. 
Yang earned her bache-
lor’s degree in Agronomy 
(major in Seed Science 
and Engineering) and 
master’s degree in Agron-
omy (major in Crop Ge-
netics and Breeding) from 
Northwest Agriculture 

and Forestry University 
in China. She worked as a 
research technician at Ag-
Bio prior to beginning her 
PhD program.

“My experience at the 
University of Saskatche-
wan has been excellent,” 
she said. “It’s a support-
ive research community. 
I have a wonderful thesis 
supervisor, professional 
committee members, and 
classmates who are help-
ful and friendly.”

Yang’s future plans in-
clude continuing to work 
with Beattie on research 
related to RuhQ-mediated 
resistance in barley.

“I like that research al-
lows me to explore the 
unknown and that it con-
stantly challenges me to 
stay curious, think deeply, 
and critically assess infor-
mation during the process 

Yang. New USask graduate Fan Yang used the Phytotron research facility on
 campus to study plant disease in barley.
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To place an ad in Ag News call 306-435-2445
or email world_spectator@sasktel.net

We will buy your  
cattle direct off farm

 One of the biggest licensed bonded order  
 buyers in Canada.

 Respected and trusted for 40 years
 Customers across Canada and the U.S.  

 giving us the ability to pay top dollar for all  
 qualities and classes of cattle

 Never charge selling fees, which means more  
 profit per head (up to $25/head over selling  
 at Auction)

 Same day payment

To find out what your cattle are worth and to book  

them in for our next Monday weight-up day contact:

 Jason: 306-435-7767         Matt: 306-728-1582 
 John: 306-434-7778 Office: 306-435-3327

Prairie Livestock Inc.
1 Mile West of Moosomin  

on Hwy #1
Licensed and bonded livestock dealers (SK #116723)(MB #1257)

BY RICHARD KAMCHEN
Planning isn’t just paperwork. It’s how you take control 

of your future. Avoiding common pitfalls now can give 

decade and beyond.

and stay on track.

Avoid fl ying blind – build a plan

steer the ship.“If you don’t know where you’re going, it’s 

And without a strong business plan, you risk veering 
into dangerous waters.

A business plan will help you stay on course by outlin-

goals. Without one, you risk overspending, poor cash 

Not only that, but lenders will be wary of dealing with 
a business with such uncertain risk and destination.

Borrow wisely, not wildly
Debt is an ongoing concern in any business, and farm-

ing is especially dependent upon taking on debt from 
year to year.

Whatever the debt is for – land, equipment or infra-
structure – make sure you can repay it in good and bad 

it harder to survive future production hits that come.

too much debt, too soon.
“People will buy a too-big combine because they’re 

They might be coming off a great year, but they’re un-
able to make repayments when there’s a downturn.

Pace growth strategically
While many might consider exceeding one’s growth 

tal.

be devastating to the operation as banks and creditors 
may not share in your appetite for growth, especially if 

to resolve operating issues or even just added risk to pay-

Know your numbers: COP matters

analysis, which measures per-unit costs.
“If you don’t know your costs, you’re not managing 

your marketing properly. If you don’t know what price 
to sell at, you’re probably not analyzing your costs very 

The early years of farming come with big decisions – 

by proactively avoiding common pitfalls and you’ll set a 
strong foundation for the decades to come.

Crush it, don’t crash it: 
How to win your fi rst decade farming

SPRING WHEAT: AAC Westking, AAC 

Brandon, AAC Alida VB, AAC Starbuck VB 

WINTER WHEAT: AAC Wildfire, AAC 

Overdrive

OATS: CDC Endure

FLAX: CDC Rowland

PEAS: CDC Huskie, CDC Tollefson

LENTILS: CDC Simmie CL

CONVENTIONAL SOYBEANS:
(Non GMO, not glyphosate tolerant)
OAC Prudence

Dealer for Brett Young Seeds and 
Cover Crops Canada

BIG DOG SEEDS INC.
OXBOW, SK

bigdog.farm@sasktel.net

306.483.2963Cell: 306.483.7738
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New inventory New inventory 
arriving daily!arriving daily!

204-727-TACK (8225)
1740-18th St. N., Brandon, MB

Countless surveys have told us that Canadians want 
to buy Canadian. They say they want to support lo-
cal farmers and processors, keep dollars at home and 
protect jobs. But when standing in front of the grocery 
shelf, good intentions often give way to convenience 
and price.

That contradiction, however, seems to be fading. And 
geopolitics has a lot to do with it.

According to the latest NIQ (formerly NielsenIQ) re-
tail data, sales of “Made in Canada” food products are 
up more than 10 per cent year-over-year as of Septem-
ber 2025, while U.S.-made products are down nearly 
nine per cent. This trend has persisted for more than 
six months. In the world of consumer data, that’s not a 
blip—it’s a shift. Canadians aren’t just saying they want 
to buy Canadian; they’re actually doing it.

Turn on the television any night and there’s one recur-
ring face: Donald Trump. Canadians, whether they fol-
low U.S. politics closely or not, are constantly reminded 
of his message of America First.

And consciously or not, they’re responding. Every 
-

tion reinforces the sense that Canada needs to rely on 
itself. Buying Canadian food has become a quiet, patri-
otic act and a statement of self-reliance in an uncertain 
world. When cross-border relations feel tense, the gro-
cery store becomes a symbolic space of control. Each jar 

for stability and identity.
The “Buy Canadian” idea isn’t new. But for years, it 

mainly lived in our rhetoric. The North American mar-
ket blurred origins, and few shoppers bothered to read 

Canada” and “Product of Canada” categories—which 
differ in how much of the ingredients and processing 
are domestic—have shown consistent growth, while 
U.S. imports have posted negative sales for seven 
straight months.

In consumer economics, half a year of steady behav-
iour signals more than a mood swing; it’s habit forma-
tion. Canadians are showing signs of permanently in-
corporating origin awareness into their grocery choices.

This new grocery patriotism, however, also raises a 

narrowly on national origin, market competition can 
narrow too. If buying Canadian becomes more about 
sentiment than value, we risk paying more, sometimes 
for products that aren’t necessarily better or more sus-
tainable. It’s worth asking whether this wave of food 
nationalism, however well-intentioned, has contributed 
to higher prices. The more insulated our food market 

-
placency.

Canada’s agri-food sector is remarkably diverse and 
resilient, but we can’t grow or process everything ef-

Self-reliance must not become self-restriction. If this pa-

Our grain, seafood, livestock and pulse sectors are 
world-class. Our innovation in food safety, traceability 

and clean processing is globally admired. That’s where 
national energy should go: doubling down on what we 
do best, not trying to replace what others already do 
well.

Instead of equating “Canadian” with “expensive,” 
our food economy should aim to make “Canadian” syn-

the formula that will keep domestic production compet-
itive while allowing consumers real choice at the shelf.

This is not a call to abandon local pride. In fact, it is 
far from it. A strong domestic food base is vital for resil-
ience. But the challenge for Canada is to balance patriot-
ic consumption with global pragmatism. We should buy 

and stay open to the world.
Canadians are driving the surge in “Made in Cana-

response to uncertainty. The world is volatile. Supply 
chains are political. And consumers, consciously or 
not, are adapting. But if we let fear rather than strategy 
shape our choices, we risk turning a healthy preference 
into a costly habit.

After years of saying they wanted to buy Canadian, 

can channel that patriotism into productive competi-
tiveness, not protectionism.

Dr. Sylvain Charlebois is a Canadian professor and re-
searcher in food distribution and policy. He is senior direc-
tor of the Agri-Food Analytics Lab at Dalhousie University 
and co-host of The Food Professor Podcast. He is frequently 
cited in the media for his insights on food prices, agricultural 
trends, and the global food supply chain.

Made in Canada pride is back on the grocery shelf

Sylvain Charlebois

1995 Case Corporation
Case IH is a registered trademark
of Case Corporation.

A.E. CHICOINE Farm Equipment Ltd.
Storthoaks, SK.306-449-2255

USED SEED HAWK AIR SEEDERS



Farmers know the rollercoaster of uncer-
tainty—but lately, the ride’s gotten wilder.

Life has moved from global pandemic 
recovery—no small feat—to changes in 
long-term, relatively stable trading rela-
tionships. As markets swing, costs climb 
and AI ramps up, it’s no wonder stress 
levels are rising.

Of course, some stress can be positive. It 
stirs action and fosters innovation. But too 
much can leave you feeling stuck and take 
a health toll—physically, through high 
blood pressure, heart disease or stroke, 
and mentally, through anxiety, worry or a 
sense of hopelessness.

Stress doesn’t discriminate by age or 
job. How and when it appears is unique 
to each person.

Recognize the signs
Just like you check the daily forecast, 

monitoring and understanding your 
stress and tolerance levels is important. 
Signs are typically physical, behavioural, 
emotional or intellectual. Someone might 
experience stress in their body—tension, 
headaches, stomach issues—while anoth-
er’s mind races with recurring thoughts. 
Still, someone else may feel increased un-
ease or experience greater mood shifts. 
Often, stress accumulates due to the com-
bined effects of various factors, such as 

Be your own barometer
“Be really honest with yourself about 

your well-being and notice changes,” says 
Ontario-based psychotherapist Bonnie 
Taylor, MSW, RSW.

What’s your internal dashboard read-
ing? Green and good? Yellow—caution, 
or red—danger?

“Think about your body daily so you 
can recognize an average stress day, the 
green zone, not stress-free, but a day 
when you manage most things. In the yel-
low zone, stress consumes more of your 
thoughts and your body reacts more in-
tensely. You still do what you need to, 
but maybe you’re more tired, irritable or 
reaching for coffees to keep ramped up,” 
Taylor says.

“In the red zone, your ability to handle 
stress or solve problems is limited. The 
body is using reserves just to manage. It 
might feel like everything is overwhelm-
ing and you can’t perform.”

Recognizing when your stress is grow-
ing, in your yellow zone, is the best time 
to act. Since you can’t control things out-
side your control, like geopolitical situa-

tions, it’s important to focus on what you 
can do.

Use positive strategies
to help cope

stress reduction, Taylor offers several 
stress management tools.

“Get your to-do list out of your head 
and onto paper. That alone is sometimes 
enough to ease stress because it’s a way to 
look at what’s consuming your thoughts, 
time and body’s reactions,” Taylor says.

Setting boundaries is another approach. 
“Consider saying no and look at how 
much you take on. Ask if others could take 
over, recognizing that you are absolutely 
capable, but there may be others capable 
as well, freeing you for other priorities or 
time to de-stress.”

cial media informative, helpful with de-
cision-making or a de-stressor. However, 
Taylor advises setting a timer to remind 
yourself to consider your physical and 
mental state. Do you feel better or worse 
after watching? Taking a break is OK.

Other strategies might be a daily ritual, 
such as enjoying morning coffee without 
distractions. Or naming things you’re 
grateful for, taking short daytime rests 
and deep breathing to gain calm.

“Practicing mindfulness is essential,” 
Taylor says. “It can be as easy as paus-

things you hear, four things you see, three 
things you smell, two you can touch and 
one you taste right now.”

In stressful times, it’s easy to forget to 
do things that bring joy or boost endor-
phins, such as spending time in nature, 

biking, walking, dancing or quality time 
with family.

Remember, support is around you
“Farmers tend to be isolated in their 

workday, but we’re social creatures. It’s so 
important to connect with others, particu-
larly off-farm. Call somebody to see how 
they’re doing. And don’t ignore someone 
who reaches out to you. Maybe it’s ask-
ing others how they’re dealing with these 
external things. Just raising the topic is 
an opportunity to start helpful conversa-
tions,” Taylor says.

cial planners and others can also be sup-
portive. Friends, mentors or leaders from 
community clubs, faith groups or volun-
teer organizations may also provide valu-
able support.

“Mental health and wellness are really 
enhanced by our community. It’s some-
what of a community responsibility to be 
there for each other, but only the individ-
ual knows what works for them,” Taylor 
says.
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CALL/TEXT
Glen Crosson: 306.608.9009
Lorne Crosson: 306.435.7148

websterseedfarm.ca

We have the best 
Wheat & Barley Varieties!

Reserve your seed now 
to make planting a breeze!

Westking | Stoughton | Wheatland   
Starbuck | Synergy | Churchill 

Visit our website to learn more.
www.vaderstad.com

How to cope when off-farm
stressors add pressure

BODY:
tension, aches, breathlessness or frequent illness.

BEHAVIOUR: Watch for changes in activity or sleep and be mindful 
of behaviour shifts like outbursts, complaining, isolation, crying, grinding 
teeth or taking dangerous risks.

EMOTION: Monitor for mood swings, nightmares, loss of interest, 

dence, apathy or comparing yourself to others.

HEADSPACE: Pay attention to memory lapses, poor focus, racing 
thoughts, poor judgment, confusion, loss of objectivity or urges to escape.

Know the signals: take 
early action against stress



No one has a crystal ball. 
While you may not be able to 
predict the future, you can still 
strategize to make the best of 
market conditions. Start with a 
simple, critical question: When 
do I need to move my grain? 
Do I have time to wait for better 
prices?

Whether you need to generate 
cash, need the storage space or 
have other reasons, you need 
a plan to sell your grain proac-
tively and with market condi-
tions in mind.

Selling in increments is com-
mon practice—for example, 20 
or 25 per cent is sold at different 
points throughout the year.

Every farm and every grain 
sale is different—each one in-
volves unique goals, circum-
stances, and a different balance 
of risk and reward. Some farms 
might not have the same level of 
risk tolerance as others.

When to sell is a personal de-
cision, and there’s an element of person-
al preference involved. The right selling 
approach will differ from one farm to the 
next, and having a plan will help to ensure 
your decisions are well-informed.

I often describe marketing strategies as 
either offensive or defensive. Defensive 

es are favourable, helping manage risk. 
Offensive sales are about seizing oppor-
tunities when market conditions suggest 
there’s potential for better returns. The 
key is to stay informed and understand 
how markets typically behave, especially 
in your region.

For example, the best approach to mar-
keting canola in Alberta’s Peace Region 

in Manitoba’s Red River Valley. Ask your-
self: Should we react to short-term market 
movements? Should we take a more ag-
gressive or more cautious approach right 
now? Is there one crop with a stronger 
outlook that deserves a different strategy?

Create a plan that considers a few pos-
sible market scenarios so you’re ready to 

adapt as conditions change.
A fear of missing out (FOMO) is some-

thing many farmers experience, especially 
when it comes to getting the most out of 
marketing grain. Having the right infor-
mation can take you a long way.

A lack of control can be frustrating. 
Waiting for the top of the market can lead 
to decision paralysis and that “deer in the 
headlights” feeling during price swings.

Grain markets tend to rise gradually 
and fall quickly. Sudden downturns can 
feel harsh, while too much information 
can be overwhelming. That’s why it’s im-
portant to build a basic understanding of 
how markets work.

At their core, markets are driven by sup-
ply and demand.

In a demand-led market, users are ac-
tively entering the marketplace, generat-
ing longer-run ‘bull markets’ with rising 
prices. Be alert to supply shocks that can 
create brief price spikes as those opportu-
nities may require quick action.

Conversely, in highly supplied markets, 
where many producers are pushing grain 

into the marketplace, prices typically 
decline, leading to ‘bear markets’ char-
acterized by falling prices and weaker 
returns.

Seasonality also shapes supply and 
demand. In fall, large volumes of grain 
entering the market add pressure due 
to abundance. In spring, prices may 
rise as old crop supplies tighten or 
weather challenges affect planting. Be 
aware of these seasonal patterns and 

and demand include weather, politics, 
trade, border issues, tariffs and curren-

To navigate this complexity, set a 
clear marketing plan, stick to it and 
review your results regularly to stay 
disciplined. Focus on beating the local 
average price and use an incremental 
sales approach to build consistency.

With so much to consider, don’t hesi-
tate to ask for help. A trusted third-par-
ty advisor can support your deci-
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B U I LT  O N  FA R M E R 
Relationships.

W E  P U R C H A S E :
O A T S  •  B A R L E Y  •  W H E A T  •  F L A X

I T ’ S  MORE  THAN PROCESS ING . 

I T ’ S  OUR Promise.

COPY PAPER

SHOP LOCAL
SAVE BIG!

306.435.2445
world_spectator@sasktel.net   |   714 Main Street   |   Moosomin, SK

8.5 X 11

$8500
PER 
CASE

10 PACKAGES PER CASE
500 SHEETS PER PACKAGE

DELIVERED WITHIN MOOSOMIN: $87 

$1000
PER 
PKG

COMPARE OUR PRICES 
WAL-MART: $129.99

AMAZON: $192.12

How do I market my grain effectively?

Your grain marketing checklist

and market pricing conditions.

• Implement an incremental selling strategy to manage risk and take 

• Assess your risk tolerance and personal comfort level with market 
volatility.

• Choose between offensive (opportunity-driven) or defensive (prof-
it-locking) marketing strategies.

• Consult trusted advisors or market analysts to guide informed deci-
sion-making.

• Create a clear, consistent marketing plan – and review it regularly to 
stay on track.

• Manage emotional triggers like FOMO and work to your plan.
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Enter to win at any of the participating businesses:

Prize: 30 Days of membership and 4 
personal training sessions valued at $350
FROM: ANYTIME FITNESS

Prize: $100 Gift Card
FROM: BALFOUR DRUGS & TIM HORTONS

Prize: $50 Gift Card
FROM: BARGAIN SHOP ESTERHAZY

Prize: $100 Gift Card
FROM: BEDROCK TAVERN & INN

FROM: BERRY GOOD FARMS

Prize: $100 Gift Card
FROM: BIRTLE MAINLINE MOTORS

Prize: Frigidaire SteamEspresso Maker
FROM: BORDERLAND CO-OP

Prize: $100 Gift Card
FROM: BOSTON PIZZA VIRDEN

Prize: $100 Gift Card
FROM: BRADLEY'S GM

Prize: Milwaukee Blower Kit
FROM: BUMBER TO BUMPER

Prize: Celebration Ford Swag Bag
FROM: CELEBRATION FORD        
Prize: $150 Gift Card
FROM: CORK & BONE BISTRO

Prize: $100 Gift Card
FROM: COUNTRY SQUIRE

Prize: Two $50 Gift Cards
FROM: DENRAY TIRE

Prize: Gift Basket with 
$50 Gift Card
FROM: ERIN'S IDA PHARMACY

Prize: Platinum Detail Package
FROM: ESTERHAZY FORD

Prize: Yard Decoration
FROM: ESTERHAZY HOME HARDWARE

Prize: $100 Gift Card
FROM: FOUILLARD CARPETS

FROM: FOUILLARD DISCOUNT

Prize: $100 Gift Card
FROM: GLASSER'S TV

Prize: $100 Gift Card
FROM: IDA MOOSOMIN

Prize: $50 Gift Card
FROM: MOOSOMIN HOME HARDWARE

Prize: Salton Air Fryer & Grill
FROM: VIRDEN HOME HARDWARE

Prize: $100 Gift Card
FROM: IMZ SERVICE GARAGE

Prize: Purse
FROM: KARI'S KLOSET

Prize: $100 Gift Card
FROM: KARI'S PHARMACY

Prize: Two $50 Gift Cards
FROM: MOOSOMIN KFC

Prize: Free Meal Voucher
FROM: KIPLING STOP N SHOP

Prize: $100 Gift Card
FROM: KULLBERGS FURNITURE

Prize: $100 Gift Card
FROM: KUZINA RESTO

Prize: $100 Gift Card
FROM: LEE'S CARPET

Prize: Heated Jacket
FROM: MAZERGROUP

Prize: $50 Gift Card
FROM: MICHAEL'S COFFE SHOP

Prize: $100 Gift Card
FROM: MOOSE MOUNTAIN LEISURE

Prize: $150 In-Store Credit
FROM: MOOSOMIN / WHITEWOOD DODGE

Prize: $100 Gift Card
FROM: MOOSOMIN SPORTS EXCELLENCE

Prize: Gift Basket
FROM: PHARMASAVE ESTERHAZY

Prize: $100 Gift Card
FROM: PHARMASAVE KIPLING

Prize: $200 Gift Card
FROM: PHARMASAVE MOOSOMIN

Prize: $150 Gift Card
FROM: PHARMASAVE REDVERS

Prize: STS Ranchwear Jacket
FROM: RANCH 'N RUFF

Prize: $50 Gift Card
FROM: RED APPLE CARLYLE

Prize: $50 Gift Card
FROM: RED APPLE MOOSOMIN

Prize: $50 Gift Card
FROM: RED APPLE VIRDEN

Prize: $100 Gift Card
FROM: RED BARN RESTAURANT & DANO'S LOUNGE

Prize: $100 Gift Card
FROM: REDVERS AG & SUPPLY

Prize: $100 Gift Card
FROM: ROCANVILLE PHARMACY

Prize: $100 Gift Card
FROM: SAMANTHA'S BOUTIQUE

Prize: Gift Basket
FROM: SAPARA'S DRUG MART

Prize: $100 Gift Card
FROM: SEW CREATIVE

Prize: $100 Gift Card
FROM: SHENG HOUSE FURNISHING

Prize: Outdoor Solar Powered 
Heavy Duty Power Bank
FROM: THE WIRELESS AGE 

Prize: $50 Gift Card
FROM: TJ'S PIZZA

Prize: 5-year Subscription
FROM: THE WORLD-SPECTATOR

FROM: TODAY'S ENTERPRISES

Prize: Gift Basket
FROM: TREND'S MERCANTILE

Prize: $50 Gift Card
FROM: TRISTAR FOODS & SUBWAY

Prize: Arctic Cat Jacket
FROM: UNIVERSE SATELLITE

Prize: Winter survival prize package
valued at $300
FROM: VALLEYVIEW CO-OP FARM & RANCH CENTRE

Prize: $100 Gift Card
FROM: VIRDEN MAINLINE MOTORS

Prize: $100 Gift Card
FROM: VIRDEN REC

Prize: Athlon Forerunner Binoculars
FROM: WOLVARINE SUPPLIES

Over $10,000 in secondary 
prizes available to be won! 

Draws consisting of a gift from each of the 
participating businesses will also take place!

Grand Prize: $15,000
to spend locally at any or 

all of the participating businesses

MOOSOMIN
• Anytime Fitness 
• Borderland Co-op C-Store & Gas Bar
• Borderland Co-op Home Centre
• Borderland Co-op Liquor
• Borderland Co-op Marketplace
• Bradley's GM
• Celebration Ford
• Cork & Bone Bistro
• Country Squire
• Denray Tire
• Glasser's TV
• IDA Moosomin
• IMZ Service Garage
• Kari's Kloset
• Kari's Pharmacy
• KFC
• Lee's Carpet
• Mazergroup
• Moosomin Dodge
• Moosomin Sports Excellence
• Moosomin Home Hardware
• Pharmasave
• Pharmasave Wellness
• Ranch 'n Ruff
• Red Apple
• Red Barn Restaurant & Dano's Lounge
• Sew Creative
• The World-Spectator
• Trends Mercantile

BROADVIEW
• Borderland Co-op C-Store & Gas Bar
• Borderland Co-op Home Centre
• Borderland Co-op Marketplace

CARLYLE
•  Moose Mountain Leisure
•  Red Apple
•  Kuzina Resto
•  Michael's Cofee Shop

ELKHORN
• Samantha's Boutique

ESTERHAZY
• Anytime Fitness
• Bargain Shop
• Erin's IDA
• Esterhazy Ford
• Esterhazy Home Hardware
• Esterhazy Pharmasave
• Sapara's Drug Mart
• Sheng House Furnishing
• The Wireless Age
• Tristar Foods & Subway

GRENFELL
• Borderland Co-op Home Centre
• Borderland Co-op Marketplace

KIPLING
• Balfour Drugs / Tim Hortons
• Borderland Co-op C-Store & Gas Bar
• Borderland Co-op Marketplace
• Kipling Pharmasave
• Kipling Stop & Shop

LANGENBURG
• Bumper to Bumper 

REDVERS
• Redvers Pharmasave
• Redvers Ag & Supply
• Today's Enterprises
• Bedrock Tavern & Inn

ROCANVILLE
• Borderland Co-op C-Store & Gas Bar
• Borderland Co-op Home Centre
• Borderland Co-op Marketplace
• Bumper to Bumper
• Rocanville Pharmacy
• Universe Satellite

WHITEWOOD
• Borderland Co-op C-Store & Gas Bar
• Borderland Co-op Home Centre
• Borderland Co-op Marketplace
• Whitewood Dodge

VIRDEN
• Boston Pizza
• Home Hardware
• Kullberg's Furniture
• Red Apple
• Valley View Co-op Farm & Ranch 

Centre
• Virden Rec & Watersports
• Virden Mainline Motors
• Wolverine Supplies

ST. LAZARE
• Fouillard Carpets
• Fouillard Discount

PIERSON
• Valley View Co-op Farm & Ranch 

Centre

KENTON
• Valley View Co-op Farm & Ranch 

Centre

BIRTLE
• Birte Mainline Motors

Visit www.world-spectator.com/shop-local for more information!  Draw Date: December 18, 2025

Corporate Sponsors
Thank you to our sponsors for supporting this project

• Berry Good Farms
• Brylee Developments
• DK Tree Service
• Flatland Plumbing
• MNP
• Pat's Pictures
• TJ's Pizza

• Tom's Electric
• Westman Premier Homes
• Mark Kilback / Sunlife 
• M&O Construction
• Carscadden Funeral 

Chapels
• Burns Maendel 

Consulting Engineers

Major 
Sponsor

Scan for the
Christmas
Giveaway
Website:

Shop
LOCAL

andWIN!
Christmas Giveaway 

2025



Continued from front
“It was a great opportunity for students to learn about 

where their food comes from and the story behind it,” 
said Davey. 

Davey’s advocacy work isn’t limited to the Prairies. 
She was one of two Canadian ambassadors for the World 
Food Forum Student Ambassador programme led by the 
Food and Agriculture Organization of the United Nations. 
She participated in a youth policy pilot project about food 
waste and school nutrition in which she developed policy 
materials with a focus on beef production systems.

Her advocacy work continued this past summer when 
Davey was as a public engagement and stakeholder in-
tern with the Canadian Cattle Association. She was re-
sponsible for public outreach and programming such as 
hosting a documentary launch event and connecting with 

“Connecting with youth and consumers builds trust 
and transparency around farming and ranching,” said 
Davey. “People learn about cattle and the environment, 
the sustainability of raising beef, and the nutrition of eat-
ing beef.”

Throughout her extracurriculars and summer work ex-
periences, Davey was able to draw upon her USask edu-
cation to advance her career.

“The Bachelor of Science in Agriculture program pro-
vides very diverse opportunities to learn both the aca-
demic and practical knowledge of agriculture and live-
stock production of various species,” said Davey. “The 
professors and academic advisors in the Animal Science 
program are engaging and work to enhance the student 
experience. There are so many hands-on learning expe-
riences, such as the ANSC 301 Animal Production Tour 
course and the ANSC 315 Animal and Poultry Nutrition 
course.”

Led by Dr. Greg Penner (PhD) and department assis-

across Western Canada, exploring both traditional and 
exotic livestock operations, marketing enterprises, and 
feed processing facilities. In ANSC 315, taught by Dr. Tim 
Mutsvangwa (PhD), students conduct laboratory work 
including practical nutritional exercises. Davey and her 

classmates assisted PhD candidate Cassidy Ross (thesis 
supervisor Dr. Gabriel Riberio (PhD)) with a cattle re-
search study.

Originally from Montrose, Sask., Davey has a strong 
family connection with USask and AgBio, with her mom, 
dad, brother, and aunt all alumni of the college.

Davey’s future plans include continuing her beef ad-

vocacy work and being involved in provincial and na-
tional organizations. She co-owns and operates Riven-
dale Cattle Company, a purebred and commercial beef 
cattle operation, with her family. Davey also has her own 
photography business, Jessica Davey Photography. She is 
looking forward to continuing her career in the agricul-
ture industry.
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306-434-6485
lawrence_hein@hotmail.com

www.facebook.com/lawrenceheinrenovations

NO JOB IS TOO BIG 
OR TOO SMALL

INSURANCE JOBS WELCOMED
Proudly Serving Moosomin & Rocanville Proudly Serving Moosomin & Rocanville 

& Surrounding Areas!& Surrounding Areas!

 Full Exterior Renos

 Full Interior Renos

 Custom Decks

 Drywall Painting

 Home Maintenance

 Siding, Soffi t & Fascia

 Tile, Laminate, Hardwood

 Kitchen Back Splashes

 Basement Development

 Custom Showers

AND MUCH MORE!

Renovations
Handyman Service
Bringing Your Ideas To Life
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UTILITY TRACTORS

90-140 HPHX
SERIES

$5100
Cash Back* (T-L)Financing* Months

1.99%    60
UP TO

UP TO

520 Railway Ave   |   Rocanville, SK

306.645.2669
www.universesatellite.com

USask graduate advocates
for the beef industry

“The College of Agriculture and Biore-
sources is just full of so much history and 
agricultural legacy in Saskatchewan and is 
the future of the ag industry.”

   — Jessica Davey
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New partnership provides smoother 
process for sustainability

Canadian farmers are leading the way with sustain-
able agriculture, and a new partnership is making it eas-
ier and more rewarding to get involved.

Driving sustainability through technology
FCC’s Sustainability Incentive Program, combined 

with SWAT MAPS and AgExpert, is bringing together 
the best in ag tech innovation and environmental care to 
help producers adopt eco-friendly practices, streamline 

positive change in Canadian farming.

Streamlining process for faster results
“FCC is committed to advancing sustainability in Ca-

nadian agriculture,” says Colin Brisebois, Vice-President, 
Product and Market Strategies. “By partnering with 
SWAT MAPS and integrating with AgExpert, we’re mak-
ing it easier to recognize producers for their adoption of 

ronment.”
Thanks to this new integration, producers who have a 

minimum of 50% of their total planted area using SWAT 
MAPS for precision agriculture may be eligible for 

for incentives.
“Incentive payments are calculated as a portion of the 

year,” says Colin.

Work smarter with AgExpert and SWAT MAPS
“We are pleased to announce this sustainability col-

laboration with FCC as it embodies the commitment we 
both have to promoting sustainable agriculture,” said 
Bonnie Dobchuk, Sustainability Director at Croptimistic 
Technology. “SWAT MAPS customers, using our vari-

optimizing their inputs while being good environmental 
stewards.”

SWAT MAPS, a smart soil mapping tool, already helps 

AgExpert Field, SWAT MAPS users can easily verify 
their sustainable actions right in the AgExpert platform 
– meaning no more duplicate data entry. You can learn 
more about SWAT MAPS here.

If you already use SWAT MAPS and AgExpert, your 
commitment to sustainability is being noticed, and now 

Sustainability Incentive Program through AgExpert 
Field and be part of the growing movement of Canadian 
farmers leading the way toward a more sustainable fu-
ture.

why so many producers are using this software to man-
age their operations and make solid business decisions.

Help shape the future of sustainable agriculture
Agronomists, agrologists, retailers and other industry 

and supporting producers in their sustainability journey. 
With this new integration, it’s easier than ever to collabo-
rate, validate practices and contribute to a more sustain-
able agriculture and food industry.

Partners can help scale impact, build trust and en-
sure producers are recognized for their efforts – while 
strengthening their own relationships and service offer-
ings.

By inviting new partners to join in, we’re boosting our 
impact and helping shape the future of sustainable ag-
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CALL US FOR WORK CALL US FOR WORK 
IN MOOSOMIN & IN MOOSOMIN & 

SORROUNDING AREAS!SORROUNDING AREAS!

www.mandoconstruction.ca

SERVING SOUTHERN SASK SINCE 1979

CALL TODAY FOR YOUR FREE BASEMENT PACKAGE QUOTE!

CALL US FOR WORK CALL US FOR WORK 
IN MOOSOMIN & IN MOOSOMIN & 

SORROUNDING AREAS!SORROUNDING AREAS!

Adventures during the off-season
The hum of the combine engines, the augers and the 

semi tractors slowing down on the highway before turning 
into the farmyard has been replaced by quietness save for 
the sound of the odd air bin blowing its contents around 
inside. 

The machines have been cleaned and dusted and washed 
and parked in their assigned spots and us grain farmers 
have almost forgotten the mad rush of those harvest days 
– but not quite. In place of memories of the crazy hours 

ing how the memories become sweeter as time goes on?

when I was barely seven or eight years old. My life then 
was concentrated in the forests of Ontario, with meander-
ing bike rides through the forest, the sound of waterfalls 
and the picturesque lakes near where we lived. And snow, 
lots and lots of snow in the place where the wind seldom 
blew. But summer for our family back then was reserved for 
the Saskatchewan prairies, not as in a vacation destination 
but more of a farming destination. Some things are faded 
memories for me now as in ‘who seeded the crops when 

remembering certain details, one thing is clear—we sucked 
in a lot of dust on those open combines!

if I remember correctly, a long walkway (or so it seemed 
to me) from the top of the steps to where the seat was. 

not even discuss safety here), out in the open with the dust 
settling over us like blankets from head to toe. I remem-

quite describe those grain trucks adequately. But no mat-
ter what challenges there likely were in those days for my 
parents, I have warm memories of riding that combine, the 
stars shining above (no cab to obscure the direct sight line 
above) and the wind gently blowing in our hair. Okay so 

ewan winds. Sandwiches and cookies were a mainstay for 
our on-the-go meals, eventually replaced with four-course 
meals on the tailgate of the half ton (once we actually 
owned a half ton) after we had made a permanent move 
to the prairies. 

This fall has seen some amazing temperatures and so 
it makes our daily trek to the farm to feed farm cats and 
check bin temperatures an absolute delight! Plus, it allows 

that makes me oh so happy.
A recent trip to the Alberta mountains and to Calgary 

it in my computer bag the entire time I was away. Now that 
was a holiday!! Visiting with family was the best and stay-
ing together with our farm grands, their parents and our 
niece meant lots of laughs and a few adventures.

The twins (14) had asked well in advance of our trek 
west if we could take them to Bass Pro and of course I vol-
unteered Grandpa because they all seem to talk the same 

deer hunting season. The gals and I were a bit more into 
clothing and shoe stores at the mall and avoided Bass Pro 
like the plague.

I told the kids when we reached the mall what their 
Christmas dollar amount was and that they could spend it 
on whatever they wanted but that I would wrap it up for 
Christmas and that they had to look surprised and amazed 
at what we had bought them. They agreed. And with that, 
us gals parted ways with Gramps and the twins as they set 
off on their two-hour Bass Pro excursion.

Later, back at the airbnb, I looked at their receipts I asked 

when we realized one boy (well Gramps technically) had 

Now how were we going to prove that error? ‘No prob-

check the video footage for the time shown on the receipt.
Well this was going to be easy or so we thought as we all 

piled back into the car, headed north to Balzac and east to 
the mall for the second time that day, proudly avoiding the 
#2 Highway for the much quieter Centre Street heading 
north out of Calgary. Unfortunately, we thought we were 
turning into the parking lot on the south side of the mall 
only to discover we had taken the wrong turn – one that 

took us right out onto the busy #2 and from there back 
towards our Airbnb and once again, north on Centre Street 
to Balzac and then east to the mall—for the second time 
that afternoon.

(and yes it taught me to use the Maps App every time 
not just some of the time), we arrived at Bass Pro only to 
see hundreds (literally) of people standing in front of the 
doors. Not only were we arriving, but so was Santa appar-
ently. In a camo colored boat no less! A couple of kids and 
I braved the crowds, essentially pushing through people 
who were more interested in seeing Santa than letting us 
through and once we got inside we noticed that hundreds 
more were indoors but customer service was wide open 
for us!

With all the commotion going on around us in the front 
entry, lobby and inside the store, customer service (after 
a 10/15-minute wait) said they would forego looking at 

thought.  ‘Is this the credit card this purchase was made 

with Santa, Mrs. Claus and a long entourage of characters 
behind them and thought, ‘None of this – the trips back 
and forth to the store, the crowds of people – is worth the 

words ever heard!
Lunch times with the grands and their friends continue 

to enlighten us shall we say. We try to sit back and not talk, 
just listen. And laugh. And raise our eyebrows. The talk 
is of “We should be under two feet of powder by now,” 

for lunch tomorrow, Grandma?” and “So and so is such an 
awesome/awful teacher.” As I said, enlightening.

“deer that got away.” Not so for our oldest granddaugh-
ter though who, home from university for the weekend, 
tagged her buck barely an hour into the season. I am not 
sure who was more proud, her or Gramps.

The off-season from the busy spring/fall season (for 
us) has been replaced by some quieter moments though 

for Christmas! The time to celebrate the birth of the King 
of Kings and to share His love with all those around us. 

laughter! Until next time!
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CK2020
SERIES COMPACT TRACTORS

25-40 HP

$3750
Cash Back* (T-L-B )Financing* Months

1.99%    84
UP TO

UP TO FREE
LOADER*

520 Railway Ave   |   Rocanville, SK

306.645.2669
www.universesatellite.com

Tree Removal
Pruning

Stump Grinding
Yard Cleanup

Hedge Trimming

306-608-TREE  
(306-608-8733)

DK Tree Removal  
&  Maintenance

20     19

Enhanced FCC Transition Loan 
terms aim to better support ag and 

food entrepreneurs
Agriculture and agri-food business owners transferring 

farm or business assets to new owners now have a new 
option to consider, given recent changes to Farm Credit 
Canada’s (FCC) Transition Loan. The loan’s new terms 
come at a very important time. Canada’s agriculture and 
food system is sitting on more than $50 billion in farm as-
sets expected to be transferred in the next 10 years.

“Transferring the family farm or business can be a 
stressful thing to manage, but the support of the FCC 

folks experience,” said The Honourable Heath MacDon-
ald, federal minister of agriculture and agri-food. “It also 
creates opportunities for people looking to start or ex-
pand their operations, making it a real investment in the 
future of our agricultural sector.”

signed to facilitate the transfer of assets, making it easier 
for both buyers and sellers. The new terms allow dis-
bursements to the seller over a period that extends to 
10 years. The loan is available for farms, agribusiness or 
food businesses going through changes in ownership, be 
it within or outside the family.

“One of the most consistent challenges faced by Ca-
nadian producers is transitioning their operations to ei-

nuanced, and emotional,” said Justine Hendricks, FCC 
president and CEO. “For our part, we’ve been working 
hard to build a loan product that makes transition and 
sale easier for both buyers and sellers. Whether the buy-
ers are new to the sector or not, this product is focused on 

with affordability and success in mind.”

Benefi ts for the seller:
• Guaranteed full payment of the sale proceeds by FCC
• Customized payment schedule for up to 10 years, and
• Opportunity to support a next generation entrepre-

neur

Benefi ts for the buyer:
• No need for upfront capital for a down payment

building equity (potential to reduce interest expense and 
pay off loan sooner), and

• FCC’s AgExpert software is included

“The FCC Transition Loan has been a game changer for 
our farm,” said Aaron and Amber Hoffus, grain, oilseed 
and cow-calf producers in Bjorkdale, Sask. “It has helped 

saving interest helped us to continue growing. We’ve had 
the opportunity to grow and build our family farm for 
our kids, and hopefully generations to come, and would 
recommend the FCC Transition Loan to anyone looking 
to do the same. The enhancements to this particular FCC 
loan come at a critical time and can help other entrepre-

neurs like us better manage the realities that come with 
the transfer of assets.”

  The FCC Transition Loan complements FCC’s suite of prod-
ucts and services that support young producers and entrepre-
neurs, including FCC Advisory Services. For more information 
on the FCC Transition Loan, visit www.fcc.ca/transitionloan.
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Give us a call for a quote:
306.435.2445

world_spectator@sasktel.net | www.world-spectator.com

CertifIcate
To

From

$ Valid signature

jennaroseaulie@gmail.com

306.840.7207

Regina, Sk.

jenna_aulie_creations

Jenna Aulie Creations

jennaauliecreations.myportfolio.com

Photography

Graphic Design

Visual Art

Thursday, June 26th
5pm-8pm
Fleming Community Hall
Tickets available at Kari’s Kloset

Sparkle Tattoos
Mirror Photo Booth 
Bouncy House
Kids Penny Arcade Prize Table 

 Tickets $10
 Family $40
 12 & under parent supervision
 4 & under Free

Lifetime Portable 
48 inch Basketball 
Hoop & Net System

PARTY

2025 SUMMER FUN GUIDE

104

306-793-4365    306-740-7804

club

WEST END 
RESORT & CAMPGROUND

Admission$5

Book online
wercamping.ca

Full Service Camping 
(seasonal or nightly)

Cabin & Hall Rentals
Marina & Boat Launch

Safe Swim Area with 
Water Toys

Wifi 
Events and Activities

Kids ClubOutdoor Movie Nights
Store, Playground & 

More!

RESERVING PHASE 3

Seasonal Sites for the 2026 season. 

Our 2025 seasonal sites are SOLD OUT.

Book NOW for 2026 to avoid disappointment!

 SHORT TERM SITES & CABIN RENTALS

Welcomes you backdifferent location each week 10-11amGames, Drawing, Painting, 
Crafts, Dancing & HAVING FUN!

Children 5 & up 
unless supervised

West End Food Truck on site 

by the playground

Movie Night starts 
the first weekend in July!

G
CO
 IN

PAG

3

FUN GUIDE 2025

SOUTHEAST SASKATCHEWAN   |   SOUTHWEST MANITOBA

GREATGREAT
COUPONSCOUPONS INSIDE! INSIDE!

Check out all the

Check out all the
 tourist attractions our 

 tourist attractions our 
region has to offer!

region has to offer!

PAGES 96-103PAGES 96-103

Issued to

Purchased by

Amount $

Date

Authorized Signature

Date
To

From

Amount $

Authorized by
No.

No.

CERTIFICATE

Automotive and Transport Services306.551.6228Wesley CheesemanRegina, Sk.

“Your repair partner for every mile.”

CUSTOM PRINTING
Posters

Gift Cards
Brochures

Booklets
NCR Forms

Programs

Invitations
Business Cards
Raffle Tickets
Envelopes
Calendars
Invoice Books

WE’RE YOUR LOCAL PRINT SHOP!

LOGO & SIGN DESIGN
STAMPS & CHEQUES

Coroplast Signs | Metal Signs | Vinyl Banners
Rubber & Self Inking Stamps
Personal & Business Cheques

Custom Logo Design
By our team of talented graphic designers
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KIOTI.comKIOTI.com

66-73 HPRX4040
SERIES UTILITY TRACTORS

$4600
Cash Back* (T-L)Financing* Months

1.99%    60
UP TO

UP TO

Universe Satellite Sales
520 Railway Ave   |   Rocanville, SK

306.645.2669
www.universesatellite.com

Matthew Yanick  •  Rocanville, SK/Virden, MB  •  306-434-6909

CONTACT MATT OR JEFF  AT
matt@myprecisionag.ca  •  jeff@myprecisionag.ca

www.myprecisionag.ca
www.facebook.com/MyPrecisionAg

Precision Farming Displays
Autosteer Systems
Application Contol Systems
And more!

Jeff Brown  •  Carlyle, SK  •  306-575-9050

Air Seeder Upgrades and Water Management SolutionsAir Seeder Upgrades and Water Management Solutions
We have many solutions to upgrade the technology on your current 
air seeder including: full liquid and NH3 VR and sectional controls 
kits, blockage and fl ow monitoring systems, full controller conver-
sion kits to change your seeder to ISOBUS control, High Defi nition 

camera systems and more! Full installation 
available for these upgrades.

We are the largest water management technol-
ogy solutions provider in the area with control 
systems from Ditch Assist, PTx Trimble and Ag 
Leader Technology for GNSS controlled surface 
and sub-surface drainage. Full installation, set-
up and operational orientation available from 
our very experienced team. Many RTK solution 
options for sub-inch accuracy for all water man-
agement solutions.

Joseph Fournier

Canada’s emissions policy rewards biofuels but pun-
ishes the people who grow our food

Policymakers and environmental advocates decry 
methane and carbon dioxide emissions from livestock 
digestion, respiration and manure decay, labelling them 
urgent climate threats. Yet they celebrate the same corn 
and canola crops when diverted to ethanol and biodies-
el as heroic offsets against fossil fuels.

Biofuels are good, but food is bad.
This double standard isn’t just inconsistent—it back-

tor’s methane and carbon dioxide emissions and the 
historical reality that modern farming’s productivity 

these hypocrisies head-on, or we risk chasing illusory 
credits while penalizing the very system that feeds us.

Let’s take Canada as an example.

megatonnes (Mt) of carbon dioxide equivalent (CO2e) 
annually, or 10 per cent of national totals. Around 35 Mt 
comes from livestock digestion and respiration, includ-
ing methane produced during digestion and carbon 
dioxide released through breathing. Manure compost-
ing adds another 12 Mt through methane and nitrous 
oxide.

Even crop residue decomposition is counted in emis-
sions estimates.

Animal digestion and respiration, including burping 

treated as industrial-scale pollutants.
These aren’t fossil emissions—they’re part of the nat-

ural carbon cycle, where last year’s stover or straw re-
turns to the atmosphere after feeding soil life. Yet under 

lumped into “agricultural sources,” making farmers 
look like climate offenders for doing their job.

tor’s emissions come from actual fossil fuel use on the 
farm.

This inconsistency becomes even more apparent in 
the case of biofuels.

Feed the corn to cows, and its digestive gases count 
as a planetary liability. Turn it into ethanol, and sud-
denly it’s an offset.

Canada’s Clean Fuel Regulations (CFR) mandate a 15 
per cent CO2e intensity drop by 2030 through the use 

set credits per litre, which become a major part of their 
revenue, alongside fuel sales.

Critics argue the CFR is essentially a second carbon 
tax, expected to add up to 17 cents per litre at the pump 
by 2030, with no consumer rebate this time.

But here’s the rub: crop residue emits carbon dioxide, 
methane and nitrous oxide whether the grain goes to 
fuel or food.

Diverting crops to biofuels doesn’t erase these emis-
sions: it just shifts the accounting, rewarding biofuel 
producers with credits while farmers and ranchers take 
the emissions hit.

These aren’t theoretical concerns: they’re baked into 
policy.

penalize the same crops when used to feed livestock?
And why penalize farmers for crop residue decompo-

sition while ignoring the emissions from rotting leaves, 

trees and grass in nature?

and bad math.
Fossil fuels are often blamed, while the agricultural 

sector’s natural carbon loop is treated like a threat. 
Policy seems more interested in pinning blame than in 
understanding how food systems actually work.

This disconnect isn’t new—it’s embedded in the his-
tory of agriculture.

hydrocarbons have driven abundance. The seed drill 
and reaper slashed labour needs. Tractors replaced 
horses, boosting output and reducing the workforce.

Yields eploded with synthetic fertilizers made using 
methane and other hydrocarbon inputs.

For every farm worker replaced, a barrel of oil 
stepped in.

A single modern tractor holds the energy equivalent 
of 50 to 100 barrels of oil, powering ploughing, planting 
and harvesting that once relied on sweat and oxen.

We’ve traded human labour for hydrocarbons, feed-
ing billions in the process.

Biofuel offsets claim to reduce this dependence. But 
by subsidizing crop diversion, they deepen it; more 
corn for ethanol means more diesel for tractors.

tives, all while ignoring the fact that oil props up the 
table we eat from.

Policymakers must scrap the double standards, adopt 
full-cycle biogenic accounting, and invest in truly re-
generative technologies or lift the emissions burden off 
farmers entirely.

Dr. Joseph Fournier is a senior fellow at the Frontier Cen-
tre for Public Policy. An accomplished scientist and former 
energy executive, he holds graduate training in chemical 
physics and has written more than 100 articles on energy, 
environment and climate science.

Farmers take the hit while biofuel companies cash in
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