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Stefanie and Cassandra Lepp, who farm 
together near Rivers, Manitoba, have a 
unique Instagram feed.

Posts that look like traditional fashion 
photography are interspersed with photos 
of life on the farm on their Instagram ac-
count, @thetulepps

They started their Instagram page two 
years ago. Their feed is a mix of farming 

work-life shots and fun fashion photos, 
which the sisters brainstorm and shoot to-
gether inside their shared home down the 
road from the farm, on the land, or inside 
the workshops on the farm. 

The farming shots are taken during the 
course of their regular work days. They 
also post style and lifestyle photos, which 
often include their horses and their dogs.

Both women went to university with a 
mind to join the family business. Stefanie 
studied web and graphic design and Cas-
sandra got a degree in business.

Meanwhile, they’d also begun working 
on the farm part time and as their comfort 
on the farm increased, so did their discom-
fort at their desk jobs.

So, while both women stayed involved 

with the family business, they decided to 
focus on farming. 

Today, they manage the family grain 
and oilseed operation together. Their dad 
helps and advises, but has begun to pull 
back.

The sisters, age 31 and 27, grow soy-
beans, canola, barley and wheat on their 
family farm at Rivers.

Lepp sisters using Instagram to promote agriculture
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Stefanie and Cassandra Lepp of Rivers, Manitoba are using Ins-
tagram to promote agriculture. Their Instagram feed includes some 
posts that look like more traditional photo shoots, and others that 
highlight life on the farm. Their Instagram account is @thetulepps

See more photos on page B15
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COVID-19 and the Canadian food supply chain
DR. BARRY PRENTICE

AND DR. DEREK BREWIN
Dr. Barry Prentice, Department 

of Supply Chain Management in 
the Asper School of Business, and 
Dr. Derek Brewin, Department of 
Agribusiness and Agricultural 
Economics in the Faculty of Ag-
ricultural and Food Sciences, 
shared this op-ed on how COV-
ID-19 has affected the Canadian 
food supply chain. 

Your bread and salad dressing 
will still be on the shelves, but 
that does not mean that every-
thing is normal. 

Food supply chains are long, 
complex and certainly could be 
impacted by COVID-19. The like-
ly outcomes depend on the par-
ticular food sector and the nature 
of the threat.

Fruits and vegetables
Imported sources appear to be 

stable and the refrigerated truck-
ing industry continues to supply 
adequate transport. 

It is likely that prices will rise 
because of seasonal changes and 
higher freight rates. 

Domestic sources are of more 
concern because of the depen-
dence the Canadian fruit and 

vegetable sector has on seasonal 
foreign workers. 

Each year about 60,000 work-
ers from the Caribbean and Latin 

America come to Canada to plant 
and harvest crops that range from 
carrots to apples. COVID-19 trav-
el restrictions pose a real threat to 

this sector.
Livestock products

Dairy and meat production are 
spread out and unlikely to suffer 

many production problems, but 
at the processing level, the opera-
tions can be labour-intensive and 
at risk. 

So far, no beef or pork abat-
toirs have suspended operations, 
but in Ontario a couple of indus-
trial milk processing plants (e.g. 
cheese makers) and a chicken ab-
attoir have closed. 

This requires the Ontario pro-
ducers to reduce production 
quotas and for dairy farmers to 
dump milk. 

The impact has been limited, 
but the threat of a large-scale dis-
ruption of livestock processing 
cannot be ignored.

Grains, pulses and oilseeds
-

sociated processing facilities are 
not likely to feel much affect from 
COVID-19 restrictions. 

Farms are very dispersed and 
the processing/handling facili-
ties are highly automated. 

-
age from last year, and normal 
production expectations, there is 
no risk to consumers of shortages 

Continued on page B13 
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Agriculture industry adapting to Covid-19
ROB PAUL

LOCAL JOURNALISM INITIATIVE REPORTER
The vast majority of businesses through-

out Canada have felt the impact of Covid-19 
over the last two months.

Some businesses have had to close, some 
have had to adjust with employees work-
ing from home or switching to an online 
service system, but essential services have 
remained open.

The agricultural industry is one of the 
most important essential services still oper-
ating, providing food for Canadians during 
an unknown and stressful time.

Farmers aren’t the only ones who must 
continue operating during this crisis, other 
businesses in the agriculture industry need 
to continue providing services to keep the 
industry churning. 

Mack Auction embracing change
For the Mack Auction Company the ban 

on large gatherings changed the fundamen-
tal method of how they operate.

“The Mack Auction Company and its 

farm customers decided to postpone April 
sales,” said Mack Auction Company own-
er Norm Mack. “Just for the fact that this 
came about pretty fast and crowd restric-
tions came down so quick from to 250 to 10 
people.”

“Therefore we just decided to postpone 
those April sales until later.”

Due to the need to physical distance 
Mack Auction’s shifted from in-person auc-
tions to an online format to continue busi-
ness during the pandemic.

“Now what we’re doing is, we’re going 
with timed online auctions,” said Mack. 

-
net only so there’s no crowds and people 
can go inspect the equipment they’re inter-
ested in at the farmers location.”

“Then they can come back after inspect-
ing the equipment and have a week to place 
bids on the equipment.”

“We’ve done the same with land sales,” 
said Mack. “We’ve made them timed online 
auction only and they’ve proven to work re-
ally well.”

With the unknown timeline of Covid-19, 

Mack Auction has adjusted so that they can 
continue online for as long as they need. 

“Our June sales will be timed online as 
will some of our July ones,” said Mack. 
“We’re just waiting for government an-
nouncements.”

“Maybe we can go back live later in July, 
but we’re prepared to do all of our sales this 
year time online only.”

Since Saskatchewan Premier Scott Moe’s 
announcement on plans to re-open the 
province in phases, Mack says they’ll be do-
ing online auctions only for the foreseeable 
future.

“We made some adjustments and it’s 
working out really well,” said Mack. “You 
know agriculture through all this still has 
to go on and for the most part most farm-
ers are isolated anyway with their equip-
ment.” 

“The agriculture industry is essential 
business and it must move on and with that 
farmers are still going to need updated or 
new equipment, and they still have to sell.”

“We’ll see what the impact is for pricing, 
but so far everything looks strong,” said 
Mack.

The adjustments to move the operation 
completely online has been smooth and us-
ing a predominantly online format could be 
the something they continue once Covid-19 
has passed.

“It’s not that hard adjusting for us,” said 
Mack. “We were setup with timed online 
auctions anyhow.”

“We were prepared all along over the last 
couple years with the software so for us it 
wasn’t a big adjustment.”

“Trying to convince some farmers that 
this is probably the way it’s going to be this 
year, they understood totally and for some 
of them it may have been tougher to un-
derstand. This is the future in the auction 
industry,” said Mack. “I’m sure we’ll still 
see some live auctions, I’m not sure when, 
but it’s business as usual for us after doing 
some juggling.”

Continued on page B12 
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Agristability interim
payments increased
for Sask producers
The federal and provincial governments 

have agreed to increase the 2020 AgriSta-

from 50 per cent to 75 per cent for Sas-
katchewan producers.

cover costs.  With this increase, Saskatch-
ewan producers can apply for an interim 

-
-

ing their program year.  Saskatchewan 
Crop Insurance Corporation (SCIC) is also 
waiving the six months farming and one 
production cycle criteria for participants 

“I want to reassure all farmers and food 
business owners that our Government rec-
ognizes their vital contribution to our com-
munities and is committed to helping them 
cope with this exceptional situation,” said 
Minister of Agriculture and Agri-Food Ma-
rie-Claude Bibeau.  “These increased ad-
vance payments will enable Saskatchewan 
farmers and ranchers get the additional 

-

“In these uncertain times, the AgriSta-
bility interim payment can help producers 

-
riculture Minister David Marit said.  “If a 

this is a great way to get additional funds 

application.”

the farm’s estimated program year mar-
gin, relative to its estimated reference mar-
gin.  The estimated program year margin 
must show a decline of 30 per cent or more 
compared to the estimated reference mar-
gin.  If a producer receives an interim ben-

program year forms and meet program 
requirements by the assigned deadlines.  
The Governments of Canada and Sas-
katchewan understand the challenges fac-
ing producers during the unprecedented 
times created by the COVID-19 pandemic.

We continue to evaluate our entire suite 
of business risk management programs to 
ensure they are meeting the needs of Sas-
katchewan’s agriculture industry.

To enrol in the AgriStability Program or 

the AgriStability Call Centre toll-free at 
1-886-270-8450.  The deadline to enrol in 
AgriStability for the 2020 program year 
was extended to July 3, 2020.

assist producers over the phone at 1-866-
270-8450 or through email at agristabil-
ity@scic.ca, Monday to Friday, 8 a.m. to 5 
p.m.

Spring seeding will soon be under way on the Prairies. Kevin Weedmark got this aerial photo of crops in the Moosomin area in a previous growing season

Norm Mack
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BY CRAIG KLEMMER
WITH FCC

Over the next several weeks, 
FCC Ag Economics will help you 
understand the rapidly evolving 
business environment due to CO-
VID-19. We’re updating our 2020 
Grains, Oilseeds, and Pulse Out-
look to reflect changes in the oper-
ating environment.

Profitability is expected to re-
main tight in 2020 for grain, oil-
seed and pulse producers. Price 
volatility has surged through the 
first three months due to COV-
ID-19. Lower prices of agriculture 
commodities have been partially 
offset by the lower Canadian dol-
lar.

We expect average prices for 
corn, soybeans and feed barley to 
be lower than their 2019 averages. 
While canola, durum, yellow pea, 
and red lentil prices are expected 
to average higher than last year, 
they are still projected to be un-
der their 5-year average. Spring 
wheat is the only commodity for 
which the 2020 average price is 
expected to be higher than the last 
year and 5-year average levels 
(Table 1).

Input prices are expected to be 
lower in 2020 and support profit-
ability. Farm diesel prices have 
declined nearly 20% year-over-
year in March, with further de-
clines expected in April and May. 
Phosphorus prices have declined 
nearly 15%, urea prices are down 
6%, and anhydrous prices remain 
unchanged. With significant field-
work remaining in both Canada 
and the U.S., fertilizer prices could 
see a slight increase in April and 
May.

Supply and demand
factors impacting prices

1. Global demand will be 
weaker at a time when

supplies are large
Large global supplies of grains, 

oilseeds, and pulses result in his-
torically large global stocks-to-use 

ratios. This suggests limited op-
portunities for a major increase in 
Canadian exports.

The 2020 global recession will 

invariably lead to declines in 
the demand for commodities in 
emerging markets.  

Large exporting countries like 

Russia and Argentina are imple-
menting export restrictions that 
could lift prices for Canadian ex-
porters.

COVID-19 is introducing shifts 
in the movement of grains, oil-
seeds, and pulses, from domes-
tic rail shipments to bulk ocean 
freight. Plant shutdowns in Chi-
na led to a container shortage in 
Canada, creating issues for the 
movement of pulses and specialty 
crops.

2. Lower demand for ethanol
vs projected 2020 U.S. acres

Confinement measures to ‘flat-
ten the curve’ have led to a signifi-
cant decline in fuel demand, push-
ing oil prices lower. The latest 
WASDE report lowered its 2019-
20 corn used for ethanol down 
375 million bushels, resulting in a 
5% decline in the season-average 
price of corn or US$0.20/bushel.

Despite the lower demand for 
ethanol, U.S. producers expect to 
increase seeded acres of corn by 
8% to 97.0 million acres. It will be 
interesting to monitor how seed-
ing intentions adjust to evolving 
market expectations.

3. Softening Canadian
feed demand

Lower Canadian livestock in-
ventories are expected to reduce 
the overall domestic demand for 
feed. Disruption in livestock pro-
cessing facilities and weaker cattle 
and hog prices will limit any po-
tential expansion in Canadian cat-
tle and hogs in 2020.

Confinement measures shifted 
the demand for dairy products 
and triggered downward adjust-
ment in milk production in both 
Canada and the U.S., reducing 
feed demand in 2020.

Building a strong marketing 
plan that accounts for future vola-
tility in commodity markets will 
be a sound strategy.

COVID-19 impacts on Canadian grains, oilseeds and pulses

Table 1. Commodity prices trending lower relative to the 5-year average
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How stress and anxiety impact farm decisions
BY TRUDY KELLY FORSYTHE

Farming is stressful. Equipment break-
downs at key times; unpredictable weath-

issues – the list of stressors can seem end-
less, especially when coupled with life’s 
happenings, some good and some tragic.

And while stress can have a physical 
impact, experts say it can also impact the 
decision-making ability about the farm 
business.

management expert for Backswath Man-
agement, says stress has a huge impact on 
a person’s decision-making abilities.

“When we have a lot of stress in our 
lives, we start making decisions based 
on what feels good or what may have 
worked in the past,” Friesen says. “We ig-
nore pertinent information or current in-
formation that can have huge impact on 
decisions we make.”

Scott Gilson operates Sprucemere 
Ranch and Dairy in Manitoba with his 
family. Along with barley, oats and corn 
and hay, the family milks 82 cows and has 

lowed by drought caused high stress for 
the family as they made tough manage-
ment decisions, including decreasing the 
beef herd and selling some quota.

IMPACTS DECISION MAKING
He agrees with Friesen and says stress 

certainly impacts decision making.
“It can get to the point where you don’t 

want to go to bed as the nights are hor-
rible because your brain won’t rest,” Gil-
son says. “Making operational decisions 

yourself unable to concentrate and taking 
hours doing chores that before only took 
minutes. You’re frustrated with yourself 
and others, and you are just not the per-
son you want to be.”

Gilson says the nature of farming, 
where producers are always on and gen-
erally don’t take the time to decompress, 
is mentally challenging.

“Being able to turn it off or worry about 

it in the morning is not possible once the 
stress builds up,” Gilson says.

Recognize the problem
In September 2016, Gilson attended a 

Canadian Red Cross course on Psycho-
logical First Aid that focused on self-care 
and assisting others going through stress-
ful situations.

“One of the main points is the realiza-
tion that stress is cumulative,” Gilson 
says. “Events pile up on your psyche and 
eventually present as anxiety and depres-
sion to varying degrees when triggered 
by another stressing event.”

The most critical part of looking after 
mental health is recognizing personal 
limits and seeing when you are unable to 
get it together and pull out of the depres-
sion.

“It doesn’t work that way,” Gilson says. 
“The hardest part is admitting to yourself 
that you are in trouble and need profes-
sional help.”

TALK TO A PROFESSIONAL
Seeking help by speaking with a profes-

sional about feelings of anxiety, depres-
sion and stress can be extremely helpful. 
For one, it helps farmers begin to take 
control of their lives again.

As well as calling a provincial or terri-
torial mental help line, going to a family 

are the primary caregiver, can listen and 
can help determine a course of action.

“If medication is recommended as treat-
ment, take it,” Gilson says. “Sometimes 
all it requires is for you to start sleeping 
better; once that starts, the recovery is 
amazing.”

BOTTOM LINE
Making operational decisions on the 

farm becomes increasingly challenging 
the longer mental health issues are ig-
nored, experts say. Recognizing stress 
and seeking help to deal with stress, anxi-
ety and depression are important steps to 
take to help ease the pressure.

Ag News
Don’t miss our next issue on May 25!

To book advertising
in upcoming issues of Ag News 

call Jocelyn or Kara
at 306-435-2445 or email

world_spectator@sasktel.net
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What to know when buying or selling farmland
BY FARM CREDIT CANADA
The decision to buy or 

sell farmland is multi-lay-
ered, with several angles 
to consider before deciding 
whether to put the property 
on the market or take the 
plunge and purchase it.

Chartered accountant 
Lance Stockbrugger says 
interest rates and a focused, 
straightforward business 
approach are two important 
elements to have locked in 
when deciding whether to 
buy or sell farmland.

Interest rates, Stockbrug-
ger explains, can impact 
land price—lower inter-
est rates mean lower over-
all cost for the land. For a 
buyer, that could mean an 
increase in budget.

“When I look at my over-
all payment, and my inter-
est rates are so low, I can 
pay a little bit more for the 
land,” Stockbrugger says. 
He adds the phenomena 
can also result in higher 
land prices as sellers are 
aware that buyers may be 
willing to increase their 
budget due to low interest 
rates.

From a seller’s point of 
view, low interest rates 
have other roles in help-
ing decide the best time to 
plant the For Sale sign. Sell-
ers should consider what 
they’ll do with the cash 
from the land sale, and how 
it will be reinvested.

Have a plan for the cash
“If I’m going take this 

cash out of the land, where 
am I going to put it? If I 
put it into a similarly low-
risk type of investment, I’m 
looking at a half to a 1% 
rate of return,” Stockbrug-
ger points out. “Maybe I’m 
better to own my land, or 
make that purchaser pay a 
little bit more so that I feel 
like I don’t have to get a big 
investment return after the 
fact.”

A focused business de-
cision is also critical in 
considering why the land 
should be purchased. Buy-
ing land previously owned 
by the family, because it’s 
a familiar plot, or because 
“they’re not making any 
more land,” are emotional 
decisions and could lead 
to added expenses for the 
buyer.

“Make sure that you un-
derstand the economics of 
it as well, and all the other 
costs associated with it,” 
Stockbrugger says. “There 
will be investment brokers 
and investment opportuni-
ties out there that offer or 
advertise decent returns, 
but with that usually comes 
a lot more risks than the 
owner would have with just 
owning their farmland.”

Check interest rates, 
Stockbrugger reiterates, 
and seek advice from pro-
fessionals on whether rates 
may have reached their 
peak.

If interest rates are ex-
pected to top out, and land 
prices aren’t anticipated to 
go much higher, the seller 
can decide if the sale price 
is satisfactory. Meanwhile, 
another landowner may 

the cash from the sale and 
choose to keep the land.

Rent to maintain
the land value

“I can get a good renter 
return, I can still main-
tain the value of my land,” 
Stockbrugger says. “If the 

land prices continue to go 
up, I’m going to be able to 
capture that as well, so I’m 
just going to hold my land.”

When opting to rent 
land, both the landowner 
and the renter need to work 

on establishing and main-
taining their relationship, 
Stockbrugger says. The 
landowner may not farm, 
but likely has a connection 
to agriculture. As a renter, 
staying in touch with the 

landowner can be a wise 
business decision.

“Relationships are a big 
part of renting land,” Stock-
brugger says. “Build a long-
term relationship so that 
they understand the good 

years and the bad years. 
They can work with you to 
make sure that you’re both 
going to stay in business, 
and both get decent returns 
over the career that you’re 
going to share. I want to 

have a long-term relation-
ship with that person where 
we both can feel good about 
renting the land and mak-
ing money on it.”

Bottom line
Farmland values, inter-

est rates and emotional 
decisions should be consid-
ered when buying or sell-
ing farmland. Low interest 
rates can mean lower over-
all cost of the land. Mean-
while, sellers should ensure 

the sale at a good rate of re-
turn. If landowners decide 
to rent instead of sell, es-
tablish a relationship with 
renters to help both parties 
get decent returns from the 
land throughout the rela-
tionship.
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There’s more demand for hand sanitizer 
than ever due to the Covid-19 pandemic 
and the need to stop germs from spreading.

This has led to shortages throughout 
North America with some people hoarding 
products, essential business having to bulk 
order, and health workers needing it to stay 
safe. 

Although proper hand washing tech-
nique with water and soap is the best way 
to stay hygienic during this, alcohol based 
sanitizers are the next best option.

To help with the hand sanitizer demand 
during this crisis, Health Canada has tem-
porarily changed its rules to authorize the 
use of technical-grade ethanol for use in 
hand sanitizer products.

Regularly hand sanitizers are made with 
United States Pharmacopeia (USP) or food 
grade ethanol, but Health Canada made the 
decision to change their rules around etha-
nol during the shortage. 

The hand sanitizer that is approved by 
Health Canada as an alternate option to 
proper hand washing must be at least 60 
per cent alcohol to meet the requirements 
for safety. 

Manufacturers using technical-grade eth-
anol in their hand sanitizers must provide 
additional information on their product la-
bels to support the safe use of their prod-
ucts:

• Clearly indicate that technical-grade 
ethanol is included as an ingredient.

• -
ings that these products are intended 
for adult use only, that they should 
not be used on broken or damaged 
skin, that they should not be used by 
women who are pregnant or breast-
feeding, and they should not be in-
haled.

• Information on how to report any 
adverse reactions to Health Canada. 

 
Health Canada allowing for these hand 

sanitizer changes has led to other manufac-
turers stepping up to offer a helping hand 
during the Covid-19 pandemic. 

Distilleries across Canada have the ma-
jority of the ingredients needed to produce 
alcohol based hand sanitizer and many of 
them have answered the call when the need 
became clear.

It began with Niagara’s Dillon’s Small 
Batch Distillers and Vancouver Island’s Vic-
toria Distillers in mid-March and over 60 
distilleries from across Canada have joined 
since.

Saskatchewan distilleries are putting 
hand sanitizer before spirits with the work 
they’re doing.

Sask. distilleries stepping up
Distilleries in Saskatchewan such as 

Smooth 42 Craft Distillery (Brownlee), 
Stumbletown Distilling (Saskatoon), Lucky 
Bastard Distillers (Saskatoon), Last Moun-
tain Distillery (Lumsden), and Radouga 
Distilleries (Blaine Lake) have been produc-

-
ers and essential service workers, and some 
have begun selling it to consumers with the 
high-demand for the product.

When Smooth 42 Craft Distillery co-own-
er Sacha Elez became concerned the health 
care system could be overrun due to Co-

back.
-

ewan to start making sanitizer,” said Elez. 
“We actually started making a rubbing alco-

out.”
“We had no idea how many people were 

in short supply and as soon as the orders 
started coming in we just shifted our focus 
from making booze to making hand sani-
tizer.”

“When we initially started, it was just an 
offer. We basically said, ‘if your an emer-
gency service worker, police, nurse, para-
medics and you can’t get hand sanitizer 
then we’re donating it to you for free.’ That 
was the whole idea,” said Elez.

“We gave out about $75,000 worth be-

was getting about 120 phone calls a day.”
With the overwhelming demand for hand 

sanitizer Smooth 42 began producing it for 
anybody in need.

“Then we opened up a GoFundMe cam-

paign to try and get some money coming 
back in to fund the donations we were 
sending out.”

“It became obvious that we weren’t able 
to keep up with our costs like that,” said 
Elez. “So we shifted gears to start selling 
hand sanitizer.”

“It was the right call because since we 
started selling it we’ve been able to afford to 

us to produce even more sanitizer.”
“If we were giving it away the whole time 

and working with what we had with no in-
come then we’d only be able to produce a 
fraction of what we’re currently making.”

“Right now our production is about 
31,000 litres per week of hand sanitizer,” 
said Elez. “We’re running 20 hours a day 
out here to keep up with the orders.”

Everybody in essential services needs 
hand sanitizer to continue to work in a 
healthy and safe environment during the 
pandemic.

“I’m amazed at the different varieties of 
businesses that are ordering from us,” said 

supply companies to restaurants, pharma-
cies, clinics, daycares, grocery stores, cor-
rections, RCMP, police departments all over 
Saskatchewan.”

“When we’re back ordered we try to pri-
oritize anything to do with essential ser-
vices.”

Once Saskatchewan is in the clear, Elez 
says they would only likely continue to 
produce sanitizer if other provinces needed 
the help.

“The whole point is to help stop the infec-
-

“If there’s no orders coming in for Sas-
katchewan because we’re all set here then 
we’ll be sending it off to whoever needs it 
the most whether that be in Alberta, B.C, 
Manitoba, or Ontario, whoever needs it.”

Opportunity to help
When the need for more hand sanitizer 

producers became clear, Stumbletown Dis-
tilling saw an opportunity to help.

“As soon as COVID-19 started spreading 
I saw some friends who have a distillery 
in B.C. and they jumped on it right away,” 
said Stumbletown Distilling owner Craig 
Holland. “I was trying to follow suit and do 
what we could to help.”

“We’ve got a byproduct that’s not usable, 
but we could repurpose it by following a 
formula to turn it into hand sanitizer.”

“The main ingredient started off as a 
byproduct of what we are producing with 
our alcohol products and then there’s a few 
things to add to turn it into hand sanitizer 
following a World Health Organization 
(WHO) formula,” said Holland.

Stumbletown Distilling teamed up with 
Lucky Bastard Distillers to produce as 
much hand sanitizer as they could for those 
in need.

“We actually approached our buddies at 
Lucky Bastard and decided to partner with 
them to make it,” said Holland. “They’ve 
got a bigger facility and more manpower so 

it made sense.”
“We’ve manufactured it all at Lucky Bas-

tard’s so far, they’re only a few blocks away 
from us,” said Holland. “So it was nice for 
us to just take some of our stuff over there 
and work on it with them.”

“It’s just the right thing to do,” said Hol-
land. “People needed help and there’s a 
global shortage so this was a way we could 
get involved and do our part.”

With the help of donations, the two dis-
tilleries were able to work together to con-
centrate on producing hand sanitizer for 
free.

“We got some other companies involved 
who kicked in some donations,” said Hol-
land. 

“Saskatchewan Blue Cross, Courtesy 
Plumbing and Heating, and Custom Labels 
who does a lot of our labelling for our prod-
ucts, so we had some help from other com-
panies around Saskatoon as well.” 

Since they began in mid-March, the dis-
tilleries have almost become solely focused 
on hand sanitizer. 

Given Away
“We’ve actually given away over 8,000 

litres of hand sanitizer, which is a crazy 
amount,” said Holland. “We gave away 
more hand sanitizer in a month than we 
produced in spirits in a year.”

front line workers,” said Holland. “When 

guys who needed it the most and couldn’t 
get it.”

“We had a three tier system, front line 

services and health care professionals.” 
“Once we had enough we gave some to 

the public,” said Holland. “We’d just an-
nounce it on social media and I think we’ve 
given away 1,400 bottles on two separate 
occasions.”

“The last two weeks of March and the 
-

cussed on hand sanitizer.”
For now, they haven’t begun selling hand 

sanitizer as a product, but with the demand 
going forward they’re considering sticking 
with producing hand sanitizer as well as 
spirits.

“We haven’t sold any yet, we’ve donated 
it all,” said Holland. “We can’t afford to do 
that forever so we will begin to sell it prob-
ably.”

“It was nice to be able to get it out there 
for free to the people who needed it while 

the demand was super high.” 
“Just because of the situation, it could be 

a high demand product for a long time,” 
said Holland. 

“Even when things get back to normal 
people will probably be buying more hand 
sanitizer than they were.” 

“People have reached out asking to buy 
it so we’ll try to do what we can to keep ev-
erybody in supply,” said Holland. “A lot of 
big companies like construction and mining 
companies want to buy big orders of it.”

“We’ll probably begin to sell it, we’re not 
looking to go into the hand sanitizer busi-
ness, but because there’s a demand it’s 
something we’ll try to provide as a com-
pany.”

Partnering 
Last Mountain Distillery partnered with 

their competitor Radouga Distilleries to 
gain access to more alcohol to donate hand 
sanitizer during this time.

“We’re not looking to retail it,” said 
Last Mountain Distillery co-owner Colin 
Schmidt. “We’ve made some to do our part 
and haven’t really advertised it.”

When the shortage of hand sanitizer be-
gan, people reached out to Last Mountain 
Distillery to see if they would consider pro-
ducing hand sanitizer.

“Weeks and weeks ago as soon as the 
shortage happened we got licensed by the 
federal government in quick order in order 
to do it,” said Schmidt.

“It was about the same time Lucky Bas-
tard was doing it,” said Schmidt. “We were 
getting calls from health care professionals, 

were out of hand sanitizer.”
“It was a no-brainer for us to get licensed 

and do what we could to contribute,” said 
Schmidt.

“People reached out directly to us and 
asked if we had the ability to make it and I 
did some research and there was a formula 
put out by WHO that complies with Health 
Canada’s requirements,” said Schmidt.

“We had all the components we just had 
to get our hands on some glycerol and we 
were good to go.”

With how easy it is for the distillery to 
produce, it seemed like the perfect way 
to use their time and do their part says 
Schmidt.

“It’s actually very easy to make, it’s just 
hard to source the ingredients right now 
because they’re in such high demand,” 
said Schmidt. “It’s literally a matter of com-
pounding three items together and having 
the ability to test alcohol percentage accu-
rately.”

Wanting to help
For Last Mountain Distillery they just 

wanted to help those who needed it because 
they knew they could during the pandemic.

“We’ve donated over 1,000 litres and 
we have plans to make some more,” said 
Schmidt. “We have some farmers that have 
reached out to us, the people who provide 
wheat for our rye.”

“If you think about it, most of us have ac-
cess to soap and water,” said Schmidt. “A 
lot of people who really need it are the peo-

where we’ve kind of deemed ours will go.”
“We went around our local community 

and every shop that’s still open and needed 
it, we donated it to them,” said Schmidt.

“We sent the health care professionals 
that can’t keep up with supply 1,000 litres 
to be packaged and sent to the front lines.”

Schmidt isn’t looking for a pat on the 
back or media attention out of this, he’s just 
looking to do the right thing. 

“In times like this you see the best and the 
worst in people,” said Schmidt. “And we’re 
trying to show our best.”

KICKKICKKICKKICKKICKKICKKICKKICK KICK KICK ICK OFFOFFOFFOFFOFFOFFOFFOFFOFF OFFOFF TO CATO CATO CATO CATO CATO CATO CATO CATO CATO CAO CALVINGLVINGLVINGLVINGLVINGLVINGLVINGLVINGLVINGLVILVING

Presented by Elkhorn Agricultural Society

February 18, 2017 from 9 p.m. - 1 a.m.Elkhorn Elks Hall

Live & SiLive & SiLive & SiLive & SiLive & SiLive & SiLive & SiLive & Siive &ive & S lentlentlentlentlentlentlentlententennAuctionsAuctionsAuctionsAuctionsAuctionsAuctionsAuctionsuctionsuctionsction

Featuring hometown girlKendra KKendra KKendra KKendra KKendra KKendra KKendra KKendra KKendra KKendra Kendra Kayayayayayayayayayayy

Wear your retro cowboy clothes or overalls to be entered

Door PrizDoor PrizDoor PrizDoor PrizDoor PrizDoor PrizDoor PrizDoor PriDoor oor Por eseseseseseseses

  Watch for updates on our Facebook page

Tickets Available at: Twin Valley Co-opor call Evan at 204-851-6447or Cynthia at 204-851-2910
No Minors 

Advance Tickets Only
$20$20$20$20$20$20$20$20$2$20$20

Box 24 • Moosomin, SK • S0G 3N0 

DAVID MOFFATT

Cell: 306-435-9245   •   Home: 306-435-2019 

E-mail: sdmoffatt@sasktel.net 

GST#R121906788

CUSTOMER ORDER NUMBER 
TELEPHONE 

FAX 
DATE

NAME

ADDRESS

CITY 

PROVINCE 
 

POSTAL CODE

SOLD BY CASH CHEQUE CHARGE DEBIT CARD C.O.D. ON ACCT MDSE RET’D PAID OUT

 QUANITITY 
DESCRIPTION 

PRICE AMOUNT

SUBTOTAL

GST

PST

TOTAL

All claims and returned goods MUST be accompanied by this bill

RECEIVED BY

SPECIAL INSTRUCTIONS

Thank You

PotashCorp Sportsplex
WALKING TRACK  MEMBERSHIP

40 Walk Punch Card
$40 Value 
For use of Walking Track only

Saturday,

November 5, 

2016
7:30 p.m.

Moosomin Communiplex

vs.

Adult Ticket

$1200

SJHL 

HOCKEY 306-435-2445
world_spectator@sasktel.net
www.world-spectator.com  

Ask us about our 
printing services!

Distilleries producing hand sanitizer
in fight against Covid-19

Above: The hand sanitizer Stumbletown Distilling and Lucky Bastard 
Distillers teamed up to produce during the Covid-19 pandemic.
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HOME DESIGN OF THE MONTH

Plumbing & Heating 
Contractor

Service Technician 
Free Estimates

Phone: (204) 556-2392
kpl@rfnow.com
Harold Klassen

Kola 
Plumbing Ltd.

306.577.9170
SOUTHPRAIRIEDESIGN@OUTLOOK.COM
SOUTHPRAIRIEDESIGN.COM
BOX 192, WAWOTA, SK

SOUTH PRAIRIE RESIDENTIAL DESIGN

contact us for all  
your design and  
drafting needs!

CARPETS

We have the largest 
selection of 

carpets and vinyls!

PROFESSIONAL INSTALLATION
AVAILABLE!

WE ALSO OFFER FREE MEASUREMENTS 
AND DELIVERY WHEN IN YOUR AREA!

St. Lazare, MB • (204) 683-2293

DISCOUNT
CENTRE

WE’VE GOT THE LARGEST 
SELECTION IN SW 

MANITOBA OF HARDWOOD AND 
LAMINATE FLOORING

Professional 
Installation Available.

St. Lazare, MB • (204) 683-2416

BORDERLAND CO-OP
HOME CENTRE

1100 PARK AVE. •MOOSOMIN • (306) 435-2642
• GARAGE & HOUSE PACKAGES
• LAWN & GARDEN
• PAINT & PAINTING SUPPLIES

HOME CENTRE HOURS:
Monday - Saturday 8:00 a.m. - 6:00 p.m.

Sunday: 9:00 a.m. - 5:00 p.m.
ALL YOUR HOME DECORATING & RENOVATING NEEDS.

Lee’s Carpet Warehouse
613 Gordon Street

Moosomin, SK

fl ooring
Benjamin 

Moore
KitchenCraft kitchens

306-435-3906

Moosomin, SK • 306-435-3954
tomselectric@sasktel.net

Complete  
Electrical Services

712 Lalonde St.,
 Whitewood, SK Shop: (306) 735-4328

fl atlandplumbing@hotmail.ca

Box 1841
Moosomin, SK

S0G 3N0

Phone: 306-435-2792
Cell: 306-435-6696

Travis Holmstrom
Journeyman Carpenter

Call Bill for a FREE Estimate!
306.408.0055

bd.drywall@hotmail.com

Specializing in Drywalling!
• Boarding  • Taping              • Texturing 
• Suspended Ceiling  • Home Renovations

Serving Moosomin since 2008

Megan Nimegeers
306.861.9847
megan.nimegeers@conexus.ca

$1,250!
Call Megan to switch 
your mortgage
to Conexus

FINE R SPRAY  
INSULATION INC. 

IT’S SIMPLE. 
CANADIANS NEED THE BEST 

INSULATION. 

306.434.9001 

www.elkhornwoodworks.com • elkhornwws@gmail.com

204-851-2923

• Formica • Arborite • Pionite • Granite & Quartz
 • Custom Countertops 

• Manufacturing   Custom Cabinet Doors

Sweeting
EXCAVATION/GRAVEL TRUCK

ENTERPRISES LTD.

DARCY SWEETING

 EXCAVATION
 WATER & SEWER
 SEPTIC TANKS 

 (CONCRETE OR FIBERGLASS)

 DEMOLITION
 BASEMENTS
 LANDSCAPING
 

SINCE 2010

CALL WAYNE OR JOHN AT

Glasser’s TV Service
MOOSOMIN, SK  •  306-435-3040

Building a 
new home or 

remodelling an 
existing home?

We wire for Satellite TV, 
High Defi nition TV, Home Theatre, 

In-Ceiling Audio and Surveillance Systems!

SERVING ROCANVILLE 
& SURROUNDING AREAS

We specialize in 
all aspects of the 

residential, commercial
& agricultural 

concrete industry 

 Slabs
 Floors
 Sidewalks
 Driveways
 Grade Beams
 Bin Pads
 ICF

306.435.0125
306.434.9601

parkconcrete@gmail.com
www.parkconcrete.ca

Find us on 

lawrenc e  h e i n
Renovations

Handyman Service
Bringing Your Ideas To Life

306-434-5702

NO JOB IS TOO BIG 
OR TOO SMALL

Insurance Jobs Welcomed

Proudly Serving 
Moosomin & Rocanville

- Full Exterior Renos
- Full Interior Renos
- Custom Decks
- Drywall Painting
- Commercial 

- Maintenance
- Siding, Soffi t &  
 Fascia
- Tile, Laminate, 
- Hardwood

- Kitchen 
- Back Splashes
- Basement 
- Development
- Custom Showers

AND MUCH MORE!

CONCRETE  FLATWORK 

SHOPS  |  SLAB ON 
GRADE  |  BIN PADS  |  

SIDEWALKS  |  GRADE 
BEAMS 

306.434.9001 
Call Ron at 306-435-9714

Moosomin, SK

Lepine’s 
Fiberglass Shingling

Rocanville, SK

306-645-2050

More than just metal!

For all your 
home building 
needs contact:

YOUR LOCAL

DEALER
CONCRETE (2008) LTD.

WE DO CONTRACTING
FREE QUOTES
SAND/GRAVEL

ICF FORMING (STYROFOAM)
TREVOR TOPINKA

1-306-435-3860 • 1-800-300-7776
Cook Road • Moosomin, SK • S0G 3N0

House Plan provided by: 
South Prairie Design 

www.southprairiedesign.com

SQ. FT.: 1794
House Width: 51’
House Depth: 58’

Garage: 3-Car



 The World-Spectator - Moosomin, Sask. Monday, April 27, 2020B10

BY KATIE BRICKMAN-YOUNG
The Western College 

of Veterinary Medicine 
(WCVM) and the Vet-
erinary Medical Centre 
(VMC) at the University 
of Saskatchewan (USask) 

-

and clients.
“Many changes have 

to be made daily with the 

-
cal care at the VMC.

The WCVM’s veterinary 

only caring for emergen-

mid-March. That change 

-

and risk of the COVID-19 

“We essentially became 
an emergency clinic, as 

Manning (DVM), associ-
ate dean of WCVM clinical 

veterinarians, registered 
veterinary technologists, 
animal attendants and 
other staff work together 
on six teams that rotate 

“The teams stay together 
and don’t interact with the 

-

incredible. As this crisis 
changes daily, we’ve asked 
many things of them as we 

-

each other and it is a stress-

-

for VMC clients. To mini-

staff, no clients are allowed 

“These changes allow 

-

The VMC staff are fol-
lowing stringent admis-

-

with clients. Clinical teams 

-
ment (PPE) and following 
recommendations from 

well as other veterinary 

-

-

-

The Government of Sas-
katchewan deemed veteri-
nary services as an essential 

service in its Emergency 

in March, and the VMC has 
-

gency care needed to both 
small and large animals. Its 
Field Service teams are also 

local horse owners and 

only have they been able to 

have gone above and be-

“They show their love and 

to look after the welfare 

also been in contact with 
the Saskatchewan Health 

how the veterinary teach-

crisis.
“We have already been 

of assistance to the health 

them an inventory of some 
of the diagnostic and imag-

Manning.
-

the college’s new PET-CT 

two ventilators to the SHA, 
-

tion works to increase the 

-

-

said Manning. “The SHA 
knows what we have in 

Small Animal Clinic at 
306-966-7126 or the Large 
Animal Clinic at 306-966-
7178 before coming to the 
WCVM.

At Nutrien, our purpose is to grow our 
world from the ground up. As the world’s 
largest provider of crop inputs, services 
and solutions, Nutrien plays a critical  
role in feeding the future by helping 
growers increase food production in  
a sustainable manner. 

We’re moving the agriculture industry 
and the world forward – today and for 
generations to come. Nutrien invests in 
community initiatives and partnerships 
that enhance the quality of life in the 
regions where we operate and that  

 
our company.

WCVM vet clinic providing essential animal care during pandemic

Photo: Christina Weese

The WCVM Veterinary Medical Centre has shifted to offering emergency and urgent care only 
during the COVID-19 pandemic. 

OUR STORE FRONT IS CLOSED,
BUT WE ARE STILL HERE TO SERVE YOU
ORDERS are still being PROCESSED AND shipped canada 
wide in support of those who rely on our products. 

YOUR orders can also be arranged for pickup!

Our team is now available to answer your questions
from 9:00am - 10:00pm, Monday - Friday!

FOR FULL INVENTORY AND MORE INFORMATION, VISIT OUR WEBSITE!

Firearms
optics
ammo

accessories
archery

bushcraft
apparel

and more!
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Alameda
Alida
Antler
Arcola
Bellegarde
Benson
Beulah
Bienfait
Binscarth
Birtle
Boissevain
Bredenbury
Broadview
Candiac
Carievale
Carlyle

Carnduff
Churchbridge
Corning
Cowesses
Creelman
Cromer
Deloraine
Elkhorn
Esterhazy
Fairlight
Fillmore
Fleming
Forget
Foxwarren
Frobisher

Gainsborough
Gerald
Glenavon
Glenewen
Goodlands
Grayson
Grenfell
Hartney
Heward
Indianhead
Kelso
Kennedy
Kenoseelake
Kipling
Kirkella

Kisbey
Kola
Lampman
Langbank
Langenburg
Lyleton
Manor
Manson
Marchwell
Maryfi eld
Medora
Melita
Miniota
Montmartre
Moosomin

Oaklake
Oxbow
Parkman
Peebles
Pierson
Pipestone
Redvers
Reston
Rocanville
Russell
Sinclair
Souris
Spy Hill
Steelman
St. Lazare

Stockholm
Storthoaks
Stoughton
Tantallon
Tilston
Virden
Wapella
Waskada
Wauchope
Wawota
Welwyn
Whitewood
Windthorst
Wolseley
Yarbo

Name: ________________________________________

Address: ______________________________________

Phone: _______________________________________

E-mail: ________________________________________

WORD SEARCH

CUT THIS OUT AND MAIL IT TO: 
The World-Spectator: 

Box: 250 • Moosomin, SK • S0G 3N0
Or email it to: world_spectator@sasktel.net

P G Y E B S I K X A L F J B N V F E Y N X E S P E U M N 

K E N O S E E L A K E Q W U T J U G B G A L L L Z L Q O 

H G E I G P Y M M D F A Z I P J Y D N E A M L T O K M T 

E B E B N R S E S S E W O C N A G I R N L I L H R A M H 

W I K R L R U K N N O T S E R D M R G I V L K E R I E G 

A E I N A E O B K I N O B B B E T B E N A C E C E N B U 

R N R R T L S C N R A W O R L H A H A N O L H G E R E O 

D F K O O F D E E E A R O F L N A C O T F W C W A R C T 

D A E H N A I D N I G A O L K L O R S R E E E N A R H S 

N I L K Q C V F C O D N N L S R I U T L S N L Z I G D N 

A T L L S E B A R V T A A O E E A H L N E T A L U S U E 

M A A E R E N A I O N S N L T D L C Y L E L W O B A U A 

L A Z S U D L E T E B O E T I E A E G P T Y R K I T N R 

E U E L I L W H K C F I S P L D L Y Y S S O B E N O O O 

E S A A E A G A A H R P S N I E A Y K H B T O N S I E D 

T H C P T I L R L B B Z W H A P R T L S G I I N C N R E 

S V A O L K N G R A Y S O N E M Y T N E O G S E A I T M

O W W R A D K E L Y L R A C B R Z I P R O C S D R M R P 

Z A I O U I D F C S T O R T H O A K S O D A E Y T A A I 

W A F F P E E L A V E I R A C G H R H M L L V K H R M E 

F H F L N O S N E B F O X W A R R E N L A A A E P C T R 

G E I B D L E I F Y R A M G G X E M O L N M I L I O N S 

P N U T A N T A L L O N A L O K T O T I D E N S E L O O 

G R G L E N A V O N A M P M A L S R S F S D R O N A M N 

Y I W E L W Y N T P A R K M A N E C L L W A U C H O P E 

M E L I T A O L L E S S U R O X D K I W A S K A D A O G 

F S N I M O S O O M C S O U R I S S T N E D R I V C U A 

Q G R P N E L Y D F O R G E T W E U O X B O W E O G E H 

COMMUNITIES OF 
Southeast Saskatchewan & 

Southwest Manitoba
This is a list of some of the communities 

covered by the Plain & Valley 
newspaper

FOR A CHANCE TO WIN A PLATE OF DEVONA PUTLAND’S 
COOKIES OR FUDGE!

Hartung Services
COMMERCIAL  &  AGRICULTURE

Mobile Glass Replacement & Stone Chip Repair

306-743-5014
CELL: 306-496-7222

hartungservices@sasktel.net 
619 McNaughton Crescent 

Langenburg, SK

Accredited  
Repair Center

306.434.9998
apethick38@gmail.com

204.722.2361

A. Pethick Farm 
& Custom Ag

Now offering: 
CUSTOM SEEDING
ALSO AVAILABLE:
• Custom Spraying
• Custom Haying
• Custom Swathing
• Custom Combining
• Dribble Band Fertilizing

Plus more! Please inquire!

Custom Silage 
Chopping
Full or Partial 

Service Available

TED 204.512.0754    
 WARREN 204.851.1751
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Agriculture industry continuing
to adapt during Covid-19

Continued from page B3
At the end of the day, 

Covid-19 has impacted ev-
erybody and Mack is just 
pleased it wasn’t detrimen-
tal for their service.

“Was it an inconvenience 
for us? Sure it was, just like 
it was for every other busi-
ness,” said Mack. “We had 
to do some quick jumping 
and phoning and rearrang-
ing, but I’m sure it will all 
work out in the end.”

With the live auction 
business revolving around 
large gatherings and trav-
el, Mack says, continuing 
their online auctions just 
seems like smart business. 

“I think for the most 
part, gatherings of any 
sort whether it be auctions 
or sporting events, it’s go-
ing to take awhile for the 
general public to gather 
shoulder to shoulder in 
large numbers again,” said 
Mack.

“As far as the auction 
industry, even our live 
auctions we broadcast 
live over the internet, so 
farmers are bidding on 
their phones while they’re 
working or so they don’t 
have to travel.”

“You may see at our live 
auctions smaller crowds, 
but as you see smaller 
crowds our numbers on 
the internet are increasing 
every year,” said Mack.

Farmers still need to pur-
chase equipment and need 
to repair it if it breaks down 
during the pandemic and 
Rocky Mountain Equip-
ment has been operating 
with changes to provide 
the agriculture industry 
with that option.

Adjustments at RME
“It’s day-to-day adjust-

ments,” said Rocky Moun-
tain Equipment Branch 
Sales Manager Jason Mill-

the biggest change.”
“Long-term for the ag-

riculture industry there 
are so many unknowns 
out there, but short-term I 
don’t see it having a huge 
impact locally or on us,” 
said Miller. 

“Guys still have to get 

get the crop in the ground. 
It’s business as usual for 
the most part.”

The changes are constant 
and many essential busi-
nesses have had to opt for 

remote options to continue 
working.

with changes as restric-
tions got more and more 
and the other part of it is 
we’ve got customers who 

and they’re quite accom-
modating,” said Miller.

“We’ve got limitations 
when guys enter the store 
and distance is kept and 
we’re encouraging orders 
ahead of time so we can 

“It’s lots of phone trans-
actions and phoning and 

side,” said Miller.
Despite the lack of physi-

cal interactions and the dif-
ferent adjustments being 
made, the amount of work 
to be done in agriculture 
industry has not changed.

“It’s drastic for us in 
sales,” said Miller. “It goes 
against everything we’ve 
been taught in the sales 
world, but for the most 
part it’s kind of status quo 
for agriculture.” 

“The crops got to go in, 
guys are going to seed, and 
people have got to eat.”

“The service guys still 

“We’ve all been coached 
and told what to do as far 
as distancing.”

“Farmers are well aware 
on the importance of dis-
tancing and nobody is re-
ally skirting around the 
rules, it’s something every-
body is taking seriously.” 

“We’re fortunate to be 
in an industry during this 
time where you get up and 
get to go to work everyday 
still,” said Miller. “One 

town Saskatchewan is 
we’ve sort of come through 
this relatively unscathed.”

P&H keeping safe
For Parrish and Heim-

becker, they provide ser-
vices from crop input prod-
ucts to grain contracting 
options and that can’t stop 
during Covid-19 leading to 
them making adjustments.

“We’ve locked our front 
doors so no producers 
are allowed in, we started 
mailing our cheques out, in 
the driveway we’ve made 
it so they can’t come into 

-

rish and Heimbecker Man-
ager Cory Woywada. 

“We’ve also spent more 
time cleaning every-
thing.” 

“I think it’s going to be 
like this for awhile and 
we’ll adopt more of the 
practices and try to con-
tinue to physical distance.”

Ultimately, everybody 
involved in the agriculture 
industry understands the 
adjustments are necessary 
and their work must go on.

-
ent,” said Woywada. “I 
think everybody seems to 
get it, there’s been no back-
lash.”

to implement the changes. 
-

ing us up to date. It’s just 
hard to get supplies that 
we need.”

“Some of our sales reps 
are working from home 
and we’ve only got half the 

help physically distance,” 
said Woywada.

As Covid-19 continues, 
Woywada thinks tougher 
adjustments could have to 
be made as seasons change.

“I think it’ll get harder as 
we get into the spring sea-
son here,” said Woywada. 

“Usually we have chem 
reps stopping by all the 
time updating the new pro-
grams and chemicals and 
they can’t do that physi-
cally, they have to do that 
over the phone.” 

Overall, the agriculture 
industry has adapted to the 
changes being made to op-
erate during Covid-19 and 
will continue to do so as an 
essential service.

“It hasn’t really impacted 

seeing because the produc-
ers are still working too,” 
said Woywada. 

“You just don’t have the 
producers coming in for 

-
more, it’s more of just busi-
ness.”
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Parrish and Heimbecker facility west of Moosomin.
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Life down on the farm
Isn’t it interesting how some things just don’t matter 

quite as much as they did a month or two ago? Ahhhh 
yes, perspective isn’t it? COVID-19 has changed many 
things, but out on the farm, life has continued on, albeit a 
little less quiet to be sure.

Every spring season, aka calving season, I groan at the 
mud and dirt that gets carried into the entry way of our 
home. When we actually lived on the farm, it drove me 

Now we live in town and it’s not a whole lot different. 
The cows still need to be fed and though I no longer walk 
through much muck anymore, my husband tends to 
bring in his share of it from the farm. Every single day.

My groans however have been replaced with great 
thankfulness as I clean the entryway during these days of 
near isolation—all things considered, cleaning the mud 
from the front entry really is nothing in comparison to the 
bigger challenges of life that we are all facing right now.

Today, I decided to challenge myself. I mean, during 
COVID, some things have really changed. We order gro-
ceries in. We disinfect doors and appliances, sinks and 
groceries. But some things are the same—making the bed 
for instance. Or folding towels—lots and lots of them. 
And here was my challenge. I always fold towels, sewn 
hem in, never out. So I tried to fold them sewn hem out, 
because really it just doesn’t matter, right? Alas, it both-
ered me so much and for an entire 20 minutes so I had to 

kitchen meanwhile was an upside down disaster zone. So 
much for that OCD theory people talk about.

Meanwhile out at the farm where the ‘farm grandkids’ 
live, life has changed quite dramatically with no sports 
and no school (with the exception of the ‘school at the 
kitchen table’ part). The twins spend almost every wak-
ing hour outdoors, creating, playing, building, hiking in 

the bush, running with the dogs and riding their bikes. 
Last week, my daughter in law asked one of the boys if he 
had done his math schoolwork. “No,” he said, “it’s much 
healthier for me to be outside as much as possible.” Point 
well made, young man! 

Since we are isolating as much as is possible, I do rec-

do and that has resulted in the making of many casseroles 
and cookies to drop off at the kids’ houses. The other day, 
after cleaning out the pantry and seeing the number of 
jello boxes I had stacked up, I decided to also make some 
jelly salads for the kids. When I attempted to grab a few 
different colours though, I was hit with the realization 
that all my jello boxes were taped together. Every. One. 

that stack of  13 jello boxes had stayed so neat all the time!
After ten minutes of cutting the boxes apart with a util-

ity knife, I was ready to tackle the project, if making jello 
is considered a project. The end resultI must have been a 

big hit because the next day, the twins were already ask-
ing when I was making the next one!

If you know me at all, the kitchen is the least favourite 
place in the world for me to be, so with the warmer tem-
peratures and the sun shining, I was itching to get my 
lawnmower out. I am quite sure only farmers would see 
having a 48” zero turn mower on a 50x150 foot town lot 
as a necessity and I was happy to get it out and freshen up 
the lawn. That being said, it takes all of seven minutes to 
cut the grass in town and it wasn’t long before I was pac-
ing, wondering what I could possibly do now.

As luck would have it, there’s a ginormous amount of 
grass available for the cutting out at the farm and off I 
went. Now to be honest, there wasn’t all that much grass 
cutting going on—it was more a blowing of the leaves 
and the dust. Two hours later, I looked as if I had been 
cultivating summerfallow (oh those were the days!) on an 
open air tractor—I was as black as soot. I climbed off the 
mower, not even daring to run my tongue over my lips 
for fear I would eat more dirt.

The twins were off a little way from the shop when I 
parked the mower and I heard them say, “Grandma, 
why are you stopping? You didn’t do the back yard yet.” 
Thanks for pointing that out, guys.

These pre-seeding days are short-lived for all grain 
farmers, I know. The planning is done, the inputs are on 
order, the machinery is being prepped for the long days 
ahead and then one day, my guys go from busy to super 
busy and I never see them again for weeks to come. After 
40-some years of farming, I feel like I should be used to 
that sudden loss of the guys from the farm yard to the 

into the night, I, all tucked in my bed, will smile happi-
ly—for the remote will be all mine!

STOCKHOLM
AGENCIES LTD.

PHONE: 306-793-2900
FAX: 306-793-2959

stockholmagencies@sasktel.net
113 Ohlen Street • Stockholm, SK

Dawn Nagy, CAIB
B K FLETCHER

FAMILY FARMS

MEAT SALES
BARRY

306-434-6046
KENT

306-435-6040

COVID-19 and the Canadian food supply chain
Continued from page B2

temporarily because of “panic” hoarding, but the sup-
ply chain should replenish these gaps quickly. Some 
concern as been raised about the ability of farmers to 
obtain inputs to plant the next crop. This has not materi-
alized into any visible problems, at least, not yet.

Food logistics
The COVID-19 reaction has brought to the surface 

how much society depends on the transportation and 
warehousing sector to move and store products that end 
up on grocery store shelves. It has also highlighted the 
essential nature of all the workers who stock shelves 
and serve at the checkouts. All these people must op-
erate in the presence of possible infection. While no 
stores or supply chains have ceased operations, the big-
gest impact is in the food service industry that supplies 
the restaurant and hotel trade. The ban on gatherings 
and restrictions on personal proximity has made their 
business nearly impossible. Only home delivery of such 
meals is maintaining any semblance of activity.

As with all crisis situations, some opportunities can 
also be expected. Prior to COVID-19 we were seeing 
home delivery of groceries, but this has been a very dif-

is so desirable, they are growing rapidly, and gathering 
the critical mass required to compete effectively with 

supermarkets. Such services have a built-in market of 

such service. As on-line ordering and delivery becomes 
easier to use, the demand of this group should continue 
to grow long after the immediate threat has passed.

Perhaps more importantly, consumers are forming 
new habits and trying new approaches. Working at 
home might make preparing food at home more ap-
pealing. Once the learning curve is mastered, ordering 
groceries for home delivery might become more com-
monplace.

Many are concerned with storing staples for an ex-
tended quarantine. It should be noted that Canada is a 

major exporter of pulses, beef, pork, wheat and canola.  
Canadians should not be concerned with long-term 
famine. The major concerns are with short-term supply 
chain breakdowns. The federal government recognized 
the need for coordination of food supply chains while 
in the midst of the BSE crisis in 2003 and started a Beef 
Value Chain Roundtable to facilitate communication 

There are now value chain round tables for most of Can-
ada’s major food supply chains.

While industry may take time to adjust to drastic 
changes in consumer preferences, Canadians should not 
fear a total breakdown in the supply of food.

RED ANGUS 
2-YEAR-OLD BULLS 

FOR SALE 
OFF THE FARM!

Mark & Pamela Wushke
Whitewood, SK

H: 306-735-2805  C: 306-735-7980
wushkemd@yahoo.ca

EMMATT CREEK
RANCH

ESTERHAZY  
AGENCIES  
(1986) LTD.

 General Insurance
 Travel Insurance
 Life Insurance

306-745-3983 
513 Main Street, Esterhazy, SK
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Spring Seeding is almost here!

These photos were submitted as a part of the 2019
World-Spectators Spring Seeding Photo Contest!

We will be running our contest again 
in 2020 for a chance to win $100!

Get your cameras ready!!
Photos can be email to: photos@world-spectator.com
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Some of the great 
shots of life on the 
farm that the Lepp 
sisters of Rivers, 
Manitoba have posted 
on their instagram ac-
count, @thetulepps
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Ag News
APRIL 2020

In honor of the fallen 

The fl ag at the RCMP detachment in Moosomin fl ew at half mast last week in honor of Cst 

Heidi Stevenson and the 22 other people killed in a shooting rampage in Nova Scotia April 18 

and 19. See page 3 for an article on the impact on local RCMP offi cers.

BY KEVIN WEEDMARK

On Thursday, Premier Scott Moe and Saskatchewan’s 

the Re-Open Saskatchewan plan, and Moosomin MLA 

Steven Bonk says the fact 

that the plan 
Re-Open Saskatchewan is 

a plan for slowly lifting re-

nesses can open and more 

es and services across Sas-

“The fact that premier 

nounce phase one of re 

opening Saskatchewan econo-

my it is a real testament to the 

commitment of the Saskatchewan people to follow the 

minimized the spread of infection and that’s due to our 

residents,” Moosomin MLA Steven Bonk told the World-

“As we move towards this goal of opening up the econ-

omy it’s imperative that we still realize this is a gradual 

process and that we must follow and adhere to the recom-

a safe distance from others, washing our hands often, and 

He said there are a few factors that helped Saskatch-

In our agriculture sector, for example, people very used to 

“But in general people of Saskatchewan are extremely 

Continued on page 5 

Saskatchewan 
to start to

reopen May 4
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THROUGH THESE TOUGH TIMES 
WE WANT TO DO OUR PART TO HELP!

CONTINUED THRU TO MAY 31!
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Stefanie and Cassandra Lepp, who farm together near Rivers, Manitoba, have a unique instagram feed.
Posts that look like traditional fashion photography are interspersed with pho-

tos of life on the farm on their instagram account, @thetulepps
“We wanted to be a positive voice for agriculture,” Cassandra said. “There’s a lot of fearmongering in the food world, 

and farmers get a bad rap.”“When we have something to say, we don’t want to say it to people who already know that message.” 

As young girls, Cassandra and Ste-fanie’s roles on the farm were mostly lim-

Continued on page B15 

Sk

Subsc

Lepp sisters using Instagram to promote agriculture

306-434-6485lawrence_hein@hotmail.comwww.facebook.com/lawrenceheinrenovationsNO JOB IS TOO BIG 
OR TOO SMALLINSURANCE JOBS WELCOMEDProudly Serving Moosomin & Rocanville & Surrounding Areas!

Renovations
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 Full Exterior Renos
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 Custom Decks
 Drywall Painting
 Home Maintenance
 Siding, Soffi t & Fascia

 Tile, Laminate, Hardwood
 Kitchen Back Splashes
 Basement Development
 Custom Showers

AND MUCH MORE!

Stefanie and Cassandra Lepp of Rivers are using Instagram to pro-mote agriculture. Their Instagram feed includes some posts that look like more traditional photo shoots, and others that highlight life on the farm. Their Instagram account is @thetulepps
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Please Shop Local
With the COVID-19 Outbreak  

your local businesses  

NEED YOU  
more than ever

Plain & Valley

BY KARA KINNA

Some small businesses say that, despite 

government programs like the Canada 

Emergency Wage Subsidy, the Canada 
-

it comes to government support and they 

-

demic.
Some local businesses say they are not 

-

Cluett says programs

won’t work for her business

she says she can no longer bring in any 

revenue at all through her business, leav-

-

penses looming on the horizon.

Cluett says she is still able to make some 

-
-

the day that money still needs to be paid.

says. “Obviously it helps but they just 

-

take out loans.
“I’ve gone to the RM about property 

to other business that have said the same. 

-

has been speaking to other businesses in 

the area that are in the same situation.

-

through this crisis.

bankruptcy in the last three days is dis-
-
-

-

nesses.

make some revenue through their busi-

-

-

business.
Continued on page 9 

Small businesses say they are falling through the cracks

Local businesses say government support programs don’t work for them and they may have to close their doors

Samantha Cluett with

Samantha’s Boutique in Elkhorn, Manitoba
Rod and Myrna Dingman, owners

of Windsor Bar & Grill in Fleming, Sask.
Bick’s Auto in Elkhorn, Manitoba


