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Aaron Hack says his favorite part about working on a Christmas tree farm is helping families fi nd their perfect Christmas tree during the holidays.

BY SIERRA D’SOUZA BUTTS 
LOCAL JOURNALISM INITIATIVE REPORTER

The family owned business, Cornucopia Tree Nurs-
eries, have been providing fresh cut Christmas trees to 
people and families in southeast Saskatchewan and sur-
rounding areas for years.

The local Christmas tree farm is located two miles 
south of Rocanville, Saskatchewan. 

Aaron Hack said Cornucopia Tree Nurseries is one of 
the few tree patches where people get to cut and choose 
their very own Christmas tree.

“It’s great seeing the individuality of people when 
they come to pick out their trees,” said Hack.

“What I think is the perfect tree isn’t necessarily your 

back so they can stick them at the corner of their wall 
or they might prefer a wider, more bulky tree for their 
home.

“I like that people are happy when coming out because 

able to help them with something that they’re doing.
“You don’t see people who are mad or grumpy about 

to do this. They enjoy it, and it’s fun for us.”
The average height of most indoor Christmas trees is 

about seven feet tall. Hack said it takes about eight to ten 

years for trees to grow that size, and a bit longer for them 
to reach the 12 to 14 foot mark.

“For the Christmas trees that are six to seven feet tall 
now, we seeded them around 2005,” Hack said.

of the trees and we just kept on going every year. Then 
in 2017 is when my wife and I took over, that’s when we 
started expanding on the retail side.

“We started to get more trees that were ready to sell 
around that time, it’s been a gradual process.”

Hack spoke about why he enjoys growing and main-
taining trees all-year around.

Continued on page C8

Cornucopia happy to provide fresh cut Christmas trees

CALL/TEXT
Glen Crosson: 306.608.9009
Lorne Crosson: 306.435.7148

websterseedfarm.ca

We have the best 
Wheat & Barley Varieties!

Reserve your seed now 
to make planting a breeze!

Wheatland  |  Starbuck  |  Synergy
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Saskatchewan agriculture 
helps feed the world and helps 

fuel our province’s growth.
Thank you to our agriculture community for 

the enormous contribution you make!

Steven Bonk, 
MLA

MOOSOMIN CONSTITUENCY

Phone: 306-435-4005
622 Main St.

Moosomin, SK

RX
66-73 HP

$7500
Cash Back* (T-L-B)Financing* Months

0%    48
UP TO

UP TO

*Offer available September 1, 2022 – November 30, 2022.  Rebates and/or financing based on the purchase of eligible equipment defined in promotional program. Pricing and rebates in CAD dollars.  Additional fees including, but not 
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UNIVERSE 
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USask agricultural economics graduate calculates 
the value of a wetland certification program

BY BRETT MAKULOWICH
Valentina Ofori’s thesis research focused on whether a 
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Valentina Ofori chose to study agricultural economics at the University of Saskatchewan be-
cause of its high-quality research.



BY NYKOLE KING
Mackenzie Hladun is fascinated by the basic principles 

of how a host can defend itself from disease, whether it 
comes to animals, humans or plants.

“I’m just so intrigued with how a host can identify a 

factor or if it’s the have-to-survive factor in the host, but 
pathology has always just clicked in my brain,” said Hla-
dun. 

Hladun, originally from White City, Sask., is a gradu-
ate student at the Crop Development Centre (CDC) in the 
College of Agriculture and Bioresources at the Universi-
ty of Saskatchewan (USask). Her research is focusing on 
assessing many mechanisms that contribute resistance 
Fusarium head blight (FHB) in wheat.

“I’m measuring many traits in wheat that allow the 

saving itself from being killed by this disease,” said Hla-
dun.

Hladun’s undergraduate studies focused on studying 

of Science in Cellular and Molecular Biology at the Uni-
versity of Regina, she worked in an administrative role 
for Saskatchewan’s Ministry of Agriculture.

Hladun had already spent her previous summers dur-
ing her undergraduate program working for the Ministry 
of Agriculture, and she realized she had “fallen in love 
with agriculture.”

From that point on, Hladun decided to research her 
options for a master’s degree, landing on the USask 
website. Once she found Dr. Randy Kutcher (PhD), who 
specializes in disease resistance in wheat, she knew she 
wanted to conduct research in his lab.

Part of what made Kutcher’s research stand out to Hla-
dun was that it has practical applications for producers.

“The results can actually provide producers or other 
researchers’ information that they will need — which to 
me is just a fantastic concept. We’re actually helping peo-
ple by doing this. You can see where it’s impacting the 
industry,” said Hladun.

By combining genetic data and statistical information, 
Hladun is looking to understand the genes resistant to 
FHB and help to improve varietal resistance through 
“marker-assisted selection.”

“It’s tracking this genetic information throughout the 
crosses so that the breeder can identify what disease-re-
sistant traits are still in the population,” said Hladun.

During her graduate research, Hladun collected all her 

the USask Department of Plant Science greenhouses.
Hladun is currently collecting the last set of data for 

her master’s thesis and her projected completion date is 
set for early 2023. After completing her research, she sees 
herself as an agronomist working directly with produc-

ers to support their work with “boots on the ground”.
What drives Hladun is seeing her work positively im-

pact local producers. During a CDC Field Day last year, 
she recalls a moment after she wrapped up her speech 
on her project. After a long pause, one producer thanked 
her for how it strengthens their crop productions on their 
own farms. 

“This one woman just put up her hand and said, ‘Thank 
you for doing the work that we can’t do.’ It just clicked 
that not everyone can do what I’m doing,” said Hladun. 
“That’s really rewarding.”

To learn more about how to apply for graduate student 
opportunities with the Crop Development Centre, please 
visit the Plant Sciences graduate studies webpage.

Monday, November 28, 2022 Ag News - Moosomin, Sask. C3

*Offer available September 1, 2022 – November 30, 2022.  Rebates and/or financing based on the purchase of eligible equipment defined in promotional program. Pricing and rebates in CAD dollars.  Additional fees including, but not 
limited to, taxes, freight, setup and delivery charges may apply. Financing must be through DLL using one of the available financing options. Financing is subject to credit approval. Customers must take delivery prior to the end of the
program period. Some customers will not qualify. Some restrictions apply. Offer available on new equipment only. Prior purchases are not eligible. Offer valid only at participating Dealers. Offer subject to change without notice. See your
dealer for details. 6 Year Warranty for Non-Commercial, residential use only.6 Year Warranty applies to CS, CX, CK10, DK10, NS and NX model KIOTI tractors and must be purchased and registered between September 1, 2016 – November 
30, 2022. Offer valid only at participating Dealers. Offer subject to change without notice. See your dealer for details. © 2022 Kioti Tractor Company a Division of Daedong-USA, Inc.

$3625
Cash Back* (T-L-B)Financing* Months

0%    48
UP TO

UP TOCK
10

UNIVERSE 
Satellite Sales

520 Railway Ave   |   Rocanville, SK

306.645.2669
www.universesatellite.com

USask student’s wheat pathology research 
helps producers in practical ways

CDC graduate student Mackenzie Hladun.
Dave Stobbe photo
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We will buy your  

cattle direct off farm

 One of the biggest licensed bonded order  

 buyers in Canada.

 Respected and trusted for 40 years

 Customers across Canada and the U.S.  

 giving us the ability to pay top dollar for all  

 qualities and classes of cattle

 Never charge selling fees, which means more  

 profit per head (up to $25/head over selling  

 at Auction)

 Same day payment

To find out what your cattle are worth and to book  

them in for our next Monday weight-up day contact:

 Jason: 306-435-7767         Matt: 306-728-1582 

 John: 306-434-7778 Office: 306-435-3327

Prairie Livestock Inc.
1 Mile West of Moosomin  

on Hwy #1

Licensed and bonded livestock dealers (SK #116723)(MB #1257)

APAS asks for explanation on why farm 
inputs are 11 per cent higher than 2020

BY SIERRA D’SOUZA BUTTS 
LOCAL JOURNALISM INITIATIVE REPORTER

Agricultural Producers Association of Saskatchewan 
(APAS) representatives expressed their concerns about 
the lack of price transparency and supply certainty for 
critical farm inputs, such as fertilizer, fuel, seed, and 
chemicals, at the Agriculture Producers Association of 
Saskatchewan’s fall district meetings on Nov. 15. 

APAS President Ian Boxall said the association does 
not know why farm inputs have increased drastically in a 
short period of time, but plan to further investigate why.

“Over the last month we’ve had district meetings 
across the province,” said Boxall.

“I don’t want to say that it’s price taking, but produc-
ers’ minds immediately go to price taking. There is no 
logical reasons for the increases that we’ve seen.”

Farm cash expenses exceeded $11.5 billion, which was 
11 per cent higher than 2020 and the largest year-over-
year increase since 2012.

Boxall was asked how this has impacted farmers. 
“This is a complex story this year because commodity 

prices are good. Besides some pockets in the province in 
the southwest, I think overall Saskatchewan had a very 
good, average crop,” said Boxall.

“I think we will be okay because commodity prices 
are high, but when you start hearing a shortage of the 
chemical in spraying time which puts farmers in a tough 
spot and hearing record fertilizer prices, our question is 
to why?

“Why is this happening? What we’re asking is to tell 
us why, 30 and 40 cents increase in the price of fuel in a 
month. What is causing these increases?”

If critical farm inputs continue to increase, Boxall said 
it can possibly affect farmers’ production of food.

“My fear is what happens next year because as I start 
to price out and get inputs on my farm for this coming 
spring’s crop, the prices are the same or higher,” he said.

“I don’t know what the market will be this time next 
year when I go to sell my crop. There is some fear and 
some uncertainty as to what it is going to look like next 
year.”

Although prices for farm inputs were expensive last 
year, 2022 was least impacted because the commodity 
prices were fairly reasonable, Boxall said.

“This year we’re going to be okay because commodity 
prices are strong. I’m not going to deny that our prices 

are good,” he said.
“Cash receipts will probably be up at the farm gate, 

but what is it going to look like in the future? We need 
some indication to why this is happening, why are there 
shortages, what are we doing to increase this, what is 
causing it so that farmers can make more informed deci-
sions.”

APAS has been hearing from farmers about how they 
have been impacted by the higher prices.

“I think it’s eating away their bottom line. Now, I don’t 
want to discount the fact that commodity prices are high 
because that’s what everyone is going to say,” said Box-
all.

“But, are the commodity prices high because the 
manufacturer of our inputs are just taking extra? That’s 
where the producer’s mind goes, they’re traditional 
indicators. Back when oil was $140 a barrel, we paid a 
buck a liter for fuel. Oil is hovering around $80 a barrel 
and we’re paying $2 a liter for fuel.

“There are traditional indicators on some of the stuff, 
like the length between natural gas and anhydrous am-
monia, those numbers don’t correlate anymore. They 
used to use that as a reading, and anhydrous ammonia 
is up because natural gas is up. 

“So, what’s causing these increases? As our products 
are needed around the world especially right now with 
what’s going on, this could have an interest on produc-
tion.”

Boxall was asked what his biggest concern is regard-
ing the matter.

“If these prices continue to stay up and the market 
drops. We can’t afford it,” he said.

“We spent $11.5 billion last year, that’s an 11 per cent 
increase from the year before which is the highest in-

gone up 14 per cent since 2019, and prices for fertilizer 
have gone up 129 per cent, why? Tell us why.”

APAS has requested the House of Commons Standing 
Committee on Agriculture to begin studying retail food 
prices later this fall and continue into 2023.

“We’ll be in contact with the standing committee on 
Ag,  as they look at the cost of food and all the other 
things. That maybe, the cost of inputs is something they 
need to be looking at as well,” said Boxall.

“I believe the war on Ukraine and some of the sup-
ply issues we’re seeing, as well as coming out of Covid, 
sure that’s affecting it, but it needs to get under control 
because we can’t continue to pay what we’re paying. Es-
pecially if the markets fall off.”

He said APAS would like to have a discussion to un-
derstand why critical farm inputs have become so ex-
pensive.

“Let’s get the industry in a room and let’s sit down 
to have them explain to us why we’re seeing these in-
creases,” Boxall said.

“What’s driving these increases? If farmers have the 
information we can make better informed decisions to 
ensure we’re able to grow the biggest and best crop that 
we can, but we need to understand why. “ 

Agricultural Producers Association of Sas-
katchewan President Ian Boxall said APAS 

plans to find out why critical farm inputs, like 
fertilizer, fuel, and chemicals, are continuing to 

become so expensive.

BELOW FACTORY
DIRECT PRICING!!

NOW SELLING
ALUMINUM TRAILERS

STRUCTURAL STEEL DEALER

NOW SELLING SCREW PILES
& BIN ANCHORS

FFOUILLARDOUILLARD S STEELTEEL
SSUPPLIESUPPLIES L LTD.TD.

Ask us about Fuel Allowance

www.fouillardsteel.com
ST. LAZARE, MB

1-800-510-3303

#1 Grade Colored
$1.25 /sq. ft.

B Grade Colored
$1.09 /sq. ft.

B+ Grade Colored
$1.20 /sq. ft.

B Grade Galvalume
$1.05 /sq. ft.

Multi Colored Mill Ends
79¢ /sq. ft.

Call us now for best selection
of lengths & colors!

B- Grade Smart Board
3/8" = $35/sheet

B Grade Siding Shakes
$3.95/each

FREIGHTLINER ASSOCIATE 
PARTS DEALER

DOUG’S MOBILE SERVICE

• SAFETY INSPECTION 
& REPAIR SHOP
• FULL LINE OF 

TRUCK/TRAILER PARTS

(204) 522-8451
HWY. #3 EAST • MELITA, MB

To place an ad in Ag News call 306-435-2445

or email world_spectator@sasktel.net
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A look into the inspiration for my column
I have been inspired by the many people who tell me 

how much they enjoy these columns and those who 
feel like they “know” the twins about whom I often 
write. But ever since I began writing, what I feel is a 
light-hearted look at farm on the Saskatchewan prai-
ries some 10 years ago, I have always hoped none of 
my English teachers from high school read them. And 
there’s a reason for that!

When I write, I intentionally (as if I am talking to 
someone in person) I switch between past and present 
tense, often in the same sentence. I also do other things 
I wouldn’t normally do when I write – I have quota-
tions all over my paragraph in a bit of a haphazard 
manner, none of it necessarily grammatically correct. I 
also miss typos when I proofread which drives me wild 
because I am OCD about correct spelling.

On Remembrance Day this year, I had the pleasure of 
meeting some wonderful people at the Legion supper 
in Moosomin, some of whom told me how much they 
enjoy reading my columns. Awww, it just warmed my 
heart and that’s when I spotted her across the room – my 
high school English teacher. “Let’s hope she has never 
read one,” was my honest-to-goodness thought.

Before I left that night, I made my way across the hall 
to say hello to Mrs. McLeod and reconnect after many, 
many years. As I walked, I began to wonder if she had 
any idea that despite all that Shakespeare stuff, I really 
loved my English classes and even though I didn’t know 
at the time that I would ever have anything to write 
about, I knew in my heart that I loved to write.

As it was, she was well aware of the columns and 
didn’t once suggest she ought to mark them for me be-
fore I submitted them. Whew - that was a relief. I would 
be remiss if I didn’t give credit where credit is due and 

When I think about this past harvest season, or any 
past one for that matter, it’s interesting what comes to 
mind. A little incident that happened to hubby and I on 
our way back from Banff in October caused me to re-
member one of our harvest days this past fall. 

I had just started the combine up on a beautiful fall 
-

ter bottle on the seat beside me, the CB radio in the cup 
holder and my cell phone in the gripper holder thinger. 
I was rolling right along and had perhaps gone all of 50 
yards when I heard three beeps that caused me to look 
up at the warning lights, already knowing those beeps 
were not combine-related. But what were they?

And that’s when I heard, “9-1-1, what is your emer-
gency?” coming through my phone. “What the heck?” I 
wondered as I struggled to get the phone out of the grip-

“Sorry, no emergency,” I said as the combine kept up 

its roar, the sound of men chattering came across the CB 
radio and the radio’s country station playing its songs. I 
continued rolling along.

“Ma’am, are you okay?” I hear back.

I didn’t mean to call you,” I said. I hadn’t even touched 
the phone, so I wasn’t really sure at that point what had 
happened.

“Are you sure you’re okay, Ma’am?” she asks again. 

“Oh no, no, no,” I assure her. Of course, at the same 
time we are talking, I am envisioning police, ambulance 

where three combines are just doing their thing, rolling 
along, picking up canola swaths.

And then I have this thought – if this lady sends emer-
gency vehicles my way, my hubby is gonna be saying, 
“What has that woman done now?” and my son will be 
thinking, “Oh mother, only you could have an emergen-
cy where no emergency exists.”

here. Really. I never touched my phone. I don’t know 
what happened.”

“Oh,” she responds. “Pocket dial.”
“Okay,” I say. I don’t have a pocket (it was a shorts and 

tank top kind of day), “but whatever.”
“Ahh,” she continues. “Cup holder?”
“No, not a cup holder either,” I say. “I’m combining 

and I have my phone gripped tightly in an x-shaped 
gripper that I can’t even get out of the gripper’s grip, 
hence why I am on speaker phone,” I explain. “But as 
soon as I can release it, I assure you, the gripper is not 
where I will be putting it ever again,” I say as we con-
clude our conversation, me with one more apology.

Later that night I see my son as he jumps into the semi 
and I say to him, “Were you talking about selling this 
combine?” “Might,” the man of few words says back to 

me. “Well, make sure that gripper thinger goes with the 
combine,” I tell him before he drives off and I head off 
towards the next swath.

With that behind me and mostly forgotten, hubby 
and I happen to be spending our last night of our post-
harvest trip to Banff in Medicine Hat and on the morn-
ing of our departure towards home, we get into the el-
evator after breakfast to go back up to our room to grab 
the last of our luggage.

And that’s when I have a sinking feeling after push-

the elevator door opening for us. It appears I will actu-
ally need to call 9-1-1 for real this time.

“All our lines are busy. Please try again later.” Are you 
serious? By this time, we are sweltering, literally. Who 

knew that elevators were that warm inside?
With my cell phone (that I always carry) left inside our 

hotel room, I have no choice now but to bang on the door 
and yell for help.

After 15 minutes of that, I am more than sweltering. 

room number? I will go to the front desk immediately 
-

a bit like overkill but I won’t say I wasn’t happy to see 
them!

I would like to say that was the last of our adventures 
of the day but alas, it was not to be. Once we had crossed 

we were happily listening to some Sunday morning gos-
pel music when out of the blue and right in front of us 
was a little black Nissan coming straight for us, as in he 
was west-bound in the east-bound passing lane that we 
were in. 

Now there’s something that will get your adrenaline 
running in high speed, something like the half dozen 
cop cars that were heading west in the west-bound lane 
trying to stop the car that we later learned had been sto-
len in Swift Current and that we happened to meet in the 
middle of a high-speed chase that eventually ended in 
success for the police who were in hot pursuit.

With our adventures over, we welcomed the warm 
lights of home, a comfy bed and the sweet treatment 
of two cats who had missed me just as much as I had 
missed them. And if you noticed the switch from “we” 
to “I” there, there’s a reason for that lol!!

Here’s hoping, as we move from post-harvest season 

warmth and maybe a bit of adventure on the side (just 
not the stuck in the elevator or having a car doing 160 

care, talk to you again soon!

Competition Bureau’s application on Moosomin, Virden elevators dismissed:

Anti-Trust Tribunal says P&H can keep elevators
A federal antitrust tribunal’s decision 

may soon make Parrish and Heimbecker 
the owner of KK of Louis Dreyfus’ Prairie 
grain elevators.

In a decision on Oct. 31, the Competition 

body with the power of approval over any 
antitrust actions proposed by the federal 
Competition Bureau, dismissed an appli-
cation from the bureau that would have 
ordered P&H to sell either the former 
Dreyfus elevator at Virden or the P&H ele-
vator at Moosomin,, which are only about 
60 km apart.

“While we are disappointed that the tri-
bunal has ruled against our challenge, we 
are carefully reviewing the tribunal’s deci-
sion to determine appropriate next steps,” 
the Competition Bureau said in a news re-
lease.

-
ing Winnipeg-based P&H’s September 

elevators Dreyfus built in the four western 

Of the 10, six of the Dreyfus sites are 
about an hour’s drive or less from at least 
one other P&H elevator, but the bureau 

tribunal to make an order only regarding 
-

reau also sought an order preventing P&H 
from buying any other elevator in those 
markets for a set period of time.

“were close competitors due to their prox-

the bureau said at the time, as the com-
panies “closely monitored each other’s 
wheat and canola prices and responded to 
competitive activity from each other by of-
fering farmers better prices.”

-
ing “farmers in the corridor between Moo-
somin and Virden will earn less for their 
wheat and canola,” the bureau said.

P&H, through its Dreyfus deal, got 
“the ability and incentive to unilaterally 

exercise market power in the relevant 
markets,” the bureau said in its applica-
tion, adding that P&H already “no longer 
intends” to follow through on previous 
plans to expand its rail car spot at Moo-
somin.

P&H challenged the bureau’s proposed 
order shortly after closing its deal with 

any alleged imminent harm to farmers, 
other than allegations by the bureau that 
the company said “are based on a misun-
derstanding of the grain handling indus-
try.”

the Competition Bureau’s commissioner 
“had not established that the acquisition 
lessened competition substantially in any 
relevant market, or was likely to do so in 
the future.”

Focusing on wheat and canola purchas-
es from farmers in the Virden-Moosomin 
corridor, the tribunal said it found the 
“relevant geographic market for the pur-
chase of wheat” was more likely than not 
to include “at least seven” elevators in that 
area. For canola, meanwhile, the area in-
cluded “at least 10 elevators as well as four 
crushing plants.”

the price effects of the P&H deal for the 
Dreyfus elevators were “immaterial” and 
“several effective remaining competitors 
remained” in the market. It also found the 
relevant grain companies’ “post-merger” 
market shares to be below the 35 per cent 
safe harbour threshold for such cases.

to release a full public version of its deci-
sion at a later date, after it reaches consen-
sus with the involved parties about what 
exact information would still have to be 

The Parrish and Heimbecker terminal at Moosomin. The Anti-Trust Tribunal has dismissed an application by 
the Competition Bureau to have  P&H sell either its Moosomin or Virden elevator.
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USask announces new Precision Agriculture certificate

SPRING WHEAT: 
AAC Brandon, AAC Alida VB, AAC Leroy VB, 
SK Rush, AAC Starbuck VB
WINTER WHEAT: 
FLAX: CDC Rowland
PEAS: CDC Forest
LENTILS: CDC Simmie CL
CONVENTIONAL SOYBEANS: 
(Non GMO, not glyphosate tolerant) 
OAC Prudence

 ROCANVILLE, SK 
306-645-2112  

LANGENBURG, SK
306-743-2332

SEE CLEARLY 
THIS WINTER!

We’re your source for Washer Fluid, 
Antifreeze and Batteries for 

Industrial and Agriculture Applications!

1604 Park Ave.  |  Moosomin, SK 

306-435-3866 
ROCKYMTN.COM

WINTER SALE
Watch for our November 

Sale on Openers!

SEED HAWK
BOURGAULT

DUTCH INDUSTRIES

To place an ad in Ag News
call 306-435-2445

or email world_spectator@sasktel.net



On November 15 of this year, the world population 
reached a symbolic number: eight billion people. The 
planet took about 11 short years to add one billion more 
humans to its population. By 2058, it’s estimated that the 
planetary population will reach 10 billion.

That’s a lot of people.
Whenever humanity is reminded that our population 

is increasing, we always wonder if we have the capacity 
to feed ourselves adequately, and for how long.

Amazingly, 90 per cent of the world’s population lives 
in the Northern Hemisphere, and almost 40 per cent of 
the surface area of the Northern Hemisphere is land, 
compared with only about 20 per cent of the surface area 
of the Southern Hemisphere.

More than half of the world’s population lives in Asia. 
A single visit to this part of the world will help you real-
ize that the space in Canada is an overlooked asset. Our 

-
cies, and the way we eat. Most don’t realize this, but it’s 
true.

But are we producing enough to feed eight, nine or 
even 10 billion people on earth? The answer is yes.

The food sectors are adapting and developing new 
technologies at an astonishing pace. Many underestimate 
the ability of agri-food stakeholders, from farm to con-
sumer, to adjust. While our planet produces enough food 
to feed the more than eight billion people who inhabit it, 
systemic inequalities and economic disparities have led 
to unbalanced distribution and irregular access to agri-
food commodities. Corruption, pandemics, poverty, lack 

we have seen this year with Ukraine and Russia, often 
undermine our global food security.

We produce enough to feed the planet, but climate 
change remains the greatest threat to our agrarian sys-
tems. For centuries, humans have adapted to risk. We 

-

the list goes on. But with climate change, the risks never 
go away. Risks will essentially move and threaten other 
parts of the food supply chain.

“Band-aid” solutions are just no longer feasible. Great-
er resilience in the industry requires extreme adaptabil-
ity, which is what our recent federal task force on supply 
chains was advocating.

And Canada is making a difference. In fact, the Barton 

in this regard. The Barton Report talked about unlocking 

one of them. And fortunately, Canada has delivered the 
goods, yet we rarely talk about it. 

The report mentioned expanding populations around 
the world, growing demand for protein in Asia, and a 

largest agricultural ex-
porter in the world, Can-
ada can become a trusted 
global leader in healthy, 
nutritious, and sustain-
able food in the 21st cen-
tury. The report indicates 
that Canada has the po-
tential to become the sec-
ond-largest exporter in the 
world. Second, no less.

The strengths of our 
agri-food sector include a 
reliable food supply, the 
availability of resources, 
the position of arable 
land, and strong research 
poles. In addition, global 
opportunities relate to 
exploding demand from 
emerging markets as well 
as growing global supply 
constraints on land, water, 
energy, and carbon emis-
sions.

Our agri-food exports 
have continued to grow 
despite challenges in the 
sector, reaching over $82 

billion in 2021 and surpassing the previous goal of in-
creasing agri-food exports to at least $75 billion by 2025. 
With better resilient logistics networks and supply 
chains, we can do even better.

The catch is that when people discuss food security 
and leading countries internationally, Canada rarely gets 
mentioned. The Netherlands, Denmark, and the United 
States are often mentioned, but our reputation is simply 
not there. Our image as a global agrarian provider lacks 
a bit of pizzazz.

We have to brag about it and celebrate the incredible 
contributions of our agri-food sector internationally as 
often as possible.

Dr. Sylvain Charlebois is senior director of the agri-food 
analytics lab and a professor in food distribution and policy at 
Dalhousie University.

Monday, November 28, 2022 Ag News - Moosomin, Sask. C7

Your local 
Kubota 
Dealer

CARS   |   TRUCKS   |   ENGINES 

TRANSMISSIONS   |   HORSE TRAILERS 

AGRICULTURE & CONSTRUCTION EQUIPMENT 

AIR CONDITIONING   |   SCANS   |   WHEEL ALIGNMENTS 

BOATS   |   TIRE REPAIRS & SALES

306-435-1717  
MOOSOMIN, SK

TOWING & REPAIRS

Eight billion people now inhabit the earth
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TE404

Highway #13   •   Carlyle, SK

306.453.2928
www.moosemountainleisure.com

TB754TB504

TRACTORS FOR SALE!
YEAR END DISCOUNTS ON NOW!

SAVE $3,500 ON THE 50HP AND $2,000 ON THE 40HP
40 hp - $38,399 
50 hp -  $48,199
75 hp - $56,299

 All tractors are equipped with a cab (with 
heat and AC), Loader, and Bucket. All tractors have 
an industry leading 10 year 3500 hour warranty.

Moose Mountain Leisure Ltd.

Cornucopia happy to provide fresh cut Christmas trees
Continued from front

“There’s a real need for it and that’s 
part of the reason why we’re expanding is 
because there’s a shortage of quality, fresh 
cut trees,” said Hack.

“A lot of the trees that are around are 
shipped in from out of Eastern Canada, 
but they’ve been on a truck, they’ve been 
cut early, they’re dried out. 

“Plus, when they’ve been cut down 
there, the trees aren’t used to the Sas-
katchewan cold. That cold weather could 
affect and change the needle drop of the 
tree, and everything else because they are 
frozen when they get here. 

“I’m a part of the Prairie Christmas 
Trees Grower’s Association and that’s 
where we source our seedings. We get 
a nursery up in Prince Albert to grow 
our seedings for us and everything that 
we use is all from Saskatchewan, it’s all 
hardy for the environment. If you bring 
seeds from another area, it may not really 
thrive and grow in this environment.”

People come from all different areas to 
pick out a tree at Cornucopia Tree Nurs-
eries.

“Our purchases vary, it’s been picking 
up more all the time. I think last year we 
sold around 175 trees,” he said.

provide more because there is only one 
wholesaler in Saskatchewan which is up 
at North Battleford. 

“We have people travelling up from the 
U.S. border, into southwestern Manitoba, 
we’ve got people travelling two hours to 
come and choose their tree from here.”

Growing trees are great 
for the environment

Planting the seeds and growing the 
trees every year is also great for the envi-
ronment, Hack added.

“With a lot of the Christmas tree farms 
(out there), the trees are being grown on 
patches of land that aren’t normally as 
great for grain farming,” said Hack.

“Because tree growing is more of an in-
tensive agriculture, you can utilize small 
patches which is great because you’re us-

ing farmland that has never had trees on 
it before.

“Plus, we’re planting trees on those 
lands every year and it’s a crop we’re 

like we’re going and cutting down trees, 
we’re actually helping out because we’re 
putting in more. Also with the landscape 
side of it too, we’re scaling up the land-
scape by keeping the trees there that don’t 
really make it out as a Christmas tree.”

Hack spoke about the importance of 
providing a space that offers good qual-
ity and fresh trees to people in rural com-
munities.

“There’s a lot of people out east who 
are retired from growing fresh trees, and 
we’re also seeing that here where we’ve 
got growers who are retiring,” he said.

“It’s a hard industry for a lot of people 
to start. We see that on the association 
where there’s a lot of growers that start, 
and because it’s a lot of years of invest-
ment, time, and work before you start get-
ting a return, it’s not always easy.

“We’ve got 2,000 seedings coming in 
for 2024, but we won’t see any income off 
of those for another, realistically, 10 years. 
Plus you have all the work that goes into 
them every summer, it’s a lot of work, but 
it’s a labour of love.”

Hack said a lot of preparation goes into 
planting and maintaining the trees.

“We just planted some seeds this spring, 
those will be in the seeding bed for anoth-
er year or two then they’ll be transferred 

“Once they get to be about three or 
four feet tall we start shearing them and 
shaping them every summer to get them 

them to get the shape that you want and 
then you keep on doing that.

“Those little ones that we planted in the 
spring, they’ll probably be at least anoth-
er seven or eight years before we start get-
ting something in that seven foot range.”

Hack said he enjoys maintaining the 
trees all year around.

“It’s a beautiful spot to be in the sum-

mer out here shearing because you get 
the smell of Christmas in the summer,” 
he said.

“It’s really neat seeing them grow. The 
trees are one side of it, but I also love that 
it’s connected to Christmas because it’s 
something fun. Memories are being made 
and you get to see new traditions being 
started.

“It’s really neat when you see families 
coming back and you see the kids grow, 
you recognize things like that.”

Hack was asked what it is like for him 
and his family to pick out that special tree 
for Christmas time.

“What my family does is we go out and 
pick the most scraggly, Charlie Brown 
tree and give them a good home,” he said.

“My kids love doing that because if a 
deer damages it or something happens 
and they’re never going to make it as a 
Christmas tree, it’s neat to have that tree 
serve a purpose.” 

Eventually, Cornucopia Tree Nurseries 
plans on creating a Christmas tree maze 
at their site, along with activities for kids 
and families to enjoy while they are shop-
ping.

“There’s a lot of things that we’re plan-
ning on for our future, as far as family ac-
tivities and different things because as we 
get people who are travelling from far-
ther, we’re planning on providing things 
to make a day out of it for them and to 
have some fun,” he said.

“Also, I enjoy the fun and excitement 
-

cause we’ll have it here. I’m sure if you 

Hack said people are welcomed to stop 
by Cornucopia Tree Nurseries any time 
they like to pick out a perfect tree that 
suits them. 

Although appointments are encour-
aged, to help families out with the tree 
cutting and shipment, drop-ins are also 
welcomed. 

More information can be found on the 
businesses website: www.cornucopia-
trees.ca

Aaron Hack built his own tree baler to help with the wrapping and ship-
ment of Christmas trees that he grows at Cornucopia Tree Nurseries, 

to help make it easier for families to bring back to their homes.
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FURNITURE         ELECTRONICS

27 RAILWAY AVE. REDVERS, SK

306.452.6309

1-866-249-4697 • www.drrobertkitchen.ca

Dr. Robert Kitchen MP
Souris-Moose Mountain

At Nutrien, our purpose is to grow our 
world from the ground up. As the world’s 
largest provider of crop inputs, services 
and solutions, Nutrien plays a critical  
role in feeding the future by helping 
growers increase food production in  
a sustainable manner. 

We’re moving the agriculture industry 
and the world forward – today and for 
generations to come. Nutrien invests in 
community initiatives and partnerships 
that enhance the quality of life in the 
regions where we operate and that  

 
our company.

BY KATIE CHALMERS-BROOKS
Go ahead, make the mistake of calling 

soil “dirt.” The difference between the 
two opens the door to better small-talk for 
master’s student Shannon Mustard.

“People’s eyes will glaze over when I 
say I’m in soil science,” the 25-year-old ad-

body language when they’re losing inter-
est in the conversation.”

But they perk up when she tells them 

just mud, given its nutrient-rich composi-
tion and complex microbes from growing 

with Canada being among the 120 coun-
tries committed to the United Nations’ 
appeal for zero net emissions by 2050, 
farmers are relying on researchers like 
her for the best options on how to do that. 
The pressure is on since the UN insists 
our planet demands a 45 per cent drop in 

-
gate warming to 1.5 C.

The University of Manitoba leads the 

gas monitoring study in the world, 
launched nearly two decades ago and cov-
ering 16 acres across two sites. Mustard 
does her research under the wide-open 
skies several kilometres south of the uni-
versity at the Glenlea Research Station. 
She’s investigating how adding an inhib-
itor to fertilizers can reduce emissions, 
while her colleagues ponder other angles, 
from sequestering carbon in the soil by 
covering crops, to better understanding 
the varying outputs of perennial growing 
versus annual. 

With equipment involving laser tech-
nology, Mustard measures concentrations 

of the primary greenhouse gases associ-
ated with the agriculture industry and 

for farmers to improve nutrient uptake by 
plants, also plays with chemical processes 
to keep these nutrients from being lost to 
the atmosphere in the form of harmful gas. 

But it’s not an exact science, with weath-
er conditions and topography complicat-

ing things. Specialized thermometres at 
four towers spread across 16 hectares of 
spring wheat track temperature and wind 
speed. She uses drone footage to monitor 
conditions.

“One area might be an emissions hot-
spot, whereas another might be an area 
that could be sequestering gases and that 
would be interesting for a farmer to know 
because they might then target that area,” 
says Mustard.

Since this extra step of adding an inhib-
itor costs money, it can be a tough sell to 
farmers without an incentive package and 
concrete evidence.

“We’re testing to see if we do see signif-
icant results or, if the results aren’t signif-
icant, maybe if we added more inhibitor 
or less inhibitor or tried a different type of 
inhibitor, would that maybe produce more 

Soil remains so mysterious, says Mus-
tard, who as a kid would escape the city 
to her grandfather’s 10-acre farm near 
Collingwood, Ont., with its sea of winter 
wheat and soybeans.

“There’s so much going on beneath your 
feet that you don’t even realize and most 
of it you can’t see,” she says. “It’s often 
said there are more microbes in one tea-
spoon of soil than there are people on this 

imagine.”

New space

year by UM researchers and grad students 
exploring food and fodder production will 
have a new home for more high-tech anal-

Gary campus’ south-east corner will trans-

form into the Prairie Crops and Soils Re-

-

one another in a shared research space.
Beyond how to mitigate greenhouse 

gases, they’re tackling problems like: 
What new crop varieties should Manitoba 
farmers consider to better handle extreme 

“It’s a new level of co-operation and 
the state-of-the-art building and its equip-

-
iments, work faster, more accurately, and 
to train more students and technicians,” 
says Mario Tenuta, Senior Industrial Re-
search Chair in 4R Nutrient Management. 
“I’m pretty excited that we have the op-
portunity to do things we’ve never done 
before.”

Soil seeker: Finding new ways for soil to be more sustainable
“Soil is the root of 

everything. It’s the root 
of the problem and the 
solution.”

— Shannon Mustard
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UNIVERSE 
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www.universesatellite.com

With a growing movement to limit the use of synthetic 
chemicals on crops, University of Saskatchewan (USask) 
graduate student Antonia Powell is putting green tech-
nology to the test when protecting wheat crops from dis-
ease.

Fusarium Head Blight (FHB) is one of the most dev-
astating fungal diseases for wheat crops, compromising 
harvest and the global supply of staple products such as 
bread and durum wheat that is commonly used in pasta.

“These crops are not only food sources for many, but 
they are the livelihood, income generator, and food sta-
ples in which many communities around the world de-
pend on to survive, especially here in Saskatchewan,” 
said Powell.

To maintain nutritional quality and the safety of grain 
products, Powell is working with USask professor Dr. 

that can be used to kill FHB rather than applying synthet-
ic fungicides.

“Our research has revealed that a fungus called Sphaer-
odes mycoparasitica Vujan. limits the growth of fusarium 
by directly destroying the machinery that it uses to infect, 
invade, and kill growing wheat cells,” said Powell, a Mas-
ter of Science student in USask’s College of Agriculture 
and Bioresources.

This biocontrol agent can also be applied at any stage 

stage like many fungicides currently on the market–mak-
ing it an easier option for farmers to use during the busy 
growth season.

“This treatment involves green technology that seeks 
to limit the dependence on synthetic fungicide,” Powell 
said. “This management strategy is based on the use of 
biological control, which is the management or control of 
a pest by using a natural predator.”

Besides helping to kill FHB, the biocontrol fungus has 
been found to serve as a potential helper for wheat crops 
in their seedling stage. Applying the fungus to crops in 
early growth stages provides an element of protection 
from fungus toxins, enhances seed quality and ultimately 
increases crop yield.

“Most FHB research studies are usually focused on 

bread wheat, which is more commonly cultivated,” said 
Powell. “Our research highlights the potential of this 
method to treat not only the more FHB- resistant bread 
wheat but also the potential to provide extra resistance to 
the more FHB-susceptible durum wheat, commonly used 
in pasta, that has low-level resistance.”

assess the potential of combining a biocontrol agent with 
bread and durum wheat as a treatment for FHB.

Powell’s novel contributions to research have won her 

in which graduate students conducting research explain 

“There is currently no effective preventative method 
for this disease; however, this biocontrol agent we have 

date),” said Powell.
This research was funded by the Agriculture Develop-

ment Fund, a Natural Sciences and Engineering Research 
Council of Canada Discovery grant, and the USask Food 
and Bioproduct Sciences Department’s Devolved Schol-
arship.

Powell presented her project “Conquering a Cereal 
Killer” at the 2022 National 3MT Showcase on Nov. 2.

U of S ag research looks to stop ‘cereal killer’ in its tracks

USask College of Agriculture and Biore-
sources graduate student Antonia Powell is 
working alongside her supervisor to develop 
disease-control methods for crops that are 
rooted in green technology. 

To place an ad in Ag News
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A promising biological blackleg control 
mechanism may help farmers mitigate the 
worst effects of blackleg in canola.

Dilantha Fernando is a professor in the 
University of Manitoba’s Department of 
Plant Science and co-author, with Ras-
anie Padmathilake, on a new paper that 
shows prior infection by a less virulent 
pathogen can successfully “immunize” 
canola against a highly virulent pathogen.

Blackleg is caused by a complex of two 
species of fungus: Leptosphaeria macu-

lans and Leptosphaeria biglobosa. Until 
the 1990s, when resistance genes were 
introduced, the disease caused massive 
economic losses in Western Canada. 
Farmers now deploy a system of resist-
ance gene rotation to manage blackleg. 
But over the last several years, disease 
incidence levels have been increasing.

In the near future, new controls will 
be necessary, says Fernando—and bio-
logical control techniques like this show 
promise.

‘Immunizing’ Canola
against blackleg

Rasanie Padmathilake photo

Blackleg disease lesion development in seven-day-old canola cotyledons at 14 days 
post-innoculation with L. Maculans (pathogen) and L. Biglobosa (biocontrol agent) inocu-
lations. 



BY MARTHA ROBERTS

Inflation a global phenomenon

A sharp increase in ag’s costs
of production since 2019

Price transmission in a
supply-managed supply chain

Price transmission in the
hog sector’s supply chain

Bottom line
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Food inflation and higher input costs for 
farms and food processors: Is there a link?

Figure 1: Feed, fuel and fertilizers top inflation 
index

Figure 2: Inflation in dairy feed costs shows up 
in unprocessed milk prices

Figure 3: Higher raw milk price correlates with 
higher industrial dairy product prices

Figure 4: Hog prices show more volatility than 
grain prices

Figure 5: Inflation trends in the hog/pork sup-
ply chain often diverge

To place an ad in Ag News
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email world_spectator@sasktel.net
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BY SIERRA D’SOUZA BUTTS 
LOCAL JOURNALISM INITIATIVE REPORTER

On. Nov. 4, the president of Hebert Group, Kristjan He-
bert, was recognized as a Prairies region EY Entrepreneur 
of Year at an awards ceremony in Calgary.

Hebert was one of the seven Prairies region entrepre-
neurs across Canada to win the EY Entrepreneur of the 
Year award.

“The event was good, I took my wife, my mom and dad, 
and Jeff Warkentin and Evan Shout, that’s my CEO and 
CFO, with me,” said Hebert.

“There were seven Prairie winners, it was good to meet 
the other companies. It’s always neat to talk to them and 

Hebert said it was exciting to be one of the winners. 
“It’s always pretty exciting if your business gets nomi-

nated, yet alone happens to win,” said Hebert.
“For me, I think it’s because of the great team that we 

have around us that does pretty much everything. Some 
days I wonder what I do anymore. It’s always good for 
them to see, the team, that they’re going in the right direc-
tion. 

“It’s always humbling to see the people that you’re be-
side. One of the other Prairie winners was the guy who 
owns all the Peavey Mart stores, 96 stores across Canada. 
To even be on the same stage as him is pretty humbling.”

The Hebert Group is a family of agriculture-based busi-
nesses based in Moosomin, Saskatchewan. 

Since 1978, the farm has grown from 320 acres to over 
30,000 acres. Hebert Grain Ventures also utilizes the latest 
in climate positive practices and cutting-edge technology.

“In my mind it’s still a family business, my dad’s there 
everyday, my mom’s kind of recently retired,” he said.

“I just explain it as I want to give my kids the opportu-
nity to go to Harvard, but it’s my job to build something 
cool enough or progressive enough that when they are 
done university and get a job offer from Goldman Sachs 
and Facebook, that the Hebert Group offer is on the kitchen 
table with it.

too, but, if I don’t build something progressive enough to 
at least be an option then I didn’t do a very good job. 

“That’s sort of how I explain the growth and the goals 
for our business. Secondly, our team is growth oriented. 
They like the change and challenge, to me that’s part of the 
reason that we’ve had success not only as a farm, but on 
the human resources front is because we’ve just surround-
ed ourselves with a group of people who are ambitious. 
I think the more ambitious people you get in a room, the 
more things you can accomplish.”

Secret behind building
a large business

Hebert spoke about how his business as increased its 
size over the last couple of decades. 

“You only grow your business by people. We’ve been 
able to recruit and retain really good people on the team,” 
he said.

“We’ve been able to maintain and build pretty good re-
lationships with landowners and also the companies we 
consult with on the other side.

“When I went to business school I read a lot of books 
and kind of rolled my eyes that if you focus on people 
and execution, to do what you say you’re going to do, that 
growth and money will follow that. I have to admit that I 

“The business side is super important, but the people 
side, the relationship and networking side is what drives 
most progressive businesses in my mind.”

Hebert was asked what are some of the challenges for 
running a successful business.

“I would say some of the challenges, even though agri-
culture is the oldest industry in the world, it’s been pretty 
slow to adapt in certain areas when it comes to risk and 

“Banks and insurance companies still treat farms like 
they’re all pretty small and are not really educated. We 
spend a lot of time with our banks and insurance compa-
nies to really move them forward on some of the new in-
novative ideas that are available to other businesses that 
currently don’t always become available to farms.

“The other part is, I’ll use it because everyone says it, 
you’re always on the hunt for good people. I wouldn’t say 
it’s been really hard for us because we’ve been super lucky 
that our team helps us recruit, but we’re always looking for 

our team and continue to grow our team.
“I like to promote internally, not really bring outsiders in 

at a high level, we’re always 

our team members to grow 
and we can add another lay-
er in underneath them.”   

Winning as a Prairies re-
gion EY Entrepreneur of the 
Year, Hebert said this award 
will help shine a light on He-
bert Group.

“These types of things for 
the Hebert Group are really 
good when it comes to hu-
man resources and recruit-
ing talent,” he said.

“We’ve had to bring some 

young guys and girls over from New Zealand and Austra-
lia, when they’re looking on the internet to go look for a 
farm or an agriculture-consultant company. Everyone uses 
Google nowadays, it’s something that differentiates us 
compared to some other agriculture operations.

“That award really helps there. Our consulting company 
is based in Saskatoon, talent’s hard to get there and it’s no 
different than it is in Moosomin.

“I think that’s the biggest thing when it comes to stuff 
like this, it just allows you to differentiate and utilize social 
media and the internet to help attract talent.

“Also, it brings opportunities to you. It’s no different for 
a company like Ernst & Young (EY) who hosted this and 
probably had never heard of us because they’re not real big 
in the agriculture space. Now all of a sudden when we’re 
out there, we met most of the partners that are in M&A for 
instance, they started quizzing us on opportunities in agri-
culture and where they may be able to help us out.”

He said he is glad to be a business owner and is proud of 
Hebert Group for growing to be as big as it is, today.

“I’m pretty lucky to get up every morning and feel like 
I don’t have to go to work because I enjoy what I do every 
day,” said Hebert.

“I don’t think everyone in the world gets to say that. At 
our last Christmas party I think we had 26 or 30 kids un-
der the age of 14 from all the people in our crew. I do lots 
of hockey in the winter, I enjoy going to the rink all the 
time whether it’s for my kids or someone that works for me 
whose kids are playing hockey. I enjoy having fun in the 
local community and building the local areas.

“Sometimes I think large farms and large businesses get 
thrown out as far as hurting the community and I would 
argue the other way. 

“As I said, we have 26 to 30 kids in local schools. Our 
team members get to help pick where we put our dona-
tions to team sports, to education, and health care. I think 
our goal is to keep rural 
economies alive and that’s 
probably the part that’s ex-
citing for me.”

Herbert was asked how 
he was selected for the 

award.
“I was nominated by someone in the business world and 

then I went through an interview process,” he said.
“I think it was between 50 to 90 nominations and they 

chose seven Prairie winners. This group will go forward 
for the Canada award after.”

The Prairie winners will move forward to compete 
-

tic regions at the national awards celebration in November 
2022, where 10 national winners will be named. 

The future of Hebert Group
Hebert sees a bright future for the Hebert Group.
“We’ll probably keep growing one way or another. I 

don’t always say that acres is growth, there’s lots of differ-
ent ways to grow,” said Hebert.

“We’ve got a consulting company in Saskatoon, we’re 
looking at a couple value-add opportunities, but really 
it’s just a matter of maximizing the opportunities that our 
people allow us to take.  

“We’re constantly looking for ways to grow our internal 
team and to add collaborations and joint ventures on the 
outside that might add value internally for us.

“I think everyone is important. I think team sports and 
rural roots are two things that I want to see on every re-

lot of companies.
“That’s one of the highlights of being where we are, 

we’re lucky to be in Moo-
somin and in the area. It’s a 
little town with little town 
morals, but acts like a big 
city because of the area that 
it deals with. We’re pretty 
lucky to be based there.”

Hebert selected as
EY Entrepreneur of the Year

Kristjan and Theresa Hebert at the awards ceremony in Calgary on Nov. 3, 2022. 
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FLETCHER
FAMILY FARMS

MEAT SALES

BARRY
306-434-6046

LANE REALTY

www.lanerealty.com

JASON BEUTLER (306) 735-7811

LANE REALTY 
Saskatchewan’s Farm & Ranch Specialists ™

Ph: (306) 569-3380 • E-mail: lanerealtycorp@sasktel.net
WITH OVER 40 YEARS IN THE BUSINESS!

For the most exposure that you deserve in the marketing of 
your farm or ranch property – Contact your local agent:

           “Now representing purchasers from across Canada and overseas!”

WE ACCEPT MASTERCARD AND VISA

DIRTWORKS
RHINO

LTD

Trent MacMillan
(306) 434-9399

Jarvis Olsen
(306) 645-4299Water/Sewer, Sand/Dirt/Gravel Products, Demolition & Concrete Work, Land Clearing, Prep. and Landscaping

Moosomin, Rocanville and Area

(306)645-4299
Rhinodirtworks.com
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BUYER 
PROTECTION

and

EXTENDED
WARRANTY

on Purchases

just by using your 
 MemberCard!

Ask us for more information.

We want to thank all customers 
and other partners for a good and 
inspiring year.

Farming is the future. 
Let’s grow together.

Visit us at vaderstad.com

To place an ad in Ag News
call 306-435-2445

or email world_spectator@sasktel.net
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SUPPORTSUPPORT
PLANSPLANS

Includes phone support for the year (during and after-business hours), 
on-farm calls throughout the growing season, pre-season calibrations/
software upgrades, operator training and in-fi eld tuning of machinery and 
technology functions

Ditch Assist & Trimble Water Managment 
Systems available with multiple RTK options 

for surface and subsurface drainage

Matthew Yanick  •  Rocanville, SK  •  306-434-6909

Contact Matt Yanick for more information:
306-434-6909  •  matt@myprecisionag.ca

www.myprecisionag.ca
www.facebook.com/MyPrecisionAg

Precision 
 Farming Displays

Autosteer 
 Systems

Application 
 Control Systems 

And more!

KIOTI.com
*Offer available September 1, 2022 – November 30, 2022.  Rebates and/or financing based on the purchase of eligible equipment defined in promotional program. Pricing and rebates in CAD dollars.  Additional fees including, but not
limited to, taxes, freight, setup and delivery charges may apply. Financing must be through DLL using one of the available financing options. Financing is subject to credit approval. Customers must take delivery prior to the end of the
program period. Some customers will not qualify. Some restrictions apply. Offer available on new equipment only. Prior purchases are not eligible. Offer valid only at participating Dealers. Offer subject to change without notice. See your
dealer for details. 6 Year Warranty for Non-Commercial, residential use only.6 Year Warranty applies to CS, CX, CK10, DK10, NS and NX model KIOTI tractors and must be purchased and registered between September 1, 2016 – November
30, 2022. Offer valid only at participating Dealers. Offer subject to change without notice. See your dealer for details. © 2022 Kioti Tractor Company a Division of Daedong-USA, Inc.

$3625
Cash Back* (T-L-B)Financing* Months

0%    48
UP TO

UP TO

35-40 HP

CK
10SE

UNIVERSE 
Satellite Sales

520 Railway Ave   |   Rocanville, SK

306.645.2669
www.universesatellite.com

BY GREG BASKY
Bison have long held a prominent place in the culture 

of the Carry the Kettle Nakoda Nation, located about 100 
kms east of Regina. The once-abundant animals were a 
vital source of food and furs for the ancestors of today’s 
Carry the Kettle people.

Now, high school students from Nakoda Oyade Edu-
cation Centre at Carry the Kettle are using synchrotron 
imaging to study the health of a local bison herd, with an 
eye to protecting and growing their numbers.

Armin Eashappie, a student involved in the Bison Pro-
ject, says the work she and her classmates are doing is a 
chance to give back to an animal that was once integral 
to the very existence of her community. “We don’t want 
them to go extinct, says Eashappie. “They helped us with 
everything. We got our tools, our clothes, our food from 
them. We used every single part of the buffalo, nothing 
was left behind…they even helped us make our homes—
the teepees—we used the hides to cover them up.”

Eashappie’s classmate, Leslie Kaysaywaysemat, says 
that if their team can identify items the bison are eating 
that are not good for their health, these could potentially 
be replaced by other, healthier items. “We want to pre-
serve them and make sure all generations can see how 

The students, who are participating in the CLS’s Bison 

Project, gathered samples of bison hair, soil from where 
the animals graze, and plants they feed on, then analyz-
ed them using the IDEAS beamline at the CLS. The Bi-
son Project, coordinated by the Education group of the 
CLS, integrates Traditional Knowledge and mainstream 
science in a transformative research experience for First 
Nation, Métis, and Inuit students.

Timothy Eashappie, Elder for the Bison Project, says 
it’s “awesome” that the students can use the Canadi-
an Light Source machine to learn more about an animal 

that his people have long taken care of on the prairies. 

says Eashappie. “Since the beginning of time, they gave 

out how important these buffalo are to them, because it 
preserves their language, their culture, and their way of 
life. And now it’s our turn to take care of the bison.”

Once they’ve completed their analysis, the students 

Carry the Kettle.

Students from Carry the Kettle Nakoda
Nation using science to help bison

Students and elders discussing ideas. A picture of bison on the prairie



 Ag News - Moosomin, Sask. Monday, November 28, 2022C16

Learn more at timetodigdeeper.com

#TIMETODIGDEEPER

Yet, one-sided Canada
only extra costs are 
making it increasingly

Scan the QR Code with 
your mobile phone to visit 
the website

Producing more potash 
in Canada is better for 
the world—and you.

Fewer emissions

Billions of dollars for 
our economy

More jobs

It’s time to dig deeper. 
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