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Farmers have been wrapping up harvest in the Moosomin area over the last couple of weeks. World-Spectator editor Kevin Weedmark got this

photo of local fields looking west from Highway 8 south of Rocanville on Sept. 13, with the help of local pilot Rob Austin.

2015 harvest wrapping up

BY JuLiA Dima

Farmers across the region are putting another year in
the books as harvest 2015 wraps up. Some local farmers
are completely finished, and others are about 75 per cent
of the way there. Overall, things are looking optimistic.

In the Moosomin area, harvest is about three quarters
complete.

“I'would say that for the most part, it’s an average har-
vest. Between the guys dealing with hail and other issues
this year, overall it's average,” says Jeff Vanrobaeys with
Parrish and Heimbecker in Moosomin. “That being said,
most guys will probably be pleased with that. The other
thing is we started back in August, for most guys it’s been
along harvest, so you get that sense, that they will be glad
to be done.”

The quality of the crops coming in so far is variable,
Vanrobaeys says. Though most of the growing season
was ideal, a cool spring and late frosts made some chal-
lenging growing conditions. After a frost in early June, a
number of farmers had to reseed canola crops. Coming
into harvest, that appears to have been of benefit to them.

“I think in some instances, canola is probably yielding
better than they expected, and wheat is probably average.
I was talking to a grower this morning, who says his re-
seeded canola was his best,” he says.

At Richardson Pioneer in Whitewood, Trent Brister
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says harvest appears to be about 90 per cent completed
for local producers. Yields are looking average to above
average, and the quality is good, except for some wheat,
which was impacted by untimely rains just before har-
vest.

“The wheat is all done, most of it will grade in top two

rades with protein, there will be a little bit of number
ee, because of the wet weather. The only thing left to
combine is a little bit of canola, soybeans, and a bit of oats.
There is probably 60 per cent of the flax to go,” Brister
says. “Yields have all been average or above average, the
wheat would probably average around 45 (bushels per
acre), canola would average a solid 40, with highs of 60.
Barley is likely around 80, oats are on the lighter side, so
farmers will be a little disappointed there. Canola is actu-
ally going to turn out to be one of the best canola crops—
the guys that reseeded it, that did pay off for them, it's
averaging five bushels per acre more, and the ones that
didn’t reseed are still turning out 40 plus bushels per
acre.”

Canola, he says, did better than expected, sadly, be-
cause of the fires in Northern Saskatchewan.

“When we had all that smoke, we had the humidity,
and we had 10 days that were bad for the fires, but act-
ed as an insulator from the heat, so we had 10 days that
would have cooked the canola when it was flowering
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without the smoke there,” he says.

Farming near Fairlight, Kristjan Hebert says his canola
surprised him.

“Overall, just because of the canola having a frosty start,
we weren't expecting big things out of our canola, but the
stuff that was hit by frost surprised us and still made it to
be a good solid average crop, so that was good,” Hebert
says.

}As of last week, Hebert said that harvest was 98 per
cent complete, with winter rye seeded and a short four or
five day wait for soybeans to be harvested.

For Hebert, like many local farmers, it has been a long
harvest, that got off to an early start in mid-August, but
was punctuated by untimely rains that slightly slowed
down the harvest.

We had 11 inches of rain in the growing season this year
which is normal for us. We were able to get all our cereals
off before the big rain, and all the cereals came off at an
average yield and above average quality. Then we did all
our canola after the rain,” he says.

“Normally, we try to be done before the first of October,
so we are a little bit early, but we got to start a little bit
early too.”

Hebert says that reaching the end of harvest is always a
good feeling on the farm.

Continued on page C3 v
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FARM EQUIPMENT

o R
2012 JOHN DEERE S690
Small grain, duals, prem. radio,

HID lights, 615P hdr.,

448 sep. hrs.

$402,200

2009 JOHN DEERE 9870STS
1435 eng. hrs., 1052 sep., 615 header, yield
monitor, guidance ready, high cap feed pkg.,

dual drive tires, small wire concave.

2012 JOIIII DEERE 8590
849 eng./550 sep. hrs.,
615 hdr., 2360 display,
2WD.

2012 JOHN DEERE 8680
984 eng., 569 sep. hrs., duals, prem cab,
powercast, pro drive,

615 pu hdr.
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2013 JOHN DEERE T670
773 eng. hrs., 500 sep., 615 header,
2WD, duals, yield monitor,
guidance ready.

2003 JOHN DEERE 9750 STS
3870 hrs., 2WD, singles, chopper, lateral tilt, 20 ft. auger,
dial-a-speed, hydraulic fore and aft reel control, 800/65R32.

92,000

5266,400

2007 JOHN DEERE 9760 STS
2147 eng., 1476 sep. hrs., singles, chopper, yield
‘monitor, hyd. fore/aft, contour master, MacDon PW7 hdr.

$170,700

*375,300
o

2012 MACDON M155
738 eng. hrs./527 sep. hrs., grain head,
35’ platform.

$147,400

358,700
=

2009 CASE IH 7120

header.

165,300

1707 hrs., 2WD, singles, chopper, yield, monitor,

2013 JOI|ll DEEIlE R450

header

131,600

m 2010 JOHN DEERE 9770 STS 2002 PRAIRIE STAR 4952
1250 eng. hrs./908 sep. hrs., small grain, 2WD, 1926 hrs., grain head, 25 ft. platform,
2014 JOHN DEERE S690 singles, small wire concave, Xenon lighting, s #57873. 551,100
Small grain, 2WD, duals, chopper, yield monitor, lat. #58162 2341400 "
tilt feederhouse, guidance, 2008 JOHN DEERE 9770STS googghMACD[_)NhBS:Z:;[)’ Jatf ted roll
615P hdr, #57820 .......c.oocurrveeeeerveeseneiissereeiins $478,350 | 1337 eng. hrs., 895 sep., 615 header, 2WD, yield monitor, #57864{8” grain head, 30" platform, mounted roller, 565,555
2012 JOHN DEERE S690 1 gal. header, Xenon lighting, small wire concave, N ’
615P hdr., Greenstar ready, prem radio, small grain, #47261 220,000 | 2005 MACDON 9352i
duals, 466 Sep. Nrs., #53037........cccccereeerrseesrriscrriis $389,475 | 2008 JOHN DEERE 9770STS 30 ft., 1229 hrs, 972 hdr., gauge wheels, Empire end
1477 eng. hrs., 921 sep., 615 header, 2WD, prem. gauge wheels, free form hyd. roller, 1581 eng. hrs.,
g?;gé?“xii%’gfeﬁﬁgge radiator cab, high cap feed pkg., #51045.........cccccceerrrerrrrr. $221,050 | 457754 $77,775
621 sep. frs., ' 2008 JOHN DEERE 9770 STS ) 2000 MACDON 2950 1
#54418 $384,225 | Corn/bean, 2WD, singles, chopper, yield monitor, 520 hrs., 30 2 spd. turbo, rotoshear, #57861............. 562,225
performance plus, fine cut chopper
2012 JOHN DEERE S690 wichaff spreader, #57656.......................c.eer.. S186,750 | 2000 PM 2950 . N
215 i;hqdr., wide spaced tube radiator, $378.950 | 2008 JOHN DEERE 9770 STS 30 ft. 972 hdr, manual fore/aft, split reel, #52873 46,670
4 Corn/bean, 2WD, singles, chopper, yield monitor, lat tilt feeder- 2008 JOHN DEERE 4890
2014 JOHN DEERE S690 house, header, Xenon lighting, cylinder, header height resume, 30', #57823 $43,350

232 sep. hrs., small grain, 2WD, duals, guidance
ready, xtra hi-cap air cleaner, 615p hdr.,
#56558

2012 JOHN DEERE S680

986 eng. hrs., 568.4 sep., 615 header, small grain, 2WD,
guidance ready, prem. cab and radio, small wire
concave, JDlink ultimate promo,

$474,300

sensing + float, Greenstar monitor less display, adj. rear HD
spindles, sidehill cleaning shoe pkg.,

#57657 $187,450
2007 JOHN DEERE 9760STS

2604 eng. hrs., 1851 sep., PW7 header, chopper, yield

monitor, lat. tilt, feederhouse,

2012 MACDON M155

35 ft. single span reel, single knife drive,

Konders mounted roller, 743 eng. hrs., #57744 ........ $131,580
2006 MACDON 9250

30 ft. 963 hdr., gauge wheels, #51069...................... $63,350

#51869 $347,370 | Xenon lighting, #55034 ......ccovrerserscrsvrsrrnsns $157,895 (2011 JOHN DEERE D450
2012 JOHN DEERE S680 2002 JOHN DEERE 9750STS gg;sh;z 40" platform grain head, $121,050
1216 eng. hrs., 800 sep., 615 header, small grain, lateral tilk 2890 eng. hrs., 914 hdr., #54518 .......cccooeecerrrccrriis $105,550 2000 WESTWARD 9350 ’
feederhouse, guidance ready, $i

| wide spaced tube radiator, 2003 JOHN DEERE 9750STS 36 ft. har, #54532 50,000
#55537 ’ $352,650 | 3870 eng. Nrs., 914 hdr., #56466 ........occcorerrc $91,950 (2009 NEW HOLLAND H8040

? 1120 rS., 36", #57863 ..rooooeoeeoeeeerererrn. S 825225
2013 JOHN DEERE S670 2011 JOHN DEERE 9670S
595 eng. hrs., 456 sep., 615 header, 2WD 735 eng., 557 sep. hrs., singles, high cap feeding sys., 2010 MACDON M150
chopper, yield monitor, guidance ready, fine cut chopper, prem. cab, 615 pu hdr., 590 eng. hrs. 35 ft. D60 hdr., #51724 ... 125,790
#56450 ' ' $395,300 | #50804 $221,053 (2013 JOHN DEERE W150
2013 JOHN DEERE T670 2002 JOHN DEERE 9650STS 312 hrs., 440D, 40 ft. hdr., HID lights, #52061 .......... $149,475
425 eng. hrs., 272 sep., 615 header, 2WD, duals, chopper, Fine cut chopper chaff spread, 2500 sep. hrs., small 2009 CASE IH WD1203
yield monitor, lateral tilt feederhouse, ' wire, small concave, 2WD, #57832 .. ... 588,890 | 1040 hrs., 36’ grain, #57834 ....cccccccvrerccrvrcincn $72,225
ready, #54992 $314,750 | 2009 CASE IH 7120 2008 M/F 9220
2010 JOHN DEERE 9870 STS 1320 sep. hrs., small grain, 2WD, chopper, guidance, 30" platform, 631 engine hrs., 5200 hdr., #58028...... 556,950
Small grain, 2WD, duals, chopper, lat. tilt feederhouse, adj. rear | €2dy, Vield MONItON, #57562.....o..vvevrssvvrssvvrscee 160,525 m
HD spindles, general purpose chaffer, 22.5 ft. (6.9m) 2009 CASE IH 8120
unloading auger, 28L-26 10PR steering tires, HC feeding pkg., 1180 hrs., 3016 w/swathmaster, singles, luxury cab, 2004 MACDON 963 36’ Draper, #57818.................. $33,350
fine cut chopper w/chaff spreader, Xenon lighting, $263,150 rock trap, HID lights, #57866.............o......ccceerrmrrrrrres $190,075 |2011 HB 30GB
#57653 ’ 2008 CASE IH 8010 30 ft., p. auger, transport pkg., #52076.. $55,555
3?;119 J0H§4[3)EEREh98m s o 1884 engine/1448 sep. hrs., 2WD, duals, chopper, s gg}?[;’rg;'e': '?efjgf 435D
eng., 843 sep. hrs., singles, chopper, y ’
yield monitor, guidance ready, 615 pu hdr., 2016 U AP, #5812 .o 150'500 single knife drive, stab trans. pkg., #50423.................. ‘17,225
#56515 5228,950 1996 CASE IH 2188 2004 JOHN DEERE
4560 hrs., 2WD, singles, 914 p/u hdr., 14 ft. auger w/steel center fingers,
2010 JOHN DEERE 9870STS ) chopper, with 1015 pickup, #55758 e 381,550 | 458163 $16,675
1165 eng. hrs., 937 sep., 615 header, duals, guidance ready, hyd 2004 JOHN DEERE 936D
fore and aft reels, Xenon lighting, 615 p hdr., . "
A 3258, 425 SWATH ERS Draper, 36’ pickup reel, road transport w/lights, $36.125
#5006 ..eerr e priuss S

2008 JOHN DEERE 9870STS 2010 JOHN DEERE A400 s 2010 JOHN DEERE 640D
615 pu, 2WD, singles, chopper, Xenon lighting, 36" HB hdr., swath roller, #52933... 107,370 | 4 tt., Draper header, poly tine pu reel,
1463 S8D. NIS., #57742 ..o $207,895 |2009 MACDON M150 slow speed trans sys. w/warn light, #47173 ................ 565,555
2005 JOHN DEERE 9860STS oD ooy 6 pat reel . fore/a $122.105 | 2009 MACDON FD70
2517 eng. hrs., 615 header, prem hdr. ’ 40ft., Draper header, p. auger, transport pkg., #57017 . 72,225
ctrl., auger w/steel fingers, duals, 2WD, 1989 CASE 730 2008 MACDON PW7
#50697 $142,105 | 30 ft. pull type, #5038 .....occcvrcevrrerreeroerscoessnn 52,780 | Draper header, #54750 ..o, 16,125

Prices in effect Thursday, September 24" until Wednesday, September 30".

BALCARRES, SK  FOAM LAKE, SK PREECEVILLE, SK  WYNYARD, SK
306-547-2007

306-334-2492  306-272-3345

306-554-2536

YORKTON, SK
306-783-9459

MOOSOMIN, SK
306-435-3301

RUSSELL, MB
204-773-2149

WWW.MAPLEFARM.COM
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Harvest round

v Continued from front

“It's always good to wrap things up, ev-
eryone is excited to get everything in the
bin, and the crew is pretty tired—they all
put in a lot of hours and we sure appre-
ciate everything they do. We have some
pretty important women around the farm
feeding everybody each night, so they put
in a lot of hours too, so it’s a sense of relief
for everybody when we're done,” Hebert
says.

Near Wawota, Neil Weatherald was also
finishing his harvest last week, with 30
acres of oats for the horses left to combine
on his 2,800 acre farm.

Aside from some rains, Weatherald says
harvest went smoothly, and the quality
and yields are looking average.

“Canola was a bit below average, and
the wheat was about average. The wheat is
not really great right now price-wise, but
things will change,” he says.

Weatherald says it’s been an early har-
vest, by a few days, and says being fin-
ished by the end of September is ideal.

“It feels good to be done, it always does,
it's a relief to ﬁet everything in the bin,
for sure,” Weatherald says. “It’s drier this
year, we're able to do some field work, and
get the fields back into shape, so it's good
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up: Local farmers finishing harvest this week

to be able to have the time to do that.”

South of Weatherald in the Redvers
area, Dustin Toms finished harvesting his
6,000 acre farm in the third week of Sep-
tember. He’s calling it an early harvest and
an overall good year.

“Other than a wet spring, we can’t ask
for much more at this point in time—it’s
been a pretty good year, especially after
what we’ve come through the last four or
five years,” he says. “The quality is look-
ing very good, the quality on the barley is
excellent. The only downfall is the wheat,
which was right on average, and the prices
are not awesome on wheat right now, so
we're looking to market more barley and
canola.”

Toms says the earlier harvest gives him
a chance to get field work done that has
been neglected for a few years where late
harvests and wet conditions made it a
challenge.

Near Maryfield, John Van Eaton was
around 75 per cent finished harvest last
week, estimating it would be another five
or six days to completely finish the har-
vest. He says that harvest was off to an
early start, but the rain set things back.

“I was expecting to be basically finish-
ing up about now, but we're five days or
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so away from that. We're not stressed out
by it yet this would be, historically, a little
on the early side for us,” he says. “Overall,
we are fairly pleased with the yields. For
us, I would say this is slightly above aver-
age. Looking at the last five years, we've
had a few wet years that were nothing
short of a disaster, so we're pretty happy
with the results this year.”

Van Eaton says he’s looking forward to
having everything in the bin in the next
week.

Dwayne Wolf from Wapella is also about
75 per cent completed his harvest, with a
small amount of canola left, and soybeans,
which he hopes will be mature this week.
Soybeans are, historically, about a week
ahead of schedule this year, due to the
warmer conditions through the summer.

“Quality and yields are expected to be
good, but it's hard to say until you start
combining them. Everything is kind of

FARM BOY
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average to above average, the wheat was
probably average or slightly below,” he
says. “Overall, for us, it's a good harvest.”

Wolf, like other producers, was off to an
early start at the end of August, and was
slowed down by the rain in the following
weeks.

“It slowed us down a fair bit—con-
sidering we were combining malt bar-
ley and winter wheat early on, and now
here we are at the 23rd of September, and
it doesn’t look like we will be done until
the first week of October, so it is a drawn
out harvest. We were hoping to have this
all wrapped up by the end of September,”
Wolf says.

Despite that, the end is near, and Wolf is
feeling optimistic about finishing the busi-
est time of the year for farmers.

“Each day, it’s been a long grind, so
guys will be haipy to get it done and put
another one in the books,” he says.

NE-1-13-31-W1 « P.O. Box 1484 « Moosomin, SK S0G 3NO

306.434.8857
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BY STEVE SUTHER

Generations of Canadian
cattlemen have supported
their families and beef lov-
ers from coast to coast.

Nowhere could be found
better  husbandr ap-
plied to produce the most
pounds of beef from herds
well adapted to the prairie
ranges, mixed-wood plains
and maritime paddocks.

But what about the beef
under those hides? Tra-
ditionally, that was left to
feedlots and packers to
sort out. On the other side
of the packinghouse door,
beef salesmen seldom gave
much thought to the pro-
cess of harvesting—trans-
forming cattle into beef.

That began to change
with Ontario’s first Carcass
101 seminar at the Univer-
sity of Guelph (UoG) on
August 25, presented to 100
producers, packers, food
service and retail meat pro-
fessionals.

OMAFRA Beef Lead Bri-
an Pogue helped organize
the seminar and planned
well in advance to obtain
video and profile photos
of eight finished steers for
evaluation and projected
carcass values.

Guelph meat scientist Ira
Mandell began with a re-
view of grading and sorting
by age based on ossification
and the lack of fat cover on
rib bones of older animals.
He discussed discounts for
dark cutting beef and also
compared fat color, show-
ing the white from grain-
finished and amber from
grass or forage-finished
cattle.

“Grass-fed having higher
amounts of conjugated lin-
oleic acid (CLA) really does
not have the health benefit
that the grass-fed follow-
ers believe,” Mandell said,
citing several studies and
adding, “It has become a
lot of hype.”

Pogue began a video live
cattle discussion that had
participants ranking ani-
mals for weight, marbling,
yield, maturity and fat cov-
er. Then he and Gary Has-
son of the Canadian Grad-
ing Agency led a telling
excursion through the meat
cooler for similar scoring
on the eight carcasses.

Meanwhile, CAB meat

TN

scientist Phil Bass conduct-
ed a concurrent session on
carcass fabrication based
on the main steakhouse
cuts of rib eye, strip loin
and tenderloin. He talked
about other relevant trends
as well.

“As a beef community,
we're trying to add value
to the cattle you produce,”
Bass told attendees. “Part
of that is a refocus on bone-
in cuts and some alterna-
tive regional cuts such as
introducing the tri-tip and
sirloin flap to areas that are
less familiar with those.”

Another aspect is better
utilization, or selling more
steaks like the flat-iron and
other chuck cuts at a pre-
mium to ground beef, Bass
added.

Hasson explained how
CGA grades beef carcass-
es, pointing out the key
variations in marbling be-
tween AA, AAA and Prime
grades.

His interactive demon-
stration on yield grade in-
cluded fat measurements at
the 12th rib, backed up by a
cutting test on steak off that
rib section.

“Seeing the yield test
data confirm the measured
results of the yields really
helps convey the value of
the yield grade assign-
ment,” Hasson noted.

Back in the classroom, ac-
tual data were revealed.

“For the most part, the
crowd failed miserably,”
Pogue said. “We expected
that—it's difficult to tell
what’s under the hide. I can
do a fairly good job assess-
ing the muscling and fat
cover, but I defy anybody
to look at the live cattle and
tell what level of marbling
it will have.”

He provided individual
feedlot performance and
profitability as well.

“We weighed the cattle
the morning they were har-
vested so we had feedlot
average daily gain and in-
dividual feed conversion,”
Pogue said. “We showed
lean meat yield and per-
centages by grade as AA or
AAA, and actual marbling
scores. Then we looked at
the economics.”

One of the most surpris-
ing results was the differ-
ence between the typical
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Canadian market price and
the wider range if market-
ed ona U.S. packer grid.

“We took starting and
mid-term weights, figurin,
what the cattle were wortl
then, compared to the fin-
ished carcass value to get
at profit,” Pogue said. “We
had a fairly significant
range, from about $4 to
$300 per head profit for the
top steer that qualified for
the Certified Angus Beef
brand.”

Just as significantly, that
range in value is of little
concern in the Ontario fin-
ished cattle market, he said.
“Our producers have very
little incentive today to
produce AAA over AA, but
I think the U.S. type of grid
is coming to Canada.”

To that point, he added,
“We have done a great job
of tracking cattle through
the suple chain, but where
we fall short is in sharing
the data with producers
who hit the high-quality
mark so they can see how
genetics have affected that
quality.”

Mike McMorris, BIO
general manager, agreed.

“We talk a lot about how
we need to do a better job
raising better beef, but we
get protective of our data
and find it hard to let it out
of our grip,” he said. “We
fear that our success should
be held close to our chest
and not shared for every-
one to take.”

Optimistic that the fu-
ture will look different,
McMorris said, “It’s in our
best interest as producers
to share what has worked
best, genetically and fi-
nancially, for the good of
all the producers. We have
room to grow in producing
a better beef supply for the
consumer.”

Perhaps a fifth of the
group attending came from
food service and retail. Bri-
an Langley, Longo’s direc-
tor of meat and seafood,
brought a large contingent
of staff and explained the
latest initiative at the CAB-
licensed retail chain.

“We have made a strat-
egy change in the last few
years to target the millen-
nial shopper,” he said. Re-
cent survey data shows the
younger generation enjoys

T,

o

cooking and represents a
growing market for the
retail meat case. “We are
bringing in programs to
Longo’s that resonate with
the millennial consumer.”

Pogue said as more re-
tailers look for higher mar-
bling in the beef cuts they
are offering to increasingly
quality-minded ~ consum-
ers, “We will need to get
more of our cattle to quali-
fy for the AAA grade.”

Under the hide, efore the beef sales

CAB’s  Larry  Corah
noted Canadians produce
just half of the total ton-
nage of the brand’s sales
in the country’s hundreds
of CAB-partner restaurants
and retail stores.

“Quality has really gone
up in Canada over the past
five years, and yet the val-
ue of that greater supply of
AAA beef has grown faster
than that of the lower sup-
ply of AA,” Corah said.
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“That’s a huge opﬁortu-
nity for producers who can
hit the premium AAA and
Prime grades.”

He also provided exam-
ples of dramatic increases
in quality grade in U.S.
herds based on a single
generation of calves sired
by bulls near the breed to|
for marbling, which Coral
noted does not limit prog-
ress in selection for other
traits.
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Harvest is wrapping up or has wrapped up on farms
throughout the area. This field of straw bales is near Moosomin
Andrea Jaenen photo "

Gene editing a new technology in the agriculture industry

BY RoBYN TOCKER “What that means at the end of the day for farmers or “Maybe they get canola that produces a different pro-
Genetically Modified Organisms are not new to the producers is they should get new varieties capable of file of oils or a different type of oil seed that produces a
agriculture world, but a new technology called gene ed-  doing something different quicker. more industrial type of oil,” he explained.

iting is making headway in the industry.

Gene editing was developed less than a decade ago. It
is a process that involves making targeted changes to an
organism’s genome without requiring genetic material
from another DrganiSmA

Shawn Gibson, the project manager for Processing
and Agri-Value for the Government of Saskatchewan,
said Gene Editing or cisgenics is different than the tra-
ditional method, transgenics, in which foreign genetic
material is added to the genome.

“We can make very similar changes to what we can do
with transgenics without actually having to use DNA
from other organisms,” he said.

“It’s much more effective. It's easier to do,” Gibson
added.

Gibson said gene editing provides an opportunity for
scientists to enter into a conversation with the public.

“With gene editing, it's a good opportunity to engage
the public ahead of time and tell them that there’s a new
technology that’s different from the old technology and
it’'s much more effective,” he said.

This project was done through publicly funded re-
search. In the beginning, there were questions sur-
rounding its application.

“This technology actually came from bacteria. They
used this system to get rid of unwanted things in their
genomes. It wasn’t until someone thought, ‘Hey, I won-
der if there’s commonalities between what bacteria do
and what plants and animals do?’ It turns out there is
s0 it turns from what we would call pie-in-the-sky work
to something that can be applied. It could revolution-
ize how molecular biologists interact with genomes to
make targeted changes,"%e said.

Transgenics inserts foreign genetic material into a ge-
nome, while cisgenics works with the genes that are al-
ready there.

“We can actually use the same technology that’s used
to make the edits to check the genome to make sure that B “A“ ZA B K
only the part that we're actually interested in editing

has been edited,” he said.

Gene editing can be used in many different areas by p
removing or inserting traits. It can be used to develop Lus

glyphosate-resistant genes in plants, for instance O, *
it gene editing we can actuaily put the maivia- | @ 9% IRTIINIANCING o CASH BACK
ual plant cell’s DNA that’s in there with the susceptible

ene for this pathway,” Gibson said. “It uses everything

that's already in the plant. It just changes the way it This year's Value Bonanza sales event gives e
works.” p | &

The technology is being used to develop a glypho- you more SMART WAYS TO SAVE! It starts with | ‘t New “mu"
sate-resistant flax without having to use the traditional BONANZA BUCKS - it’s like bonus cash just for D
methods. ; ;

“It’s not a transgenic. It’s basically normal flax, but the bUymg select New Holland tractors and eqUIpment'
pro}t‘ein thatT lyg osate interacts }x{vith, iican't interact And, your savings continue with 0% FINANCING
with now.” The flax is not yet on the market. o . .

Another benefit to gene editing is cisgenic plants can or CASH BACK in lieu of financing. But hurry! The
be bred like unedited plants. clock is ticking. See us before this offer ends on

“These types of edited lines will reproduce like a nor-
mal plant will and it will cross like a normal plant. You
could actually take these plants and breed other traits

November 30, 2015.

into them like you could with a normal plant,” said Gib- See all the SMART deals at nhvaluebonanza.com
son. This is different than how a transgenic plant would :
behave.
“You can do crosses with a transgenic plant, but
there’s extra genetic material you have in there that you ARBORG, MB SHOAL LAKE, MB

have to take into account when doing crosses.” 204.376.5600 @ 204.759.2126

Gene editing can be used in any organism, Gibson ex-

plained. BRANDON, MB e STE. ROSE DU LAC, MB
The changes Chaljges could happen through natural 204.728.2244 MAZERGROUP 204.447.2739
selection and evolution, but it takes a significant amount CRYSTAL CITY. MB STEINBACH. MB
of time. When it comes to glyphosate-resistant plants, g s
this does occur without genege{l};t‘ing, but has takeI; over 204.873.2480 3380483';"‘&68;(0 202032';;’ g.?34 204.326.9834
40 years to appear. ) ) . . . . . i
“In the United States, there are weeds that are resistant HARTNEY, MB NEEPAWA. MB SWAN RIVER, MB PORTAGE LA PRAIRIE, MB
to glyphosate. This can happen naturally but it takes an 204.858.2000 204.476 ’2364 204.734 9’361 204.857.8711

extreme amount of selection pressure to do it,” he said.

“If you just left it r;]atura]ly, our cropf] would take hun- KILLARNEY, MB WINNIPEG, MB
dreds of years, perhaps, to generate this mutation.”
“That’s the part that's nice about gene editing. It 204.523.4414 WWW. mazerg roup Ca 204.253.2900

u *For commercial use only. Offer subject to credit qualification and approval by CNH Industrial Capital Canada Ltd. See your New Holland

]quuégiga'ﬁﬁ?: ggfl avzs‘e{:;fet C{nj‘lfé?‘iigﬁa%:?eqlﬂgfzg NI | o, ceclrfordtais an ety equrement. CAH IndustrialCapitlCanada L. stanrd tems and condiions wil gy Depending on
. o hi 1d do for breedi "f h. J N INDUSTRIAL model, a down payment may be required. Offer good through November 30, 2015, at participating New Holland dealers in Canada. Offer
ing somet ing we cou o for breeding if that mutation subject to change. Taxes, freight, set-up, delivery, additional options or attachments not included in price. © 2015 CNH Industrial Capital
was there. America LLC. All rights reserved. New Holland Agriculture is a trademark registered in the United States and many other countries, owned by or licensed to CNH Industrial N.V.,

For farmers, gene editing should accelerate variety its subsidiaries or affiliates. CNH Industrial Capital and New Holland Construction are trademarks in the United States and many other countries, owned by or licensed to CNH

development. Industrial N.V., its subsidiaries or affiliates.
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We see

Saskatchewan'’s
prosperity rising

to new heights.

o SEE TOMORROW
FROM HERE

We're invested in the future of our province and our people. For decades, M saic
we've been building a legacy together that will stand the test of time. &
The work we're doing here will continue to have a global impact and I.

provide local economic benefits for years to come. ICSAICCO.COIM
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Producers want better resources for labour challenges

BY ]ULIA Dma

As farms in Saskatch-
ewan get larger, producers
are faced with more labour
challenges than before.
Now, the Ministry of Agri-
culture is finding that pro-
ducers across all sectors are
looking for better solutions
to meet the challenges they
have on their farms. A
roundtable was held by the
Ministry of Agriculture,
Ministry of Economy and
The Canadian Agriculture
Human Resources Council
(CAHRC) to discuss those
challenges.

“One of the things we
really wanted to do is get
a better understanding of
the labour issues produc-
ers were facing. Labour is
under the purview of the
Ministry of Economy. So,
we are working with them,
and we figured we really
need to better understand
the challenges that indus-
try is facing,” says Bob
Wiens with the Ministry of
Agriculture.

The roundtable had 25
producers from 15 differ-
ent agricultural = sectors
including grains and oil-
seeds, hogs, cattle, and
even apiaries. Wiens says
that they were looking for
producers who had some
experience in hiring staff,
so they could discuss some
of their challenges and
some of their successes.

“The biggest issue was
attraction and  retention
of employees—human re-

sources issues were prob-
ably one of the top things
expressed by  industry.

Agriculture is changing
and it continues to change/
so what used to be a farm
that could be handled by
a family unit is now look-
ing at employing others. So
that brings hiring challeng-
es, and some people felt

there was an HR (human
resources) gap,” Wiens
says. “Another thing they

found was issues in get-
ting the right information
in a timely manner. So,
whether it’s challenges hir-
ing through the Temporary
Foreign Worker Program,
or dealing with the federal
or provincial government,
people were asking, ‘How
do I find that stuff?’ It was
identified by producers
that it could be better (to
get information).”

Coming out of that dis-
cussion, Wiens says the
Ministry is hoping to make
services easier to access for
producers.

“One of the things they
identified was wanting
one window—who do I
phone to find out infor-
mation? The other thing
we are working on is hav-
1n]§ a web-based place

ere they can go, and be
linked to programs, and
answers for questions they
may have with labour is-
sues—so they can go to one
place,” Wiens explained.

Another issue raised at
the roundtable was attrac-
tion and retention of work-
ers. Wiens says that the
roundtable heard a num-
ber of different solutions
from other producers there
in addressing retention is-
sues that come with the
territory of rural work.

“We had examples of

roducers who provide

ousmg, and other tech-
niques to keep people. One
employee said there was
no work on Sundays for
employees, which ~prob-
ably goes away from the
norm. But things like that
were identified to help
retain employees. When
hiring temporary workers
from overseas, you have
to provide housing, but
producers were also talk-
ing about Canadian and
Saskatchewan workers,
where they didn’t techni-
callK have to provide them
with housing, but said
that’s part of what we need
to do to attract a labor force
into rural Saskatchewan,”
Wiens says. “They had
stories of not being able
to keep employees, but
success stories came from

discussed, and

As farms have grown, labor challenges have
become greater.

things like providing hous-
ing. One success story from
a farmer near Tisdale was
that they found workers
needed family time off, so
they looked into more flex-
ible work schedules.

“It was pointed out that
when you're hiring some-
one, you need to be really
up-front about what the
job will require, and that
the job will require that at
certain times, you work
overtime. That way, you're
not dumping this on them
after you've hired them,”
Wiens adds. “We had one
person saying it's impor-
tant to be up-front, so that
when you get people, you
are not losing them right
away—trying to match the
expectations of employer
with the expectations of
the employee. That was
people

LAKESHORE

MILLS

® 2x8x16
e 1x6x16
® Bull Rails

ROUGH LUMBER

BOX 1288 - ROBLIN, MB
ROL 1PO

® 2x6x16 Fence
® 2x6x16 Clear
¢ Edged Wind Board

Call David 204-937-0988
or George 204-937-7600

thought it was important.”

Wiens says there also
needs to be a shift in how
the public, and those con-
sidering jobs in agriculture,
think about the industry.
Some issues of attraction
and retention may stem
from the image of farm
work as being long days of
hard work in the field, and

cpsagu.ca

CPS Moosomin
Contact: Phil Hunter,

little else. Wiens says that’s
not true anymore.

“We think of agriculture
as just primary produc-
tion—I'm going to be on
combine, I'm going to be in
a feedlot, we think of it as
hard dirty work. Agricul-
ture is much broader than
that—it’s about research,
agronomics, heavy dutﬁ
mechanics, it's so mucl
more. You can get careers
in agriculture and it's not
just about a guy working
16-hour days in the fall,”
Wiens says. “As farms get
bigger—the average farm
size is over 2,000 acres, and
we hear more and more
about guys with 30,000 or
40,000 acre farms, that re-
quires equipment repair,
human resources, and so
on, so the careers are much
broader. We have to think
of agriculture from a career
point of view.”

Wiens says an impor-
tant part of the roundtable
was connecting producers
with other producers to
find solutions. From the
Ministry of Agriculture’s
perspective, the next step

Kristine Sauter or Britteny Schwanke

Phone: (306) 435-2521

PLANT MUTATION | SEED | CAOP PROTECTION | FUEL | STORAGE & HANDUING | ECHELON

is streamlining ~informa-
tion and improving online
resources for producers
who were asking for easier
access to the resources they
need.

“How do we getinforma-
tion out there, that was the
key thing—as the govern-
ment develops new web-
based services, we want to
have linkages to workforce
issues, the regulatory sides
of things, wﬁat’s happen-
ing with OH&S, work-
ers’ compensation, we're
looking at best practices,
and working closely with
CAHRC,” Wiens says. “So,
our biggest goal is making
sure if a producer 1]Nl)hones
us, we can pomt them in
the right direction, we can
point them to program-
ming so they can make bet-
ter decisions.”

This is the first time the
Ministry of Agriculture
has held such a round-
table, and the hope is to
hold others in the future,
to continue to gauge and
understand the challenges
producers are facing with
labour in the future.

¢ -
Produc.r;sg @
Services

Stop in for all your
hydraulic hose needs

BUMPER TO BUMPER

Auto Parts Professionals

ROCANVILLE, SK 306-645-2112

LANGENBURG, SK 306-743-2332

NEMCO -

LUBRICANTS & CHEMICALS
Hyboy
Sprayer Guard
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Lots of issues to consider when deciding on grain storage

When delivery space is
tight at the grain elevators,
producers who can deliver
grain immediately, no matter
what the weather is doing,
have a distinct advantage
over those who can’t. That's
part of why grain, oilseed
and cash crop producers
across Canada are grow-
ing their storage capacity in
centralized, all-weather loca-
tions.

Canadian grain farmers
have always liked to store
their production on the farm.
Since grain Erices are tradi-
tionally at the lowest point
of their commodity cycle
during harvest, being able to
deliver later in the year often
means better returns.

At one time, producers
liked to have grain storage
on every significant parcel of
land, says Lyle Muyres, Vice-
President of marketing at
Corr Grain Systems in Regi-
na. Today, 20,000-acre farms
aren’t uncommon on Prairie
farms. Farmers want to store
all their grain in one location
so they can more easily man-
age it. Many use grain bags
to temporarily store grain in
the field during the harvest
rush and then move it to
their central storage location,
where it’s simpler to keep a
close eye on its condition.

“Size needs to be deter-
mined by the variety of crops
you are growing today and
leave some flexibility for the
future.”

“Alot of the reasons farm-
ers are improving grain stor-
age and handling systems re-
late to logistical and human
resource efficiency,” says

Terry Betker with Backswath
Management in Winnipeg.
“Some farmers are running

three or four combines and
harvesting four or five thou-
sand bushels an hour, so us-
ing big bins saves them a lot
of time.”

Lease versus buy

Betker says there are good
economic reasons for pro-
ducers to match their grain
storage to the size of their
combines, grain cart and
trucks. Centralizing grain
storage improves the logis-
tics of trucks coming and go-
ing. It simplifies the opera-
tion, because you don’t need
to run to different yard sites
when it’s time to deliver.

Most producers installing
new grain storage systems
lease them.

That's because leasing a
bin system can have a large
tax advantage over buy-
ing one, says Tere Stykalo,
MNP’s southern Manitoba
ag leader based in Dauphin,

an.

“When a producer pur-
chases a bin, they can only
claim a capital cost allow-
ance at a rate of 10 per cent
per year on a declining basis.
In the first year it’s only half
that rate, or five per cent.”
Stykalo says. “So, on a sim-
ple $50,000 dollar bin pur-
chase they’re only able to de-
preciate $2,500 the first year
and $5,000 a year after that. If
they took a five-year lease on
a $50,000 bin, though, they
could claim a $10,000 a year
lease deduction.”

“These are very simple
figures that I'm using as an
example only,” he explains.
“There is a small buyout at
the end, but there sometimes
are major tax advantages to
leasing versus buying.”

R.J. GERVIN pvm

TERINARY CARE FOR ALL SPECIES

Regular Hours:
Monday - Friday: 8:30 a.m. - 5:00 p.m.
Saturday: 8:30 a.m. - 12 Noon
24 Hour Emergency Service

98 Cook Road -

306-435-3979

Moosomin, SK

Have a master plan
According  to  Muyres,
the first thing to consider is
where you're going to put
your new bins. Keep in mind
things like elevation, proper
drainage and, of course, fu-
ture expansion. Just because
an area might work with the
trucks and handling equip-
ment you're using today
doesn’t mean it will work
with the bigger equipment
you might use in the future.

Everyone has put grain
storage in the wrong spot or
in too low an area at some
point, he says.

“Get it up in an area where
there isn’t water pooling/ not
only where you put your
bins but also where your
equipment is going to be
during haul-out.”

Selecting the right sized
bin can be tricky too, because
it will vary from one opera-
tion to the next. He believes
size needs to be determined
by the variety of crops you
are growing today and leave
some flexibility for the fu-
ture. Those who grow ten or
twelve different crops choose
to have more, smaller-capac-
ity bins, while those who
grow large volumes of just
two or three crops tend to
build big ones.

“You want to be able to
set up your auger or con-
veyor into a bin and not have
to move it for two or three
days,” he says. “So whether
it's 20-, 30- or even 50-thou-

sand bushel bins, pick a
size that minimizes moving
equipment at harvest. Then
on the draw side it will allow
either you or custom haulers
to draw grain out very effi-
ciently.”

Use available tech
As bins on farms get bigger,
though, producers are increas-
ing the risk of catastrophic
financial loss from spoilage.
That's why nearly all produc-
ers install monitoring sys-
tems, along with aeration and
other systems, to manage the
condition of their grain.

“It's important you buy
the right aeration and moni-
toring technology for your
new bins,” Muyres cautions.
“Don’t pick a particular sys-
tem just because your neigh-
bour has it. Pick the one that
will work best with the size
of your system to condition

—LWF—
CONSULTING

« 250 Trackhoe and Tracked
333E JD Skidsteer Services

« Base Gravel & Screened Gravel

* Brush Mowing up to 4" trees

« Portable Gravel Screening
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can do bigger

« Fence lines overgrown with trees
* Narrow roadways that need to be

* Overgrown hedges in your yard that

* Machine is rated for 8" trees but it

'BERGMAN BRUSH MULCHING

Farmers, Ranchers, Landowners...
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« Unwanted sloughs full of willows and (§&
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Twin Valley

VISIT ONE OF OUR THREE GREAT LOCATIONS IN ELKHORN!

Elkhorn Agro Centre

204-845-2438

Dry Fertilizer

Crop Protection
Seed

Custom Application
Rental Equipment
Agronomy Services
Anhydrous Ammonia

your grain.”

The technology is evolv-
ing quickly. Witﬁ the new-
est systems, you can moni-
tor your grain while you are
away from the site. If the
temperature in a bin starts to
climb, the system will send
an alarm to your smartphone
and let you control the fans
from your mobile device—
even if you are out of the
country.

Get expert help

“If you're thinking of
building a new grain han-
dling facility, I recommend
you work with a grain man-
agement specialist,” Muyres
says. “You can do it on your
own, but a specialist can

help walk you through the
numerous options out there.

“It's also important to
make sure that whoever
is installing your bins has
the expertise you need,” he
adds. “Lots of great product
gets set up by subpar install-
ers. It's no different than if
you build a house: the qual-
ity of the person who builds
it is probably as important
as the quality of the product
you buy.”

When you have the right
storage capacity at your
farm, you stand a much bet-
ter chance of being the guy
at the terminal who can
make just-in-time grain de-
liveries for the best return
possible.

PRODUCERS

MOOSOMIN

Phone
306-435-3329

A SALUTE TO AGRICULTURE

| am pleased to extend my thanks
to our agricultural community for the
important role you play in our
province’s economy.

DON TOTH MLA

CONSTITUENCY

Toll-Free
1-888-255-8684

he Canadian How=To Péople.

Congratulations to the farming
community for achieving a
successful harvest season.

For the winter months ahead
we stock boots, socks, gloves,
jackets, overalls, thermal
underwear and hi-visibility
workwear from suppliers

! Carhartt, Tough Duck, Red Wing,
Baffin, and Watson Gloves.

Monday-Friday = 9 am - 6 pm
Saturday « 9 am - 5 pm
Moosomin, SK = 306.435.3919

Congratulations on another

Elkhorn Home Centre

204-845-2145

Building Materials
Tools

Electrical and
Plumbing Supplies
Paint

Power Equipment
Lawn and Garden
Sports and Leisure

great harvest season!

Twin Valley Co-op is proud to serve our
local agriculture community year-round

Elkhorn Grocery

204-845-2428
* Meat Department
* Fully Stocked
Fresh Produce
 Fresh Bread
o Special Orders
e Liquor Vendor
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Pierson Agro Centre
13 Broadway Street © Pierson, MB
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Virden Agro Centre
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204.748.2843
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the wild this fall!

Be prepared for a new hunting season by
checking out our hunting and winter clothing!
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From the wicked windchills
of winter to the humid hazy
days of summer .

SURROUND
YOURSELF

|| WITH THE INSULATION
THAT OFFERS YOU MORE!
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* Fire resistant

* Does not impose a health risk

* No “possible cause of
cancer” labels

* First building product to carry
the “Environmental Choice”
logo

Lifetime Guarantee * Fast & Efficient ® Free Estimates

* Reduce your heating system
by 30-40%

* No condensation problems

* Mice and rodent resistant

¢ Higher R value per inch

* Excellent acoustics —
a quieter environment
* A draft-free environment
* WallBAR in-wall and attic
insulations

Contact any of our clinics for all
your herd health needs:

o Pregnancy Checking

(Ultrasound and manual)

o Cow/Calf Vaccines
o Calf Castration

Book Yours Today!
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Dr. Clarke Hill, D.V.M.

Dr. Christine Ewert-Hill, D.V.M.
Dr. Monica Schott, D.V.M.
Dr. Rafael Pineda, D.V.M.
Dr. Janelle Wilson, D.V.M.

#*

Redvers #1 Service Road (306) 452-3558
Carlyle Hwy #13 North (306) 453-2446

Kipling #905 Main Street (306) 736-2516
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Combating spoilage, insects
requires vigilance

BY RicHARD KAMCHEN

Maintaining Canada’s reputation as a
high quality grain supplier requires post-
harvest vigilance in proper grain storage,
say industry groups.

Canada exports 90 per cent of the canola
it produces and another 20 million tonnes
of wheat, oats and barley every year. Grain
and oilseed industry groups say customer
demands mean providing a clean product.

In order to avoid spoilage and insect is-
sues, both the Canola Council of Canada
and Cereals Canada advocate cool and dry
storage. Both are involved in Keep it Clean
campaigns that provide farmers best stor-
age practices. Cereals Canada adds farmers
should regularly check their storage units
for heating, spoilage, insect infestations
and any otﬁ’er problems.

When it comes to spoilage, “we’re mea-
suring in parts per billion, not just looking
for moldy grain,” says Cam Dahl, presi-
dent of Cereals Canada. He notes it doesn’t
take many affected seeds to have a vessel
rejected.

“It's not just export customers, it's also
the Canadian Food Inspection Agency
and Health Canada,” Dahl says. “There’s a
greater ability to test, and there’s increased
scrutiny.”

“Once you've hit the point of spoilage,
it’s pretty much trash,” says Brent Elliott,
infestation control and sanitation officer,

Canadian Grain Commission. Spoiled
grain can even be rejected as feed grade.

CGC advises farmers to check the tem-
perature of their grain every two weeks
and at least every month.

Insects can also become an issue, and
CGC has a zero tolerance policy for live in-
sects in stored grain.

The CGC urges farmers first ensure their
bins are clean and free from grain residues
that can harbour or attract insects, most
likely to be found in warm, moist pock-
ets. Maintaining grain temperatures below
15 C and keeping grain at the appropriate
moisture content also helps keep insects
out. The latter depends on crop type, and
wheat, for instance, should be at or below
14.5 per cent moisture content.

Insects could be grain feeders, fungal
feeders or predators of these insects, and
appropriate control methods depend on ac-
curately identifying the pests.

The CGC advises farmers to sample
grain from the core at a depth of 30 to 50
centimetres (12 to 20 inches) from the sur-
face. A magnifying glass can be helpful
while sieving the samples or examining
small portions.

“Once it’s in the bin, you can’t just forget
about it,” Elliott says. “We have this advan-
tage in the Canadian Prairies of this cold
weather that does not help insects at all,
and a little bit of aeration goes a long way.”

FINANCE YOUR CATTLE TODAY!

“We Finance Bred Heifers, Cows, Pairs, & Feeder Cattle”

BREEDER PROGRAM:
e 3 &5 Year Loans
e Variable (Prime + 1%)
& Fixed Rates
* 15% Security Deposit

Limited Insurance of
$3.50/hd

Annual Payments on
December 1st
Finance Caps Apply

COW/CALF PROGRAM:

e 3 &5 yearloans on
cow portion, 365 day
loan on calf portion
Variable (Prime + 1%)
& Fixed Rates
15% Security Deposit

Limited Insurance of
$3.50/hd on Cows &
$2.50/hd on Calves
Annual Payments on
December 1st

First Year Cow Payment
is Interest Only!
Finance Caps Apply

FEEDER PROGRAM:
365 Day Loans
Variable Rate of
Prime + 0.5%

10% Security Deposit
Limited Insurance of
$2.50/hd

Up to 100% of
Market Value
Finance Your Own
Home-Raised Heifer
Calves, and then roll
them into the
Breeder Program

Association fees of 1.75% on Livestock Purchases
Annual Renewal Fees on all Breeder 3 & 5 Year
Contracts Apply (Dec 1st)

CALL FOR MORE INFORMATION ON PROGRAM DETAILS!
CALL TO BECOME A MEMBER TODAY!

ONCE A MEMBER, ALWAYS A MEMBER!
WILLOW CREEK CATTLE CO-OP

In Alliance with FCC

Box 524, Nanton, AB TOL 1RO
Office Hours: Tuesday, Wednesday and Thursday
(8 a.mto 5 p.m.)

Secretary: Kate Cooledge
Phone/Fax: 403-646-5480
edgecoservices@hotmail.ca
(Nanton, AB)

Supervisor: Clayton Powlyk
Phone: 306-434-9947
clayton.powlyk@gmail.com
(Moosomin, SK)
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“We Want To Satisfy You"

radley
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cSon Ltd.

est. 1946

2015 Chevrolet Cruze LT
1.4L Turbo, My Link, Auto Trans,
Power pkg, Remote Start, Wifi,
Back Up Cam, Cruise Control

$23,585 MSRP
- $1,600 Bradley’s Discount
- $3,000 GM Rebate
- $1,000 Loyalty Rebate

year
5 year Roadside Assistance
5 year Remote Link

2015 GMC Sierra SLE Dbl Cab 4X4
4.3L DI V6, Chrome Boards,
Auto Trans, Trailer Pkg, Spray In Liner

2 year Maintenance
5 year Roadside Assistance
5 year Remote Link

$46,550 MSRP
- $2,370 Bradley’s Discount
- $8,630 GM Rebate
- $1,000 Loyalty Rebate

2016 FULL SIZE

2016 GMC Yukon
SLT 4WD

2nd Row Buckets, Navigation, Sunroof, Power
Lift Gate, 20" Chrome Wheels, Heated 2nd Row,
Heated/Cooled Front Seats, Max Trailer Pkg,
Black with Cocoa/Dune

2015 GMC Sierra SLE Crew Cab 4X4 .

5.3L Kodiak Package, Chrome Boards, - $2-600 Bradley’s Discount
Heated Seats, Trailer Pkg, Rear Camera
2 year Maintenance

5 year Roadside Assistance
5 year Remote Link

$50,655 MSRP
- $7,100 GM Rebate
- $1,000 Loyalty Rebate

SUV’S IN-STOCK
_ _-_ N

=51
2nd Row Bench Seat, Navigation,

Heated Leather Seats, Max Trailer Pkg,

Bose Stereo, My Link
White with Black

2016 Chevrolet
Tahoe LT

1-800-209-4628)

INWWBRADLEYGM.CA\

| OSMAN

APA I'\'_‘l_ ¢

of real estate, business
estates.

handling legal matters.

cost effective strategies.

We are a full service law firm practicing in the areas

We have specific knowledge to assist you with all of
your agricultural needs including land transactions,
financing and mortgages, estate and succession
planning and the business of farming.

We believe in quality work and client satisfaction.
We are proud of our team and our team approach in

Our lawyers work together along with our professional
support staff to ensure co-ordinated, time saving and

We would be happy to serve you at our main office
located in Moosomin or one of our branch offices in
Kipling, Redvers or Wawota.

PLEASE CONTACT OUR MAIN OFFICE
FOR AN APPOINTMENT

Moosomin

306-435-3851
1103 Broadway Avenue

~

law, estate planning and
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Survey looks at public attitudes towards ag

BY JuLiA DiMa

A recent survey found overall positive
views of agriculture in Saskatchewan. The
Ministry of Agriculture submits 10 ques-
tions about the public perceptions of ag-
riculture into a survey done by Insightrix
Research. There were 807 respondents,
with a mix of rural and urban respondents,
with 59 per cent residing outside of Regina
and Saskatoon. The intent of the survey is
to examine the public perception of mod-
ern agriculture in Saskatchewan.

“We use it as a tool to benchmark our
progress. One of ministry’s strategic pri-
orities is improving the public perception
of agriculture, so we need to have a way to
measure success,” explains Krystal Aulie,
a provincial agricultural awareness spe-
cialist with the Ministry of Agriculture.
“When we first launched our agricultural
awareness initiative and related program-
ming, we conducted a survey, and now
we've done one each following year,
and now we have three years of data to
watch how attitudes and perceptions have
changed over time.”

The questions asked range from ask-
ing the public about their overall views
on the role of agriculture in Saskatchewan
to their views on the technologies used in
farming practices.

Aulie says that the survey found that
overall, the public has a positive view of
the role of agriculture in Saskatchewan.

Over 85 per cent of respondents felt that
agriculture drives Saskatchewan’s econo-
my, that the agriculture is modern, it's a
global supplier of safe and nutritious food,
and it’s important that farmers have free-
dom to operate using accepted farming
practices in Saskatchewan.

Aulie says they plan to take one of the
positive aspects of the survey, and make
it the feature of this year’s agriculture
month, which is October.

“There were questions around Saskatch-
ewan farmers and ranchers being good
stewards of the land, sustaining the envi-
ronment for future generations. We had
75 per cent agreeing with that statement,
so that is something we get to celebrate,
that will be our focus this month—stew-
ards in sustainability,” Aulie says.

* %k
ATTENTION
FARM
CUSTOMERS
* %k *

Farm Delivery

We would like to thank our farming customers for their
continued support and wish them a great harvest!

Borderland

Moosomin ¢ Rocanville  Whitewood * Maryfield

l ®
Visit us on
Facebook

This year, a new question was added,
asking respondents if they preferred eat-
ing at restaurants that serve Canadian
beef.

“We are seeing a few different trends
with retailers in Canada sourcing prod-
ucts and marketing them differently, and
before, we as a ministry want to take any
stance on what retailers are doing, we
want to make sure we are reflective of our
citizens, so we wanted to do a little gut
check on what people want,” Aulie says.

89 per cent of respondents agreed that
they would prefer restaurants that serve
Canadian beef. Aulie says that with that
information, the ministry can work with
retailers on showing Canadian products.

“We should be proud of our products,
that we do feed Canadian and Saskatch-
ewan people but also that our products are
considered prime quality products around
the world,” she adds.

One area where Aulie says there needs
to be more awareness is in some of the
technologies used in modern agriculture,
like genetically modified crops and the use
of antibiotics.

“One of the areas where we haven’t seen
as much progress as we would have liked
is supiort for genetically modified crops
and other technology that we feel are nec-
essary for feed a growing world,” Aulie
says. “In our first year, 59 per cent agreed
that ‘advancements in agriculture includ-
ing genetically modified crops are neces-
sary in order to feed the growing world.’
Last year, 50 per cent, and this year, 55 per
cent agreed with that statement.”

Aulie says it could be because the topic
of GMOs is in the media often, and is be-
ing discussed by celebrities and celebrity
chefs publicly. However, she says that in
that conversation, the voices of scientists
and producers are not heard.

Overall, the hope from the survey is to
find a way to address the gaps in under-
standing Saskatchewan people have about
agriculture.

“I think we tend to assume we have a
good understanding, and in some ways
we do, we understand the importance of
farming and ranching, but sometimes we
see that as all of agriculture, but that's real-

for Sale

For tank and pump sales or bulk fuel
delivery contact our Bulk Petroleum
Manager Mike Rotteau at 306-435-4004

www.borderlandcoop.com

ly just step one, beyond that there’s a huge
chain that gets the product to our plates,
and it's an understanding of all those
steps that is going to be really important
for understanding our industry,” Au-
lie says. “But what we are realizing, and
what producers are realizing is we need
the consumers—no matter where they are,
whether that be in Regina, Toronto or In-

dia—to understand what we do and why
we do it, because they ultimately grant us
the social license to operate the way we
are, using the tools and teclmologles that
we need to feed a growing world.”

Aulie says the Ministry of Agricul-
ture will have another survey in the
SErmg to see how the mentalities have

anged

| wiatet forward

premium on your .«
canola grain
when you pu

iy

canola

INBIERLS LIMEIAR e e

on select purchases
| ‘of crop protection

whedt

Fuel Storage Tanks

- smmpen e

306-435-3825

306-435-2642

306-435-3785

Rocanville Grocery

306-645-2160

306-645-2152

Moosomin -

Moosomin Marketplace
Moosomin Home Centre

Moosomin C-Store

Rocanville Home Centre/C-Store

Maryfield
Whitewood - Rocanville

Rocanville Cardlock
306-645-2900
Maryfield Cardlock
306-434-7557
Whitewood Grocery
306-735-2412
Whitewood Home Centre
306-735-2414
Bulk Petroleum Office
306-435-4004
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A group of cattle on a farm near Moosomin
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Ag program enrollment thrives E TT CR
BY NEIL BILLINGER students coming from other  sciences and renewable re- MMA EE I <

The fastest growing en- countries. China and India  source management. Buhr
rollment at the University lead the way, followed by a  says all of the programs are
of Saskatchewan is in the variety of African nations. strong and growing.
College of Agriculture and The dean of the college, A challenge is finding
Bioresources. Mary Buhr, says the inte- space and teaching resourc- RED ANGUS -

Student numbers are gration can pay dividends es for College of Agricul- Bulls and Females for sale by private treaty.
up 11.5 per cent over last down the road. ture and Bioresources stu-
year—well above the 0.6 “You had a classmate dents who now account for S - -t e j—"

per cent increase record- from India and now you approximately seven per
ed for the university as a are part of a business that cent of total enrollment at
whole. It’s also the latest in ~ wants to do some exports the University of Saskatch-
a string of similar increases in a different part of the ewan.
over the past five years. world,” Buhr says. “So “We are adding extra sec-
There are more than 1,100  you call up that classmate. tions to classes as well as
undergraduate  students What we are doing is pro- extra lab sections,” Buhr
pursuing bachelor degrees viding an international says. “We are teaching in

and another 275 graduate cadre of connections that classrooms all across the ol e ‘ ? ; ] .f‘h i &
students enrolled in Mas- makes everything work a campus because our class- — . - =
ter’s and PhD programs. whole bunch better.” rooms here (in the agricul- :
The U of S College of Ag- Canadian and interna- ture building) are not of a Mark’ P mela’ Matthew & Emlly Wushke
riculture and Bioresources  tional students have a wid-  sufficient size.” Box 805, Whitewood, SK S0G 5C0
in Saskatoon has a distinct  er selection of educational Buhr points out that . .
international flavor with 11 opportunities with relative- nearly every graduate in H: 306-735-2805 VC' 306-735-7980
per cent of undergraduate ly new degree programs in the college finds employ- wushkemd@yahoo.ca

and 50 per cent of graduate  agribusiness, animal bio- ment.

WE SELL SALESI SALES SELL USH
ROSS TAYLOR AUCTION SERVICE

P. e v i ' o MURRAY RANKIN AUCTIONS
3 M T BEEF . TWO OF THE LEADING FULL-TIME AUCTION COMPANIES
IN SOUTHWESTERN, MB AND SOUTHEASTERN, SK.
THINKING OF AN AUCTION SALE? CALL US!
ha s_“l’l’“es Inc. =
Specializing in Beef Nutritio '

; A L L DISTRIBUTOR OF:;

= Netwrap

We are FULL-TIME, FULL-SERVICE local auction companies, who will provide that
personal touch to your sale. BOOK EARLY to be included in our extensive advertising

PR OD UCTS i fii::i?szlamc &GrainBags | package, which inciuce:

: * Upcoming Ag Days * Full Color Spring Catalogue e Paper ads in all major
DELIVERED J - Hay&Silage Inoculant in Brandon « Full Color Sale Flyers and local newspapers
. = - Feed Testing * Redvers Trade Show « Radio ads on 4 radio
stations

CONTACT OUR SERVICE INCLUDES:

David Moffatt « Same-day Guaranteed Settlement » Mobile Catering Service  FCC Financing available on
* Pre-Sale Setup _ * Free Consultations machinery over $5,000 on
Cell: 306-435-9245 [ o o st ot
Home: 306-435-2019 « Mobile Sound System « Licensed Livestock Dealers auction needs
sdmoffatt@sasktel.net
Box 24 WE CARE BEFORE, DURING AND AFTER YOUR AUCTION!
Moosomin, SK VISIT OUR WEBSITE:

WWW.ROSSTAYLORAUCTIONS.COM
For a no obligation consultation, please call

TOLL FREE 1-877-617-2537

Ross: 204-522-5356 ¢ Murray: 204-534-7401 e Brock: 204-522-6396
License# 1300 (MB) 909917 (SK)

SOG 3NO
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Getting to the
bottom of low protein

BY WENDY ScHATZ LEEDS

Harvest timing always brings the ques-
tion: “Why is my wheat protein lower
than my neighbors?” Debunking the cof-
fee shop talk and getting to the bottom of
low protein requires an understanding of
several variables on your farm.

Simplistically, low protein is the result
of insufficient available nitrogen. There
must be enough nitrogen in your system,
both soil and applied fertilizer, for your
targeted yield. Any extra nitrogen then
has the potential to go to protein. A good
rule of tﬁumb is that one bushel of wheat
needs 2.5 bushels/Ib of nitrogen. So a 60
bushel yield at 13.5 per cent protein will
need 150 Ibs of nitrogen both from soil and
applied fertilizer. Yield and protein work
inversely to each other. In a productive
farming operation, agronomists like my-
self use yield and protein as a gauge for
crop use of nitrogen. For instance if you
have applied sufficient nitrogen for your
yield target and are experiencing lower
yields and higher protein, there were
bushels left on the table. If you achieved a
higher than targeted yield but low protein
then more nitrogen is needed to satisfy
the equation. If you have reached your
targeted yield and have 13.5 per cent pro-
tein, you have often efficiently used your
resources.

Simplistic moves to a bit more compli-
cated when you add the following vari-
ables to the equation.

Soil nitrogen: Soil tests to 24 inches help
to understand the nitrogen at depth that a
plant can grow and access. Soil tests also
give an indication of how much addition-
al nitrogen is needed to be applied.

Organic matter: Organic matter indi-
cates the amount of nitrogen that can be
mineralized from the soil and available to
your crop—often later in the season when
more nitrogen is going to protein.

Varieties: Some wheat varieties are more

predisposed to slightly higher protein.

Balanced nutrients: Increasing only ni-
trogen without looking at phosphorus,
potassium and sulfur levels is not ideal.
A balanced fertility program leads to the
best yield potential. Sulfur is a critical part
of protein production in the plant. In ce-
real crops applying a 10:1 ratio of nitrogen
to sulfur is a good practise.

Economics: It will take 30 - 40 Ibs of ni-
trogen for a one per cent protein increase.
If protein spreads are not great it may not
pay to try to increase.

Moisture/environment: Mother Na-
ture’s wild card in determining the true
genetic yield expression of the plant—ef-
fecting all aspects of nitrogen utilization
in the equation.

One strategy to boost protein if growing
conditions are good is a split application
of nitrogen. Top dressing extra nitrogen
before the flag stage may lead to bo
yield and protein bump. Top dressing at
boot to heading may just lead to a protein
bump. New research is being conducted
in collaboration with John Heard (Mani-
toba Agriculture, Food and Rural Devel-
opment) and the Manitoba Wheat and
Barley Growers Association. New higher
yielding wheat varieties we will see com-
ing to the market will generally have a
lower protein content. They are looking at
top dressing later in season to boost pro-
tein levels following the 7-10-20-30 rule.
Application seven days post fusarium
fungicide timing; 10 U.S. gallons of 28-0-
0 and 10 gallons of water; spraying when
temperatures are below 20 degrees Cel-
sius; and 30 Ibs of nitrogen.

1 hope this quick insight into protein
helps your production decisions on the
farm. Have a safe and prosperous harvest!

Wendy Schatz Leeds, P.Ag, CCA is Lead
Agronomist at Sharpes Soil Services Ltd. in
Moosomin.

EMBRACE
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St Lazare Tire Ltd

354 Main St N (204) 683-2290

Committed to quality « Known for our service

Hours of Operation Mon-Fri 8:00am - 6:00pm

ober 5 to December 15, 2015
mail-in rebate
WHEN YOU BUY
4 MICHELIN® TIRES

PASSENGER OR
LIGHT TRUCK TIRES ONLY
SEE CLAIM FORM FOR DETAILS.

B icueuncanson

5
=
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Equipment Rentals . Flexible Investment (Financing) Options .

TRUST IN SHARPE'S FOR ALL YOUR CROP PRODUCTION NEEDS

TRULY INVESTED IN
CANADIAN AGRICULTURE

WHITEWOOD AG BUSINESS CENTRE
306.735.2626

RICHARDSON

PIONEER

www.richardson.ca
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Harvest mostly complete across Saskatchewan

Cool and wet weather during the week slowed down
harvest operations. Sixty per cent of the 2015 crop is
now combined and 28 per cent is swathed or ready to
straight-cut, according to Saskatchewan Agriculture’s
Weekly Crop Report. The five-year (2010-2014) aver-
age for this time of year is 56 per cent combined and 27
per cent swathed or ready to straight-cut.

Regionally, producers in the southwest are furthest
advanced, having 81 per cent of the crop combined.
Producers in the southeast have 79 per cent combined.
Fifty-two per cent of the crop is combined in the west-
central region; 47 per cent in the east-central region; 32
per cent in the northwest; and 34 per cent in the north-
east.

Rainfall this past week ranged from trace amounts
to nearly two inches in northern regions. Provincially,
topsoil moisture conditions on cropland are rated as 11

Let us help tell your
business’s story!

October 18-24 is
Small Business Week
in Saskatchewan, and
the World-Spectator will
be publishing a small

per cent surplus, 81 per cent adequate, seven per cent
short and one per cent very short. Hay land and pas-
ture topsoil moisture conditions are rated as three per
cent surplus, 82 per cent adequate, 13 per cent short
and two per cent very short.

Some areas experienced frost, although damage is
minimal in most cases as crops were mature. How-
ever, weather-related quality issues such as bleaching

ORIGINAI. OWNERS SAY SELL!

double garage, 50' x 100"

_ workshop, mature yard with
underground sprinklers.
Located right off pavement!

PRICE REDUCED! PRICED TO SELL!!

Great opportunity if you 16 ACRES IN CROMER w/ HOUSE & SHoP O o e e s
have been looking for an into. Private
- acreage that has it all. location 1% miles
= Includes 3 plus 2 bedroom off pavement
home with attached ‘with open view.

1,492 sq. ft. bungalow with M of Wallace-Woodworth water,
large heated workshop and bamn.
3 plus 2 bedrooms, 2.5 baths, main floor laundry.

and sprouting continue to cause concern in some areas.
While overall yields are reported to be about average,
they vary from region to region. Crop damage this past
week was mainly attributed to rain, wind and flooding.

Provincially, seven per cent of the pasture is reported
to be in excellent condition while 52 per cent is in good
condition, 34 per cent fair, six per cent poor and one per
cent in very poor condition.

NEWER HOME ON 80 ACRES

3 bedroom, 2
bathroom home
has a style of its
own! Call listing
‘agent today!

inal owner says sell!

Quarter section of land with 1 year old bam, riding arena, older 3 bedroom house

LOOKING FOR VALLEY LAND? LOOK NO FURTHER!
CALL LISTING AGENT FOR DETAILS!

FEELS LIKE COUNTRY WITH THE
CONVENIENCE OF CLOSE TO TOWN!

 4hedroom /3 bathroom

* Attached garage

* New custom kitchen

* Gas fireplace

* Completely move-in
ready

TLC throughout this home.
with atmosphere created in every room by owner is something you

can only imagine. Book your personal tour with Carla today!

business feature on
Monday, October 19 HALF SECTION FARM ENJOY YOUR HOBBIES 10 ACRES
giving local businesses JUST UNDER 10 ACRES OF COUNTRY
a chance to present LIVING IS WAITING FOR YOU [N 23 PIRN-iE SEvTIING
themselves to the + 3bedrooms e Ll
community. « 2 bathrooms
Each business that © 25 horse bam is the perfect
chooses to participate N“L:':ﬂ setup for the person wanting|
in our Small Business : workshop aplace to enjoy all your
feature will be Hall section of farmland with house, barns, covml wo'kshopand + 30’ x 48’ bam H’;m mmﬂ i"dyﬁng
showcased with a full living quarters s readyfor immedate possession. Located close to vith 6 box stalls, horseback riding, and other
page. ch’y'f:}m?;bml’fd with immaculate home and outbuildings! tac room, feed ‘small animals. Located within easy driving distance
il
The page will include a story and photos e NG e from Virden, Cromer and Reston on a private road.
on your business on the top, and a half page ad promoting
your services on the bottom of the page.
R ) ) @) R ACREA AVA AB A OR D A
The cost to participate in our Small Business feature is
$500 plus GST. Small
4 ]
. ﬂ BUSiess anl 5 i
WORLD £ suppor
b Sty partner/Sales Represe ROYAL LEPAGE
"?,‘?'{“ stores L I
B o )4 & )49 dep 0 d operated
Is your business interested in being included? arlamclean@rovyallepage.ca ovallenaaebrandon.ca
Call Kara at 306-435-2445 or e-mail world_spectator@sasktel.net
ATV/GATORS COMBINES GRAIN CARTS SEEDING EQUIPMENT
2014 JD 8251 XUV Gator 73 hrs. . -$18,900 (ES) 2004 JD 9660STS 1400 hrs. -$125,900 (OX) 2013 Brent 2096 Tires, Fully Loaded . ..$133,900 (AV) 2003 JD 1820/1910 10" SPG, Steel Pkrs, SS,
2013 JD RSX850i Gator 150hrs ... -$18.800 (ES) 2005 JD 9660STS 1800 hrs. ... -$127,000 (RA) 1998 Degelman 800........... ...$22,000 (RE) 350 Bus TBHTank52'................... .$64,900 (AV)
COMPACT UTILITY TRAGTI]RS 2002 JD 97508TS Singles, 2440 hrs . . ..$99,900 (AV) 2005 Degelman 800 Tarp ..$20,000 (RA) 2006 JD 1820 10" SPG, Arm, Steel Pkrs,
10 1026R Loader, Mower, 150 hrs s1.100 (&) 20004D 9650 1483 hrs 897700 (R€)  SPRAYERS 2009 430 Bus 1910 60’ $108.900 (AY)
2000 JD 9650W: 1800 hrs. . 892,400 (0X) 2011 JD 1870 430 Tank 56'. ... $221,000 (RE)
2009 JD 2320 Loader, Backhoe, 179 hrs. .$23,500 (AV) 2003JD 47105100 hrs.... ..$104,000 (RE) ;
2001 JD 9650W 3720 hrs ... ....877,800 (RE) 2014 JD 1870 550 BTank 56 ... $315,000 (ES)
2002 JD 4110 Tiller, 625 hrs ... S1L000 (V) 500010 gesow: §07500 () 2007 4047202200 RS, - S163000 (ES) 500 oo 1010 430 Bus TBT Tk 42 591900 (RA
LAWN & GARDEN El]UIPMENT 107500 (RA) 2010 40 430 1430 frs 5245000 (AV) us TBT Tar S91.900 (B

Farm King 720 Grooming Moweer. . ..
2008 Frontier 1072 Grooming Mower, 6F1
Frontier GM3072 Grooming Mouwer, 6Ft.
Frontier 3 Pt Disk 5 Ft ... .
2010 JD 7245 Zero Turn Mower 48" Cu( 117 hvs .
2013 JD Z445 Zero Turn Mower, 54" Cut, 117 hrs. .
2010 JD 7445 Zero Turn Mower, 54" Cut, 528 frs. . ...
2008 JD Z510A Zero Turn Mower, 48" Cut, 358 frs ...
2012 JD 7655 Zero Turn Mower, 54" Cut, 383 hrs. ...
1995 Kubota T1460 Lawn Tractor, 40" 8/B, 42"cut, weighls

Precision Pickup Headers .$7,500 - $15,000 2005 Brandt $B4000 Suspended Boom. .

4 WD TRACTORS s 2005-2011 JD 635 Flex 2002 Spray Air SB3400 Pull Type Suspended Boom ... .. ..
1985 JD 8450 20.8+38 Duals, 5822 hrs. ................$30,900 (RA)  Good Selection, Some with air reels .. _$29500-$39900 () TRACTOR BLADES
e o750 Dua, o0 S $49900 (RA) 2012 J0 640D Flox Draper. o 386,100 (RA) Degelman 7900 16", 6 way, Case Steiger 500 Mounting
1989 .JD 8760 Triples, 8100 hrs. . $44.000 (0X)  2010-2011 JD 640D 40 Draper, Sveralto choose from. .. Gal(AV) (RA) Leon 3530 14' 6 vy, J 7200 Mounts e
1995 JD 8970 Duals, 6140 hrs .. $83.500 (RA)  2009-2011 JD 635D 35' Drapers, Several to choose from. Can ; G
2013JD 9510R 972 s $369,000 (AV) 2002 JD 936D 36' Draper 522000 (Ra) HAYING EQUIPMENT
2012 JD 9560R Triples, 770 hrs $374,000 (ES)  1990-1997 JD 930R 30" Rigid, Bat & Plckup Reels Avanamess oon &Up 2001 JD 1600 Mower Conditioner
2012 JD 9560R Triples, PTO, 1585 hrs ... §380,300 (ES) 2012 Macdon FD75 45 Flex Draper. . 400 (ES) 1998 Macdon 910 14’ Hay Header. ..
2013 NH TO.560HD PTO 450 hrs. $297,000 (RA) 2009 Macdon FD70 40’ Flex Draper. .. sm 900 (RA) 1998 Macdon 920 16" Hay Header
2013 Case H 500 Powershift, Duals, PTO 810 hrs. $§311,000 (AV) 2009 Macdon FD70 35' Flex Draper. ..$59; gou (ES) 1994 JD 535 Round Baler . ...
TRACK TRACTORS 2010 Macdon D040’ . . .$489 2003 JD 567 Round Baler . ... o
2011 JD 9630T 1881 hi $325.900 (Av)  2010-2011 Macdon DGO 45 Transpuri $SB 900 869 000 (ES) 1RE) 2008 JD 568 Round Baler Surface Wrap.. . .

o R 2011 JD 568 Round Baler Surface Wi
2009 JD 9630T 2167 frs . 2013 Macdon D65 40', Transport. . +.$87,800 (0X) 568 Round Baler Surface Wrap

. $287,000 (0X)
2 WD - MFWD TRACTORS
2012.JD 7200R IVT, 2675 frs ...
2008JD 7230 4982hrs........ ..

)
1999 J0 7410 MFWD, Loacer, 8400 frs - S61.900 (0) 002 Macdon 962 30' J Adapter.
2007 JD 7520 Loader, 8500 . ... S87.900 (0X) 2004 Macdon 973 36' D Adaper
1993 J0 7800 Duals, 740 FEL, 3 pt, 11800 s - $55900 (RA)
2002 Case MX135 Loader, 6800 hrs $58,900 (RA) 1998 Shelbourne CX4 30" Stripper Header ... ...
2002 NH TV140 Cab, MPWD, Loader, 5133 frs. . $50900 (RA)

COMBINES
(Please refer to our web site for more details)

2012 JD S670 Starting at 975 Sep hrs, 5 to choose from

2012/2013 JD S680 Starting at 550 Sep Hours, 4 to choose from

2012 JD S690 Approx 800 Sep Hours, 3 to choose from

2008-2010 JD 9870STS Starting at 900 Sep Hours, 6 to choose from
2008-2011 JD 9770STD Starting at 800 Sep Hours, 6 to choose from
2007 JD 9860STS Duals, 1525 hrs ... ..$174,900 (RE]
2007 JD 9860STS Duals, 1451 hrs ...
2005 JD 9760STS Duals, 1934 hrs . ...
2005 JD 9760STS Duals, 2750 Sep hrs. .
2006 JD 9760STS Duals, 1500 hrs

2006 JD 9760STS Duals, 1771 hrs

GRAIN CARTS

AVONLEA, SK
HWY #334 SOUTH

(306) 868-5000 (306) 634-6422 (306) 483-5115 (306) 869-3000 (306) 452-3418

MOTORS AND EQUIPMENT
WWW.NELSONMOTORS.COM

2001 JD 9650STS 1713 NS
) 2001 JD 96508TS 2595 hrs.

) 1999 JD CTSII 3293 hrs.

) 1998 JD 9610 914 Pickup Header, 2531 hrs

) 1993 Case 1688 Pickup Header, 3800 hrs . ...
) 1998 Case 2388 Pickup Header, 2700 hrs . ...
) 2000 Case 2388 Pickup Header, 2100 hrs . ...
) 2005 Case 2388 Pickup Header, 2125 firs .. . .
) COMBINE PLATFORMS

) Macdon PW-7 Pickup Headers.

1990 Macdon 960 36", JD Adapter. .
1994 Macdon 960 36", Bat Reel, Transport .. .
1996 Macdon 960 36', CIH Adapter . .
1998 Macdon 960 36", Pickup Reel

1999 HoneyBee SP30 30" Draper, Crop Auger,CIH Adapter . .

GRAIN HANDLING EQUIPMENT
2009 Brandt 13x70HP Grain Auger .

2012 Brandt 13x70HP Grain Auger . ... . .
2013 Brandt 13x40 PTO, Load Out Auger, Muver New L
2004 Brandt 13x70XL Grain Auger
2005 Brandt 13X70XL Grain Auger . . .
2009 Brandt 13x90XL Grain Auger
2010 Brandt 13x30HP Grain Auger ...
2005-2013 Brandt 1545LP Conveyors .
2010 Brandt 1585 Conveyor ....... L
2008 Westfield MKP130-111 Grain Augev

2010 Sakundiak HD8x1400 Grain Auger w/mover....... ..
2013 Sakundiak TL10-1000 Grain Auger 36 hp Kohler & Mover§16,900 (AV)
2009 Sakundiak 10x1200 Grain Auger. .................

1999 Bourgault 1100 Tarp.. .

..$98500 (ES)
..$83000 (0X)

$40,000 (AV)
...857,000 (RA)

..$37900 (RE)
..$58400 (RE)
869500 (AV)
$115900 (RA)

2007 JD 4930 Raven Auto Boum 2001 hrs e
2009JD 4930, 1412hrs ...........
(2) 2011 JD 4930 1800 - 2000 hrs

(6) 2012 JD 4940 596-1491 hrs .
2013 JD4940642hrs.........
2008 Case 4420 2340 hrs ...
1997 AG CHEM 854 100 ft Boom 3t .
2013 Rogator RG1300440hrs .............
1996 Spray Coupe 3630 80, 2500 hrs ...
2006 NH SF115 Pull Type, Suspended Boom

$19,000 - $26,000

...$8,100 (ES) 2006 New Holland BR780 Round Baler Twine . .
...§7,500 (ES) 2003 New Holland BR780 Round Baler . ...
..$7,500 (RE) 2002 New Holland BB940 Square Baler. . .. .

..$10,100 (RA)
..$12800 (RE)
§25.900 (ES)
.$22,500 (RA)
... $22000 (RA)

SP WINDROWERS

2011.JD A400 36' Header 312 frs. ..
2012 JD A400 36' Header 302 frs. . .
2011JD D450 40’ Header 780 frs

2004 JD 4895 36' Header 1985 hrs. . .
2008 JD 4895 36" HoneyBee 1958 hrs. L
2001 MF 220XL 30" Header 1931 frs ...
2009 MF 9430 30" Header 1820hrs . .
1990 Versatile 4750 30' Header . . .
2010 Macdon 150 35" Header 1380 hrs

2012 Macdon M155 40° Header 280 frs . ...
2001 Macdon 2952 30 Header 2800 hrs.. .. ...
2002 Macdon 2952 30' Header 3500 hrs.
SEEDING EQUIPMENT

2008 JD DBBO 36 Row Corn Planter, 20" Rows 60",
1998 JD 1820/1900 10", 340 Bus Cart 45

1999 JD 1820/1900 430 Bus Cart 60"

...$12,900 (0X)
..$17,700 (0X)
$17,600 (AV)
$12,900 (ES)
~....$9.900 (RE)
..$16900 (RA)
+.$16200 (AY)
- $13.900 522,700
..$22500 (ES)
$16,500 (0X)
.$11,000 (RE)

$13400 (ES)
2003 JD 1820/1910 10° SPG, S8, Arm,

..§29,900 (Av)  Rubber Press, 430 Bus TBH Cart 60'. . ..

ESTEVAN, SK
HWY #39 WEST

O0XBOW, SK
HWY #18 WEST

. 1$262,000 - $281,000 (AV)
- $332,000 - $369,000 (AV, ES, RA)

2012 JD D450 40° Header ATU, Hyd Rollers, Low Hours.

2002 JD 1820/1900 10", Arm, Rubber Packers 45 ........

2004 JD 1895/1910 430 Bus TBH Cart 42" . .. ..$107,900 (0X)
2010 Bourgault 3310 76 ft, Double Shoot,
Agtron Monitors

2011 Bourgault 3310/7700 Loaded 66"
2010 Bourgault 3310/6550 66" .

2012 Bourgault 3320/6550 65" .

2013 Bourgault 3320/6550 65", 3 |u chnose Ymm
1997 Bourgault 4350 Seedcart .

1999 Bourgault 4350 Seedcart .

2003 Bourgault 5350 Seedcart

2001 Bourgault 5350 Seedcart . .
2001 Bourgault 5710 w/6450 Cart 53'. .
2003 Bourgault 5710 w/5200 Tow Between Tank 53,

..§214,900 (AV)

+.8265,500 (AV) $159,000 (AV)

..$309,900 (RA)
$245,900 (RE)
$333,900 (RE)
$339,900 (RE)

69,0000 (0X)
524,000 (£8)
...$59,900 (RA)
..$356,000 (RA)
..$32,000 (ES)
$24,900 (AV)
..$22,000 (RA)
$15,000 (ES)

$29,000 ()
$112,000 (AV)
961,500 (RA)

2003 Bourgault 5710 4300 Cart 50'... . ST7.400 (ES)
$35.900 (AV) 2005 Bourgault 5710 5440 Cart 0. 596,500 (RE)
$24,000 (AV) 2005 Bourgault 5710 6550 Cart 60" $119.900 (ES)

Bourgault FH36-42 315 Tank 40° $16,000 (0X)
$11.000 (RA) 1994 Flexicail 5000 2320 Tank 40" ... $29500 (ES)

1994 Flexicoil 5000 2320 Tank 40',.. $29500 (RA)

1997 Flexicoil 5000 1330 Tank, NH3 K\IB
1997 Flexicoil 5000 3450 Tank 57 .

2008 Seedhawk 6612 400 Bus, 2600 quu\d Tank 66"
2012 Seedmaster SXG550 12" Spacing, Double Shom
Sectional Control, 550 Bus Cart 70 .

$247,900 (ES)

310.900 (ES) 2009 Seedmaster TXB70-12 12", JD 550 Cart 70' $279,000 (RA)
..$10,000 (RA)  MISC EQUIPMENT
..$27,900 (RA) 1993 Inland DA92 92", 3pt Snowblower ... ..81,900 (ES)
2005 Schulte 9600 96", 3 pt Snowblower. . . . ..$4,900 (AV)
..$110,000 (Av) ~ Schulte SDX110 Snowblower ... $8,400 (RA)
..$122,900 (RE) 2012 Schulte SDX117 Snowblower $12,900 (0X)
$137,900 (AV) 2002 Highline 7000 Bale Processor. . $8,500 (RE)
..$142,900 (AV) Highline 8000 Bale Processor ............. $8,900 (RE)
..$75,400 (RE) 2009 Highline 8100 Bale Processor. $13,900 (RA)
..$62,600 (RE) 42’ Ezee-on 4600 Tandem Disk . $46,900 (ES)
..$39.400 (ES) 2013 FreeForm PT2000 Pull- type 3wam Rol\er §3,500 (ES)

72,700 (RA)
..$12900 (ES)

..$161,000 (ES)
851,000 (AY)
$56,000 (AV)
$63,900 (RA)

76900 (AY)

REDVERS, SK

RADVILLE, SK
HWY #28 HWY #13 EAST
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What do customers want (and why it matters to you)?

What do customers want when they buy Canadian wheat?
Cereals Canada and the Canadian International Grains In-
stitute (CIGI) recently commissioned an internationally re-
nowned market research firm, LMC International, to answer
this question. Why should you care about the answer? Be-
cause it will impact your future bottom line. And because
your check-off dollars may be going to go to support the in-
dustry’s response.

One of the foundational findings in the LMC report is
that Canadian wheat faces a significant freight disadvantage
when compared with the rest of the world. This is not a sur-
prise. Canada does not have a Mississippi River system. We
don’t have our production areas clustered within trucking
distance of our ports like Australia or the Black Sea region.
It is 1,700 kilometres from the middle of Saskatchewan to ei-
ther the West Coast or Thunder Bay. We can’t change our
geography.

We know that Canada will almost always be at a freight
disadvantage and therefore a step behind in price sensitive
markets. This means our wheat has to compete on more than
just price. So what do customers pay extra for?

LMC found that the Canadian wheat brand is known for
superior protein content and quality, consistency and cleanli-
ness (small dockage and small amount of other grain). This
is especially true for Canadian Western Red Spring (CWRS)
and durum wheat.

Customers paying more for a branded product is the good
news. But while our reputation as a consistent supplier is

MEAL INCLUDES:
12" Pizza
10 Piece Bucket of Chicken
Medium Fries

1201 Park Avenue
MOOSOMIN, SA

306-435-3371

strong, it has taken a hit in recent years. Consider the trans-
portation crisis of 2013/14. Canada simply cannot afford to
see this crisis recur.

e countries where Canadian wheat is differentiated (or
branded) are important to a farmer’s bottom line. These in-
clude long standing customers like Canada, the U.S. and
Japan for CWRS or North Africa for durum. The Canadian
value chain needs to take the steps necessary to ensure that
we keep these customers happy. This is another point em-
phasized in the LMC research. Current action includes steps
that have resulted in a recovery of CWRS gluten strength and
measures that will keep this key quality parameter at levels
that good customers have come to expect.

The LMC report also tells us that these strong tradition-
al markets for Canadian wheat and durum are not growth
opportunities. So if the Canadian wheat industry wants to
grow—and we all want to see growth—we are going to have
to do more than just preserve the good customers we have
today.

ere are the growth opportunities? West Africa, South

: saskfsa
© @

America, south Asia and the Mid-East. The market research
noted particular opportunities for Canada in West Africa and
South America. Today Canadian wheat is not well differenti-
ated in these markets so Canada has some work to do before
the growth potential can be realized.

Additional branding of Canadian wheat will happen in a
number of ways. We can find new uses for some of our tra-
ditional high-valued wheat classes. For example, can CWRS
enhance lower protein wheat to deliver the quality of flour
that West African markets demand? Can we better differenti-
ate other wheat classes in new markets? For example, South
America is receptive to Canadian Prairie Spring (CPS). How
do we build the strong brand of consistent quality for CPS in
South America, as we%mve for CWRS in Japan?

All Earts of the value chain need to work together to an-
swer these key market development questions. The work has
already begun. Team Canada (producers, industry, Cereals
Canada, CIGI, and CGC) will be visiting West Africa this fall
to help develop our brand through the new crop missions.
The answer to the question “What do customers want?” de-
livered by LMC will form the backbone of the development
of strategic research objectives for the value chain.

The ultimate goal of sustainable growth for the cereals in-
dustry won’t happen overnight. Accomplishing this goal re-
quires commitment from every part of t]fe value chain—crop
development companies, exporters and farmers. The first
steps on this path have already been taken.

Cam Dahl is the president of Cereals Canada.

RUN BY FARMERS
FOR FARMERS

to provide a strong and united voice.

Would you like to receive AN NUAL PAYM ENTS
for your existing wetland & upland habitat?

A L U S stands for
Altemative Land Use
Systems. ALUS isa NEW
MODEL FOR CONSERVATION
based on the theme of
‘farm the best &

leave the rest'.

SaskFSA has partnered
with Delta Waterfowl & the
Assiniboine Watershed
underthe project name
ASAP

- ALUS Saskatchewan
Assiniboine Project.

A S AP isaprogram
designed to leave the land
in the hands of the
farmer & provid al
payments to preserve
existing wetland & upland
habitat (trees and bush).

THIS LAND IS YOUR LAND.
HELP US PRESERVE IT'S QUALITY.

SASKATCHEWAN FARM STEWARDSHIP ASSOCIATION
JOIN TODAY! REPRESENTING VIABILITY & SUSTAINABILITY FOR PRODUCERS

) f SaskFSA . www.saskfsa.ca . saskfsaG

fmail.com

Auction Sale!

CallNloday’EorYo U EREE " Comstiltation:

v’ Totally Mobile

v Experienced Auctioneers

? v Online Bidding

www.mackauctioncompany.com '

PL:311962

We offer:
v’ Extensive Advertising

v We Handle Every Detail
Of Your Sale Day

AUCTION




Sept. 21. BDO provided the food.

Below: Kola brings in approximately $100,000 from their canola harvest and $60,000 when
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they grow wheat. This is matched by the Government of Canada four to one. This year, the

volunteers planted canola two miles outside of Kola.
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Above: Ten combines were brought over by local farmers to help bring in the Foodgrains Bank harvest. Farmers take
time from their own harvests to pitch in and make sure the Foodgrains Bank harvest is completed.

Below: Over 150 people of all ages attended the Crossborders Community Project just outside of Kola on Sept. 21.
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Above: Travis and Ainsley Rintoul provided lunchtime entertainment for the 150
attendees at the Crossborders Community Project on Sept. 21.

Below: Warren Hunter started volunteering four years ago. This year, he drove one

of the 10 combines to bring in the canola harvest.
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Harvest brings Kola community together to support Canadian Foodgrains Bank

BY RoBy~ ToCKER

The Crossborders Community Project at Kola is one fo the longest
running growing projects for the Canadian Foodgrains Bank. On
Monday of last week, over 150 people showed their support for the
project, said Don Neufeld, the organizer.

“My father started this harvest 28 years ago. When he passed away,
my wife and I decided that we would continue on with the project,”
said Neufeld. “We've always been passionate about agriculture. We've
been to different third world countries and we've seen what transpires
there and we’ve always thought it was to our benefit to try and help
those people that were less fortunate than us. That's why we do it.”

“The harvest is a way of tying the community together,” said Leon-
ard Koop. Koop's parents have provided the land being used for the
harvest for the last 15 years.

“When my dad retired and moved to town, he still had this land.
He donated the full two quarters to the Foodgrains Bank,” Koop ex-
plained. There were 265 acres seeded in total this year.

The Kola community grew canola this year. Kola has been growing
wheat and canola for the past 20 years, said Neufeld. The proceeds
from the harvest will go to the Canadian Foodgrains Bank and the
monetary value will be matched four to one by the Government of
Canada.

Before the combines were revved up, the volunteers and families sat
down for a hot meal provided by the accounting firm BDO.

“It’s nice to get out there and feed the farmers that are doing this for
the Foodgrains Bank,” said Lisa Andrew, one of the volunteers from
BDO.

Many of the farmers who volunteer their time and equipment have

harvests of their own. Neufeld said the farmers will put the Foodgrains
Bank harvest first.

“I seed this first before I seed anything on my own farm. When it
comes to harvest, this usually gets done before anything else does.
But this year, we struggled with frost and flea beetles. We seeded here
three times and we sprayed three times. I told the crop insurance peo-
ple, ‘I never worked so hard to try and grow a crop in my life,” he
said.

“As far as getting the crop to maturity, this was probably the most
difficult year that we've had in all the years that we've done it,”
Neufeld added.

Lawrence Penner, who has been coming to the harvest since it be-
gan, said he stops his own harvest when it’s time to help with the Kola
growing project.

“We shut down our own and come here and do this. In a few hours,
we've got it all done. If we all work together, it doesn't take very
long,” said Penner.

Tyson Martens has been part of the Foodgrains Bank harvest since
it began. This year, he provided his combine to help harvest the crop.

“Our combine isn't here yet because we're running it until the last
minute. It's definitely hard to stop doing your own harvest, especially
if bad weather is on the way, but we figure that this is important so we
always make time for it,” he said.

Warren Hunter has been volunteering at the Foodgrains Bank har-
vest for four years and works on his father-in-law’s farm. He drove
one of the combines this year and said it isn't a challenge to balance
both harvests.

“All the farmers around here just drop what they're doing and they

come and do it,” he said.

Volunteers and farmers return every year for many reasons. Neufeld
has a passion for farming and helping others.

“When we're able to do this as a community and I see the kids and
the next generation coming up and they're learning to help others,
think it's probably the best thing I can be involved in,” he said.

“I believe the starving people of the world need to be fed,” said
Penner. “That's why we grow food—to sell and to help starving peo-
ple.”

The volunteers in Kola feel strongly that the Foodgrains Bank is a
group they want to support.

“In all the organizations I'm involved in, when I think that only five
per cent of the total funds raised by the Canadian Foodgrains Bank
goes to administration, and 95 per cent goes to feed hungry people,
that's another reason why I stay involved in it,” said Neufeld.

“The ins Bank is a and an ex-
tremely high percentage of their food goes directly to the people,” said
Koop.

“Every year, there are more people that are out of food and out of
homes,” said Penner.

“I think the more of these operations there are, the more people we
can help throughout the world.”

“The needs aren’t going away, so we have got to keep helping,” said
Martens.

“I think it’s good for the community,” said Hunter.

‘We're supporting a good cause. I enjoy being out here with every-

one in the field,” Hunter added.

Christina Fehr is part of the Koop family and has been coming for

five years. She and her husband and children come out to support the
harvest. Her children enjoy seeing their extended family.

“They like to get together with their friends and ride on the combine
with the guys that they know. They just have a great time coming out
here and watching everything,” said Fehr.

Noo_m came to the harvest as a farewell to his mother, but also be-
cause he believes in the Foodgrains Bank.

“We have been very blessed in this country. We have been encour-
aged with the results of the work that's been done here and with the
government matching it four to one. It is a tremendous opportunity to
give to the people that are less fortunate,” said Koop.

“It's a great cause,” said Fehr. “It's important for the kids to see how
important it s to give to others and to put others ahead of yourself.”

For a canola harvest in Kola, the community will typically raise
$100,000 before being matched by the Government of Canada. With
wheat, the Kola harvest raises $60,000.

Without local farmers volunteering their services, the harvest would
not happen.

“There has been lots of help and lots of combines showing up for
the day,” said Koop. “Companies and organizations come out with
their equipment and just help out. It's been absolutely tremendous.”

Penner donated equipment such as combines and trucks to the har-
vest this year. In total, there were 10 combines donated by various
volunteers.

“We really believe what this does for the whole system. We can do-
nate grain and time and help the starving people in this world,” said
Penner.

“We've got the tools to do it and it’s not too much extra effort for

us,” said Martens. “You keep hearing about all the good that it’s do-
ing. You hear the report on how much money is made and where the
food is going and you just can’t help it.”

“It's a good cause to feed those people that don't have food,” sai
Hunter. “It makes me feel good to help people that need the help.”

For Fehr, every component is important for the harvest to be a suc-
cess.

“Ithink it's great that everybody comes together and does this. The
food, the music, the combines, the land—if you didn’t have one of
them, you wouldn't have anything. It’s pretty awesome,” said Fehr.

Kola’s community hopes to have another harvest next year, but the
land that has been used for the Cross Borders Growing Project may
not be available.

“I don't know if it's going to be here next year. I've been trying to
lobby to find some different land to do the project on,” said Neufeld.

“All things have their time,” said Fehr. “We'll see how it goes.”

Penner encourages others to get involved in harvests like this near
their communities.

“If people see a project like this happen in their own communities,
they should try to do their best to help. They can donate cash or they
can donate time. It doesn’t take much time. Anything helps,” said
Penner.

Neufeld sees this harvest benefiting people locally and globally.
here’s a lot of people whose lives are spared because they get to
eat, but as far as being beneficial for us, I would sy its's more ben-
eficial for us. It's always more blessed to give than to receive. I think
that's definitely true. We are the recipients of true happiness when we
give what we have,” said Neufeld.
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DeCorby recipient of
Monsanto Scholarship

Rocanville student Alexis DeCorby is just one of 66 stu-
dents from across Canada who will receive $1,500 Oppor-
tunity Scholarships to enter their first year of post-second-
ary agricultural education, thanks to the Monsanto Fund.

Each of these young eople has a different story about
experience gained on their family farms, in community
involvement, and in high school, and each has chosen a
unique path.

DeCorby is currently working toward her Bachelor of
Science in Agriculture degree, with a major in animal sci-
ence.

She grew up on a farm and during high school decided
on a career in agriculture.

“I've known for a couple of years that this is what I want
to do,” she says. “I love animals and I want to work with
them. The ideal goal would be to find a job in nutrition and
genetics and have cattle on the side.”

DeCorby said many of the kids she hung out with are
looking at careers in agriculture.

“There are a lot of kids that I hung out with who would
like to pursue agriculture,” she said.

In her case, she says the Monsanto scholarship has
helped. “For me it's just great” she said. “It certainly
helps.”

Each of these young ﬂ ople has a different story about
experlence gamed on their famil y arms, in commumty
involvement, and in high school, and each has chosen a
unique path.

“Agriculture has evolved from feeding your own family
members to feeding your international family members,”
Taylor Lassiter, of Bassano, Alberta wrote in her applica-
tion. “Ways of production need to continue to grow and
change to support all global citizens. And since the need
for agriculturc will never cease, occupations in the indus-
try will remain plentiful.”

The 2015 Monsanto Fund Opportunity Scholarship win-
ners are all Grade 12 graduates from farm families who
are enrolled in a first-year degree or diploma program in
agriculture or an agricultural-related field this fall at a rec-
ognized Canadian educational institution.

All applications were reviewed by an independent judg-
ing panel comprised of: Robert Adamson, consultant and
Erogram director with Pembina Trails School Division; Jo-

anne Ross, Executive Director of Agriculture in the Class-
room-Manitoba Inc.; Kelly Green, Communications Direc-
tor for the Canadian Canola Growers Association; Crystal
Jorgenson, Communications Specialist for the Faculty of
Agriculture and Food at the University of Manitoba; and
Brigitte Burgoyne, Account Manager with ThinkShift Inc.
Administered on behalf of the Monsanto Fund by Agri-
culture in the Classroom-Manitoba Inc. (AITC-M). The
scholarship program received 135 applications from across
Canada this year.

“I consider myself lucky to have the privilege of reading
the applications as part of the judging process,” said Jo-
hanne Ross, executive director of AITC-M. “No two stories
are exactly alike, except for these kids” shared passion for
agriculture. It gives me great pleasure to be part of this pro-
gram and it gives me hope for the future of agriculture.”

Reach thousands of
readers in Southeast
Saskatchewan and
Southwest Manitoba!

Call us to book your ad
for the next issue!

Next issue
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Advertising deadline Sept. 30

306-435-2445
world_spectator@sasktel.net
www.plainandvalley.com
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_maple inspection

2015 GREENLITE REPAIR PROGRAM

Repairs hooked in by JANUARY 29, 2016 and repairs completed by APRIL 15, 2016,
are eligible for LOW COST INSPECTIONS and REPAIR DISCOUNTS

| COMBINES Wl TRACTORS

COMBINES COMBINES STS 2WD TRACTORS MFWD TRACTORS
MAXIMIZER BEGULAR $2192 REGULAR $1233 REGULAR $1233

_REGULAR $16:
SAVE $649  SAVE $897 SAVE $483  SAVE $483

'995 $1295 750 750

COMBINESS COMBINES T 4WD TRACTORS
BEGULAR $2466 REGULAR $2466 - ; REGULAR $1745
SAVE $971  SAVE $971 SAVE $750

1495 31495 %995

SPRAYERS BALERS WINDROWERS
REGULAR$2125 BEGULAR $959 REGULAR$1030
SAVE $1130 SAVE $360 SAVE $431

995 9599 599

SPRAYER $5000 one wing*

WINTERIZATION
REGULAR SPRAYER 10% NO PAYMENT/

$41 1 OFF NO INTEREST on One Way

JD Multi-Use Trucking

until H i
R49/R SPRAYER P ARTS Sansa Discount

$480 2017~

HOOKZUNITS

Prior to January 29, 2016
And Receive a

NEXEOSIASGREENEIE:

BASIC WASH: $275 DELUXE WASH: $425  ULTIMATE WASH: $675
c 0 M B I N E * Ouiside panel wash/scrub/rinse, Outside panel wash/scrub/rinse, Clean out grain tank.
o Sweep out cab, wash inside & Under panel & engine * Outside panel wash/scrub/rinse,
WASH outside of windows. compartment rinse wipe down of exterior panels.
(no shielding removed) Under panel & engine
PROMO Sweep out cab, wash inside & compartment rinse removing
outside of windows. all shielding
=uin Vacuum out cab, clean cab interior,
wash inside & outside of windows.

NO PAYMENT NO INTEREST TERMS AVAILABLE

GUARANTEES: No repairs made without Customer authorization. « Inspections include a detailed quotation on needed repairs. * Priority Service given in
season of use in event of breakdown of a GreenLite repaired unit. » Replacement Machine will be made available in season of use if repair cannot be completed
within 24 hours. Applicable only to failure of repairs made by Maple Farm Equipment as result of GreenLite Inspection.

Offer valid from November 1, 2015 to April 30, 2016. ‘Dealers are free to set individual prices. Additional dealer fees may apply. Financing on approved John Deere Financial credit only. See dealer for details.
Limited time offer which may not be combined with other offers. Discounts or other incentives may be available for cash purchases. By selecting the purchase financing offer, consumers may be foregoing such
discounts and incentives which may resultin a higher effective interest rate. *offered during the program start and end dates **Offer valid November 1, 2015 to April 30, 2016 ***Max $550.00.

% FARM EQUIPMENT
WWW.MAPLEFARM.COM

BALCARRES FOAM LAKE PREECEVILLE WYNYARD YORKTON MOOSOMIN RUSSELL
306-334-2492 306-272-3345 306-547-2007 306-554-2536 306-783-9459 306-435-3301 204-773-2149

VIEW OUR FULL LINE OF EQUIPMENT AT WWW.MAPLEFARM.COM
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Tight cattle supply impacts prices

BY RicHARD KAMCHEN

Another year of tight Canadian cattle
supplies will keep retail beef prices high,
but potential growth in the American
herd could limit gains, according to Can-
fax Research Services.

Extreme dryness in parts of Western
Canada will make sourcing available and
affordable winter feed an issue for cattle
producers and delay herd expansion for
another year, says the division of the Ca-
nadian Cattlemen’s Association.

Pastures and later seeded cereals got
some relief from recent widespread rain
in Western Canada, but it fell short of
solving the industry’s problems.

“There may be more second cut than
what [farmers|] were anticipating, but
we're seeing extremely high hay prices,
and they seem to be staying quite elevat-
ed—over double last year in places,” says
Brian Perillat, Canfax manager and senior
analyst. “That does take a bite out of cattle
producers’” bottom line.”

Another consecutive year of tight cattle
supply will keep retail beef prices high,
Canfax says.

Statistics Canada’s July 1 cattle inven-
tories report states there were 3.8 million

eef cows on farm, down 3.4 per cent
from the previous year. Also, the Canadi-
an cattle herd is down 2.1 per cent at 13.0
million head, the lowest since 1991, and

down 23 per cent from the 2005 peak. The
last time the Canadian herd was below 13
million head was between 1982 and 1991,
Canfax notes. And before that, the late
1960s.

Canfax adds that beef prices still have
room to go higher yet, as western produc-
ers retain heifers for breeding, thereby re-
ducing the supply of available slaughter
animals.

Despite the drought, slaughter numbers
haven’t increased and are below last year.
A shrinking herd plus significant exports
of feeder cattle to the United States last
year cut into available supply this year,
Perillat notes.

“We've seen cow slaughter down quite
a bit this year and that’s really just a result
of profitability and guys trying to keep
their cows around,” he says.

Tight domestic supplies could result in
more beef imports from the U.S., Perillat

oints out.

“That’s the problem with us not ex-
panding and they are, we look elsewhere
for beef.”

Canfax says the biggest market factor to
follow will be the U.S. cattle herd, which
could grow next year. The USDA projects
beef production to fall two per cent in
2015, but rebound 4.5 per cent in 2016.

“If they start to expand, that could have
an impact on prices here, and keep them
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from rising too much more,” Perillat says.
How much prices are impacted by larg-
er U.S. production will largely be deter-

mined by international demand, and the
focus right now is on how Asia recovers
in the coming months.
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Prairie cattle farmers face feed decisions

BY RicHARD KAMCHEN

With dramatically higher feed and hay
prices, cattle producers in areas hit by ex-
treme dryness this summer will need to
determine the cost benefits of either buy-
ing expensive feed or moving their ani-
mals to feed.

The feed crunch isn’t limited to Alberta,
and Saskatchewan producers are feeling
the pinch too, says Ryan Copithorne, own-
er of Cows in Control Marketing Group.

Dean Dyck, a farm business manage-
ment specialist with Alberta Agriculture,
explains there are numerous variables for
farmers to consider.

When it comes to filling their feed
bunks, farmers should consider feed costs,
shipping costs, yardage charges including
equipment operating costs, corral clean-
ing, utilities and facility wear and tear, and
feed and waste losses.

Dyck says opportunity cost of labor for
feeding the animals—that is, if the owner
could use his labor to generate alternative
income—also needs to be factored in to
costs.

Dyck adds that moving the animals to a
custom operator involves determining the
cost of freight to ship the cattle to and from
the lot, the cost of feed at the facility, and
the yardage charge by the feeder to care
and feed the animals.

Canadian Cattlemen’s ~Association’s
executive vice-president Dennis Laycraft
says the first year of a drought is typically
the most manageable as many operations
have some feed carryover.

“Most times when you get a custom
feeder involved, it is for backgrounding
feeder cattle or finishing,” he says.

“It is almost in every case cheaper to
move cows to feed than feed to cows,” Co-
pithorne says.

But Copithorne believes there’s more
feed out there than is generally believed,
as many grain crops have been taken as
green feed or silage due to poor yields, or
the allure of high forage prices.

“It may pay to wait to see where these
feed prices truly settle out at by the fall,”
he says. “I think we have seen panic pric-
ing of forages.”

]\Mlu

Nacho: (306) 646 7977
Lynda: (306) 646 7978
nachosflyingservice@gmail.com

.‘! p
FLgiwg the Area for Over 10 Years!

3 Service Inc.
CATIONS

We are happy to see good
weather and good yields so
far this harvest season!

Our customers have reported really
good results on pre-harvest Glyphosate
applications. Our electrostatic spray
- system is providing a uniform droplet
~ spectrum and excellent spray pattern
deposition on straight cut canola as well
as cereal crops.

The ability to reach weeds under crop
canopy is essential in preparing fields
for next year’s crop and we are getting
the job done.

Best wishes of a good end of the
harvest and better prices for your crop
from everyone at Nacho’s Flying Service!

Have a safe harvest!

THE WORLD: l l

Family Farm Equipment Leasing

Lease to Own for Business & the Farm
Providing Tax Beneficial leases to many of your neighbors in:
Kennedy, Grenfell, Griffin, Wawota, Wolseley, Estevan, Morden,
Winkler, Brandon, Neepawa, Killarney, Winnipeg
Ag Equipment Division
=Tractors =Grain Bins ‘Buildings =Trucks & more!-_

\\\“

-

Commercial Business Eqmpment DIVISIOI’I

=Wheel-loaders =Paving Equipment =Backhoes
=Skid Steers =Manufacturing Equipment

Lease Terms |
from2,3,4,5

m years & mo
Equipment We Lease:
=Dental -Chiro:!'aclﬁt =Medical -Manulanlum

=Construction =<Farm & more!
Ask your neighbors how happy they have been with their leases!
References are available. Call 204-479-2228 for a quote on any type
of equipment (New or Pre Owned). You can find the equipment

& dealer you want OR ask for our assistance, with our contacts.
]

Building relationships is our pleasure!
Family Farm Equipment Leasing

204-479-2228 get.equipment@familyfarmlease.com
www.familyfarmlease.com

ecreation
Watersports

With current hay rations extremely ex-
pensive, Copithorne says it’s a good year
to explore different feed options than 100
per cent hay rations, and adds nutrition-

ists can assist in considering alternatives.

The last widespread feed shortage oc-
curred in 2002 when feed was being
shipped across provincial lines.
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One of the tour groups during the ‘Taste the Land of Living Skies Farm Tours.’
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Group offers Saskatchewan food tours

BY ANDREA JAENEN

Farm and Food Care Saskatchewan
played host to a tour called the “Taste the
Land of Living Skies Farm Tours,” which
took place in Regina August 10 to 12, and
in Saskatoon on September 8 to 10.

The idea of the tours was to reach out to
people and provide them with an oppor-
tunity to learn about how food is grown
and produced in Saskatchewan, Adele
Buettner, the CEO of Farm and Food Care
Saskatchewan explains.

“We reached out to our consumers. And
those that are influencing consumer de-
cisions—like chefs, dietitians, nutrition-
ists, food bloggers, reporters, journalists,
magazines,” Beuttner explains. “We had
people that are involved with the Culi-
nary Institute of America, we had people
that are involved with making the deci-
sion as to what goes on menus. So we
identified people that can reach to a big
audience, and we felt that they influence
consumers’ decisions with respect to food
and we wanted to invite them to our farms
and show them how food is grown in Sas-
katchewan.”

“We had a number of farm tours at both
locations, but we also had a number of
guests that joined us for some of the net-
working throughout the two tours,” she
says. “Most of my directors are farmers
and many of our directors were present,
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but also the commodity groups helped
to support this. We encouraged our com-
modity groups to send some farmers and
ranchers, along with staff on our tours so it
could foster some good dialogue.”

The Regina tour hosted 50 people, while
the Saskatoon tour had 70 people attend.
This was thanks to Sask. Polytechnic.

“It was awesome! Our goal was to have
one bus and a bus seats about 50 people. In
Saskatoon we had quite a bit more simply
because Sask. Polytechnic has a culinary
two-year program that they offer, they
wanted to send all of their second year stu-
dents,” Buettner explains. “That’s why we
had about 20 more in Saskatoon—because
the students were so keen to take part.”

Saskatchewan is a leading producer in a
variety of outlets, says Buettner.

“Saskatchewan is a world leader in a
number of crops, we export a lot of crops
from our province, we have the second
largest cow herd, we have the second
largest bison herd, we have a substantial
number of pork producers, dairy and so
on,” she says. “And because we export so
much of our products too, we felt there
was an advantage to bringing together a
variety of people and to let them network
with one another.”

The days of the tour were spent visiting
various farms and businesses in the area,
including Grasslakes Farms, Star Egg
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Company, Great Western Brewing, a dairy
farm near Osler and many more.

“For many of them this was the first
time they were on a farm. And for many
of them, they haven’t been on a modern
farm for many years,” says Buettner. “We
know that there are less than two percent
of our Canadian population have direct
ties to farms, and you know it’s up to us as
farmers and ranchers and industry people
to provide opportunities for our consum-
ers to experience the farm.”

During the tours, registrants were given
a varie?: of presentations.

“We had a talk at both locations about
biosecurity. Biosecurity is very impor-
tant in the food industry. It's very impor-
tant for the health welfare for animals as
well as for food safety. The Saskatchewan
Chicken Farmers as well as the Saskatch-
ewan Egg Producers partnered up and
did a presentation both in Regina and in
Saskatoon about biosecurity and why we
have it,” Buettner explains. “So there’s a
better understanding for people of the im-
portance and the measures taken that our
farmers and ranchers introduce in their
everyday routine to ensure a safe, healthy
flock.

“We had someone come and speak on
soil conservation, we had presentations
on the farms—we went to a dairy farm,
we did a full tour of everything from how

you milk a cow to how you feed them,”
Buettner says. “We went to grain farms
where they were shown equipment and
taken they were taken through the steps
from the seed to the bin, and what hap-
pens on a grain farm and what kind of
equipment you need and the timing for
the year, how much you rely on Mother
Nature.

“We went to a cattle ranch, where they
had the opportunity to learn from cattle
ranchers just outside of Moose Jaw and
what it takes to have a purebred herd, how
they market their herd, how they market
genetics,” explains Buettner. “So a variety
of things they learned from the farmers di-
rectly.” On top of the farm tours, the group
explored equipment dealerships, process-
ing plants, and a Hutterite colony.

“And you know, we're so lucky to have
all of that in Saskatchewan...” “They re-
ally had an opportunity to experience a
lot of the food chain through our tours,”
she says. This is the first tour Farm and
Food Care Saskatchewan has hosted, and
Buettner plans to have another tour next
year.

“Our Ministry of Agriculture has been
great, and very supportive in getting us
support,” says Buettner. “So all of that
takes time, but it was well worth it because
both of our tours were very well received.
We're very pleased.”
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Farm Stress Lines provide anonymous rural support

BY JuLlA Dima

Optimistic, resilient, tough. Those are
some words used to describe farmers in
rural Canada. Despite the image culti-
vated, farmers and farm families, like any
other family, face the struggles of stress,
depression, anxiety, and social issues. In
Saskatchewan and Manitoba, farm stress
lines exist to offer farmers and other rural
people a helping hand when they feel like
they can’t reach out to anyone else.

In Saskatchewan, the farm stress line is
an anonymous 24 hour a day phone line
managed by Mobile Crisis Services in Re-
gina, which took the line over from the
Ministry of Agriculture in 2013. Before
then, the line was monitored by others
with a background in farming. With the
switch to Mobile Crisis Services, the line is
now monitored by trained crisis workers
with backgrounds in psychology or social
work.

“We provide 260 hours of training to all
our staff in all our program areas, so that
includes the farm stress line. We have an-
other 140 hours of supervised frontline
work,” says Jan Thorson, with Mobile Cri-
sis Services. “Our training is hugely exten-
sive—how to deal with suicide, domestic
violence, investigating a child welfare con-
cern, how to deal with alcohol and drug
issues. We have a couple staff who have
been here 30 years, so they have a lot of
experience.”

Since taking over the farm stress line,
Thorson says that rural callers often have
the same social problems as urban callers,
when it comes to their personal life.

“The top three personal and family is-
sues we deal with are stress, re]atlonshlp
problems, and mental health concerns,”
Thorson says. “And the four top farm is-
sues mentioned to us are financial debt,
cash flow, legal concerns, and issues with
crops and livestock.”

Sometimes, Thorson says, those calling
the line will need practical agricultural in-
formation, and simply not know who to
call. In those cases, callers are redirected to
the right resource within the Ministry of
Agriculture.

“When it comes to their personal prob-
lems, what we like to do is allow people the
opportunity to tell us what they feel their
problems are. Based on that, we would
try to help find them a resource close to
them to deal with it, or if they don’t have
that option—which is a problem in rural
Saskatchewan—we encourage them to
keep calling us if they don’t have access
to a counsellor,” Thorson says. “It’s a lack

of resources for farmers, some are very far
from a counselling centre, or transporta-
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tion is an issue.”

Thorson says a number of callers do
just that—three or four times each day,
they receive calls from farmers and other
rural people who are feeling lonely and
want someone to talk to anonymously.
Agricultural producers experience more
stress than the general public might real-
ize, Thorson says.

“We hear lots of anxiety about the actual
farming operations—times are uncertain,
weather is uncertain, livestock prices are
uncertain. There are so many unknowns
in farming, and that weighs heavily on
people, because they can’t control so
many things about their livelihood, it's
dependent on so many other forces they
have no control over—it's a huge stress
for farm families,” she says. “I would
think unless you have some rural back-
ground, most people have no idea of the
many challenges that are faced by farm-
ers. Like I said, they can’t control many
aspects of their lives—world grain prices,
world commodity prices, the weather—I
think modern farming takes a tremendous
amount of organization and strategy, and
even then, it can be incredibly stressful,
and that is one of the great things about
the farm stress line—even for people who
feel like they have to present that image of
being a strong, tough farmer, they can talk
to us about how they really feel.”

Last year was a busy year from the farm
stress line. After massive flooding devas-
tated farmland and infrastructure through
south Saskatchewan in early July, many
farmers saw their livelihoods drowning
in the water. The result was more people
seeking help.

“We partnered more closely with ag-
riculture last year to provide crisis coun-
selling to people experiencing flooding,
Thorson says. “We had 372 calls to the
farm stress [ine from April 1, 2014 to March
31, 2015, which was a 41 per cent increase
from the year before. We can very much
say that was related to the flooding.”

However, the farm stress line is not often
as serious a crisis line as others. Though
callers address problems with anxiety, de-
pression, and suicidal thoughts, Thorson
says those using the farm stress line are
very rarely in a crisis situation when they
call—of the 372 calls last year, only five
were emergencies. Thorson says the line
seems to be doing its job in helping rural
callers feel more secure and address their
anxiety.

“If we can help people feel more posi-
tive, more secure, and give them the sense
that there is always help available to them,
I think that helps ease people’s anxiety and
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improve their mental health,” she says.

In the near future, the farm stress line
is going to add a new component, add-
ing email counselling and chat services to
their phone line to better provide service.

In Manitoba, there is also a farm stress
line, managed by the Manitoba Farm, Ru-
ral, and Northern Support Centre, which
just recently expanded its services to pro-
vide support to those living in rural north-
ern areas of the province. They currently
offer an email and chat line in addition to
the telephone help line. Falling under the
purview of Clinic Community Health in
Winnipeg, the services are offered Mon-
day to Friday, 10 a.m. to 9 p.m.

Unlike the Saskatchewan services, the
Manitoba farm stress line is monitored by
counsellors who all have an agricultural
background.

“All of our staff are certified crisis coun-
sellors. Because of where we are located,
farmers are supplementing their income
with other industries, and it’s not particu-
larly unusual for, especially farm women
to enter professions like teaching, nurs-
ing, and other helping professions. We are
fortunate to have most of our staff with
us right from the beginning. It helps sup-
port the farm income and it's something
they are passionate about,” explains Janet
Smith, with the support centre. “It makes
abig difference for the farm calls—farmers
are by nature very proud, resilient, some
might stay stubborn, and don’t reach out
for help easily, and are a little bit more on
the conservative side when it comes to
talking about emotions. So, to have some-
one that has actually walked a mile in their
shoes and knows what they are talking
about has made a big difference.”

Smith says that like others, farmers ex-
perience stress, family problems, relation-
ship problems, and issues with drugs and
alcohol. But often, when they call, they
don’t discuss those issues up front.

“They might talk about financial stress,
stress that is related to production side
of business, and as we get more into the
call, we look at all the ways it’s impacting
them, and it may be affecting their sleep,
or they may be angrier, or not eating prop-
erly, or relationships are suffering. So, we
are listening for cues, and having a farm-
ing background and understanding the
nature of farmers helps for the counsel-
lors,” she says. “Sometimes people want
to talk—that’s primarily what our job is
to listen and support. We don’t give ad-
vice, we can help them to find solutions
that may fit best for them, but we don’t
tell them what to do. We only intervene in
the most immediate risk situations, which
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does not happen often. Most people are
just wanting someone who can listen, who
is maybe not so close to the situation—
they often don’t want to burden their
family members or friends, they often feel
embarrassed to talk about their feelings,
so this is a very safe place to do that.”

Smith says that the stereotypes of farm-
ers as tougK and resilient mean that some-
times, rural people have a harder time
reaching out for support. But with more
public discussions around mental health,
that is changing.

“A lot is changing, and a lot of stigma
around talking about things like depres-
sion and anxiety, is slowly changing, but
definitely I think because farmers don’t
show their cards quite so easily, and have
less access to services, that people can
very well develop an assumption that all
is going well,” Smith says. “I think the
other thing about it is when you drive
past someone’s home and they have a new
truck or a new tractor, that doesn’t tell the
whole story. It may look on the outside
like everytgmg is running smoothly, and
everyone is well, and yet, there may be a
lot of stressors under the surface. A service
like ours is developed specifically because
farmers have a really difficult time finding
someone that feel they can trust to talk to.”

Smith says that like the Saskatchewan
line, the floods last year resulted in a large
increase in call volume, some seeking in-
formation, and some stressed about their
futures. Smith says whenever there are
natural disasters like floods, hail, drought,
and frosts, call volume increases, but gen-
erally stays steady throughout the year.

Smith says that even though the calls
coming through the farm line are more
specific to farm issues, there are the same
problems of stress, sadness, depression,
and family issues no matter where some-
one is living.

“Human nature is human nature, and
we all experience crises in our lives that
don't really vary depending where you
live. There are some differences, but we
are all built the same, we all experience
hurt,” she says.

In Saskatchewan, the toll free farm stress
line is 1-800-667-4442, and the line is moni-
tored 24 hours a day.

In Manitoba, the toll free telephone help
line is 1-866-367-3276, and the line is moni-
tored Monday to Friday, 10 a.m. to 9 p.m.

Farmers in Saskatchewan can also uti-
lize the Manitoba line if they prefer, but
would call the direct line at 1-204-571-
4180 instead of the toll free line. All calls
are anonymous unless the caller wishes to
identify themselves.

We’re Serious — About Service

Yorkion 306.783.1689
Moosomin 306.435.4143
Swan River 204.734.9999
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Do you know your risk tolerance?

BY BRENDA STEFANSON

Farmers are faced with
making many decisions
daily about their farming
operation. Farmers don’t
always have accurate infor-
mation available to them at
the time of decision, nor
can they predict with 100
per cent accuracy factors
that can affect the decision.
The uncertainty of the out-
come is known as risk.

Risk exists in all aspects
of the farming business.
Farmers will face produc-
tion, marketing, financial,
legal and human resources
risks. Risk can be mitigated
by having a risk manage-
ment strategy. As part of
your risk ~management
strategy, you need to iden-
tify and understand the
risks facing the operation.
Next, determine your risk
tolerance and the impact
this has on your risk man-
agement strategy.

Risk tolerance is your
willingness to avoid or ac-
cept risk. Everyone has a
different attitude towards
risk that will affect the de-
cisions they make. Farm
managers make better
decisions when they rec-
ognize their attitudes to-
wards risk and take them
into account when choos-
ing actions. There are three
broad categories of risk
tolerance—risk averse, risk
neutral and risk taker.

Risk averse individuals

S

* Repairs and Mainte

are the most cautious risk
takers. These individuals
will avoid risk at the ex-
pense of an increased prof-
it. A risk averse individual
is more likely to choose a
risk avoidance strategy.
They focus on avoiding
loss at all costs to the point
they miss out on some
great opportunities. These
individuals are likely will-
ing to pay extra to have the
security of knowing the
risk has been removed or
minimized.

Risk taker individuals
thrive on risk. They are
excited by the challenge
and may seek out risky
ventures as long as there
is potential positive re-
turn. These individuals are
willing to accept risk. Risk
neutral individuals recog-
nize the degree of risk in a
situation and will analyze
a situation before accept-
ing or avoiding the risk.
These individuals realize

Whatever your risk toler-
ance may be, it is important
to recognize it. The ability
to recognize your attitude
towards risk will help you
to make better decisions.

For more information
contact your Farm Busi-
ness Management Special-
ist or phone the Agricul-
ture Knowledge Centre at
1-866-457-2377.

the Saskatchewan Ministry of — Agriculture in Watrous.

F v Whitewood

Livestock

UPCOMING SALES
OCTOBER

Tuesday, October 6 Tuesday, October 27

Brenda Stefanson, PAgQ is

; ; 9:00 a.m. :00 a.m.
you must take a chance to @ Regional Farm Business Regular Sale CUSTOMER APPRECIATION DAY
gain an increased profit. Management  Specialist  for o Presort Feeder sale open to al
y, October 13 breeds featuring Angus calves
9:00 a.m.

Marketing Experts!

SERVICE LTD.
AGRICULTURE © HEAVYDUTY o PERFORMANCE

ance

on Heavy Duty, Ag & Auto

» Aftermarket Parts Available

* Mobile Service

» Performance
Products for Trucks,
Tractors & Big Rigs

306-435-5800 « Moosomin, SK « rick@rpmserviceltd.com
www.rpmserviceltd.com

JonNsTON'S

We buy ALL grains and have some
New Crop offers.

We have a good supply of
9" and 10" grain bags (9.5 mil).
Ask us about the
- Johnston’s Daily E-mail!

Welwyn, Sk
306-733-2006 + 1-800-324-7778

Call Your Grain

Friday, October 30
11:00 a.m.

Fall Equipment Consignment Sale

Presort Feeder sale Open to all
breeds featuring Angus calves

Tuesday, October 20
9:00 a.m.
Presort Feeder sale open to all
breeds featuring Charolais calves

NOVEMBER

Tuesday, November 3

Tuesday, November 17

:00 a.m.
Presort Feeder sale open to All
reeds

:00 a.m.
Presort Feeder sale open to All

Friday, November 6 Tuesday, November 24
9:00 a.m.

Presort Feeder Sale open to all

breeds featuring Angus calves

1:00 am
Bred Cow & Heifer Sale

Tuesday, November 10
9:00 a.m.

Presort Feeder sale open to all

breeds featuring Angus calves

Friday, November 27
11:00 a.m.
Bred Cow & Heifer Sale

PHONE 306 735 2822

WWW.WHITEWOODLIVESTOCK.COM
nnecting Cattle Produc

™ PRAIRIE ™ 7=
i LIVESTOCK ™

CONTACT US TODAY!
- Kirk Sinclair — Owner Bryn Crump — Buyef
306-435-7909 306-435-7381

ason Buchberger — Buyer  Darrell McDowell — Buy:

306-435-7767 204-729-1867
Vern Hall — Buyer Marcel Fouillard — Buy:
306-435-7411 306-434-6980

et -
Prairie Livestock
306-435-3327

Box 964 - Moosomin, SK - SOG 3NO
S —— -,

S
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Drones will change the face of farming

Most of us have seen at least one drone this summer.
They are everywhere. Now, some suggest drones will
change how we produce and grow food globally.

The build-up to the everyday use of drones hasn’t
had a significant impact on agriculture, at least not yet.
Experts believed for a long time that commercial use
of drones would be deemed hazardous and difficult to
properlﬁ regulate.

But this year, the winds of change have shifted in
favour of drones. In an unprecedented move, the U.S.
Federal Aviation Administration recently approved an
entire fleet of 324 drones for commercial use, operated
by a private E{ rtnership that includes companies like
IBM, Boeing, the American Red Cross, and the American
Farm Bureau. This group of influential organizations is
looking to develop business in search and rescue efforts
and—yes—agriculture.

Once regulators figure out a way to make these un-
manned aerial devices safer for the broader publig, it is
just a question of time before drones become an integral
part of sound farm management practices.

Data access for farmers would be greatly enhanced.
Drones can aid in monitoring crop health, insect prob-
lems and water irrigation issues, anything that needs to
be assessed and helps increase yields. As for livestock,
drones can be effective for monitoring cattle and secu-
Il

t]}Srones are already astomshm%’ly affordable for com-
mercial use. Some can be purchased for $700, while
higher quality models fetch $20,000 to $30,000. Most
are equipped with infrared cameras, sensors and other

(WYY #itying gou fivish the job

Your one stop shop for
augers & conveyors and
all the accessories & parts
that go with them.

Yorkton 306.783.1689
Moosomin 306.435.4143
Swan River 204.734.9999

flaman.com

Sylvain Charlebois

technology controlled by someone on the ground. As
technology advances, range and cargo capacity will only
improve.

A group representing robotics and drone manufactur-
ers recently published a report stating 80 per cent of all
drones over the next decade or so will likely be used to
support agriculture in one way, or another.

Financially and geographically, the business case to
support the proper use of drones in agriculture is robust.
It reduces the need for farmers to physically go into the
field and damage crops in the process. Also, surveillance
can be achieved below cloud cover. Therefore, drones
have the upper hand over satellite imaging which, at
times, can be obstructed by storm systems.

Drones can also better support the research many
plant scientists conduct on a regular basis, making sam-
ples easier to collect. But the robotic/ drone group’s most
important argument is that remotely located farming op-
erations are convenient for drone usage when consider-
ing public safety. Privacy can also be a significant issue.

Drones are making a name for themselves in enabling
agriculture to become more efficient and precise. But it

“Seeking fulfillment by providing
professional health care for your
pets and livestock”

1 8Tl o B i e o oL

It

Offers on farm and in clinic services for all species

Call us to discuss how we can help
your animal or herd!

b schedule Yourherds
regnancychec ing &
e vacein prfols.

Dr. Justin Noble, DVM
424 Maple St.
Esterhazy, SK

Phone (306) 745-6642

does not stop there when it comes to food.

Amazon, the online retailer, is on a mission to make
grocery delivery by drones possible. This summer, the
Seattle-based company presented a regulatory frame-
work which would accommodate localized, low-speed
delivery at 61 metres, or lower. That space would ex-
clude airports and other areas susceptible to higher air
traffic and obstacles.

Amazon argued that the uptake of drones means that
regulation will need to change and adapt, without gen-
erating costs for commercial users. It even presented an
audacious road map to allow computers to look after air
traffic generated by drones. Flying drones would imme-
diately adjust their path should they encounter another
flying object, or even wildlife.

It is unclear when, or if, regulators will respond to
Amazon’s vision for home delivery. But with better and
more reliable technology, anything is possible.

It may take a while before drones deliver pizzas or
groceries to your doorstep, but the technology is making
some inroads within the food chain. It is indeed interest-
ing that many farmers, often described as being tradi-
tionalists and technophobes, are using a technology that
highly sophisticated enterprises like Amazon cannot yet
adopt. This is a clear indication that the era of big data in
farming is upon us.

Sylvain Charlebois is a board member with the Food In-
stitute at the University of Guelph’s College of Business and
Economics. He is on leave at the University of Innsbruck in
Austria.

Providing all your aerial
& ground spraying needs

" PHONE JOE or JAN AT:
e P: 306-435-2080
B C: 306-435-7243

ve a safe harvest!

_%

DENRAY
TIRE

24-HOUR
SERVICE

MICHELIN

Firestone
FARM TIRES

37 YOKOHAMA TIRES

Hene!

We have a great selection of car, light truck, semi, winter and ag tires.

Before You Hit The Road or The Field . . .
Come and See Us For All Your Tire Needs!

/OnLLiancE
S THY FEDSEVMORAL Y

NunirovaL

FOE EVEEFTRING FOU VALEE

BFGoodrich’

TAKE CONTROL"

qereey,

Ep

1004 North Front St. Moosomm SK 435-2949
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Seed and pesticide bag collection to continue

BY TRUDY KELLY FORSYTHE

As CleanFARMS wraps up its third year of collecting
empty seed and pesticide bags in Ontario, Quebec and
the Maritimes, the not-for-profit industry stewardship or-
ganization is transitioning the pilot program to an indus-
try-funded program for 2016.

The program allows growers to return their empty
seed and pesticide bags to the retail location where they
purchased them. At no additional cost to growers, Clean-
FARMS collects, transports and ensures all collected bags
are safely converted into energy at facilities that have ex-
tensive emission controls and meet all necessary provin-
cial and federal approvals.

It’s an important service.

“Come spring, farmers find themselves with empty
seed and pesticide bags,” says Erin O'Hara, a representa-
tive with CleanFARMS. “In the past, some have chosen
to throw them away, or worse burn them in the middle
of a field.

“They now have the option to safely and responsibly

FLAII/’AN /%é/}(// you f/}(/M the /’0/

NEW!

BAG
ROLLER

rents For $1710/ pay
306.783.1689
306.435.4143
flaman.com 204.734.9999

dispose of these bags through the CleanFARMS empty
seed and pesticide bag program.”

To help determine t%le program’s success, CleanFARMS
enlisted the services of FarmShift in the spring of 2015 to
conduct a baseline study examining the awareness, atti-
tudes and behaviours related to seed and pesticide bag
recycling.

In March 2015, the market research firm interviewed 350
Ontario and Quebec growers. The data collected revealed
that seven out of 10 Ontario growers burn small seed bags
compared to less than a quarter of Quebec growers who
are more likely to take them to the landfill. Overall, 17 per
cent return their small seed bags to the retailer.

Farmer stress

Most large seed bags are returned to the retailer — seven
out of 10 in Ontario and just over one third in Quebec —
and about one quarter reuse them, primarily for storage
of leftover seed crop protection and fertilizer.

While only 14 per cent of the producers surveyed said
they use pesticide that comes in bags, of those the most
common methods of disposal in Ontario is to return (46
per cent) or burn (45 per cent) them. In Quebec, they are
even more likely to return them to the retailer (64 per
cent) than burn (};7 per cent).

“This program helps farmers contribute to a clean and
healthy environment by ensuring their empty bags end
up in the right place,” O'Hara says.

focus of study

BY OWEN ROBERTS
The first research effort
designed to measure Cana-
dian farmers’ stress levels
and mental resilience is un-

derwa
The University of
Guelph’s  Ontario = Veteri-

nary College launched four
simultaneous efforts to help
the agricultural sector obtain
science-based data about
problems such as anxiety
and depression facing farm-
ers, veterinarians and veteri-

nary students.

Recruitment for the first
initiative, a survey specifi-
cally about burnout, depres-
sion, anxiety and perceived
stress, as well as farmers’
stress and resiliency, be-
gan earlier this month at
the Outdoor Farm Show in
Woodstock.

This  survey will run
through the fall. Researchers
hope to attract up to 1,000
participants.

Other research involves

veterinarian wellness. Pre-
liminary findings related to
this study involving over 500
practitioners show roughly
one-third of the participants
have anxiety, with another
third considered borderline.
Almost one in 10 were clas-
sified as having depression;
about three in 20 were in the
borderline category.

Other parts of this initia-
tive are designed to promote
wellness among veterinary
students, so entering the
profession, they can recog-
nize danger signs and deal

with them before they be-
come problems.

For farmers, the research-
ers modified Mental Health
First Aid Canada’s standard
mental health first aid train-
ing program, and offered
it to veterinarians and ag-
ricultural support staff in
concert with the Canadian
Mental Health Association.
This program is designed to
be a rural self-help initiative,
a first line of action to help
people on the farm recog-
nize the likes of depression,
excessive stress and anxiety.

ction Services

16" Annual Fall
Consignment Sale
Saturday,
October 24, 2015
-10a.m.
Redvers, SK

Antique
Collectible Sale
Saturday,
November 7, 2015 -
10 a.m.
Arcola, SK

George Family
Antique &
Collectible Sale
Saturday,
November 14, 2015 -
10am.
Bellegarde, SK

For more information, visit

www.keymauctions.com

Phone: 306-452-3815 - Cell: 306-452-7847 - auctionkeym@gmail.com

AN JAN
TRANSPORT

LTD.
Phone: 306-645-2032 Cell: 306-435-7216
Fax: 306-645-2143 Toll Free: 1-877-536-8729

E-mail: kenk@kentrax.ca
P.0. Box 148 « Rocanville, SK  SOA 3L0

4 |
! i

FAIRWAY
SALES

MATTRESSES & AppliANCES
) Serta Mattresses
) Washer/Dryer Sets
) Fridges
) Stoves

AL AT GREAT PRICES

Fairlight, SK = (306) 646-2272

Heartland

Livestock Services
BOX 340 e VIRDEN, MANITOBA
TEL:204-748-2809 « FAX: 204-748-3478
TOLL FREE: 1-888-784-9882
EMAIL ADDRESS: VIRDEN.LMC@HLS.CA

— 2015 FALL SALE SCHEDULE —
September
28 MONDAY BUTCHER SALE 9AM.
30 WEDNESDAY PRESORT FEEDER CATTLE SALE 10A.M.
October

MONDAY BUTCHER CATTLE SALE 9AM.
7 WEDNESDAY PRESORT FEEDER CATTLE SALE 10A.M.
14 WEDNESDAY PRESORT FEEDER (Angus Influence) 10AM.
15  THURSDAY SHEEP, LAMB & GOAT SALE 12NOON
19  MONDAY BUTCHER CATTLE SALE 9AM.
21 WEDNESDAY PRESORT FEEDER CATTLE SALE 10A.M.
26 MONDAY BUTCHER CATTLE 9AM.
28 WEDNESDAY PRESORT FEEDER (Charolais Influence) 10A.M.
30 FRIDAY REGULAR CATTLE SALE 9AM.
November

MONDAY BUTCHER CATTLE SALE 9AM.
4 WEDNESDAY PRESORT FEEDER (Angus Influence) 10A.M.
6 FRIDAY BRED COW & HEIFER SALE 11AM.
9 MONDAY BUTCHER CATTLE SALE 9AM.
11 WEDNESDAY PRESORT FEEDER CATTLE SALE 10AM.
13 FRIDAY REGULAR CATTLE SALE 9AM.
16 MONDAY BUTCHER CATTLE 9AM.
18 WEDNESDAY PRESORT FEEDER (Angus Influence) 10A.M.
20 FRIDAY BRED COW & HEIFER SALE 11AM.
23 MONDAY BUTCHER CATTLE 9AM.
25 WEDNESDAY PRESORT FEEDER CATTLE 10AM.
27 FRIDAY BRED COW & HEIFER SALE 11AM.

‘SK DEALERS LICENSE 171306 MB DEALERS LICENSE 1317. SALE DATES AND TIMES SUBJECT TO CHANGE
ALL CATTLE MUST HAVE THE CCIA CATTLE IDENTIFICATION TAGS

PLEASE PHONE IN ALL CONSIGNMENTS

Check www.hls.ca for current market information.

DLMS INTERNET CATTLE SALES EVERY THURSDAY
AT 11 A.M. AT WWW.DLMS.CA - CALL US TO LIST YOUR CATTLE

WITH EQUIPMENT
SEAND| MANPOWER
0B

INCLUDING COMMERCIAL BUILDINGS FARM SHOPS
BASEMENT FLOORS, GARAGE FLOORS
& ICF GRADE BEAMS.

CALL NOW FOR BOOKINGS
JIM VAN MEER
OVER 25 YEARS OF CONCRETE EXPERIENCE
BUSINESS CELL
306;435;226/ 306:435;9145

LANE REALTY

When it’s time to sell the Farm,
get the best price & exposure you
deserve by calling
Lane Realty,
Specializing in
Farm & Ranch property
Call your local agent

Jason Beutler (306) 735-7811

To view full color feature sheets for
all of our CURRENT LISTINGS
Visit our web site at
www.lanerealty.com

LANE REALTY

Saskatchewan’s Farm & Ranch Specialists™
WITH OVER 30 YEARS
IN THE BUSINESS !
97 REGISTERED SALES SO FAR IN 2015!

~, Representing purchasers from across

Canada, and around the world!
www.lanerealty.com
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Kevin Weedmark photo

Farmers have been wrapping up harvest in the Moosomin area over

the last couple of weeks. This aerial photo shows some harvest pro-
gess near Moosomin on Sept. 13.
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BUT IT'S NOT TOO LATE FOR

YOUR CONCRETE PROJECTS!
WE CAN DO IT ALL!
WANTING TO HIRE SOMEONE TO DO THE JOB?

We have a CONTRACTING DIVISION to assist you.
No project is too small or too big!

FREE QUOTES ARE AVAILABLE

%
a Other products we offer are:
- | « Gravel, crushed rock,

| and sand.

| *Logix (Styrofoam)

. blocks and

| accessories.

¢ Rebar.

* Curer and densifier

for concrete finishing.

* Sealers for concrete
finishing.

| WANT TO BE YOUR CONCRETE SUPPLIER!

Contact us at:
Esterhazy, SK Moosomin, SK
1-306-745-6671

Grenfell, SK
1-306-435-3860 1-306-697-3355
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CHRYSLER

2012 CHEVROLET
SILVERADO 1500 LS

Stock # 15-110AT
- Truck Extended Cab
+ 48l V-8 cyl

2012 CHEVROLET
SILVERADO 1500 LT

Stock # 15-111AT
» Truck Crew Cab
[+ 5.3L V-8 cyl

2008 CHEVROLET
SILVERADO 1500 LT

Stock # 15-82AT
+ Truck Crew Cab
+ 5.3L V-8 cyl

2011 CHEVROLET
SILVERADO 1500 LTZ

Stock # 15-61AT
- Truck Extended Cab

+ 5.3L V-8 cyl
+ 4'speed automatic

* 116,563 km
$18/995,

= 3

[+ 4 speed automatic |+ 4 speed automatic

.« 67082 km + 116,178 km
26 905 | $171995,

[+ 6 speed automatic
km

- 84,641

2015 FORD F-150 XLT
Stock # 15-44AT

« Truck SuperCrew Cab

+5.0L V-8 cyl

« 6 speed automatic

« 11,000 km - 4 speed automatic
118,000 km

521995, [IN520/905;
-

2011 GMC SIERRA
1500 SLE
Stock # 15-624T

- Truck Extended Cab

+ 5.3 V-8 cyl

2011 RAM 1500 SLT
Stock # 15-568T
* Truck Crew Cab

2011 RAM 1500 SLT
Stock # 15-37AT

+ Truck Quad Cab

7LV-B eyl + 5.7L V-8 cyl

« mult-speed automatic + multi-speed automatic

+ 103,488 km + 108,370 km
$25995) $241995,

e

2012 RAM 1500 2014 RAM 1500 ST

SLT 4X4 Stock # 15-20AT

-+ Truck Crew Cab
Stock # 14-133AT

« Truck Crew Cab - 5.7L V-8 ¢yl
7LV-8 ¢yl + 6 speed automatic
* 6 speed automatic * 13,933 km

+ 87,260 km

2013 RAM 1500 2012 RAM 2500 S
Stock # 15-17AT

SPORT
Stock # 15-95AT |+ Truck Crew Cab
« Truck Crew Cab *6.7L1-6 cyl
7LV-B oyl + 6 speed automatic
* 167,075 km

LT

* 6 speed automatic
* 114,398 km

306-735-2604 / 866-RAM-HEMI

Monday-Friday 8 a.m. to 5 p.m. « Saturday: 9 a.m. to 3 p.m.

Your premier retailer of new & used!
Home Page: www.whitewooddodge.com

viterra.ca

7 Thank you for yaur business!

Fairlight
306.646.4200

Carnduff
306.482.5030

Binscarth
204.532.5200



c28

The World-Spectator - Moosomin, Sask.

Monday, September 28, 2015

[t seemed like a good idea at the time

Often we are reminded of good ideas which just never
quite lived up to the expectation.

The September issue of the Government of Saskatch-
ewan’s Agriview had my mind going back to all the hope
and expectation just a few years ago surrounding flax
straw as a fibre source.

The story in Agriview was actually on how flax straw
requires careful management. Dealing with flax straw has
always been an issue for farmers. You can’t just turn it
back into the soil where it becomes a resource for future
crops as it breaks down, like you do with wheat or canola.

Flax straw by its constituent nature is very slow to break
down in the soil. If left on the field it is simply a nuisance
which will hamper farming operations in tﬁe next year.

That is why you often see flax straw burned in the field
as an expedient method of getting rid of it.

But the reasons why flax straw does not deteriorate in
the soil also means the fibres in the plant material have
properties which can be used in a wide variety of indus-
trial applications.

It was with that in mind a flax straw processing facil-
ity was established near Canora, Sask. a number of years

National ag safety
conference to be
held in Saskatoon

The Canadian Agricultural Safety Association (CASA)
will hold its annual conference and AGM in Saskatoon,
Saskatchewan from October 6-8, 2015 at the Hilton Gar-
den Inn. The conference theme, Be the Difference, will
showcase safety professionals, equipment manufacturers
and researchers who are making a difference to safety and
health in North America’s agricultural community.

Marcel Hacault is the Executive Director of CASA. “Be
the Difference will showcase the excellent work being
done for farm safety,” he says. “Participants will have the
opportunity to network and to learn about new and ongo-
ing farm safety initiatives.”

The conference opens with a welcoming reception
Tuesday evening featuring Saskatchewan’s newest agri-
cultural safety initiatives. On Wednesday, conference par-
ticipants will attend a variety of sessions focusing on the
challenges of building a culture of safety. Wes Jamison,
an Associate Professor of Communications at Palm Beach
Atlantic University, will speak about building persua-
sive messaging for the agricultural industry. Rounding
out Wednesday, participants will be able to see first-hand
how a manufacturer is building safety into agricultural
machinery with a tour of CNH’s manufacturing plant.
Thursday features Eldeen Pozniak, the 2011 Canada Safe-
ty Professional of the year as the keynote speaker present-
ing on safety culture.

“This year’s conference is all about taking ownership
of farm safety,” says Hacault. “Participants will be chal-
lenged to be the difference in the year to come in their
organizations, businesses, and farms.”

Approximately 70 participants are expected to partici-
pate in the conference.

The Canadian Agricultural Safety Association is a na-
tional, non-profit organization dedicated to improving
the health and safety of farmers, their families and ag-
ricultural workers. CASA is funded in part by Growing
Forward 2, a federal, provincial and territorial initiative
and receives additional support from the agricultural and
corporate sectors.

Make sure it's professional.
Make sure it's seen.

Make sure it's
The World-Spectator

We can design and print in-house
posters, forms, business cards,
letterheads, envelopes
and more!

Call today for a custom quote

306.435.2445

world_spectator@sasktel.net
www.world-spectator.com

Calvin Daniels

g0.
Those behind the facility initially were local producers
and entrepreneurs who were aware flax straw was a diffi-
cult to deal with residue when farmers grew flax for seed.
They also realized there was a fibre market into which
flax had a position, albeit with varieties more focused on
fibre production than seed. It was still reasoned the short-
er fibre of seed flax varieties could find niche markets.
The facility would ultimately fail, but not without sig-
nificant effort to make it work, including Cargill coming
on board as a partner, and with Saskatchewan govern-
ment dollars.
What happened would likely be a case study in eco-

ZWILDCAT SPORT

nomics, but factors such as logistics, building markets
and supply at the same time, and limited varietal option
for producers all played a role.

In the latter case varietal development of already niche
crops was used to facilitate development of even more
niche markets.

There is little company incentive to invest in varietal
development of small acre crops, and limited public dol-
lars either.

So while a longer fibered seed variety of flax might
have been a boon to the now gone fibre plant, it was not
likely to come down the pike.

And that will be a continuing barrier to creating new
markets for crops as research will increasingly only be-
come involved in lucrative developments, be they mass
acre ones such as corn, soybeans, wheat and canola, or
niches which add significant value to a crop. In the latter
case it might well take new varieties to create the market,
but they won't be developed as the market does not yet
exist. It's the old chicken and egg conundrum and that
is never easy to overcome. Just ask the supporters of the
aforementioned flax plant.
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UNIVERSE SATELLITE SALES

520 Railway Ave., Rocanville, SK SOA 3L0
306-645-2669

www.universesatellite.com
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CropSpere conference coming up

The countdown to CropSphere 2016 is
on! The 2016 CropSphere conference will
take place January 12 and 13, 2016, at TCU
Place in Saskatoon, and will once again
be brought to you by host groups Sas-
kOats, SaskBarley, SaskCanola, SaskFlax,
Saskatchewan Pulse Growers and Sask
Wheat. This year will mark the third an-
nual CropSphere conference, which has
already garnered positive attention, win-
ning a Tourism Saskatoon award earlier
this year for being a leader in Saskatoon
events and tourism.

“We are a new conference but we are
continuing to make improvements each
year to make this event more valuable
for attendees,” says Janice Tranberg, Ex-
ecutive Director for SaskCanola. “This
Kear we have been busy planning a very

igh-quality program that is focused on
providing Saskatchewan producers with
top-notch agronomic information and a

Ly I.l

nsiwy @plainsview.com
1-877-472-5222
www.plainsview.com

%

m a Farmer Too. Let Me, Help You
Nicole Siwy, Financial Consultant

Plainsview
Credit Union

Great People Giving Great Service |

O et 306-435-9083

e & e Py

Wrapping up
2015 harvest
Farmers in the area were
wrapping up harvest last
week. Here Larry Tomlin-
son helps with harvest on
the Turpie farm near Moo-
somin Monday afternoon.
Andrea Jaenen photo

competitive edge.”

Speakers confirmed for 2016 so far in-
clude Jeff Rubin (economist, author and
former Chief Economist with CIBC World
Markets), Jesse Hirsh (broadcaster, re-
searcher, and Internet Strategist special-
izing in trends and development in tech-
nology), Reg Shandro (owner of Farmacist
Advisory Services Inc., qualified media-
tor, and succession planning expert), and
more.

CropSphere is partnering with Platinum
sponsors BASF, the Western Grains Re-
search Foundation (WGRF), the Canadian
Canola Growers Association (CCGA), and
new this year, Monsanto.

Early registration for CropSphere 2016
will be available from October 1 to No-
vember 15, 2015, at a rate of $150.

For more registration, agenda, and event
information, please visit www.cropsphere.
com.

Your Seed Solution

Pioneer
Canola Seed
45H33 M =4

46M34 [

Pioneer
Soyhean Seed

P002T04R

* Ultra early maturity
o Excellent harvest standibility

PO06T78R

o New early variety

T GEEE 0|
SOYBEAN
SEED

Custom Planting
Available

. Cash & Defer Pay
| Discounts

| ]

Lumiderm Available
Jumpstart Available

Local/Western 3
I ; Canada Yield Contest

i Clearfield Non-GMO

.| Canola Program |
| = Delivery Premiums
FOB Farm to Crusher

| Call For more details!

1| Varieties: 45H76 and 46H75 |
Clearfield o

n
!

"JEFF SKULMOSKI SEEDS

Moosomin, SK ¢ 306-435-9083

Contact Jeff .ék_ulmoski' .

(35). PIONEER.

www.pioneer.com

Pioneer Seed Corn
P7005AM E®

« Ultra early grain com

P7202AM

« Ultra early

P7211HR

o Ultra early grfa'ﬁn com

« 2175 Heat Units
« Top performing hybrid for
Manitoba grain market

o
 Silage/Grazij

P7958AM k=i
« 2275 Heat Units
« Silage/Grazing
« Good drought tolerance & oot strength

P8210HRL::
* 2475 Heat Units
« Silage/Grazing

Pioneer

Alfalfa Seed
53V52

* Very winterhardy

55V48

* Outstanding winter hardiness
« Superb forage yield

55V50

* Root rot resistant

Many more

diaatler

Silage Inoculants for:
_Gorn/Alfalfa/Grass/Cereal/Legume

New Canola Product

46M34
i

Shatter tolerant

Suitable for delayed swathing

or straight cut

Excellent early growth

Very good standability

Excellent yield potential

“R" for fusarium wilt
TN

-
Seeds about N
New Protector® Plus
canola hybrids!
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Your next vehicle is waiting for you at Virden Ford!
Check out our great savings on used vehicles!

2008 Ford Taurus X SEL AWD

: | ssa3A
162,000 kms  $8,995 |90,000 kms $10,995 |74,500kms  $16,995

2011 Ford Expiorer Limited 4x4 | 2011 Ford Explorer Limited 4X4 2011 Jeep Grand Cherokee Limited 4X4

= i

ARRIVED

G5119A | ..
$23,995 | 68,000 kms

A A OT553A
20,000 kms $23,995 [77,000kms  $36,995 [68,000 kms $49,995 [20,000 kms $32,995 [33,000kms $46,995

2011 GMC Sierra 1500 SLE 4x4
L —~ -

; NS371B
$ 62,995 | 148,000 kms  $15,995

OT549A
95,000 kms  $28,995 | 102,000 kms $41,995 | 96,000 kms $43,995 | 115,000 kms $31,995

2013 Ford F-150 FX4 Ecoboost 2013 Ford F-150 FX4
& L a = Py il B

U5107A ) _= 0531A
$35,995 |56,000kms  $41,995

Darin Banga vk Barry Metz Bob : § Matthew
General Manager q / Sales Manager Renwick =4 Russell

% C:204-851-5441 C: 306-435-9031 \ ~ C:204-522-5045 C: 204-512-8844

IRDEN 173 King Street E. — Box 2710 — Virden, MB
Ph: 204-748-1775 — Fax: 204-748-2065

aR ToII-Free:_ 1-888-227-3509
Sales Ltd. www.virdenford.ca
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Pulse growers looking for directors

Saskatchewan Pulse Growers (SPG)
is reminding growers that the deadline
for nominations to fill two positions on
the SPG Board of Directors is October 5,
2015.

“SPG would like to encourage those
who have a passion for agriculture and
the Saskatchewan pulse industry to con-
sider running for a board position, in what
is an especially exciting time for the pulse
industry,” says Tim Wiens, Chair of the
SPG Board of Directors. “The year 2016
has been declared the International Year of
Pulses by the United Nations, creating an
opportunity for the industry to collaborate
to increase awareness and build new de-
mand for pulses.”

To be eligible to serve on the SPG Board,
you must be a registered pulse grower
(i.e. you have sold a Saskatcﬁewan-grown

pulse crop and paid levy within the last

two years).

Director responsibilities include:

Oversee business of SPG including
oversight of management, providing stra-
tegic direction, and ensuring effective gov-
ernance of the organization.

Meeting approximately seven times
per year and attend conference calls as re-
quired.

Representing SPG at other meetings and
events throughout the year.

Nomination forms are available on the
SPG website at saskpulse.com or you can
receive one by calling 306-668-0590. Three
other registered growers must sign nomi-
nation forms.

Completed forms should be mailed,
faxed, or emailed to Shelly Weber (contact
information listed below). All nomina-
tions must be received no later than 12:00
PM CST on October 5, 2015.

Box 144 - Medora, MB - ROM 1KO0
Ph: 204-665-2384
Cell: 204-522-5410 - Cal Vandaele

GRAIN BUYING AND CONTRACTING
» Fall Rye (all grades)

* Yellow/Maple/Green Peas

» Brown and Golden Flaxseed

« Oats
» HRS Wheat

Also buying Organic Rye, Flax, Oats and Wheat
CGC Licensed and Bonded

For pricing and information contact:

——

Cal Vandaele “The Rye Guy”

N

ERYICES

© Mini Trackhoe w/Thumb

© Backhoe

© Tracked Skidsteer (T300)

© Gravel Truck

© Trenching

© Water Well Decommissioning
(Government grants availahle)

=

© Sewer and Water

© Gemetery Work

© Weeping tile installation

© Demolition

© Skidsteer attachments
available for rent

KEVIN & JORDAN HEPBURN

306243028833

PotashCorp.com

What if

we resolved to be as resilient
as the farmers we serve?

Like the farmers we serve, our vision is to help feed a growing world, We are as

committed to that vision as we have ever been, and we believe our crop nutrients

foad demands of a rapidly growing world population. Because like those farmers,

we're proud of what we do—and we're in it for the long haul.

® PotashCorp

are vital to achieving it. To that end, we will continue to be ane of the largest
employers in our province, 1o support the communities where we live and work,

and to serve our customers so farmers around the globe can keep pace with the

Helping Mature Provide
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STOCK # 5P131 STOCK # 570908 STOCK # 5T011A STOCK # 5T176A STOCK #5T151B
Low kms, so many options! 6. 7L Local, One-owner, Moonroof Leather Nav, No Charge Warranty Bought here newI 83 000 91,000 kms, Auto
4,000 kms, Crew Cab New Tires
GREAT DEALS TSRSEENE 3‘4?302, $3819124 701851 ‘$‘81985, SQU7A
ON NEW! $153B/W $269 B/ $306/B/W $236B/W. $81B/W $89/B/W

STARTING AT ﬂ'—! 2 015]FORD]
fow 47060 KN W o0g

¥ 2 IN-STOCK! G& ONLY 1 LEFT!
SAL5B/ $500 COSTCO REBATE $134B/W. | $500 COSTCO REBATE 141 B/

2015]FORD STARTING AT i 015]FORD) STARTING AT

. 135201 B BED, 347082
;IS..U"CQK{EE‘:‘(E’; 3 > $100 GOSTCD REBATE

Back-up Camera,
Auto

FORD. STARTING AT 2015]FORD)
SURERDUMY . -
¢
s, $55567

FORD Recaro Fsiaoc%n Seats
MUSTANGIGT) .
$A4,854

STOCK # 5C108
: LAST LEGEND LEFT!
NSRS | $1000 COSTCO REBATE

AREYOUONA BUDGET?
o1 g

2005,CHEVROLET) 2006/F0 2004 NISSAN 2006, 2 2004, DODGE 2007\CHEVROLET] 2005/CHEVROLET] 2005,GMC 2008 FORDJFE150)
M PAU—« FOCUSIZXS ALTIMA) SURERCREW|XTR:4X4 RAM'AX4, K2500) SILVERADOJ1500/4X4] DENALI RANCH.4X4]

STOCK # 51097C STOCK # 5T043E STOCK # 5T050F STOCK # 5T049D STOCK # 5T195A STOCK # 512038 STOCK # 5C209A STDCK # 512053
One Owner. 171 ,000 kms 127,000 kms, Auto 157,000 kms, Command Start 271,000 kms Hemi, 204,000 kms 6.0L, 145,000 kms 5.3L, 183,000 kms 259 000 kms, 6. OL 177,00

% TRAAISJEIJ TKREEI) %% TRREEI] TRRISJED TRADED TRADEI] TIIADED TRADEI] TRADED

[2013]FORD 2013]FORDIEDGE] 2013]JFORDIEDGE! 2012{CHEVY,
SELTAWD) LIMITEDJAWD] F— 50 xm SILVERADOQ)

STOCK #5T158A STOCK # 5T206A STOCK # snzaA STOCK # 5T194A STOCK # 5T205A
33,000 kms, Leather, Moonroof PST Paid Max Trailer Tow Nav, Leather, New Tires

SRR 313 ZQ ) 236 280236 Sayail 28 S 252

=

E“

[2013]CHEV Y[EQUINOX - BFED 2011[CHEVROLET] oo F [2012)FORDIF150]Fx4] 2011[DODGE]
FUSION LT/AWD) 50»XTR FLISOXTR EIRATD LIMITED Leamﬁ;fg;m;;gm Nav JOURNEY|SXT
STOCK # 5P217 STOCK # 5T138A STOCK # 5T1 77B STOCK # 5T198A STOCK # 5T160A STDCK #5T097D STOCK # 4T194B
Low kms, 2 to choose from! PST Paid, 58,000 kms One Owner Local, Spray In One Owner DVD, 89,000 kms

$4 956 Only 42,000 kms

20 ‘168 220 90 (1) 169 185 SRR 261 STL2MS “138 O 999 ‘185 T VS 1R

o [

2006/CHEVROLET]

20L0[CHEV)Y] 2010]DODGE 2015/FORD) ODGE JOURNEY, 01L4FORD) 5
AVALANCHEAX4! UOURNEY[R/TJAWD] F2350) USION [R/T{AWD] EXPLORER LIMITED]6?L! EQUINOX/AWD)
STOCK # 6T014A STOCK # 5P208A STOCK #5T184A STOCK #5T1998 STOCK # 571138 STOCK # 5T189A STOCK # 571848 STOCK #5T145C
PST Paid, 6 Passenger DVD, 82,000 kms Local, Platinum, 33,000 kms Only 39,000 kms! Fully Loaded 6-Passenger, 4WD, Leather 40,000 kms, PST Paid Leather, Moonroof

175 SIQQO0E *150 RO s+ SRR 114 SOIOD 150 TS 24 YUALGD) *34° QAIG ‘116

[&
306-435-3313 « MOOSOMIN, SK E'APPLY @
MONDAY - FRIDAY: 8 A.M. - 5:30 P.M. ONLINE! GUY WALL: BRENT WILSON:
SATURDAY: 9 A.M. - 2 P.M. (306) 435-0215 (306 434-7125

RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306) 435-7308



