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A wide range of medical services are available at the Southeast Integrated Care Centre in Moosomin, provided by a number of health care pro-
fessionals.

Doctors and other
health care professionals

The Moosomin area has a large number of health care
professionals who serve the health care needs of people
across a large area of southeastern Saskatchewan and
southwestern Manitoba.

The doctors of the Moosomin Family Practice Centre
also provide medical services in Elkhorn, Rocanville,
Maryfield, and Whitewood. The centre also allows peo-
ple to call and make appointments the same day.

There are 10 permanent doctors who are part of the
Family Practice Centre—Dr. Ettiene Crouse, Dr. Ross
Kerkhoff, Dr. Schalk Van Der Merwe, Dr. Wessel Roets,
Dr. Erika Roets, Dr. Alizera Karimi Pour, Dr. Javad Ovei-
si, Dr. Farnoosh Abedi-Ardakani, Dr. Jordan Velestuk,
and Dr. Kristin Bonkowski.

The Regina Qu'Appelle Health Region employs a
large number of health professionals to provide a wide
range of services in the area:

Southeast Integrated

Care Centre

The Southeast Integrated Care Centre opened in 2008,
the realization of a dream for many people in the Mooso-
min area. It includes the following services.

Outpatient/Ambulatory Care Services

Outpatient/ Ambulatory Care provides scheduled ser-
vices or services ordered by your physician.

Laboratory and x-ray services are provided on week-
days during regular hours with an order from your phy-
sician.

The Community Oncology Program of Saskatchewan

(COPS) supports an outreach clinic in Moosomin Hos-
pital for delivery of chemotherapy and related services.

Visiting professional services are available at various
times each month. Contact the hospital to find out what
services are available and when you can receive them.

Equipment and medical supplies (such as splints,
crutches, cervical collars, fiberglass casts) will be pro-
vided at cost or for a rental fee.

Minor Procedures are done bﬁi appointment only.

Appointments are booked through your physician’s
office. Minor elective procedures are done under general
anesthetic by appointment only, booked through your
physician’s office.

Wellness Clinics, such as foot care and blood pressure
clinics are scheduled on a regular basis.

Information and Education is provided on an individ-
ual or group basis.

Emergency Services

Immediate emergency care is provided at the South-
east

Integrated Care Centre Physician services and/or
emergency consultations are provided twenty-four
hours a day, seven days a week. Emergency laboratory
and x-ray services are provided.

If you require more extensive emergency treatment,
rapid transport to a specialized facility will be arranged.

Inpatient Services

Inpatient services provides medical care to adults,
youth and children twenty-four hours a day.

Perinatal / Delivery Care is care of pregnant women

during or around the time of delivery. You will be trans-
ferred to a larger centre if you require care beyond what
the Southeast Integrated Care Centre can provide (and if
time permits).

Palliative Care services provide compassionate, sup-
portive care to the terminally ill.

Observation Services are provided to assess your con-
dition prior to your admission or discharge from hospi-
tal.

Emergency respite provides respite care resulting
from an urgent and immediate need. Standard respite
care fees apply to this service.

Long-term care

The Southeast Integrated Care Centre includes 58
longterm care beds divided into four “houses” to pro-
vide a home-like atmosphere and small group for resi-
dents to belong to.

Home Care
About Home Care
Home Care provides health and support services for
Eeople with health needs who wish to remain in their
omes. It offers the care and support necessary for peo-
ple to live as independently as they can.
Those who may be interested in receiving Home Care
are:
® People who have just left hospital and need short-
term help before they are fully recovered
¢ People with long-term limitations who can manage
in their own home with help
 People who have terminal illnesses and who wish to
remain at home for as long as possible
¢ People being cared for by families, requiring relief
from time to time
Nursing Service
Nursing Services provides specialized care that assists
clients in meeting their medical and personal needs.
Nurses may provide:
* medication administration
o dressing changes
* ongoing emotional support
e diabetic care

o IV therapy

* instructions on care to individuals and their families.

Palliative Care

Palliative care provides personal and compassionate
supportive care to the terminally ill assisting them to re-
main in the comfort of their homes during illness.

Home Service

Home services provides personal care assistance and
some general housekeeping.

Meal Service

Meals on Wheels is a full meal delivered by a volun-
teer. The number of meals per week is based on your
need and the availability in your community.

You qualify for Home Care Service if:

* You and the Home Care service provider in your ar-
eas agree that you need a health and/or support service
that can be provided in your home

 The program has the resources to meet your needs

® Depending on your needs, people on Home Care
may receive either Kealth or support services or both.
Sometimes Home Care cannot provide the kind of care
that is needed. In these cases, the will recommend other
options where you can get the care or service you really
need

How can I be referred?

Anyone can make a referral to Home Care for services.

Referrals should be directed to the service in your area:

* Moosomin - Rocanville: (306) 435-3888

® Broadview - Whitewood: (306) 696-2500

Population and
Public Health Services

Population and Public Health Services focuses on
health promotion, health protection and disease preven-
tion.

Healthy choices are promoted in the areas of nutri-
tion, tobacco, injury prevention, physical activity, sex-
ual health and dental health. Specific programs includ-
ing education and support are provided in the areas of
Eren?\tal, newborn, preschool, school age and seniors’

ealth.

“Thank you to all health care professionals for the
contribution you make to the well being of our communities.”
MOOSOMIN OFFICE:
Office Hours:
Monday - Friday
10:00 a.m. - 1:00 p.m.
Phone: 306-435-2831
1-866-249-4697
Email:
robert.kitchen.c3@parl.gc.ca
www.drrobertkitchen.ca

DR. ROBERT KITCHEN MP

Souris-Moose Mountain

Thank you to our local health care professionals
in the Moosomin area. Your services are invaluable!

Steven Bonk, MLA

Constituency of Moosomin

622 Main St Moosomin, SK
Office hours: 9 am to 12 noon
1PM to 4PM

Monday thru Thursday
Phone: 306-435-4005

Fax: 306-435-4008
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Our local profes-
sionals are depend-
able and conscien-
tious members of
our community.
We are proud to
support them by
publishing this spe-
cial supplement.
We  encourage
you to use their
services.  They
know our region,
its people and our
needs. They are
here to serve our
community!

We are very for-
tunate in this area
to have a compre-
hensive range of
local professional
services available
locally, services
otherwise avail-

many faces of
agriculture

WENDY ScHATZ LEEDS,
PAg, CCA
LEAD AGRONOMIST,
SHARPE’s SOIL SERVICES LTD

Agricultural professionals work in a
wide variety of areas both within and
outside the field of agriculture. You will
find us in research and development,
marketing and market development, pri-
mary production, consulting and business
management, food processing, education,
public relations and advertising, trans-
portation, the financial industry, quality
assurance, aquaculture, natural resource
development, information technology, ad-
vocacy, and environmental management.

Agricultural professionals wear many
hats in the field of agriculture, yet the one
thing we all share is passion for the field
of agriculture. There is a term for this, it’s
called being an “Agvocate.” An Agvocate
is someone that believes in the process
and science of agriculture and is dedi-
cated to promoting it in a positive manor
while also correcting misguided percep-
tions about agriculture.

Agriculture is a modern and dynamic
industry with value that needs to be bet-
ter understood, recognized and advanced

@00 O0CROP SE

among industry stakeholders and the
general public. Locally you can find us
assisting producers through all stages of
the crop production year. Ag profession-
als provide recommendations for the effi-
cient and sustainable use of resources and
conservation practices to produce high
yielding crops and livestock feed sources.
We assist in marketing and farm manage-
ment to help maximize the profitability of
our producers’ farms. We are individuals
that understand the agriculture sector and
promote sustainable production to help
feed the world!

Every day you are impacted by agricul-
tural professionals! Canada’s agriculture
and agri-food industry provides one in
eight jobs to Canadians. From the bread
you eat, to the milk you drink, from the
ethanol-based gas in your car to the grains
used to feed livestock, from the omega 3
supplements you take to the zero trans fat
foods you eat. Many commercial goods
are manufactured from ag byproducts
and even the floors you walk on have
been produced with the assistance of agri-
cultural professionals. The opportunities
within agriculture are endless and dy-
namic and I am proud to be an Agvocate!
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www.sha rpes.ca

in our region's  Enjoy!
health—not only

our physical and Kevin Weedmark . ) .
mental”  health, SNl our customers succeed in their business!
but our economic The World-Spectator
health as well.

able only in much ] N _
larger centres. A team of Agriculture Professionals helping

Our local pro-
fessionals  play
an important role

anager

What can we do for you?
Advertising ® Custom Printing

Brittany Matichuk BA
Cantroller

Signs ¢ Rubber stamps

And more! :

Wapella Branch Manager

THE WORLD

-
Candace Mitschhe Hiller
\ BSA PAg
rications Manager

FESSIONALS

306-435-2445 world_spectator@sasktel.net
www.world-spectator.com

1.306.435.3319 1,306.645.4555 1.306.532.4372

MOOSOMIN ROCANVILLE WAPELLA
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Eight questions to ask a
real estate agent before you commit

Buying and selling homes is big business. It pays to do
some “home work” to find a real estate agent who knows
her stuff—literally, it pays. An experienced agent with
a good track record will go a long way to get you top
dollar on your property sale, and the best deal on your
purchase.

As a client, ask questions, and don’t settle until you're
satisfied with the answers.

Here are a few to consider:

1. What is your area of focus? By “area” we mean city
or neighbourhood, but also the type of property: condo
or detached, recreational, luxury, investment, fixer-upper
or brand new. Also, some agents specialize in sales while
others focus on purchases or rentals. Just like in medi-
cine, a general practitioner can probably handle a typical
transaction, but there are specialists who may be better
equipped to help you seal the deal.

2. Are you a full-time real estate agent? Someone dab-
bling in the business part-time to make some extra mon-
ey might lack the knowledge and the time required to
market and show your property, and to negotiate the best
deal on your behalf. Also, it is important to work with an
agent that has access to a team of professionals at their
brokerage.

3. How many other clients are you currently working
with? If it’s a high number, question whether the agent
will have the time to devote to you and your needs. On
the flip-side, if the answer is zero, that could be a red flag
that this particular agent may not have the experience or

level of success that you're looking for.

4. Do you have references? Ask for a few names and
numbers of past clients, and call them to help determine
if the agent is worth the commission they charge. This
leads us to the next question...

5. How do you get paid? The seller pays the commis-

sion on the sale price of the property—once the sale is
complete. The buyer does not pay commission, so why
risk so much with a private sale when you could have an
agent protecting your best interests? Commission rates
vary from company to company. But remember, cheap-
er isn’t necessarily better. A cut-rate agent may also fall
short in the service department.

6. How will you market my home? That ‘For Sale’ si
on the front lawn is great and all, but it just scratches the
surface when it comes to selling strategies. Will the home
be listed on the Multiple Listings System? What about
social media marketing, like Facebook? Online virtual
tours? Print advertising, like newspaper ads or flyers?
Open houses? The more eyes see your property for sale,
the better.

7. What's your sold-to-list-price ratio? This number
will tell you how close the agent has come to asking price.
Aim high on this one, folks! A home is likely the most sig-
nificant financial transaction you'll make in your lifetime.

8. Do I need to work with the agent whose sign is in
the yard? No, you don't. If a property is listed on the
MLS® system, any agent can show it. The best advice is
to pick one agent you want to work with, and they can
guide you with all of the properties you would like to
view. Stick with one agent, who invests their time to get
to know you and your needs.

Finding the right real estate agent will go a long way
to making your transaction a smooth and successful one.

NOBODY IN THE

WORLD ’re/iax

SELLS MORE
REAL ESTATE THAN

RE/MAX

Lynn Fawcett Rolna Pranke

REALTOR®
RESIDENTIAL, COMMERCIAL
& AGRICULTURE

306-434-7851

lfawcett@remax-yorkton.ca

REALTOR®
RESIDENTIAL, COMMERCIAL
& AGRICULTURE

306-435-7343

rpranke @ remax-yorkton.ca

RE/M A X BLUE CHIP REALTY

269 Hamilton Road | Yorkton, SK | S3N 4C6 | 306-783-6666

EACH OFFICE INDEPENDENTLY OWNED AND OPERATED

#5 421A Kensington Ave. | Estevan, SK | S4A 217 | 306-634-2628
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Beyond numbers
From traditional accountants
to strategic business advisors

For 60 years, MNP has been the trusted
partner to Canadian businesses.

As your business has developed, so has
your relationship with your accountant.
Just as you have learned more about your
business, market and clients, we have been
building our experience too. Over the past
60 years, we've grown our service offer-
ings and gained expertise in innovative so-
lutions for every sector of business across
Canada. With a foundation in accounting,
we’ve been able to offer trusted advice,
insights and strategic planning, helping
drive our clients’ business forward.

A ProVEN FOUNDATION

We've provided value by knowing the
ins-and-outs of your financial operations:
how your business did last year and pre-
paring necessary financial statements for
many purposes. We could also see that
the numbers we were generating could be
used to help business owners plan for a
more successful future.

Today, MNP’s business advisors deliver
a broad range of services and strong busi-
ness advice to help business owners get
more from their business. Not only do they
ensure your financial information is mean-
ingful and relevant, they take the time to
get to know your business and understand
your unique strategic goals.

How WE CaN HeLp
Consulting on a wide variety of op-
erational and business issues has become

L-R: Corie Wudrick-Mohrbutter, Wendy Ireland, Mark O’Rourke

an important part of what we do. With a
strong understanding of where your busi-
ness is today and where you want to be
tomorrow. As business advisors, we help
clients with:

e strategy and planning

* organization and people issues

* performance improvement

¢ financial management

e research and analytics

e technology

* enterprise risk management

® succession planning

* valuations

e corporate finance and much more

Whatever your challenge or opportu-
nity, MNP has the business advisors and
industry expertise to ensure you get advice
and services that can drive your business
forward in an increasingly competitive
marketplace.

For a complete list of MNP’s services
and the industries they serve, visit www.
mnp.ca.

| .

We Make It Our Business

To Make Yours Better.

In today’s business environment, it's more important than ever to make informed
business decisions. That's why you need an advisor who understands you and your
business from a local perspective.

Deeply rooted in the Moosomin community, MNP’s close community and business
ties enable us to stay current on what is happening locally, so we can deliver industry-
specific advice and personalized strategies that keep you competitive and profitable.

MNP,
Contact Wendy Ireland, CPA, CGA, Mark O’Rourke, CPA, CA, -
or Corie Wudrick-Mohrbutter CPA, CA at 306.435.3347 YEARS

ACCOUNTING > CONSULTING > TAX Wherever business takes you. | MNP

THE WORLD- Contact us for a custom quote
pectator today! Phone: 306-435-2445

world_spectator@sasktel.net
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Southeast College’s professionals
excel in assisting adult learners

Southeast College has
a number of professional
staff who are trained spe-
cifically to work with adult
learners and assist them in
their educational needs.

“All of our staff are
trained to help our stu-
dents,” says Sheena Onrait
with  Southeast College.
“We have a wide variety
of staff members that assist
our students on a regular
basis—from our adminis-
trative support staff that
help our students on day-
to-day things, our campus
managers who help with
more detailed student sup-
port, and then of course our
student advisors that re-
ally dive in to help our stu-
dents with their academic
success. They also assist
students that need help
with financial support, like
whether or not they qual-
ify for a student loan and
in general a wide range of
supports.”

Onrait says the student
advisors at Southeast Col-
lege play a number of roles.

“When it comes to our
current students they are
there to offer general sup-
port to students throughout
their entire experience with
us,” she says. “Whether it
is help with academic sup-
port, like helping them find
a tutor, or an ear to lend if
they are having a tough day,
or whether it is help witl
their student loan or help
with their post secondary
application, they offer those
types of supports to our stu-
dents on an ongoing basis.

“When it comes to a pro-
spective student, if some-
one were to walk in and say
‘you know I am really inter-
ested in a certain career and
I don’t know where to find
information,” our student
advisors really help those
students. They can do a
skills inventory with them.
They can help guide them
in the right direction if they
are looking for a specific
post-secondary  program.

( Southeast

Above and below: Southeast College Student Services Advisor Margaret Fuchs presenting

scholarships to students.

PROGRAM

Student Services advisors
really provide a wide vari-
ety of services.”

Onrait says all of the pro-
fessionals at the college in-
teract with the students in
different capacities.

“The instructors are an in-
tegral part of our organiza-
tion, of course, because they
are providing that level of
education to our students.
For the most part, they
would have the most com-
munication with students.
Second would be the stu-
dent advisors. Depending
on the student, of course,
some students would go
the whole year and not see
their student advisor where
some students would see
their student advisor quite
often. It just depends on
the student and what their
level of need is.”

These professionals are
on hand at all of the South-
east College campus loca-
tions.

“At pretty much all of
our locations we have in-
structors,” says Onrait,
“and our student advisors
are throughout our region.
We have three student advi-
sors currently and they are
all responsible for a certain
area, section or program, so
we have every single one of
our programs covered by a
student advisor.”

One thing that distin-
guishes Southeast College’s
professionals, says Onrait,
is that they are used to
working specifically with
adult learners.

“They are trained to work
with adult learners. There is
a difference between a high
school learner and an adult
learner,” she says. “They are
all well versed and educat-
ed and have a long standing
history with adult learners.

“That is what sets our
advisors apart—they rec-
ognize the challenges that
adult learners face and they
have the resources to help
learners with those chal-
lenges.”

LOCATION(S)

4th Class Power Engineering

Estevan,

Coronach/Poplar River Power Station

3rd Class Power Engineering Estevan
Continuing Care Assistant Weyburn, Whitewood
Hairstylist Weyburn

Electrician Estevan, Moosomin

Heavy Equipment and Truck Estevan

and Transport Technician

Welding Estevan

Industrial Mechanic Estevan

Office Administration Estevan
Weyburn,

pSé'I‘ Business Administration Certificate

) College TO REGISTER VISIT:

Fueling the future www.southeastcollege.org

Kahkewistahaw First Nation
Practical Nursing Weyburn
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A healthy smile speaks volumes

For a gleaming smile visit an oral health specialist

Why is so much emphasis placed on
tooth brushing? Because oral health is di-
rectly linked to our general health and
well-being. It is also a well known fact that
dental disease can take a heavy toll, both
financially and socially; treatments can
be very costly, bad breath can put off our
friends, and toothaches can cause absentee-
ism from work or school.

Dental health involves all aspects of the
health and functioning of the mouth. In ad-
dition to allowing us to talk and eat, our
mouths must also fight against infections
that cause tooth decay, inflammation of the
gums, tooth loss, and bad breath.

So how can you ensure good oral health
for you and your family? The first step is to
make sure that very young children do not
get into the habit of having a bottle of milk,
fruit juice, or a sweet drink before going to
bed. These sugary drinks stay coated on the
teeth for long periods of time and can lead
to tooth decay.

Brush your teeth at least twice a day with
fluoride toothpaste. You should also visit
your dentist about every six months for a
check-up.

Oral health professionals have an im-
Eortant part to play in maintaining dental

ealth as well as treating and preventing
associated problems.

So, take care of your teeth and dazzle the
world with your beautiful smile!

Maintaining healthy teeth and gums
means working closely with your dentist.
Regular dental check-ups allow this spe-
cialist to detect any problems and take the
necessary preventive measures to keep
them under control.

During a check-up, let your dentist know

DR. SARA FAGEN

CERTIFIED PERIODONTIST

about any change in the general state of

our health. For example, your dental
ﬁealth might be affected if you're pregnant,
if you've started taking medications since
your last visit, or if you suffer from aller-
gies. Your dentist watches out for signs and
symptoms of gum disease, cavities, infec-

i

DMD

DRr. KurT OLAFSON

Monday: 8 a.m. - 5 p.m.
Tuesday - Friday: 7 a.m. - 3 p.m.

tions, the wearing down of tooth enamel
due to teeth grinding, and any other prob-
lem that could be harmful to your health.

A thorough cleaning takes up a major
part of a visit to the dentist, but it's worth
every second of your time. Indeed, profes-
sional cleaning is vital in the prevention
of gum disease, one of the most common
problems in adults. Some stains can also be
removed during this procedure and the ap-
pearance of your teeth improved. During
the examination it's possible that fluoride
in the form of a gel or foam will be applied
to your teeth in order to help prevent tooth
decay.

Many modern dental clinics are
equipped for tooth restoration and replace-
ment. If you're missing one or several teeth,
your dentist will offer advice on the best
way for you to prevent long term jawbone
deterioration and the shifting of teeth. He
or she might suggest a bridge, prosthesis,
implants, or some other long-term plan for
care.

Your dentist knows all the different treat-
ments that are available to you and can help
you make the right dental care choices. He
or she could refer you to a denturist if you
need a dental prosthesis, to an orthodontist
if you have an anomaly in the positioning
or alignment of your teeth or jaw, or to a
periodontist if you have a periodontal dis-
ease.

MooSsOMIN DENTAL CENTRE

Proud To Keep Moosomin A Smiling Community

DRr. OsMAR BARRETO
DDS MSC DIP Ortaopontics FRCD (C)
ORTHODONTIC SPECIALIST

DMD

Dr. LINSIE LANDA

Monday - Friday: 8 a.m. - 5 p.m.

MOOSOMIN, SK. ¢ 602 BIRTLE ST ¢ 435-3330
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Three documents everyone
should consider having

Ensuring that your wishes are known and respected,
both during your lifetime and following your death, is
an important aspect of any plan for the future. While
you are alive and well, communicating your wishes and
controllinE decisions that affect you is fairly straightfor-
ward. In the event that you lose your ability to commu-
nicate or your capacity to make decisions, things can get
more complicated unless you have planned for such an
event. And if you should die without properly setting
out your wishes for your estate, you will lose all control
over how it is handled.

There are three different legal documents that can
help ensure that your wishes are known and honoured.
It is important for individuals to understand what each
document can and can’t accomplish.

HEeaLTH CARE DIRECTIVE

A health care directive lets others know your wishes
concerning your health care treatment in the event that
you lose your capacity to make or communicate such de-
cisions. Generally speaking, a health care directive pro-
vides your doctor or other health care professional with
directions about the types of medical treatment or mea-
sures that are acceptable to you. A health care directive
can cover decisions regarding matters like diagnostic
testing, blood transfusions, resuscitation, life support,
feeding tubes, antibiotics, surgical procedures and pal-
liative or comfort measures. Health care directives can
be completely personalized and need not be limited to
the examples listed above. They can also name a proxy
that is authorized to make decisions on your behalf and
in line with your known wishes. A health care directive
cannot authorize euthanasia or assisted suicide.

< =
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ENDURING POWER OF ATTORNEY

An enduring power of attorney authorizes another
person to act on your behalf and will continue in effect
even if you later lose your legal capacity. It can be set
up to deal with both your property matters—such as
banking, investments, leases or sales—as well as per-
sonal affairs, such as where you will live and how your
personal care needs will be met. It can also be designed
to deal with only property matters or only personal
matters.

It is important to note, however, that an enduring
personal power of attorney, either on its own or in com-
bination with a property power of attorney, cannot au-
thorize decisions concerning medical treatment—these
decisions must be dealt with under a health care direc-
tive. An enduring power of attorney only applies dur-

ing your lifetime and ceases to be effective upon your
death.

WiLL

A will covers the distribution of your property or es-
tate after you die. Properly drafted and executed, a will
can help ensure that your property is divided the way
you intended and benefits the people you intended. it
can be drafted very broadly (three equal shares to my
three children) or contain very specific bequests (to my
only brother, David, I leave my entire art collection). A
will only comes into effect upon your death and may be
changed during your lifetime to reflect changes in your
personal life, provided that you continue to be of sound
mind.

A will can also be used as part of an overall estate
plan to address matters concerning capital gains taxes,
transferring farm property or business shares, roll-
overs and life interests. It also allows you to name your
Executor, the person that will be responsible for see-
ing your wishes through, and provides an opportunit
to record and discuss your wishes about matters sud]
as guardianship of your minor children or funeral ar-
rangements.

As you can see, these three documents deal with three
very distinct areas of planning for the future and cannot
simply be used interchangeably. Together they can pro-
vide a good measure of security that your affairs are in
order, regardless of what the future holds. As these doc-
uments are legal documents, it is important to under-
stand what is required in order for them to be effective.

For more general information about these matters,
visit plea.org.

TROBERT LAW FIRM

LYNNETTE BOCKBA, J.D.

306-745-3952
306-645-4552

ANDREW AGENCIES BUILDING

ROCANVILLE BRANCH
FRIDAY AFTERNOONS

James E.

Trobert
B.A., LL.B.
Barrister &
Solicitor

Estevan Wicklow Centre

305 1133 4th St.

Estevan, SK S4A 0OW6

Ph: 306-634-2616 Fax: 306-634-9881

Email: trobertlaw@sasktel.net
Attending Kipling every second Friday afternoon
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SAMSUNG Galaxy S9 | S9+

The Camera.
Reimagined.

TRADE IN AND SAVE!

Trade in your device and get $150 off plus your trade-in value when
you buy the Samsung Galaxy S9 on a 2-year voice & data term.

Available until April 9th. See in-store for details.

, :
Glasser’s TV Service
OPEN MONDAY TO SATURDAY 9 A.M. TO 5:30 P.M.
MOOSOMIN, SK = (306) 435-3040

WWW.GLASSERSTV.COM B CED DEALER
WWW.FACEBOOK.COM/GLASSERSTV




