‘Diesel,” a famous front right lead horse in the current Budweiser eight-horse hitch.

From small Saskatchewan farm
to Budweiser’s lead horse

By DoNNA BEUTLER

From a humble beginning on a small Saskatchewan
horse farm has come great tﬁings. “Diesel” whose regis-
tered name is Clydesdale Creek’s Diesel, is a well-known
Budweiser stallion who is the right front lead horse in the
Budweiser eight-horse hitch. During Super Bowl 2026 in
February, it was Diesel in the lead of that Budweiser team.

Diesel is one of three famous Budweiser Clydesdale
horses born and raised at the Szumutku farm just north of
Stockholm, Sask. The Szumutkus—Delvin and Louise—
can be rightly proud of this horse who was born with a
love of showing off. Budweiser Clydes have to meet strict
physical standards, and as part of a hitch team, these icon-
ic lZorses travel to parades and brewery events and have
been part of the Super Bowl ads since 1986.

“Budweiser horses need to be photogenic and they need
to exude self-esteem,” Szumutku told the World-Spectator
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in a recent interview at his kitchen table. “That’s why Die-
sel is the front right lead horse on the team,” he explains.

The front right lead is sort of the ‘top spot’ on a team like
this, and Diesel—tall, self-confident and show-worthy—
fills the role effortlessly. He even made the December spot
on last year’s Budweiser calendar. These gentle giants are
tall and muscular and the long, silky hair that covers their
lower legs and hooves (leg feathers{and their high leg ac-
tion are legendary.

Diesel—with his red-brown body and black mane and
tail, four white socks and a white blaze on his face—has
taken part in many events as a member of the current
Budweiser hitch. It is a truly remarkable sight to watch a
Clydesdale hitch team at work!

Horses like Diesel are only used for a few years because
the pounding on pavement is hard on their legs. Diesel,
like other horses on the team, are eventually placed on
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a two-year ‘last term,” and when that second year ends,
the horse is retired. Diesel however, is on his second go-
around of a two-year ‘last term.” This very much speaks to
not only how regal he looks and how beautiful he is, but
how he has carried that love of ‘showing off’ that he was
born with to the level he is at today, one that has earned
him such a place in Budweiser history.

How does a horse breeder know he has a winner on his
hands? And when does he know he has a horse destined
for great things?

“When he knows, he just knows,” said Louise Szumut-
ku of her husband on his ability to spot a showring-qual-
ity Clydesdale. What’s most amazing, though, is that he
knows when that horse is just a baby. Not weeks or months
into a young colt’s life, but pretty much right away.

Continued on page B4 v
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Pest Management Regulatory Agency
decision denies emergency use of

strychnine in Saskatchewan for 2026
\

The Government of Saskatchewan says
they are disappointed in the decision by
Health Canada’s Pest Management Regu-
latory Agency (PMRA) to deny Saskatch-
ewan and Alberta’s joint emergency use
registration request for two per cent lig-
uid strychnine to support Richardson’s
ground squirrel management for the 2026
growing season.

“Saskatchewan producers have been
clear about the challenges they face in
managing Richardson’s ground squirrels
with %’@ limited tools available,” Agricul-
ture Minister David Marit said. “We are ex-
tremely disappointed by PMRA'’s decision
and ask them to reconsider this decision.
We need a federal regulatory system that
considers economic impacts felt by pro-
ducers and the realities on the ground.”

Saskatchewan joined Alberta Agricul-
ture and Irrigation to submit an emergen-
cy use request on October 1, 2025, follow-
ing continued concerns from producers
and industry stakeholders regarding the
on-farm efficacy of currently-registered al-
ternatives. Throughout PMRA’s scientific
review process, Saskatchewan and Alberta
officials met with PMRA to clarify the ur-
gent need for access to strychnine and to
respond to PMRA'’s technical and science-
based questions.

PMRA’s decision means producers will
not have access to strychnine for the 2026
growing season.

Saskatchewan maintains that the emer-
gency use request included robust, sci-
ence-based and strengthened mitigation
measures—such as narrower application
windows, mandatory training, enhanced
reporting requirements and improved
stewardship—to reduce risks to nontar-
get species while preserving the product’s
practical value for producers.

While PMRA determined these mea-
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Two Richardsons ground squirrels peeking out from a hole in a dry field.

sures were not sufficient to mitigate risk to
an acceptable level, Saskatchewan remains
adamant that all PMRA's requests were
responded to. Saskatchewan will need to
pivot efforts in supporting producers with
the management of this important pest
through the implementation of a Richard-
son's ground squirrel management strat-
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egy. Efforts will focus on:

¢ Continued advocacy at Federal-Pro-
vincial-Territorial tables for a science-
based system that considers economic
impacts;

e Delivery of support programs through
the Gopher Control Program, adminis-
tered by the Saskatchewan Association of

e ALL MATTRESSES on Sale!

shop fron: home @

zaylie.ca

Rural Municipalities;

* Targeted extension efforts to improve
the on-farm performance of registered al-
ternatives; and

¢ Investments in research focused on
best management practices, environmen-
tal risk mitigation, population monitoring
and predictive modelling.
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From small Saskatchewan farm
to Budweiser’s lead horse

w Continued from front

Szumutku and his wife have never shied away from
hard work on their farm north of their beloved little com-
munity, and it’s easy to see that Delvin not only has a gift
when it comes to knowing a winner when he sees one,
but a gift in preparing a Clyde for show. Over their years
on the farm, they have grown crops and raised cattle and
horses, but their true love are their Clydes.

Szumutku’s lifelong love of horses—big horses that
is—began almost from the beginning of his life. Now 74
years old, Szumutku says his dad always had Belgian
draft horses, but as just a kid. Szumutku was more smit-
ten with Clydesdale horses though they had none.

“I loved the Clydesdales,” Szumutku said in an inter-
view at his Stockholm-area farm. “Their legs, their white
hair—I loved that about them. And I finally bought one
when I was 12 years old.”

Of course, it wasn’t quite that simple. There was some
work to be done to raise the money to be able to make
such a purchase, and work he did, digging holes and put-
ting telephone poles into the holes in the 1960s. These
weren’t just any holes, they were four feet deep, dug with
a shovel and re-dug when he hit a rock. The pay was $4
a hole. He dug holes from Stockholm north for two miles
to the home farm where he still lives. And that money
meant he could buy a Clydesdale, a five-year-old mare,
not even broke.

When his dad purchased a Clydesdale stallion in the
‘60s, that was the beginning of a near lifetime of not only
raising Clydesdales but showing them as well. And pre-
paring these massive horses would become Szumutku’s
passion because showing them was one thing, but mak-
ing them show-ready was where his greatest skill shone
through.

“We (my dad and I) showed horses at the Royal in To-
ronto in the mid-60’s,” Szumutku said of those early years
when he was just 13 and 14 years old. “The federal gov-
ernment provided funding to the provincial government
who sponsored one train car of cattle and one train car
of horses to go to Toronto to the Royal,” Szumutku ex-
plained. “You had to apply to the Royal and then qualify
to be able to have your horse go by train.”

Though there was no cost for the horses to go by train,
the owners had to pay other expenses and supply the
feed for their animals. Nineteen horses was the maximum
number in a train car and the owners rode along in the
car to care for them. It took about three days to get there
and in order to have the horses ready for show, this meant

Above: Delvin riding a Belgium at age 4.

Below: Delvin's first Clydes team at age 12.

leaving Saskatchewan about 10 days before the show be-
gan. Once they disembarked in Toronto in the middle
of the night, they then had to walk their animals to the
grounds—the Horse Palace as it was called.

“It was an incredible sound,” Szumutku said as he re-

membered the sound of the horseshoes hitting the ground
as the horses were led the three-block distance to the
Horse Palace. Not only was the sound remarkable, but
the spectators who lined the streets made quite an im-
pression, especially as it was about three in the morning.
People were enamoured with these big, beautiful horses
that can weigh upward of 2,000 pounds or more.

Young Szumutku, along with his dad and others who
had traveled to Toronto with their horses, stayed in dorms
that were provided for them and everyone Cﬁipped mon-
ey in for groceries so they could make their own meals
while they were in the city.

One cold, wintery November after showing in Toronto,
Szumutku, about 15 at the time, boarded the train with
his horse, carryin%lwith him a can of soup and some wie-
ners to eat along the way. The cold temperatures not only
froze the barrel of water meant for the horses, but also his
food. With no heat on the train, he decided to use the one-
burner hot plate they had to warm u%his soup.

“I opened my can of soup with a hoof trimmer,” Szu-
mutku said, “then stuck the frozen wieners in the can
of soup and put it on the hot plate. Three hours later, I
checked and the soup was just lukewarm and I thought
I would give it just half an hour more because hot soup
would really warm me up.”

Unfortunately for Szumutku, he inadvertently spilled
his soup and his warm meal ended up on the floor of the
train car. “I could have cried,” he said of that moment. “1
took a horse blanket and threw it over me to stay warm.”

Szumutku and his dad also showed horses locally and
one summer Szumutku’s dad came home from an ap-
pointment with his heart specialist with a grand idea.
Szumutku had come in from summerfallowing a field at
around nine in the evening and his dad had five horses
tied up in the barn. His dad’s idea was to show at the
Yorkton Exhibition which was to start the following day.
Szumutku looked at the horses. None were even remotely
ready for show. They were dirty with burrs stuck to their
hair, and he thought, “We haven't even registered for the
show, but if they let us in, I will go.” And as luck would
have it, they knew who to get in touch with and got reg-
istered, albeit late.

“I arrived in Yorkton at midnight,” recalls Szumutku,
“and I worked all night to clean gmt horse up, shoes on,
washed up, trimmed up.” All his work paid off with that
last minute decision to show because the horse he ended
up taking won the Supreme Grand Champion award.
Sadly, it would be his dad’s last horse show.

Continued on page B5 v=
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Over the next man
years, life took some toug]
turns and the passing of
Szumutku’s dad was just
one of them. Life on the
farm in the 1980’s, as for
most farmers in those years,
was not easy. Crop failures
and high interest rates
saw many farms struggle
to make ends meet. Szu-
mutku had quit showing
horses by this time and
had kept just one mare,
but somewhere along the
line, when his wife said to
him, “If you want to do this
again (show horses), do it,”
he decided to start again.

And so began Clydes-
dale Creek and they named
their first colt “Lucky” be-
cause the newborn’s resil-
ience after her rough start
to life was the beginning
of bigger things to come.
The little one had stumbled
into a slough sometime
after her birth and just
her head was above water
when Szumutku found her.

“We pulled the colt out
of the water and brought
her in and warmed her
up,” Szumutku said, “but
she got an infected navel
and it didn’t look like she
would make it.”

Fortunately, little Lucky
did survive and in the
grand scheme of things, all
of the Szumutkus’ horses
have come from that filly.

“This was the start of it
all,” Szumutku said as he
thinks of Lucky, that little
filly who didn’t seem to
have a chance, but in the
end was actually the be-
ginning of the Clydesdale
Creek story.

When a wealthy fellow
came to the Szumutku
farm, he wanted to pur-
chase the horse and the
Szumutkus really needed
the money at the time. But
in the end, they didn't sell
her, and in fact, they never
bought another mare after
that.

Though the Szumutkus
have slowly phased out
over time, they raised 45 to
50 Clydes over their many
years in the business. Szu-
mutku is quick to give
credit where credit is due.

“I couldn’t’ have done
it without her,” he says as
he looks at his wife. “To-
gether we've been to four
world shows; we’ve shown
all over Canada and the
United States. The Worlds,
though, is big-time. It's like
the Olympics for Clydes.”

Their first World Clydes-
dale Show (WCS) was in
2007 and their second in
2011. They admit to feel-
ing like they didn’t know
a lot when they arrived at
these first-for-them world
shows, though they had
showed well at other levels
previously.

“Now we were at the
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show of all shows,” Szu-
mutku said. “Some own-
ers had chefs in chef hats
cooking for their hired
help. They had fancy deco-
rations, expensive decora-
tions,” he added, saying
that where some horse
owners had $2.5 million
budgets for showing their
horses, he and his wife
from little Stockholm, Sas-
katchewan had just $250
for their decorations.

“Fortunately for me, I
had a dad who had gone
to Royal,” Szumutku ex-
plained, “and because of
that I'learned all about pre-
paring horses and showing
them as a really young guy.
We (my wife and I) knew
nothing back then, but we
could outwork others who
were there. The wealthy
want to be as good a horse-
man as us poor people but
they aren’t.”

2011 turned out to be a
year to remember for the
Szumutkus as they trav-
elled to the WCS in Madi-
son, Wisconsin, and not
necessarily in ways one
might think. They had
just arrived in Wiscon-
sin with their five show
horses when Delvin had a
massive heart attack, one
of three times he required
medical intervention dur-
ing the time they were in
Wisconsin for the show.

“They call it the widow-
maker heart attack,” Szu-
mutku said of that experi-
ence. His saving grace was
being very close to a hospi-
tal where heart specialists
were able to save Eis life.

As for the horses, it was
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the people they had met
at the worlds in 2007 that
helped them with their
horses, showing the horses
for them and proving to
them what good friends
will do for you when you
need them. On top of that,
their horses placed really
well.

“We did amazing that
year,” Szumutku recounts,
though he was required to
stay in the U.S. for several
days longer while his wife
drove home alone, pull-
ing their horse trailer and
its precious cargo back to
Saskatchewan. It’s an emo-
tional memory for the two
of them as they recall that
time in their lives, but in
the stoic, Saskatchewan
way, they continued on,
showing in many places
over the next several years,

Delvin at Yorkton
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Exhibition

including two more World
Clydesdale Shows in 2015
and in 2018.

In 2018, Szumutku was
asked to be the head speak-
er at the WSC banquet
and he and his wife are so
thankful for that experi-
ence and the many experi-
ences they have been able
to share together over the
years and for the count-
less number of friends they
have made in the business.

Szumutku says, other
than a couple of instances,
he never really was injured
while working with his
horses. He recounts being
kicked as an eight-year-old
and “catching hell” from
his parents after his mom
saw the perfect horse print
on his chest, left be]iind
from a stallion he was rid-

ing.

“We couldn’t afford a
saddle so I rigged up some
twine to make stirrups and
I went to bring the cows
in for milking,” Szumutku
says of that incident. “The
stallion took off and when
T woke up on the ground,
there were no cows, no
horses anywhere and just
the rope stirrup on my
foot.”

He thinks he was
dragged and then kicked,
but whatever happened
that day, it left quite an
impression on him—pri-
marily in the middle of his
chest.

On one other occasion
he was kicked in the upper
arm by a colt and it caused
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such a muscle spasm that it
blew a hole out his shoul-
der. He couldn’t under-
stand why his wife, who he
believed to be standing at
the kitchen window, didn’t
come out to help him as
his shoulder was bleeding
bad. As it was, when he
made it to the house and
got the bleeding under
control, he realized Louise
had never been standing in
the window to begin with.

“There’s never been a
plant hanging in that win-
dow since then,” Louise
explained, pointing to the
kitchen window. And to-
day, there is still a clear
view of the barn from the
kitchen window and Del-
vin will never again mis-
take a plant for lgﬁs wife’s
head.

Szumutku is so modest
when he talks about the
horses he has raised say-
ing, “It’s all about the hors-
es. This really just fell into
our hands.” He is so proud
of his horses and feels “it's
nothing we did,” but in re-
ality, there is much more to
it than that and it is clear
he has a special way with
these large animals and
is so knowledgeable and
so skilled at raising show
horses.

Szumutku also gives a
lot of credit to a stallion he
raised called Jacob, who
he says built Clydesdale
Creek. He explains that
much of his desire to do
well with his horses stems
from wanting to make
his dad proud of him for
carrying on this tradi-
tion. Between Szumutku’s
work ethic and his many
accomplishments, there
is no doubt that his dad
would be incredibly proud
of where his son’s greatest
passion has taken him.

Continued on page B7 v
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Government of Saskatchewan announces
detailed changes to the 2026 AgriStability Program

Saskatchewan Agriculture Minister David Marit has
announced changes to the 2026 AgriStability Program,
administered by the Saskatchewan Crop Insurance Cor-
poration (SCIC). This follows through on the province’s
ongoing commitment to ensure its business risk manage-
ment programs remain relevant and further support Sas-
katchewan livestock producers.

"These AgriStability Program enhancements better rec-
ognize feed costs and pasture use, providing more mean-
ingful and responsive support for our livestock produc-
ers,” Marit said. “Our government has been responsive to
the sector’s requests, ensuring producers have access to
relevant programs they need to manage risk and remain
resilient.”

Starting in the 2026 Program Year, for operations that
rent pastureland for grazing, the costs associated with the
rent or lease will be considered as allowable expenses for
AgriStability. The expense must be reflective of a reason-
able feed volume for the animals grazed. The producer
needs to demonstrate that the transaction is for access to
livestock feed, not for crop or forage production.

As previously announced, also starting in the 2026 Pro-

gram Year, AgriStability is adjusting the feed inventory
pricing for livestock producers. This accounts for feed
destined to be used on the farm and not sold. When feed
prices rise, the value of ending inventories can increase,
potentially offsetting losses of actual feed production.
This modified calculation will use the end of year price
along with opening and ending feed quantities to calcu-
late the value of the inventory change.

“The Saskatchewan Association of Rural Municipalities
(SARM) appreciates the province’s continued commit-
ment to strengthening AgriStability and ensuring busi-
ness risk management programs meet the practical needs
of Saskatchewan producers,” said Bill Huber, SARM Pres-
ident. “The inclusion of pasture rental costs and the feed
inventory adjustment are meaningful first steps that bet-
ter reflect the realities faced by our livestock producers,
particularly during dry years.”

"The Saskatchewan Stock Growers Association (SSGA)
welcomes the 2026 AgriStability program changes that
better reflect how livestock producers manage tﬁeir op-
erations,” SSGA President Jeff Yorga said. "Starting to
capture on-farm feed inventories and rented pasture ex-

penses is a great first step toward strengthening the pro-
gram's ability to support producers through dry years,
rising costs and market uncertainty."

"Strong risk management programs are essential for
Saskatchewan cattle producers to remain competitive and
resilient," Saskatchewan Cattle Association (SCA) Chair
Chad Ross said. "SCA has worked hard to ensure produc-
ers have responsive and practical programs available to
them. We appreciate the announced enhancements to the
2026 AgriStability Program. These improvements will
help Saskatchewan producers more effectively manage
their risks."

Enrolling in AgriStability is simple. To request a new
participant package, call the SCIC AgriStability Call Cen-
tre at 1-866-270-8450 or email agristability@scic.ca. The
deadline to enroll in the 2026 AgriStability Program Year
is April 30, 2026.

AgriStability protects Canadian producers against
large declines in farming income for reasons such as pro-
duction loss, increased costs and market conditions. It is
one of the Business Risk Management programs under
the Sustainable Canadian Agricultural Partnership.

Water Security Agency issues
2026 spring runoff outlook

The Water Security Agency (WSA) released the spring
runoff outlook for 2026. The majority of the province
can anticipate near to below normal runoff this spring.

From Kindersley to Assiniboia in the southwest cor-
ner, runoff is expected to be well below normal, while
eastern Saskatchewan near Yorkton is expected to see
above normal conditions.

In fall 2025, most of Saskatchewan experienced be-
low average precipitation, leading to dry conditions at
freeze-up. Snowfall so far this winter has been near nor-
mal for most of the province, with the north and west
central areas receiving above normal precipitation. The

southern areas near the Manitoba border are reporting
less than normal winter precipitation.

The mountain snowpack in Alberta, which contrib-
utes significantly to May and June flows in the Sas-
katchewan River Basin, is well above normal. If moun-
tain snowpack remains above normal, snowmelt runoff
into Lake Diefenbaker is expected to be above normal
this year.

Currently, most major water supply reservoirs in
southern Saskatchewan, including Lake Diefenbaker
and those in the Qu'Appelle River system, are at or
above normal levels and are expected to be near normal

levels following spring runoff.

The exceptions are McDougald and Harris reservoirs
in the soutﬁ)west, which are below normal. If conditions
do not improve, some reservoirs in the Bigstick Basin
in the southwest, and Reindeer Lake in the north, may
continue to be lower than normal this year. Drier con-
ditions are expected to result in lower flows and lake
levels for the Churchill River Basin.

WSA will monitor spring conditions as they develop
with an eye on southern Alberta's snowpack. As of late
February, the snowpack in the Alberta prairie portion
of the basin ranges from below normal to near normal.
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“Jacob won everywhere,” Szumutku continued
as he talked about this stallion. “He had incred-
ible confidence. He was good with kids, he was
cocky, he was proud.

“A fellow in the States where we were showing
wanted to buy Jacob but was offering me $10,000
less than another horse this man had bought and
so I said no,” Szumutku said. By the time they
got Jacob back home from the U.S., the guy was
on the phone still wanting to buy him and so the
Szumutkus did agree to the sale, at their asking
price, plus the cost of shipping him to the U.S.
“Jacob was the Corvette of horses,” Szumutku
went on to say. “He put us on the maﬁf’

Today, as Szumutku still works with his Clydes
in the barn not far from his house, it's obvious he
knows exactly what he is doing, but more than
that, it is obvious that he has a deep love and re-
spect for these animals. Szumutku is careful to

Ag News - Moosomin, Sask.

note that these animals are not pets and they are
not treated as pets.

His passion for the Clydesdale breed can be
seen in his continued interest in the National
Clydesdale Association where today he is the
President and still travels to Toronto to attend
meetings. Three years ago, he was asked to judge
a horse show in South Africa, something f1e re-
ally enjoyed. While there they asked him to set
up a breeding program. ]udgm%l Szumutku
learned, requires a careful eye and the realization
that none of the horses are ever perfect. Once he
learned that, he explained, he was able to judge.

As for Diesel, one of the most famous Budweiser
Clydes, the media today has had a big impact on
him being as well-known as he is, at least in com-
parison to two other Budweiser Clydes that came
from the Szumutku farm. Regardless, it's been a
remarkable journey, not just for the Szumutkus,
but for Diesel himself!

Delvin Szumutku of Stockholm works with Dino, one of
his young Clydesdale horses.
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Why do we do what we do

This story by Delvin Szumutku appeared in Canadian
Clydesdale in 2019.

| can't begin to count the times | have asked why we
do all this work to get a few horses ready for a show that
seems to last a few minutes and then it is over. After
the excitement wanes, the tiredness sets in.

This year (2019) going to the Yorkton Harvest Show-
down was even more so as we had just returned from
the World Clydesdale Show in Madison, Wisconsin. We
had taken three horses and one of those horses, Clydes-
dale Creek's Lucky Lady, had qualified for the provincial
champion competition at Harvest Showdown one week
later.

At the barn in Yorkton, | was still asking myself why
we do this when the school tours started. They were ex-
pecting 1,000 kids to go through the barns in two days.
We, as a group, are asked if we would take a horse into
a separate aisle and answer questions for these kids
as they come through. Lady had been in the aisle for
about an hour so | decided it should be another horse’s
turn, so | cross tied her at the other end of the aisle and
another horse was brought out by another exhibitor. As
| 'was working on Lady to get her ready for the show,
my brother-in-law, John, asked me if | could bring Lady
over to the railing as he noticed a little boy in a wheel
chair that could not get close to the other horse be-
cause of all the kids. When | looked up, | saw the little
boy in his wheel chair. | found out that his name is

\__Jace and he has a twin brother named Joshua. Now

Above: Jace and Lady

By Delvin Szumutku

Jace has Cerebral Palsy and cannot speak or walk.
He is totally confined to a wheel chair. He was being
aided and watched over by his brother Joshua and his
educational assistant Jackie Sedley.

| immediately untied Lady and without a lead shank
| was going to take her over to Jace. Before | could do
anything, she walked over to him, completely on her
own. The other children tried to crowd in but John
and Joshua kept them back. Lady put her head down
about one foot away from Jace’s face. She looked di-
rectly into his eyes. You could almost feel her asking
him, “What's wrong, why are you so quiet?” His eyes
were as big as saucers. At that moment, they com-
municated something that was above us all. It was
as if Lady told him she understood. She then lowered
her muzzle to his cheek and they touched for about
a minute. A huge smile came to Jace's face and Lady
stepped back and watched him and his brother and
Jackie leave.

In that moment | understood why we do what we
do. That little boy did not need that experience, nor
did the horse. It was those of us around watching that
needed that experience. Jace and Lady already knew
what we still have to learn.

It's not always about competition. It's about touch-
ing people with what touches us. There was not a dry
eye in the barn. It amazed me how one special little
boy and one gentle giant, neither which could talk,
could speak so loudly. y
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500 MAPLE ST - ESTERHAZY, SK
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BUILDING

Froud 1o serve the
looal agriou Hural

w/r(/r(«/(/by/

2014 John Deere 4066 ... $39:600 $36,995
1220 hrs | Includes loader, bucket, bale fork, 3 pt

1979 John Deere 4440 ... $39,000
13,000 hrs | Includes 158 loader, 3 pt, quad range

2017 Kubota L3301 ... $29;500 $27,995
280 hrs | Includes loader, 3 pt

2023 John Deere 1025R ... $24,995
240 hrs | Includes front snowblower

2014 KIOTI RX7320 ... $49,750
1275 hrs | Includes 2 rear remotes, SS QA, 540 pto

2024 KIOTI HX1151 ... $99,000
275 hrs | Includes loader, 3 remotes, 540/1000 pto

2020 Vermeer 605N ... $49,000
Excellent Condition

2014 Farm King 1395 ... $23;600 $19,000
540 pto, multi flight, hydraulic mover/ winch

SPRINGIINVENITORY CLEARANCE

2025 Kello-Bilt 325 ... Call for Price
NEW - 16’ with 32" notched discs

2023 LEMKEN 9/700 KA ... Call for Price
NEW - 9 metre, double rolling baskets

2024 Mandako ... $70,995
3 plex, 50” land roller, 42 x 5/8" drum

2023 Bush Hog BC22-72 ... $11,500
Skidsteer, Std Flow, Rotary Cultter, 3 to 5” capacity

Farm King 720 Rotary Cutter .._$6;9007$6,495
727, trailed with hydraulic hitch

Farm King Y6610 Snowblower ...
66" 3pt snowblower, hydraulic chute

$4,900

Riteway 8055 ... $21,900
55’ Heavy Harrow, tines measure 21 to 22”

-\ 560 Commonwealth Drive, Virden, MB

" T:(204) 748-4469 | virdenag.ca
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Provincial budget includes $662 million for agriculture

The 2026-27 Provincial Budget includes
a a $662.7 million investment to agricul-
ture, an increase of $37.4 million or six per
cent over 2025-26.

"This budget protects farmers, ranchers
and our agriculture industry in the face of
market volatility and weather-related chal-
lenges," Agriculture Minister David Marit
said. "By supporting innovation, investing
in emerging technologies, strengthening
market access and fully funding our suite
of business risk management programs,
we are helping producers stay competi-
tive and ready for the future.”

A continued $89.4 million investment,
through the Sustainable Canadian Agri-
cultural Partnershxi supports  strategic
programs to strengthen the agri-food sec-
tor and maintain Saskatchewan's position
as a leading agri-food exporter with a
growing value-added sector.

A $524.3 million investment, an increase
of 8.4 per cent over 2025-26, builds sector
resilience through a strong suite of busi-
ness risk management programs includ-
ing Crop Insurance and AgriStabilitﬁ. This
increased funding ensures Saskatchewan
producers can access reliable coverage
and responsive service delivery that meets

IVIAY ﬁJJVJ

the needs of their operations.

Overhead aerial view of square agricul-
tural fields, including wheat and canola,
with the words ?protecting agriculture?
and budget figure overlaid on the image.

Over the past five years, Saskatchewan
has invested $178.6 million in agricul-
tural science and research, including core
funding for Saskatchewan's world-class
research institutions and research and
demonstration farms. Research remains
a priority, with $37 million budgeted
for agriculture research to develop new
technologies and conduct state-of-the-art
research in Saskatchewan. This funding
supports:

Key personnel at Saskatchewan crop
and livestock research facilities;

Research chairs to advance strategic
priorities and train the next generation
of producers, agronomists and scientists;
and

Research projects that demonstrate in-
novative technologies to producers and
agronomists at the local level.

This budget fully funds animal welfare
enforcement for livestock and compan-
ion animals in Saskatchewan through the
newly formed Saskatchewan Animal En-

_l_l

forcement Agency.

Through an investment of $200,000,
expanded mental health services will be
available to Saskatchewan agriculture
workers and their families. As of April 1,
2026, the Farm Stress Line will merge with
the National Farmer Crisis Line to provide
free, confidential mental health support
and additional access to follow up coun-

selling by registered mental health clini-
cians with agricultural backgrounds.
"This budget keeps the agriculture sec-
tor on track to meet 2030 growth [Iflan
targets while ensuring producers have
stable, reliable programs,” Marit said.

“These strategic investments support live-
stock and crop production and protect our
growing agricultural sector.”

G&T BOUVIER

GRAVEL & CUSTOM SEMI HAULING
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* CLAY
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Locatep iINn BEULAH, MB
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L °°Ro

et 1T, K



Monday, March 30, 2026

Ag News - Moosomin, Sask.

B9

USask supports exploration of new
Pulse Protein Centre of Excellence in
India with government partners

As part of the ongoing mission to India, Premier Scott Moe along with officials from Canada,
India, and the University of Saskatchewan have agreed to explore the creation of the
Canada-India Pulse Protein Centre of Excellence at the National Institute of Food Technology

Entrepreneurship and Management (NIFTEM) in Kundli, India.

“Our province is essential for global
food security,” Moe said. “This announce-
ment represents an opportunity to bring
Saskatchewan’s expertise and ingenuity
in pulse production to the people of India.
By working together, we will accelerate in-
novation, expand processing capabilities,
and help meet growing demand for af-
fordable, high quality, sustainably grown
foods.”

Pulses, which include lentils, chickpeas,
peas, and beans, are central to both Sas-
katchewan and India’s agri-food sectors.
They are also incredibly healthy and are
high in protein. Over 80 per cent of all
pulses exported from Canada to India are
grown in Saskatchewan, providing food
for hundreds of millions of people every
day.

%Ihe governments of Canada and India
have named the University of Saskatche-
wan and NIFTEM in Kundli the co-chairs
that will lead the creation of the centre.

“The University of Saskatchewan has a
strong history of developing agricultural
innovations that have real world impact,”
University of Saskatchewan Research Vice
President Baljit Singh said. “With ground-
breaking discoveries in crop develop-
ment, phenotyping, disease resistance,
and excellence in food processing, USask
researchers have greatly shaped modern
farming advancements that have benefit-
ed both consumers and producers. We are
committed to addressing the global de-

Photo by Matt Olson

Samples of pulses from USask's Crop Development Centre.

mand for plant-based proteins and apply-
ing our world-class researchers, labs and
infrastructure to address these needs. We
look forward to working alongside our
partners in India and the Government of
Saskatchewan to create sustainable solu-

RUBBERSTONE

basements.

< LANDSCAPIN

B&A HOLDINGS LTD

SINCE 2006

e Cover your ugly concrete with Sierrastone
Rubberstone on driveways, sidewalks,
basements, decks, garages - 5 year warranty.

POLYASPARTIC EPOXY FLAKE in garages and

BRICK driveways, firepits, sidewalks, fountains,

walls, outdoor kitchens.

VIPEQ THERMAL CORK SHIELD - interior and
exterior commercial and residential buildings - 15
years warranty. Goes over tin, wood, brick, stucco,

and siding.

» Tree and stump removal, cutting & stump

grinding.

« Industrial and residential hedge trimming.
e Farm yard wind row restoration.

* Landscaping.

« Light carpentry, pergola, gazebos, fences.
« Staining fences, decks and steps.

» Deck building.
e Skidsteer work.

* Auger holes (4” to 24”-13” deep)
» Screw piles (commercial &

residential)

PHONE BILL
at (306) 577- 1643

tions through the new India-Canada Joint
Pulse Protein Centre of Excellence.”

The proposed centre will be a hub for
food innovation in India with a focus on
advancing pulse protein processing and
fortified foods development. The centre

E:;!-Jffhf;f.c' y‘FH?"LJ

April 6th 2026, Wawota, Sk

2026 Bull Sale offering by:
B Bar Black 973
Valley Blos tine 767K
HF Pro

HF Reverenc

will also help strengthen the longstanding
relationship between partners.

“The Centre of Excellence underscores
the long-term partnership between Sas-
katchewan and India in pulses,” Sask
Pulse Growers Chair Stuart Lawrence
said. “This collaboration between aca-
demia and government can help ensure
more pulses are included in large-scale
food applications and enhance the role
pulses play in delivering nutritional se-
curity for the benefit of Indian consumers
and Saskatchewan farmers.”

Through innovation and expanding
value added opportunities, the centre
will support economic growth in both
countries. It will also contribute to global
efforts to improve nutrition, reduce envi-
ronmental impacts, and advance sustain-
able agriculture.

Saskatchewan and India have a strong
trade relationship with over $18 billion in
exports since 2007. The province is proud
to be the consistent ally and reliable sup-
plier India needs to ensure food and en-
ergy security.

Saskatchewan has had a trade and in-
vestment office in New Delhi since 2021.
The province has built a network of nine
international trade and investment offices
to prioritize strengthening existing trade
relationships while exploring new mar-
kets.

The mission to India ran from February
28 to March 6, 2026.
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RIGHT CROSS RANCEH ow offer RED AND BLACK ANGUS

yearlings and two year old bulls

at Right Cross Ranch < Kisbey, SK <= 1:00 PM

H RIGHT Ld cRoss IM AN AH ANDERSON View the catalogue online at
R A N C H \ISB oC 1LO www.rightcrossranch.com

306-575-7608

Because, you're not just buying the BULL; you're buying the PROGR AM!
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Your accountant wants to be part of your management team

A do-it-yourself mentality can be good
for a lot of things. When it comes to fi-
nancial plar\nm%1 though, it's likely not
the best approac

Dependable accountants are the key to
planning success, according to Dick Wit-
tman, a farmer and veteran farm finance
expert based in the United States. A good
advisor can help business owners prepare
for challenges and opportunities through
an analytical approach to farm finances.

The first step is finding the right advi-
sor. Some accountants, Wittman says, pre-
fer tax planning while others specialize in
more general business financial analysis.
Such individuals can help assess a wide
variety of characteristics — deferred tax
expenses, costs compared to market
value of assets, cash and accrual-based
profitability, and other foundational as-
sessments — through financial statements.

The more thorough your statement, the
more well-informed you'll be as a busi-
ness owner. Rather than basing a capi-
tal asset decision on affordability alone
(whether to buy or lease a piece of equip-
ment, for example), advisors can high-

IMZ SERVICE GARAGE

light which option makes the most sense
for your wider business.

“There’s a tendency to do a knee-jerk
reaction and not to be analytical,” Witt-
man says. “Sometimes farmers are not
asking about alternatives because they
don’t know what questions to ask.”

Currently there is no standard Cana-
dian financial statement format. Instead,
Wittman says, lenders and financial man-
agement comEanies take their own ap-
proach, though metrics such as workin
capital, 1iqu1d1ty ratio, debt-to-net wortl
ratio and profitability are common to all
good statement formats. The methodolo-
gies used to make calculations, however,
vary by company and organization.

The solution is to use financial work-
sheets consistently. In practice, that
means compiling similar information
over time and comparing that informa-
tion to generate an accurate financial
picture. A trusted accountant can help
review worksheet data to ensure the in-
formation is sound.

“The challenge is the interpretation of
the data. It's really valuable to have a

IMZ SERVICE GARAGE

TOWING & REPAIRS

306-435-171¢

MOoosomin, Sk

CARS
TRANSMISSIONS

TRUCKS

ENGINES
HORSE TRAILERS

AGRICULTURE & CONSTRUCTION EQUIPMENT

AIR CONDITIONING
BOATS
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TIRE REPAIRS & SALES
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Grain Millers is a privately held, family-owned company. We depend
on direct farmer relationships and offer farm gate pricing and con-
tracted grower production. Our Crop Science Team is here to help
you with any agronomy questions you may have so you can get the

best return on your production.

When you sell to Grain Millers, your grain is going directly into some
of the most technologically advanced mills in the world!

IT’S MORE THAN PROCESSING.

IT'S OUR

GRAIN MILLERS

grainmillers.com « 306.786.4682

good analyst... most farms don’t rely on
accountants to provide meaningful fi-
nancial reports.”

Whatever the form, Wittman reiterates
that financial statements are not just tools
for acquiring loans. Financial informa-
tion has multiple uses — including deter-
mining whether a farm is profitable and
how succession planning could proceed
— and is primarily valuable to the busi-
ness operator. Investments in good advi-
sors are critical to realizing that value.

“It does work. It’s doable. It requires an
educational foundation and a good sup-
port team.”

When it comes to meeting with an ac-
countant focused on tax planning, ex-
perts agree that producers developing
successful business strategies and tran-
sition plans should meet with their ac-
countant at least once outside tax season.
This can prevent short-term issues and

pursue longer-term goals.

For Shawn Deyell, a chartered pro-
fessional accountant and partner with
RLB based in Guelph, Ont., once-a-year
meetings inevitably focus on addressing
immediate tax issues. This means short-
term needs take precedence over all other
topics.

“That same meeting is not the best
place for planning,” Deyell says. “Instead
of being a financial janitor and tidying up
after the fact, how do we make a plan go-
ing forward?”

Deyell says even one additional meet-
ing each year can have a significant im-
Eact This second meetmﬁ ideally held

alf or three-quarters of the way through
the year — gives farmers time to under-
stand and adjust for issues during tax
time. It's also an opportunity to analyze
short, medium and long-term business
goals with less distraction.
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‘Saskatchewan farmersthave been workingjthe

Steven Bonk M.P.
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All Weather windows
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/
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Saturday, July 18 - Sunday, July 19

SATURDAY . SUNDAY
= 3PM Parade = 92" pancake Breakfast at Kennedy
= 4°™ to 5°" Happy Hour in Rodeo Beer Friendship Centre

Gardens =112 Cowboy Church Service at the
» 6" Rodeo with Bull riding under the Rodeo Grounds
lights ! «20m Rodeo

» Sheep Scramble during intermission - Sheep Scramble during intermission

» The Truco Trick riders and wild ponies = The Truco Trick riders and wild ponies
following rodeo performance following rodeo performance

= 9pm Saturday night - DJ Platinum Music
in the Beer Gardens

Food Booth & Beer Gardens open for the weekend

ADMISSION : Adult Day Pass- $25.00 | Student Day Pass - $10.00
5 & under FREE

Family Weekend Pass $90.00 (2 Adults + 2 Students)

» Free camping in designated areas » Food Trucks on site
» ATM on site

=D snewilieatthe  FOr more information call Jill Lowe
Toveokand at 306-736-8967
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Province celebrates International
Year of the Woman Farmer

Thank you to all of

farmers, ranchers
and agri-businesses!

MLA for Cannington

our hardworking

Daryl Harrison

canningtonconst

CROP AID PLUS

Maximize fertilizer efficiency

Reduce soil compaction

SEED & SEED PLUS

Enhance germination,
vigour and early growth

FOLIAR FERTILIZER

Correct nutrient deficiencies,
fight stresses and increase yield

CROP AID SS

Reclaim saline areas by
ow the roots
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The Government of Saskatch-
ewan is celebrating the Interna-
tional Year of the Woman farmer
and the women whose leader-
ship, innovation and hard work
continue to strengthen the prov-
ince's agriculture sector.

"Women have helped shape
every part of our agriculture
sector, strengthening both our
economy and our communi-
ties," Agriculture Minister David
Marit said. "From farming and
ranching operations to research
labs and processing facilities,
their leadership across the value
chain is driving the innovation
that continues to keep Saskatch-
ewan at the forefront of Cana-
dian agriculture."

Saskatchewan is home to more
than 34,000 farms, most of them
family owned, many of them
operated by husband-and-wife
partnerships, and a growing

B13

number run by women.

The province has an active net-
work of female agriculture pro-
fessionals who strive to connect
and encourage women in the
industry and serve on various
industry association boards and
committees. One such network
is Saskatchewan Women in Ag.

"Saskatchewan Women in Ag
hosts networking events and
mentorship activities to connect
like-minded women from across
the province and beyond,"
Board Chair Anna Karlsson said.
"Through relationship building,
our members support, empower,
and uplift one another contribut-
ing to a stronger, more resilient
industry."

This year, Saskatchewan rec-
ognizes the role of women in ag-
riculture in helping to bring safe,
high-quality agri-food products
to tables across North America.
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Governments of Canada and Saskatchewan
announce continued support through the
2026 Crop Insurance Program

cy and responsiveness for Saskatchewan

Monday, March 30, 2026 Ag News - Moosomin, Sask.

Federal Agriculture and Agri-Food

er and market volatility.”
Minister Heath MacDonald and Saskatch-

needs. In addition to Crop Insurance,

ewan Agriculture Minister David Marit
have announced continued funding for
the 2026 Crop Insurance Program, admin-
istered by the Saskatchewan Crop Insur-
ance Corporation (SCIC).

“As governments, we are committed to
providing responsive business risk man-
agement programs that meet the needs of
our producers,” MacDonald said. “These
programs continue to evolve to ensure
coverage accurately reflects local condi-
tions and give producers the tools they
need to make on-going business deci-
sions.”

"Every season brings both opportunity
and uncertainty," Marit said. "SCIC's pro-
grams are built to support producers in
managing risk and making confident, for-
ward-looking decisions. Reliable coverage
not only strengthens individual opera-
tions but also contributes to the long-term
economic growth of Saskatchewan's agri-
culture sector. Now is the time to review
your options and select coverage that best
supports your operation.”

In 2025, over 85 per cent of seeded acres
were insured through the Crop Insurance
Program. Despite variable growing condi-
tions across the province, many produc-
ers experienced improved production
compared to recent years, supported by
strong, on-farm management decisions.
These results have helped renew strength
in the Crop Insurance Program, ensuring
it remains reliable in supporting farmers
and ranchers year after year.

This year marks 65 years of SCIC sup-
porting Saskatchewan farmers and ranch-
ers with relevant and dependable business
risk management programs. SCIC contin-
ues to innovate the design and delivery of
their programs. Leveraging technologies
allows SCIC to enhance program accura-
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24 Hour Service

SPRING
IS HERE!

\.C‘ome and See Us For
~All Your Tire Needs.

producers. Earlier this year, the Corpora-
tion introduced Satellite Forage Insurance
as a localized, responsive and accurate
approach to managing forage risk. SCIC
works closely with producers and indus-
try to ensure programs remain relevant
and responsive. Through ongoing collab-
oration, SCIC remains committed to de-
veloping programs to meet the evolving
needs of Saskatchewan agriculture while
advancing customer service provided to
producers.

“Saskatchewan’s farmers and ranchers
understand the importance of managing
risk when it comes to variable weather
and markets,” Saskatchewan Association
of Rural Municipalities (SARM) President
Bill Huber said. “Crop Insurance is one
of the tools available to help operations
manage production risk and plan for the
future. We appreciate the work that has
gone into these programs so far, and we
encourage all levels of government to con-
tinue working together so producers have
reliable, effective options to help them
navigate these challenging conditions and
keep their businesses strong.”

“For 65 years, Crop Insurance has been
the cornerstone of risk management for
Saskatchewan farms, offering the stabil-
ity needed to invest in future growing
seasons,” Agricultural Producer Associa-
tion of Saskatchewan (APAS) President
Bill Prybylski said. “APAS is pleased to
see SCIC adapting to industry needs with
initiatives like Satellite Forage Insurance.
Embracing technology that better captures
real-world conditions is a meaningful step
toward addressing the accuracy concerns
of livestock producers. We strongly en-
courage all farmers and ranchers to re-
view their coverage ahead of the March
31 deadline to ensure their operations are
protected against the challenges of weath-
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TAKE CONTROL"

The deadline for Saskatchewan pro-
ducers to apEly, reinstate, cancel or make
changes to their Crop Insurance contract
is March 31, 2026. Producers must select
their insured crops and coverage levels by
this date. For more information or to make
changes to their coverage, producers can
speak with their local SCIC office. If no ac-
tion is taken, last year's coverage contin-
ues for 2026.

Planning ahead is key for effective risk
management. Producers are encouraged
to review and update their coverage annu-
ally to ensure it reflects their operation's

SCIC provides a suite of programs to sup-
port producers, including AgriStability,
Livestock Price Insurance and the Wild-
life Damage Compensation and Preven-
tion programs. For more information, call
1-888-935-0000 or visit scic.ca.

Crop Insurance is a federal-provincial-
producer cost-shared program that helps
producers manage production quantity
and quality losses. Su ]};port for the pro-
gram is provided by the governments of
Canada and Saskatchewan under the Sus-
tainable Canadian Agricultural Partner-
ship (Sustainable CAP).

LanKenn Seed Cleaning Plant
Seed Cleaning Plant

FOR SALE

in Langbank

* Averaging about 350,000 bushels per year
* New screen machine * Indent-gravity table
* Color sorter * Covered scale
* 3 Incoming Bins « 3 Clean Bins * 3 Screening Bins

For more information
Call 306-538-2028

LN

Firestone

I\/Ioosomin,

SK = 306-435-2949
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When agriculture is always in your heart

Partway through our recent stay in sunny, southern
California, hubby suggested I add the Richardson Pio-
neer (RP) app to my smart phone. Needless to say, his
flip phone ﬁas no apps. Truth be told, his flip phone
died and he actually has a smart phone—minus the
smarts so to speak (no data).

When I get far away from home, I forget (other than
the grands and the cats) most things “home.” By that I
mean I don’t think about farm books, let’s say, or grain
prices in particular, or the kitchen wall that could use a
refreshing coat of paint. Those things really don’t exist
when I am floating around in the outdoor pool, read-
ing on the patio, or going for a walk along paths where
the grass is green, the flowers are blooming and the
palm tree fronds are waving in the breeze. What exists
for me there is the most basic of things: the great out-
doors, complete with never-ending sunshine. For hub-
by however, it’s barcharts (I can tell when he’s been on
my phone) and RP apps with current grain prices; it's
the weather at home; and looking at the bin tempera-
ture readings our granddaughter is gathering for him
each week.

To be fair, I get the importance of knowing where the
rain prices are at (not so good, btw); fertilizer prices
yikes, what a hike); fuel prices (could do without this

hike as we head into seeding); and bin temperatures
(losing a bin of canola to overheating is not something
any grain farmer wants to experience). I just don’t like
to think about it all while I am vacationing—which I
don’t want to take for granted and for which I am so
thankful to be able to do. I well remember those years
of tenting with our kids, all of which we enjoyed. It's
just that now I really enjoy an actual bed over sleeping
on the ground. I also enjoy sunshine, heat and mosqui-
to-free places complete with comfy recliners and full-
size kitchens.

Crossing the border into the U.S. was easy-peasy,
crossing back into Canada, not so much. I am certain
that over the past 50 years-ish, we have never had our
car searched or had to go inside for questioning. Each
receipt was reviewed without issue but I am sure we
looked positively guilty when they asked if there was
anything that could poke them when they (all three)
went out to check our car. “Poke you?” I asked. Cro-
chet hooks was my first thought, not that I uttered
that thought out loud. In retrospect I think they meant
sharp needles as in perhaps insulin needles or some-
thing but at the moment, we were thinking so hard of
something in our car that could “poke” someone, we
probably looked suspicious.

We happened to be carrying our son-in-law and
grandson’s golf bags as they had flown down from
Saskatchewan to visit us, so when the agent asked how
long we had been golfing (never), I am sure we once
again looked off. Wondering if we were even allowed
to carry golf bags that didn’t belong to us, we paused
and then ‘fessed up—"They are not our clubs.” And
then the question, “Did you pack your car yourself? Do
you know everything that’s in tKere?" Well that was
a definite yes, though I am pretty sure hubby had no
idea what was in those Hobby Lobby bags!

And speaking of feeling guilty (without reason),
when we called in to our credit card company to set up
our new cards yesterday, they asked the usual ques-
tions—ull name, birthdate, phone number on file - but
then asked what my most recent purchase was. I was
on it! I'said, $17.31 at Borderland Co-op just a few min-

MMM T
Emergency
MOOSE MOUNTAIN MEATS
CO-DP_EATIVE LIMITED

r
1-306-434-7125 o ;

1/4 Mile South of

EAVESTROUGHING LTD.
SIDING  METAL ROOFING © SOFFIT
FASCIA o EAVESTROUGHS © CLADDING

306.532.4496

WAPELLA

204.725.2294

BRANDON

The Lighter Side of
Lite...
DOWN ON THE FARM
T e b

willey

dl_beutleréyahoo.ca

utes ago. The agent’s response: “Not that recent.” Dead
silence on my part. I have been away for six weeks dur-
ing which time (believe it or not) I seldom used my
credit card. Ditto for hubby although he used it for gas
purchases.

Though hubby and I were both on speaker phone,
if T answered a question related to “his” purchases
(it's all one account but card numbers are different)
when it came time for him to answer, I was quickly
told “he” had to answer. As it was, he told them his
most recent purchase was at a gas station in Sidney,
Montana. Agent: “What day?” Hubby: “March 11.”
Agent: “What time?” Dead silence on hubby’s part un-
til this: “Maybe noon, maybe mid-afternoon ish.” Not
good enougﬁ. Agent: “What was the name of the gas
station?” Hubby: “Maybe Conoco? Sinclair? 76? Real-
ly have no idea.” Not good enough. Agent: “Amount
of purchase?” Hubby: “$30, $40 perhaps?” (We had
just made a fair number of fills over a three-day trav-
el-back-to-Canada trip for varying amounts). Not good
enough. By this time we feel like we will never be able
to answer any question correctly. The agent says he has
to patch us through to his superior, so badly had we
done on this test. Okay, so he didn’t say all of that. Su-
perior: “Can you tell me when you made your last pay-
ment.” Me: “On or about February 20.” Superior: Not
good enough. Superior: “Amount?” Me (cause I pay
the bills): “Around X $.” Superior: “Not good enough.
Your husband has to answer since he is the primary
cardholder.” So we reached over to the statement that
had just come in the mail, looked up February 20ish
and and ta-da! The exact payment amount. What a pro-
cedure!!

On our way home from CA, we decided to travel
through Arizona before heading up through Utah and
Montana. Our first Arizona stop was Yuma, a place we
had never been. And wow, did you know it was an
agricultural area? We were positively fascinated! The
Yuma County area, very near the Mexico/U.S. border
produces 90% of the winter greens (lettuce, broccoli,
etc.) that supply the United States between November
and March. 40-acre fields with various forms of irriga-
tion including flood irrigation surround Yuma which
sits in the middle of the desert. The Colorado River
supplies the water released from Hoover Dam near Las
Vegas and water ravines (or whatever they call them)
criss-cross the region carrying water to the irrigation
systems. According to what we could learn about wa-
ter usage (and conservation) at a museum, every drop
of water used by the farmers there is accounted for.
While sprinkler irrigation systems might be used for

USED SEED HAWK AIR SEEDERS

2014 661t Seed Hawk Tool Bar w/seed & fertilizer distribution tool
bar only equipped for tow behind Bourgault cart. . . . . . $150,000

2016 80ft Seed Hawk Tool Bar and 800 TB Seed Hawk cart/duals
conveyor/sectional control. . .............. ... ... $345,000

2018 80ft Seed Hawk Tool Bar & 800 TB, Seed Hawk cart dual
conveyor, sectional control ...................... $460,000

2013 60ft 12" Seed Hawk narrow fold tool bar 600 TB Seed Hawk
Cart/auger/bag lift/blockage monitor . .............. $220,000

2014 84ft Seed Hawk 7950 Bourgault Sectional Control/
CONVEYOT . .o e ettt $448,000

2015 60ft Seed Hawk /narrow fold/800 Seed Hawk
Cart .. $240,000

2016 80ft Seed Hawk Icon/660 cart plus Pattison Liquid

Kit . $320,000

A.E. CHICOINE Farm Equipment Ltd.
Storthoaks, SK.306-449-2255

CASE

AGRICULTURE

1995 Case Corporation
Case IH is a registered trademark

of Case Corporation.

starting young vegetable plants, flood irrigation is how
the plants are kept watered during their growing sea-
son before they switch the fields to cotton or wheat or
whatever “summer” crops they decide to grow.

Every time we travelled through a valley or an ag-
ricultural area on our trip south, our eyes and ears
Eerked up because all things ag are so close to our

earts. Some of the valleys we drove through are bare-
ly three or four miles wide but the land is so well uti-
lized even in small spaces. Us prairie people rely, of
course, on water from the sky but through many of the
areas we travelled through (half a dozen states), it was
all about water from the river and how much could be
irrigated. In Yuma, 2500 trucks of produce move out
of there daily and we could tell - traffic was slow no
matter where we went because of these trucks loaded
with cases and cases of broccoli or romaine lettuce or
whatever it was they were hauling. Cooling sheds are
everywhere as the harvested crops need to get out of
the lz,eat (40C when we were there) and into cooling
sheds very quickly.

With winter vacation at its end, we headed north
from the border into snowy Saskatchewan (after a ze-
ro-snow anywhere vacation) up from the border cross-
ing into Regina where we reconnected with the young-
est grands who we had just sent off on a plane from
California a few days before and then, before heading
to Whitewood, we stopped in Balgonie to watch the
twins and their team in their final junior boys’ school
curling bonspiel. Now there’s nothing better than
a great curling game or two and we were not disap-
pointed. The team played several games and we loved
watching as they strategized and made their shots. Oh,
and listened to our built-in commentator (their dad)
when the skip placed his broom and the fellows made
their shots. I can’t be sure since I wasn’t on the ice, but
something makes me think the twins don’t necessarily
need to communicate out loud to know what the other
is thinking.

Once again this winter I missed 4-H speeches (sad
face here) but I did get a chance to read our 17-year-
old granddaughter’s speech (she had won at the local
level and went on to the next level) and wow! I was
so impressed as it was a subject about some person-
al challenges she has faced since birth and the coping
strategies she has learned and applies to her everyday
life. It's very obvious there’s so much maturity and
growth that comes from facing certain challenges in
our lives, something that I could sure see in the words
of her speech.

And so, as I close off on yet another column, I hope
the challenges that you, our readers, are facing, and es-
pecially the grain farmers with challenging commodity
and input prices, don’t overwhelm you as you contem-
plate seeding this year’s crop. Maﬁ this spring season
of new life and new growth (and those baby calves for
some of you) put a smile on your face and a desire to
tackle, one more time, penciling out the figures you
need to make a profit. Until next time...

UPCOMING

AUCTION
UCTION SERVILE
St. Pat’s Online Timed
Antique & Collectible
Auction
Bidding starts: Mon. Apr. 6 @ 9 am
Bidding ends: Sun. Apr. 12 @ 6pm - soft close
Featuring: Early Sweet Caporal Majorette Sign;
Lg. Esso double-sided porcelain sign w/ hanger;
Original Esso Extra globe; Red Indian pint oil bot-
tle; Wayne Model 70 gas pump; Mobil Oil Gar-
goyle oil rack side; Firestone sign; Black Cat sign;
Autoboggan oil qgt.; McLagen single-curved glass
oak china cabinet; v. nice barber's chair; Northern
Electric Wall phone; 4 & 2 - Section oak stacking
bookcases; Hall Seat; China/bookcase; stained glass
windows; crockery; implement seats & much more.

Sale handled by
Wright’s Auction Service Ltd.
Boissevain & Melita, MB.

WRIGHTS

Please call: 204-534-7997 or 204-305-0284
if any questions or email w.wright@mymts.net

Visit our website www.wrightauction.ca and click on
“Bid Online” to register and follow the instructions.

Valid credit card required for new registry
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Canada’s farmland values continued

to climb in 2025,

The average value of
Canadian farmland con-
tinued its steady climb in
2025, increasing by 9.3 per
cent, according to the latest
FCC Farmland Values Re-
port. The Prairie provinces
drove much of the year’s
average increase, while
the Maritimes followed
with continued growth.
In contrast, Ontario and
Quebec’s increase in aver-
age values eased from the
stronger gains recorded in
previous years.

Manitoba recorded the
largest average farmland
value increase at 12.2 per
cent, followed by Alberta
at 11.4 per cent and Sas-
katchewan at 9.4 per cent.
In Atlantic Canada, New
Brunswick showed a 9.1
per cent gain and Prince
Edward Island rose by 8.5

BIG DOG SEEDS INC.

OXBOW, SK

SPRING WHEAT: AAC Westking, AAC
Brandon, AAC Alida VB, AAC Starbuck VB
WINTER WHEAT: AAC Wildfire, AAC
Overdrive

OATS: CDC Endure

FLAX: CDC Rowland

PEAS: CDC Huskie, CDC Tollefson
LENTILS: CDC Simmie CL
CONVENTIONAL SOYBEANS:

(Non GMO, not glyphosate tolerant)
OAC Prudence

Dealer for Brett Young Seeds and
Cover Crops Canada

bigdog.farm@sasktel.net

Cell: 306.483.7738

HAY LINER

MODELS AVAILABLE:

e 32'Bumper Pull « 32' Gooseneck
e 37' Gooseneck ¢ 42’ Gooseneck

per cent, while Nova Sco-
tia recorded a more modest
1.6 per cent increase. Farm-
land values in Quebec
increased by 4.8 per cent,
reflecting steady demand
across a diverse agricultur-
al base, while Ontario saw

mX20

a slower pace of growth
at 2.2 per cent following
several years of stronger
gains. Four provinces re-
ported higher growth rates
in 2025 than 2024: Alberta,
Manitoba, New Brunswick
and Prince Edward Island.

FCC report

British Columbia record-
ed a decline in the average
value of 1.7 per cent, yet
the province has the high-
est farmland values on
average. There were insuf-
ficient publicly reported
sales in Newfoundland

66-73 HP

and Labrador, North-
west Territories, Nunavut
and Yukon to fully assess
changes in farmland val-
ues in those regions.

Over the past year the
Canadian farmland market
remained resilient, defying
expectations as produc-
ers continued to expand
their land base and make
strategic acquisitions, sup-
porting values across culti-
vated, irrigated, and pas-
tureland nationwide.

“Demand for farm-
land remained robust,
supported by long-term
confidence in Canadian
agriculture, lower borrow-
ing costs, strong livestock
prices and the limited sup-
ply of land available for
sale,” said J.P. Gervais, ag
production executive vice-
president at FCC. “The
ongoing uncertainties re-
lated to trade and tariffs,
high input costs and low
commodity prices did not
deter buyers’ interest in
farmland. These factors
combined with varying lo-
cal market conditions will
influence future trends in
farmland affordability

‘UB00
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FINANCING*

®

MONTHS

op Financing
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ALL TRAILERS COME STANDARD WITH:
e 7000lb Brake Axles

¢ Break Away Kit

e 235/85/R16 14 Ply Radials

« LED Lighs

¢ Enclosed Wiring Harness

e 12,000 Ib Spring Loaded Jack

e Primed with
Rust Inhibitive
Primer and
Top Coat of
Acrylic Enamel
for Long Paint
Life

Iini\ger_se Satellite Sales

520\,Railway Ave | Rocanville, SK

306.645.2669

Www.universesatellite.com
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Photo by Matt Olson
USask has long been a pillar of agricultural research in Saskatchewan, across
Canada, and around the world.
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@ SASKATCHEWAN

Photo by Matt Olson

Dr. Karen Schwean-Lardner of the University of Saskatch-

New USask poultry laying facility receives
$6.2 million CFl funding boost

Dr. Karen Schwean-Lardner (PhD) loves chickens

As a leading poultry researcher at the University of
Saskatchewan (USask), Schwean-Lardner explores im-
proved light, housing, and feed systems for better wel-
fare, healthier chicken, and egg production in Canada—
and she’s not afraid to feed tﬁe wild chickens she meets
on holiday in Hawaii.

And nobody is more excited than Schwean-Lardner
about what a new state-of-the-art poultry laying facility at
USask would mean for her research field—and her birds.

“This will move us so far forward in poultry research,”
she said. “This is causing me to push back my retirement
because I want the first experiment in a system like this.
This is so exciting.”

A proposed, cutting-edge poultry laying facility has
received more than $6.2 million from the Canada Foun-
dation for Innovation (CFI) Innovation Fund, which sup-
ports developing infrastructure to further world-leading
research in Canada. In addition, $3 million has been con-
tributed to the new facility by Saskatchewan Egg Produc-
ers, an independent farmer-run organization of egg pro-
ducers in the province, and an additional $1 million has
been contributed by USask’s College of Agriculture and
Bioresources.

“At the University of Saskatchewan and the University
of Regina, researchers are doing work that improves food
production, supports industry, and tackles real challeng-
es facing Canadians. With our government’s Innovation
Fund investments, we're helping to make sure some of
the best research in the world continues to happen right
here at home," said the Honourable Buckley Belanger,
Secretary of State for Rural Development.

“The development of this new facility positions USask
to continue as a Canadian and world leader in poultry
research and animal welfare,” said USask Vice-President

LAWRENCE HEIN 30

NO JOB IS TOO BIG
OR TOO SMALL

INSURANCE JOBS WELCOMED

Proudly Serving Moosomin & Rocanville
& Surrounding Areas!

Research Baljit Singh. “This funding is a tremendous
show of support and vote of confidence from the govern-
ment and our industry partners for the excellent agricul-
tural research that takes place at USask.”

Schwean-Lardner is a professor in USask’s Department
of Animal and Poultry Science in the College of Agri-
culture and Bioresources and the lead researcher on the
project. She and Dr. Deborah Adewole (PhD), an assistant
professor and poultry expert in the same department, are
excited for the opportunity to set a new standard in Cana-
dian poultry research with these new facilities.

As part of new guidelines set out by Egg Farmers Can-
ada, “conventional” housing systems for chickens will
need to be phased out for all Canadian producers by 2036.

Schwean-Lardner and Adewole both said the proposed
new facilities would put USask well ahead of the curve
and help researchers and industry leaders stay on the cut-
ting edge of poultry and egg production research.

“This project makes us commercially relevant for our
research, regardless of which system our producers move
to,” Schwean-Lardner said. “We can do the research for
any producer in Canada, and that’s so cool.”

Using these new tools and facilities, researchers at US-
ask will be able to precisely experiment with different
types of feed and environments for chickens at an ad-
vanced scale, giving new data-driven insights to produc-
ers to enhance best practices for poultry welfare and egg
production.

The blueprints for the proposed new facility emphasize
precision and control for researchers, and comfort for the
laying hens which will be housed there. Schwean-Lardner
said the new, nearly 24,000-square foot facility they hope
to build on the USask campus will utilize three types of
housing systems for hens: enriched housing, free run, and

6-434-6485

lawrence_hein@hotmail.com

free-range systems.

The enriched housing systems are designed to promote
living conditions and reduce aggression levels for chick-
ens. Ten individual housing rooms will be equipped with
lighting, temperature, and other environmental variable
controls to let the researchers conduct experiments safely
and ethically, and the free-range systems will allow the
birds to wander the Prairie outdoors.

“Big data is getting more attention these days. We have
a lot of data that can be gathered over time, and this unit
is going to allow us to manage that data and collect it over
a long period of time,” Adewole said. “There are going
to be a lot of new things that we can do for poultry re-
search.”

In addition, special viewing rooms will be available for
public groups — from board meetings to schoolchildren
— to see the chickens living at the facility. These viewing
areas will allow consumers to directly see how housing
systems affect birds, without risking biosecurity on farms.

“We can control the environment. Right now, we cannot
do that in the same way,” Adewole said. “This facility is
one of its kind in Canada. There are other universities that
have built new facilities, but this one is encompassing all
systems and has space for public viewing systems as well
— which is a first in Canada.”

USask has long been a pillar of agricultural research
in Saskatchewan, across Canada, and around the world.
Schwean-Lardner said the support of the CFI and Sas-
katchewan Egg Producers was a tremendous step to-
wards making the new facility a reality.

As Schwean-Larder puts it, this facility has the poten-
tial to be a USask research cornerstone.

“This will be a relevant research facility for the next 50
years. It's huge, huge, huge,” she said.

ﬂ www.facebook.com/lawrenceheinrenovations

Renovations _
Handyman Service

Full Exterior Renos
Full Interior Renos
Custom Decks
Drywall Painting
Home Maintenance
Siding, Soffit & Fascia

Tile, Laminate, Hardwood
Kitchen Back Splashes
Basement Development
Custom Showers

AND MUCH MORE!

Bringing Your Ideas To Life
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Mutual

Ready for tomorrow. Your Story is Ours to Protect.

Insurance advisor
you can count ¢
year round!

Spring is right around
the corner; let’s make
sure you’re prepared.

We designed o'ur farm policies to
meet the unique needs of each
farm - making sure farmers, their
families, and their operations

can stay safe and protected. All
our farm policies also include
coverage for the home,

property, and personal liability.

What’s covered?

FarmLite™ Policy

This policy is designed to protect customers
who have minimal farming activity, or where
farming is a secondary or hobby aspect to
their rural lifestyle.

FarmGen™ Policy

This policy is designed to protect smaller,
family-farm style operations of less than
1,500 acres and where at least half of the
farmer’s income is generated from farming.

We offer farmers the opportunity to
ey customize their insurance to fit their
9"%@ individual needs.
-

Talk to a HUB insurance broker to find out if
FarmLite™ or FarmGen™ are best for you.

615 Main Street
Moosomin, SK
306 - 435 - 2714

Visit us online!

www.quotewithhub.com O0O0OO0OO0O0OO0O0O0O0O0O0O0O0
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Hwy 1 Farm
Martin RM No.122, SK
4 Bedrooms | 1Bathroom
39755 acres

km
"FULL-RENO DONE.
215 Carlton STREET,
Rocanville, SK
4 Bedrooms | 1Bathroom
720 sqft
WAS $185,000

NOW 160,000

MLS®# SK021215

NDITIONALLY
< SOLD

106 Carlton Street,
Rocanville, SK
2 Bedrooms | 1Bathroom
953 sqft

NOW 115,000

MLS®# SK027192

Prairie View Acreage,
Brock RM No. 64, SK

312 Main St,
Gerald, SK
3 Bedrooms | 1Bathroom
1372 sqft

Envy Dog House Acreage
Silverwood RM No. 123, SK

4 Bedrooms | 2 Bathrooms
2100 sqft

219 4th Avenue
Whitewood, SK
5Bedrooms | 3 Bathrooms
1092 sqft

Lazy Dollar Ranch,
Brock RM No. 64, SK
5Bedrooms | 4 Bathrooms
2188 sqft

fo R8T . _
Grenfell Acres,
Elcapo RM No. 154, SK
2 Bedrooms | 1Bathroom
50.53 acres

221 Turbantia St,
Esterhazy, SK
3 Bedrooms | 2 Bathrooms
1216 sqft

Now $225 000

Ag News - Moosomin, Sask.

* Atwater 40 Acreage
Fertile Belt RM No:183, SK
4 Bedrooms | 1Bathroom

acres
WAS $245,000

NOW $230,000

MLS®# SK002876

4 Whispering Valley Estates
Round Lake, SK
3 Bedrooms | 3 Bathrooms
1940 sqft

121 Allan Avenue
Churchbridge, SK
2 Bedrooms | 1Bathroom
580 sqft

Marla’s Place,
Fertile Belt RM No. 183
4 Bedrooms | 2 Bathrooms
159.99 acres

. ]
Elizabeth St South Acreage,
Fertile Belt RM No. 183
4 Bedrooms | 2 Bathrooms
10 acres

Now $499 900

217 Ellice Street
Rocanville, SK
2 Bedrooms | 2 Bathrooms
1034 sqft

NOW #75,000

MLS®# SK008779

DOWN
10,000

540 Stanley Street,
Esterhazy, SK

2 Bedrooms | 1Bathroom
1067 sqft

Holars Haven Acreage,
Spy Hill RM No. 152, SK
5Bedrooms | 4 Bathrooms
15.09 acres

112 Carlton St,
Rocanville, SK

Lomenda Acreage,
Langenburg RM No. 181, SK
3 Bedrooms | 1Bathroom
401 acres

NOW $428 000

Dubuc 100 acres farm
Grayson RM No.184, SK

4 Bedrooms | 2 Bathrooms
1300 sqft

317 lvy Heights
Crooked Lake, SK
4 Bedrooms | 3 Bathrooms
1448 sqft

NOW *365,000

MLS®# SK009523
-—_

Jaques Farm,
Preeceville RM No. 334, SK
4 Bedrooms | 1Bathroom

944.71 acres

NOW $2,100,000

MLS®# SK022472
SSEENT

509 5th Avenue,
Whitewood, SK
4 Bedrooms | 1Bathroom
864 sqft

300 Isobel Ave,
Tantallon, SK
3 Bedrooms | 2 Bathrooms
1280 sqft

NOW 249,500

A% L e ---
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Horse Lover’s Hideout,
Garry RM No. 245, SK
3 Bedrooms | 1Bathroom
13.3 acres

NOW $375,000

MLS®# SK028737

] 86 Lalonde St,
Whitewood, SK
2 Bedrooms | 1Bathroom
6250 sqft

Moose Bay Rd Acreage,
Grayson RM No. 184, SK
3 Bedrooms | 2 Bathrooms
9.93 acres

Eatons Acres,
Fertile Belt RM No. 183, SK
4 Bedrooms | 1Bathroom

17.56 acres

NOW $250,000
MLS®# SK013089

204 Allan Avenue,
Saltcoats, SK
4 Bedrooms | 2 Bathrooms
1520 sqft

NOW $145,000

T

Allly K Hudacek REALTOR®

- WHERE POTASH, WHEAT AND OIL MEET

CONSIDERING SELLING?

Call/Text for your
FREE MARKET ASSESSMENT!

Call/

ext 306-740-6100

) @ amyk.inrealestate = amykhudy@icloud.com

SCAN ME FOR A FULL LIST OF OPPORTUNITIES TO OWN.
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In the summer, a kid's camp is held for one week. This gives kids the opportunity to

learn and ride horses, ending with a youth horse show.

Stephanie Zoer photo

New Hope Ranch is a dream come true

BY STEPHANIE ZOER

Long before the sun crests the
horizon, DeeAnna Lyke is already
awake. She enjoys the quiet morn-
ings that are only broken by the
soft nicker of horses waiting for
their morning feed. Living on a
ranch is not a job that a person
clocks into, it is a way of life, and
for Lyke, it is one she embraces 3
fully. |

Lyke was born and raised on
a PMU farm by Wolseley by her
parents Doug and Roberta Lyke.
The farm had 60 horses that were
all registered quarter horses or
Arabians. Over the years this herd
grew to 84 horses. When Lyke’s
parents went their separate ways,
Lyke stayed with her mom Rober-
ta who remained on the farm.

Lyke loved horses, but espe-
cially the Arabian breed. Roberta =
showed Arabians and soon Lyke |
went into showing as well. By the -
time young Lyke was seven years -

A miniature pony show is held yearly. Here Krystle Zoer with her pony Tango is judged by Cheryl Smith.

old, she was already training her own horse. She had done all the groundwork and was
the first to ride this horse.

The excitement of the farm was when they held their production sale. A month be-
fore the sale, fences were painted and yard work was done. “It was a social time with
friends,” recalls Lyke.

When she turned 13 years old, she began farrier work on the horses. This is usually
done every 6-8 weeks. In 2003 she attended Shur Shod School in Missouri and became
a certified farrier. She has a large client base but is slowing down in that field of work.

Eventually Lyke bought a small farm west of Stoughton and also bought herself an

MCCRACKEN

GRAIN SOLUTIONS

306.459.7995
306.255.7255

Ogema, SK

for owner DeeAnna Lyke

Moosomin, SK

Arabian stallion with the
bloodlines from Kemosabi.
“Arabians are intelligent,
athletic and beautiful,” said
Lyke. The stallion “Ace” is
as gentle as the day is long,
and Lyke did all the train-
ing. Today he is 26 years old
and still in excellent health
and is used by children of all
ages to learn how to ride.

Lyke’s dream was to own
a big ranch and be known
as an Equine Hub. She sold
her small farm when the op-
portunity came up for her to
purchase a ranch by Indian
Head. It has two quarters of
land, a large indoor riding
arena and an old barn that
will be fixed up for stabling.

Today she has 50 horses
on the property, and 12 of
them are hers. She has put
up miles of fencing, added
outdoor arenas, a warmup
pen, and a round pen for
training. She has replaced
boards on the corrals and
teaches lessons.

Not only are the horses
her passion, but Working Equitation is as well. She got into this when a friend wanted
to try it out and Lyke was hooked. Today she teaches this to a group of riders and holds
WEcan shows regularly at her ranch. This form of riding is similar to western dressage,
along with obstacle courses. There are many levels that riders can move up in. It is a
disciple that unites horse and rider to work closely together.

Lyke offers a wide range of programs on the ranch. My Little Pony is a program for all
ages. They pick a pony and lease it for a year. This gives kids that do not live on a farm
the experience of what it is like to own a ﬁorse.

Continued on page B24 v=
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Low to moderate risk of spring flooding across Manitoba

Manitoba Transportation and Infrastructure’s Hydro-
logic Forecast Centre reports the risk of spring flooding
is Jow to moderate for most Manitoba rivers heading into
the spring runoff period, with the exception of the Fisher
River basin in the Interlake Region which has a moderate
to major flood risk.

Spring flood risk remains largely dependent on weath-
er conditions from now through the melt period, includ-
ing additional snowfall, spring rainfall and the timing
and rate of snowmelt. The Hydrological Forecast Cen-
tre advises most Manitoba lakes are expected to remain
within their desired operating ranges after spring runoff
and the risk of flooding along Manitoba lakes is low. A
moderate risk of flooding is in effect for the Red, Assini-
boine and Souris rivers along with the Icelandic River in
the Interlake region and portions of the Saskatchewan
River in northern Manitoba.

Spring flood risk is moderate to major along the Fisher
River. Flood risk is considered low for the Red and As-
siniboine River tributaries, including the Pembina, Rat
and Roseau rivers. Eastern Manitoba including the Win-
nipeg River basin and Whiteshell Lakes area and most
Manitoba lakes also have a low risk of spring flooding.

Soil moisture at freeze-up was near-to below-normal
across most of Manitoba, winter precipitation has ranged
from near-to below-normal in many regions and soil frost
depths are generally normal to shallower than normal, al-
lowing normal to above-normal infiltration of meltwater.

Snow-water content across Manitoba basins indicated
snow accumulations are generally within the normal
range, except for parts of southern Manitoba where snow
accumulation remains below typical values for this time
of year. The Fisher river basin in the Interlake region has
normal to above-normal snow water content.

Lake levels across the province are within their operat-
ing ranges. Lake Winnipeg and Lake Manitoba are well
below normal for this time of year and inflows into most
major lakes are expected to be below seasonal normals,
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REPAIRS LTD
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CKconstruction@rfnow.com
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204-634-2293
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—— Now Hiring: ——
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experience. Whether you're starting out as an
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For more information, please call Kurtis Lee
at (204) 634-2293

Send resume to:
Box 187, Pierson, MB, ROM 1S0
or email: sales@leesservice.ca

New-hire incentive and benefit
packages available

reflecting generally drier-than-normal conditions across
contributing river basins.

The Red River Floodway is not expected to be oper-
ated under normal or favourable weather conditions
but may be operated under unfavourable conditions to
reduce water levels within the City of Winnipeg. The
Portage Diversion may be operated under unfavourable
weather conditions or to mitigate ice-jamming on the
lower Assiniboine River. The Shellmouth Reservoir is be-
ing operated in consultation with the Shellmouth Liaison
Committee to reduce downstream flood risk while main-
taining water supply and recreation objectives.

Ice-cutting and breaking activities are complete along
the Red River and Icelandic River to reduce the risk of ice-
jam flooding. There is a risk of jam induced flooding in ar-
eas that are historically affected by ice jams, including the
Saskatchewan, Carrot, Swan, Icelandic and Fisher rivers.

Ice conditions and spring weather will play a key role
in determining breakup timing and localized flooding
potential.

Spring flood risk will continue to depend on weather
conditions through the melt period. As temperatures
warm and ice strength deteriorates, Manitobans are
reminded to stay off waterways, rivers and retention
ponds.

The Manitoba Emergency Management Organiza-
tion continues to work with local authorities, First Na-
tions and emergency management partners to prepare
for potential spring flooding. This includes reviewing
emergency plans, sharing information, and preparing re-
sources for flood response, as well as coordination with
Indigenous Services Canada and Manitoba Municipal
and Northern Relations for First Nations and northern
communities.
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eeAnna Lyk photos
Above left: DeeAnna Lyke likes the versatility of the Arabian horse and takes them on cattle drives
regularly.
Above right: One of the highlights of her ranch is the large indoor arena that is used every day for les-
sons.
Below: Geldings, mares, and miniature ponies are housed separately. Here the gelding pen sports a
= wide range of colour.

w Continued from page B21

She has another program called
“Barn Rats.” This program is for
youth and runs for nine months.
It is an introduction to ranch life.
They learn about chores, the care of
a horse and the farm. They also get
to ride a horse.

Lyke’s Riding Academy program
is for ages 10 -18. Here they focus
on riding. They have a horse they
use throughout the program. The
youth learn to do drill teamwork,
trail riding, and work together in a
group.

The last Monday of every month
is the Dirty Saddle Club. This is an
adult-only club and is a time for
horse lovers to come together and
have a social. They can ride if they

like and it is an opportunity for
non-horse owners to have a chance
to ride a horse.

Lyke’s days are filled with horse
stuff, and she could not be any hap-
pier. This is the life she has dreamed
about. Not everyone gets to live out
their dreams, but Lyke has a good
start. It is her goal to teach people to
do better on their horses. She feels
there is always so much to learn,
and she continues to grow and
learn herself.

Lyke is excited for another year
of horse shows, lessons and just the
pure love of horses and being able
to share that with other horse lov-
ers that come out to the New Hope
Ranch.

PIONEER
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global food supply possible.
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Rules of First Nations land ownership:

An overview

For First Nations, purchasing land for agricultural development is often not as straightfor-
ward as one might think. When a First Nation buys land through the Treaty Land Entitlement
framework, or by other means, there are two options: go through the Additions to Reserve
(ATR) process or purchase land as Fee Simple.

BY TREVOR BACQUE

Additions to Reserve (ATR)

ATR is the addition of a piece of land to an existing re-
serve or the creation of a new reserve for a First Nation.

All Reserve lands are considered Crown land and are
subject to detailed land laws according to the Indian Act:

1. Land is set aside for the use and exercise of treaty
rights by First Nations people and their community.

2. Reserve land is exempt from Federal and provincial
taxes — the property of a First Nation community or a First
Nation person living on the reserve cannot be seized.

Reserve lands are subject to the rules laid out in the In-
dian Act or the First Nations Land Management Act, in
use when First Nations opt out of the land management
portion of the Indian Act and adopt their own land man-
agement code.

Fee Simple details

When a non-indigenous farmer buys land from a neigh-

bour or realtor, it's Fee Simple land - a tract of land with
or without structures on it. Anything can be done so long
as the owner operates within tﬁe regional or county land-
use bylaws.

The most significant difference between reserve land
and Fee Simple land in developing or business ventures
is that reserve land cannot be leveraged to build infra-
structure. For example, if a First Nation wishes to develop
a value-added processing facility or farm equipment shed
on reserve lands, the e1'§1er need the cash-on-hand or ex-
ternal investors. Wltz Fee Simple, leveraging it for build-
ing infrastructure is common.

Reserve land for agriculture

It's appealing to have more tax-free land, since there’s
a draw of the often-large amounts of unused arable land.
However, it’s difficult to develop anything commercially
on the land due to financing challenges, including access
to capital and a general lack of agricultural capacity.

First Nations often have
substantial amounts of un-
used arable land that could
be developed for agricultural
purposes.

First Nations are pushed to use agrologists and agron-
omy to understand the land and how they’re going to
be planting on it, know the whole schedule of farming,
know the dates, when to apply for crop insurance, and
know that well in advance. But since Indigenous people
have a historic lack of access to capital through financial
institutions, reserve land is often developed through in-
vestment companies or cash.

Continued on page B26 ==
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Rules of First Nations land ownership:
An overview

w Continued from page B25

Land is then leased back to a First Nation-owned corporate entity. The First Nation-
owned corporate entity leasing the land can then farm it, develop it, or sublease it to a
third-party farmer.

The designation process is complex and can regularly take up to two years. The des-
ignation request is sent to the chief, the community councillors, and then to the Minister
of Indigenous Services, with no guarantee of the outcome.

There are other less-complicated procedures to pursue uncultivated and unused re-
serve lands intended for short-term agricultural purposes, such as a permit under sub-
section 28(2) of the Indian Act or a lease under paragraph 58(1)(c) of the Indian Act.

What about Buckshee Agreements?

There are also Buckshee Agreements, an informal agreement where a First Nation or
band member allows, often verbally, a non-First Nation farmer to farm a portion of the
reserve lands. However, as Billie Fortier, partner at MLT Aikins LLP in Calgary, Alta.,
explains, Buckshee Agreements are not binding, and there is no recourse if anything
goes sideways with the relationship.

Customary Allocations as an option

Like Buckshee Leases, Customary Allocations granted to an individual are also not
considered legally binding. A Customary Allocation is a resolution of a First Nation
council, or applicable custom or law of the First Nation, to use land for agricultural
purposes.

However, an individual member of a First Nation may obtain allotments on reserves,
giving them the right to exclusively use and occupy a defined parcel of reserve land.
This is called a Certificate of Possession (CP), and once the First Nation approves the
allotment, the federal Minister of Indigenous Services must issue the CP.

“It’s as close to Fee Simple as a band member can get on reserve,” Fortier explains.
“Members have an enforceable right of possession; they can then lease those lands to
other members or non-members [with Ministerial approval], extract natural resources
and farm the CP lands freely.”

Fortier says it's important to remember that a CP may be transferred only to another
member or band, and those lands cannot be sold as fee simple lands can.

The Westbank First Nation in British Columbia has allotted almost all of its territory
to individual members using CPs. It's a prime example of how CP holders can lease and
develop their lands.

Fortier suggests a band member can leverage reserve land for agricultural purposes
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» Intermediate First Aid Recertification
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Deere Oil
John

by being allotted a CP. The other option is for a First Nation to source outside investors.
However, Fortier cautions that the business relationship should be structured carefully
to minimize liabilities.

“We often see First Nation-owned businesses engage partners either to get more
investors on board or to engage their on-site expertise,” she says. “A Nation-owned
company may want to develop a large-scale farming operation and would need initial
capital investment, possibly by bringing in a third-party partner. Do your due diligence
to make sure you're choosing the right partners and the most advantageous business
structure and that you're protecting the company’s long-term interests, and by exten-
sion, the First Nation’s.”

Bottom line

Reserve lands and Fee Simple lands are distinctly different, and both come with
unique advantages. Reserve lands often face a larger task of becoming profitable since
the owner cannot leverage land the same way someone who owns fee-simple lands can,
except for the long-term leases provided through the Indian Act land designation pro-
cess. A clear set of goals and expectations is key to successfully developing and farming
either type of land.
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Supporting our kids’ well-being on the farm

BY MYRNA STARK LEADER

The farming way of life offers children a chance to
grow up around nature and build responsibilitﬁ —and it
can also place emotional demands on young shoulders.
You can help your kids navigate wellness in healthy, sup-
ported ways.

“There’s an incredible stoicism in farm culture — get-
ting chores done even when you're ill, ensuring things are
looked after,” says counsellor Tammy Thielman, MSW.

That same determination that keeps operations run-
ning through long hours and financial pressure can also
lead families to absorb stress or handle it poorly — shap-
ing how children learn to manage pressure.

Working from Salmon Arm, B.C., where she and her
family raise sheep, horses and chickens, Thielman sup-
ports children, youth, parents and families.

She’s seen children who love the farm and those who
don’t, adding that mental health challenges can stem
from events such as family conflict, divorce or changes
in farm ownership.

Farm kids often witness the ups and downs of weather,
markets or production. Those uncertainties can ripple
through a household, affecting how secure they feel.

“It's sometimes the ripple effect. Children are obser-
vant and deeply connected to what’s happening around
them. Giving them tools to process those experiences
builds coping skills. They're incredibly thinking and

e
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feeling little beings, and these are big things for a young
nervous system,” Thielman says.

Observe the kids

As adults, we're logical, but children’s thoughts often
show through behaviour more than words.

“Kids live in their hearts. I've treated children who are
really sad, angry or overly cheerful, trying to mask feel-
ings,” Thielman says.

Warning signs include aggression, worry, sadness,
disinterest in activities, poor school performance, clingi-
ness, isolation, sleep or appetite changes, fatigue, or
headaches.

“I've had five-year-olds say, ‘My back hurts,”” Thiel-
man says. Such symptoms may be stress-related and
should be evaluated by a medical professional.

In adolescence, kids may push you away or act mean,
but Thielman says parents and caregivers remain the
best barometers.

“Listen to your instincts. If you sense something, check
it out. Ethical providers will tell you if they see a need for
intervention,” she says.

Being attentive isn’t just good parenting — it's part of
strong leadership on the farm. Families who communi-
cate openly make clearer business and succession deci-
sions because they operate from trust and emotional
safety.

Small, consistent actions make a big difference

Even during the busiest seasons, moments of connec-
tion and honesty help kids feel safe and supported. One
of the best preventive measures is teaching emotional
language.

“Let them know some feelings you have - frustration,
sadness or confusion. Naming emotions models that we
are thinking and feeling people.”

Farming is full of teachable moments: disappointment
after a poor yield, relief when equipment works or grati-
tude after a good day. Sharing these reflections helps kids
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understand emotions as part of managing both people
and production.

It's also helpful to read with them about emotions.
“Even short picture books open the door for discussion.
We don’t always nail it as parents or clinicians, but they
know we’re trying. They know we care.”

Thielman cautions tﬁat asking too many questions
can make kids shut down. Encourage young children to
express their feelings through drawing. She often uses
emoji pictures to start conversations.

Routine and stability at home provide a sense of secu-
rity. Social interaction with peers is important too.

“We all have moments when we need a little extra sup-
port,” Thielman says. “When we model caring for our
mental health, like we would a sErained ankle, kids learn
that looking after mental health is just part of staying
well.”

That mindset also builds resilience into the business —
healthy leaders make steadier decisions and create work-
places, even family ones, where others can thrive.

Intervene early

Early support leads to better outcomes. Finding the
right provider takes time, so start early. Look for a quali-
fied counsellor, psychiatrist or psychologist with rec-
ognized credentials and membership in a professional
regulatory college.

“Be the squeaky wheel,” Thielman says. “Advocate for
yourself and your child. That's also part of some provid-
ers’ role — helping with system navigation.”

Parents are a Cﬁild’s biggest support, but they can’t be
therapists.

“Within confidentiality limits, caregivers have the right
to know how sessions are going,” she says. “Parents are
often the first to notice a problem — and to see progress.”

On farms, where family and business overlap, ear-
ly support isn’t just personal — it's practical. Wellness
strengthens communication and teamwork, helping en-
sure the next generation is emotionally ready to thrive.
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How will the commodity price surge affect Canada?

As if there weren’t enough uncertainties to navigate through, the world economy now
has to deal with a new war in the Middle East. The resulting jump in commodity prices,
if sustained, is largely positive for Canada, although there are offsetting factors which
should not be discounted. We unpack all of that in this edition of the Economic and Fi-
nancial Market Update and explain the implications for interest rates and the Canadian
dollar.

Underperforming economy

The GDP numbers are in for 2025, and the damage from America’s trade war is evi-
dent. Canada’s economy grew just 1.7% last year, the worst performance since the 2020
pandemic recession, as export volumes fell on an annual basis for the first time in five
years. That also means Canada underperformed the U.S. for a third consecutive year,
with last year’s growth gap between the two countries at about half a percentage point
(Figure 1).

Figure 1: Canada underperformed the U.S. again last year
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Domestic demand held up better than trade last year, as government and consump-
tion spending offset weakness in housing and business investment, the latter two ham-
mered by low business confidence. One positive development, however, was the expan-
sion of consumption spending despite the worst labour market since the 2020 recession
(and the resulting weak growth of real disposable incomes). But that was only possible
because consumers dipped into their savings to maintain their lifestyles, as evidenced
by a slumping household savings rate, which now leaves Canadians with little room to
absorb any future shock.

With no end in sight to America’s trade war (see Box 1 at the end of the report), look
for trade and business investment to act as a drag on Canada’s economy again in 2026.
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The major difference with last year though, is that the offset provided by government
and consumption spending might not be as significant this time. While the federal gov-
ernment has laid out its plans for ambitious public projects, related disbursements are
more likely than not to take place after 2026. More pertinent to this year is Ottawa’s
plan to put public finances on a more sustainable footing (meaning more caution with
regards to public expenditures), while consumers are likely to face intensifying head-
winds e.g. a softening labour market in sync with slower economic growth, slowing
population growth, and a growing debt burden.

Commodity price surge positive for Canada,

but watch out for side-effects

Not all is bleak for the economy though. One recent development that offers opportu-
nities for Canada is the jump in commodity prices stemming from the new U.S. war in
the Middle East. Heightened security risks in the Strait of Hormuz are now restricting
supply of oil and gas from this energy-rich region, pushing up commodity prices to
multi-year highs (Figure 2).

Figure 2: Commodity prices jump to highest since 2022 due to new war in the Middle East
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Given its high historic correlation with commodity prices, nominal GDP (which mat-
ters for government revenues) is likely to also perk up (Figure 3). GDP would likely
benefit from improved “terms of trade” (i.e., the ratio of export prices to import prices)
and possibly from increased energy investment and output.

If the increase in commodity prices is sustained, the federal government, but also
provincial governments (particularly those of resource-rich provinces like Alberta, Sas-
katchewan, and Newfoundland & Labrador) will see higher revenues, leading to small-
er budget deficits than originally planned. That does not necessarily mean the federal
and provincial governments will increase expenditures as a result, but there is certainly
potential for a spending-related boost to GDP growth if the uptick in commodity prices
is sustained.

Continued on page B31 v
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How supply and demand drives production
and marketing decisions

By RicHARD KAMCHEN

Supply and demand dynamics are ever-present and
changing, but you can use them to achieve higher prof-
its.

The foundation of earning profit through supply and
demand is to make the right decisions about what to
grow and when to sell it.

Justin Shepherd, an FCC Senior Economist, says
farmers usually choose what to grow based on croE ro-
tation and crop prices. For example, if prices are high
for a crop grown last year, it may be tempting to grow
the same crop again.

When it comes to selling, Shepherd says farmers
usually make the decision on when to sell and for how
much based on cashflow needs. For example, for land
and equipment payments and to pre-buy seed and in-
puts.

However, there are other considerations to keep in
mind to make a more encompassing decision.

v
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1. Think locally, nationally and globally

Farmers set themselves up for success when they
make informed production and marketing decisions
that are broad, far-reaching and at a high level. From
considering local, national and global crop supplies, to
judging the impact of world issues, all play a role in
agricultural production and sales.

For example, consider growing conditions in other
Earts of the country and the world. A wet spring at

ome may delay your seeding plans and reduce the
crop yield, but ideal spring conditions in another prov-
ince or on the other side of the globe may produce a
bumper crop.

That means the days of finalizing a crop plan in No-
vember and using it to seed in May don’t exist anymore
for top producers, says Evan Shout, CFO of Hebert
Grain Ventures, a grain and oilseed farm in southeast
Saskatchewan. Instead, farmers need to think long-
term and consider what’s happening on a global and
national scale and what impact they could see as a re-
sult.

“We're looking at the supply/demand impacts for

both inputs and (crop) pricing and volatility, pretty
much 12- to 36-months out,” Shout says.

2. Prices are global

The factors behind the price you receive for what
you produce go far beyond your crop field, paddock
or barn.

“We're in a global market,” Shepherd says. Using
canola as an example, he adds, “Canada is a canola pro-
ducing powerhouse and strongly influences the global
price. However, there are many international factors
that impact the market.”

If canola production in Australia is down, there could
be an opportunity for Canada to fill any world supply
gaps. However, a strong soybean output in the United
States and South America could also help fill the broad-
er market for vegetable oils and protein meals. At the
same time, palm oil supplies in Southeast Asia could
take up the canola oil shortage left by a poor Austra-
lian crop. All contribute to shaping the value of canola
grown in Canada in any given year.

Continued on page B32 v

“Now if our margins were increasing as fast as our yields...”

I KODIAK

220 Nelson St. West ¢ Virden, MB ¢ 204.748.2382 LIKE US ON FACEBOOK ?

g NO, Your Mo

{Workboots inciuding
<t a

[JB GOODHUE |

People who know Agriculture, know BDO.

The Agriculture Practice at BDO

Changes throughout the industry have placed an entirely new set of demands on agricultural businesses, from
family farms to national producers. BDO provides a partner-led, personal approach backed by the experience and

resources of our national Agriculture Practice, We offer assurance, accounting, tax and advisory services on a wide

Phone: 204-748-1200

www.bdo.calagriculture

255 Wellington St W, Virden Manitoba

Assurance | Accounting | Tax | Advisary

range of sues, including succession and estate planning, supply chain efficiency, tax burden, and more.

Box 668, 21 Railway Ave, Redvers Saskatchewan
Phone: 306-452-6016

|IBDO

Yes, Thisisan
Awkward Photo

tgage Won’t Be.

From awkward to approved.

Some conditions apply; visit sunrisecu.mb.ca for details.

Ryan Balak
Loans Officer

A
UNRISE

CREDIT UNION

sunrisecu.mb.ca

£ MO Nin X



Monday, March 30, 2026

Ag News - Moosomin, Sask.

B31

How will the commodity price surge affect Canada?

w Continued from page 29

That said, higher commodity prices also present challenges for the economy. We re-
cently explained how surging fertilizer prices, amid the Middle East crisis, are weighing
on Canada’s agricultural sector. Soaring commodity prices can also push up inflation
(e.g. higher prices for gasoline and other fuels), further eroding purchasing power of
already vulnerable consumers.

Figure 3: Nominal GDP, CPI, and the Canadian dollar

prices
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“Carrelation between year-over-year growth of BaC commodity price index and year-over-year growth of GDP,
C$, and the consumer price index, calculated using quarterly data over 1981-2025

How does the Bank of Canada respond to soaring commodity prices?

Another channel through which a commodity price shock could restrain the economy
is by keeping monetary policy tighter than would otherwise be the case. As mentioned
above, they do tend to raise overall inflation, which matters to the Bank of Canada.

There’s little the central bank can do to address supply shocks, but it can certain-
ly influence demand. One thing the Bank of Canada fears more than inflation itself is
long-term inflation expectations. Those expectations have been well anchored over the
past several decades, which helped keep inflation largely under control. But if the com-
modity price surge is sustained long enough as to force businesses to raise their prices
(especially in light of Canada’s chronically weak productivity growth) and workers to
demand compensation for the erosion of their standards of living, that could potentially
trigger a wage-price spiral. This is why the Bank of Canada will be watching closely its
quarterly surveys of consumers and businesses for clues about long term inflation ex-
pectations. If those expectations increase materially, the Bank of Canada may be forced
to raise interest rates pre-emptively to prevent core inflation from taking off.

In light of the commodity price shock, we have raised our 2026 forecast slightly for
headline inflation. That said, we remain comfortable with our call for GDP growth to
slow to around 1% in 2026, which is below the estimated “potential GDP” growth,
meaning that core inflation is likely to remain under wraps even if there are periods of
volatility on the headline rate. As such, barring a de-anchoring of inflation expectations,
the Bank of Canada should remain in pause mode for the next several months.

That's not to say long term interest rates will also remain stable. As we explained in
an earlier edition of the Economic and Financial Market Update, Canadian bonds are
highly correlated to U.S. bonds. Uncertainties about U.S. inflation tend to encourage
bond investors to demand a larger “term premium” to compensate them for higher risks
(Figure 4), pushing up yields on U.S. Treasuries (and therefore Canadian bonds) as a
result. The recent surge in commodity prices arguably enhances those uncertainties and
therefore could keep long bond yields elevated for longer. If that’s the case, look for
Canada’s housing and consumption spending to be somewhat constrained.

Figure 4: High U.5. inflation tends to push up term premium and, therefore, long bond yields
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How high can the loonie fly?

Another way the commodity price surge could restrain the economy is through the
exchange rate. Historically, the Canadian dollar appreciated in synch with rising com-
modity prices (see Figure 3 again), reducing competitiveness of our exporters as a result.
The loonie has indeed appreciated against the U.S. dollar since the war started at the end
of February.

It's worth pointing out, however, that the Canadian dollar’s responsiveness to com-
modity prices has diminished since 2022, coinciding with a widening of Canada’s yield
disadvantage with the U.S. - recall the Bank of Canada’s policy rate remains well below
that of the U.S. Federal Reserve, which incentivizes the flow of capital towards America.
Over the last four years, the loonie has remained below levels that would be expected
given movements in the Western Canada Select oil price (Figure 5).

Considering the above-mentioned low responsiveness and our belief that the yield
disadvantage won’t disappear anytime soon, we expect the Canadian dollar to trade in
the 72-74 U S. cent range for most of 2026, although we acknowledge currency volatility
could temporarily take the loonie outside of that range.

lian dollar's to oil prices has diminished in the last four years

Figure 5: C:
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Bottom line

The commodity price increase, if sustained, presents a mixed bag for Canada. On the
plus side, government revenues would get a boost from the resultinﬁ increase in nomi-
nal GDP, and business investment could potentially bounce back in the resources sector.
However, inflation could also make an unwelcome return and, as a result, keep interest
rates higher than would otherwise be the case, restraining housing, consumption spend-
ing, and therefore real GDP in the process.

Summary of forecasts of key economic variables
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How supply and demand drives
production and marketing decisions

v Continued from page 30

3. Weather can significantly alter market supplies

Record-breaking drought can cause pasture, hay and feed shortages and even reduce
water availability. A local shortfall in any of those areas could lead farmers to reduce
the size of their livestock herd and sell more for meat processing. In turn, local farmers
and those in other parts of the country could see a slump in prices in the short-term. In
the lo}l::g-tenn as cattle herds are reduce prices could rise as fewer cattle are available for
slaughter.

”l\%om‘toring local drought conditions as well as in-season rainfall is essential for un-
derstanding how weather will influence crop production,” says Shepherd. Keeping an
eye on global weather patterns has also become critical for anticipating broader market
and production impacts. Tools such as the Canadian and USDA drought monitors offer
farmers valuable, timely insights into developing moisture trends. In addition, Shepherd
says more producers are installing on-farm weather stations and using real-time data to
assess conditions specific to their own fields, improving both short-term decisions and
long-term planning.

4. Politics and world issues play a role

Political factors such as Indonesia’s 2022 palm oil export ban can also affect available
supply. So too can geopolitical tensions.

Ukraine was a major exporter of wheat, canola and other crops, but Russia’s invasion
and logistics issues in 2022 caused grain and oilseed prices to soar that year until exports
resumed in the Black Sea.

The conflict also contributed to a fertilizer supply crunch, sending input prices soaring
that year. While nitrogen fertilizer has declined from those highs, recent geopolitical is-
sues and supply constraints have kept prices elevated. For example, China has restricted
fertilizer exports, particularly phosphorus and urea.

Leigh Anderson an FCC Senior Economist says, “gone are the days of picking up the
entire seasons fertilizer needs at planting time”. He points out that planning crop rota-
tions, fertilizer rates and working with agronomists and retailers year-round are incor-
porated into farming now. Farms now have additional on-farm inventory for fertilizer,
allowing them to take advantage of pre-buys in the off-season if pricing is favourable.
Understanding and managing cost of production has become more important than ever
to protect profitability.

5. Strong production doesn’t guarantee profitability

Strong production doesn’t guarantee profitability for farmers. Somebody must buy
that production, and farmers in Canada are highly reliant on exports.

Strong supply doesn’t guarantee high prices for farmers.

For example, Canadian farmers had record grain, oilseed and pulse production in 2025.
However, that increased production at the farm-level doesn’t mean profitability will be
higher. Prices for grains, oilseeds, and pulses have been falling for most crops over the
past several years largely due to global trade uncertainty and improved production. In
addition, proﬁtabilig has been pressured as crop expenditures have remained elevated.

Furthermore, on the demand side for commodities- it’s challenging to forecast what

importing countries will do, and sudden changes in buying behaviour can occur.

While the Ukraine-Russia conflict also created demand opportunities for Canada,
trade restrictions and barriers from China and India caused Canada’s canola and pulse
sectors to take a hit.

How do farmers market in an uncertain environment and in a way that doesn’t force
selling into dips or miss rallies?
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“The plan’s not to be perfect, the plan is to sell into a profit,” Shout says.

Amust-have is a cash flow and working capital in place. Then you're not forced to sell
and can wait for a more desirable price.

Knowing and managing cost of production is critical as increased on-farm inventory
reduces and delays cash flow. Farmers would do well to focus on the things they can
control and should not underestimate the incremental efficiencies from small improve-
ments. For example, Anderson says “renegotiating land rents that are up for renewal
could be considered”. “Communication with input suppliers on needs e.g,, target yields
and appropriate fertilizer and chemical rates, is also crucial for producers”.

“It goes back to having the finances in place to be able to execute a marketing plan, not
based on having to sell, but based on when you want to sell,” Shout says.

Obviously, no one can know when prices will peak or bottom out. Although chances
are they're Jowest at harvest, when supplies hit the pipeline as farmers need cashflow to

ay the bills.
P érains and oilseeds farmers who can hold on are much more likely to receive better
prices for their crops moving into the summer than they would have off the combine.

“If you looked at a 15-year trend, it's not very often that during harvest or during fall
or January / February, when all the lines of credit are due, that those are the top places for
basis or for futures,” Shout says.

What farmers can do

Beyond bide your time you can:

* Improve profitability chances by developing marketing plans and calculating true
costs

¢ Implement stocks-to-use ratios in marketing plans

® Read more about supply and demand

Maple syrup supply and demand

In some sectors, supply and demand forces are out of the hands of the free market.
That's the case for the maple syrup industry in Quebec, which accounts for approxi-
mately 72% of world production.

As of 2004, Quebec maple syrup producers must hold quota, which applies to all pro-
duction except containers of five litres or less that are sold directly to consumers. That
means they are allotted a specific amount of maple syrup to produce. The objective of the
quota system is to support producers’ prices.

The Québec Maple Syrup Producers, which represents 13,300 producers, regulates
production and marketing. It also established the Global Strategic Maple Syrup Reserve
in 2000.

QMSP explains that the reserve maple syrup ensures constant supplies to customers
and “stabilizes product prices, eliminating the swings typically caused by shortage or
surplus.”

at means if poor spring weather means a reduced maple syrup harvest by Quebec
producers, the price to consumers won't skyrocket, as the supply will be topped up by
the reserve supply.

When excellent spring weather conditions mean a bumper crop of syrup, those who
produce over the quota must send their surplus barrels to the reserve. They are paid
when the product is sold.

The reserve is in Laurierville, Que. At a 267,000 square foot-site and can store 55 mil-
lion pounds of maple syrup, the QMSP says.

The organization has plans to expand its storage facilities. It says sales and exports will
go up by almost 20% in the early 2020s, so they are looking ahead to increased product
demand to ensure prices stay stable.
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Baskets, Basket Stuffers, Bedding Plants, Herbs, Vegetable Plants, Climbing Vines,
Houseplants, Succulents, Perennials, Garden Seeds, Soil, Fertilizer, Pots

CORNUCOPIA TREE NURSERI ESr‘N
Omamental & Fruit Trees & Shrubs. Many new varieties! %
[OEs

Visit www.cornucopiatrees.ca

—_—

OUR OWN FRESH }

HOMEMADE

/ VEGETABLES HOT LUNCH

Coglglpé’a ’\Clou\r;ré f&osw Eqgs, Cheese, sutter. | EVERY FRIDAY
Flour, Frozen Meats. 1 M AT 11:30

o, | ROUND | | iy I YEAR ROUNDI
I lovember -April 4 FRIDAY AT NOON Coffee, Tea, Lemonade

Tue-Sat 9AM-5:30PM, e -

3 .
I  § www.cornucopiagardens.ca
Call/Text 306-434-8400 | info@cornucopiagardens.ca
2 miles south of Rocanville on #8 Highway # @

Spéctator

BIG RESULTS.

From bold banners to sleek storefront signage, we deliver high-quality
printing that gets you noticed. Durable materials, vivid colors, and fast

turnaround—because your brand deserves nothing less.

Contact us:
306-435-2445 | world_spectator@sasktel.net
www.world-spectator.com
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FCC to support producers as
fertilizer market uncertainty grows

As contflict in the Middle East heightens concerns about
the rising cost of inputs, Farm Credit Canada (FCC) is ex-
panding its Trade Disruption Customer Support Program
to help agribusinesses, farm operators and food proces-
sors affected by rising fertilizer costs and energy prices.

“When global tensions rise, producers are often left
wondering how it might affect the inputs they rely on,”
said Justine Hendricks, president and CEO at FCC.
“While we cannot control those events, we can ensure
producers have the financial flexibility and support they
need to navigate uncertainty. FCC is ready to help pro-
ducers keep their operations moving forward.”

Originally introduced in response to trade tariffs af-
fecting Canadian agriculture, this FCC program will now
also offer support to help producers and agribusinesses
manage financial pressures caused by unexpected market
shocks.

Global urea prices have already risen amid concerns
about potential supply disruptions from a region that
plays a major role in global nitrogen fertilizer exports.

Through the Trade Disruption Customer Support Pro-
gram, FCC offers relief for existing customers and new
clients who meet lending criteria. The program offer-
ings include access to an additional credit line of up to
$500,000, new term loans, and the option for existing
FCC customers to defer principal payments for up to 12
months on existing loans.

FCC will continue to work with industry partners to
ensure that Canadian agriculture and food businesses can
navigate changing market conditions and keep the indus-
try moving forward despite uncertainty.

Customers and non-customers who are interested in ¢

finding out more may contact their local FCC office or
call 1-800-387-3232 to discuss their individual situation.
Lending due diligence will be carried out on all applica-

[MY{PRECISIONIAGILTON

Matthew Yanick ¢ Rocanville, SK/Virden, MB * 306-434-6909

anﬂ@;mm} Upgrades
[ForSeeingf2026

® Upgrade your air seeder blockage to Agtron Onyx Legend,
Precision Planting Recon or Clarity with full on-farm instal-
lation and setup available

® Ag Vision HD camera systems with true 1080P HD quality
and 10” or 12” screen size options

® Bourgault ISOBUS conversion kits: Upgrade your existing
5000, 6000, 7000, 8000 or 9000 series to full ISOBUS con-
trols and eliminate all the excess wiring in cab and reduce
the am%unt of monitors being used to simplify and clean up
your cal

® Full ional control/variable rate
NH3 or liquid fertilizer kits for all seeder
makes and models

® Sprayer boom recirculation kits for
PWM and non-PWM nozzle sprayers

® Sprayer nozzle PWM control spray
systems, kits available for all makes
and models of sprayers as well as
spot spray green on green or green on
brown systems available

Jeff Brovm e Carlyle, SK ¢ 306-575-9050

Precision Farming Displays
Autosteer Systems
Application Contol Systems
And more!

Ag leaderr 7'

DITCH ASSIST @FRD‘\IHHJ‘-'- AGTRON

() melligentag™ EuTheh

o
TRLSIDE Wa""m m ‘\\‘ PTx

AiEGT.‘);T?D AGRA-GPS, Ag?i;‘..i! cs 0{«
%Pi‘l!?frb‘." @v Ang s FURNITUREZLECTRONICS

CONTACT MATT OR JEFF AT

Lm;"gom

FCC economists have published analysis examining
potential impacts on fertilizer availability and pricing for
Canadian producers here: Concerns about fertilizer avail-
ability amid turmoil in the Middle East.

Choose any device for
SO upfront with monthly

Plus Pricing on select 2-year

Furniture & Electronics
27 RAILWAY AVE. REDVERS, SK

306.452.6309

voice and data plans.

AUTHORIZED DEALER

www.myprecisionag.ca Conditions apply.

www.facebook.com/MyPrecisionAg
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ONLINE RETIREM EARM'AUCTIOFOR

JR-GRANGER LTD.

JACK AND ANDREW GRANGER
BRANDON, MB
APRIL 7, 2026 | 12:00 NOON

FOR MORE INFORMATION OR TO BOOK A VIEWING, CONTACT:
ANDREW GRANGER 204-721-2251 (call or text) ajgranger24@gmail.com

Fraser Auction Service P: 204-727-2001 | TF:1-800-483-5856 | Email: office@fraserauction.com
Like us F Fraser Auction Service Ltd. | Follow us )X @fraserauction

Brandon, MB | 0/0 Scott Campbell / Lori Campbell / Jesse Campbell
Licensed and bonded. P.L. License #918093. Member of M.A.A., S.A.A,, A.AA.,, AA.C.

ONLINE RETIREMENZFARMPUETION ron

HWS’FARMS LTD.

HENRY AND JUDY SNITYNSKY
RUSSELL, MB
APRIL 9, 2026 | 12:00 NOON

FOR MORE INFORMATION OR TO BOOK A VIEWING, CONTACT:
HENRY SNITYNSKY 204-773-6371 (call)

Fraser Auction Service P: 204-727-2001 | TF:1-800-483-5856 | Email: office@fraserauction.com
Like us F Fraser Auction Service Ltd. | Follow us )X @fraserauction

Brandon, MB | 0/0 Scott Campbell / Lori Campbell / Jesse Campbell
Licensed and bonded. P.L. License #918093. Member of M.A.A., S.A.A,, A.AA,, AA.C.
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ONLINE RETIRE ENTaFARNPAUCTION ror

HILDEBRAND FAMILY

BERNIE + HEATHER AND RON + JILL
CRYSTAL CITY, MB
APRIL 8, 2026 | 12:00 NOON

FOR MORE INFORMATION OR TO BOOK A VIEWING, CONTACT:
RON HILDEBRAND 204-245-0323 (call or text)
BERNIE HILDEBRAND 204-245-0322 (call or text)

ONLINE BIDDING AT fraserauction.co
& LI\ 111 - > A lt"“n‘ ‘ A,A,‘,‘ ‘,}7“) [\~

Fraser Auction Service P: 204-727-2001 | TF:1-800-483-5856 | Email: office@fraserauction.com
Likeus F Fraser Auction Service Ltd. | Follow us )X @fraserauction

Brandon, MB | 0/0 Scott Campbell / Lori Campbell / Jesse Campbell
Licensed and bonded. PL. License #918093. Member of M.A.A., S.A.A.,, A.A.A.,, AA.C.

ONLINE RETIREMENT_EARM

JOHN-AND LYNDA
GREEN

CROMER, MB
APRIL 10, 2026 | 12:00 NOON

FOR MORE INFORMATION OR TO BOOK A VIEWING, CONTACT:
JOHN GREEN 204-556-2290 (call)

Fraser Auction Service P: 204-727-2001 | TF:1-800-483-5856 | Email: office@fraserauction.com
Likeus F Fraser Auction Service Ltd. | Follow us )X @fraserauction

Brandon, MB | 0/0 Scott Campbell / Lori Campbell / Jesse Campbell
Licensed and bonded. PL. License #918093. Member of M.A.A., S.A.A.,, A.A.A.,,AA.C.
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Karli Kattle Co.

“Built on the Beginning”

2"4 Annual Bull Sale
Registered Red Angus Breeder
Open house April 18", 2026
@1:00pm
Private treaty Sale
6 miles West of Rocanville SK on grid #163
~ 28redangusbulls

-15 commercial 100% purebred red angus
heifers
T W AR W R e

Reference Slres






